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“Much Insurance Sold 
After Explosion” 





A typical headline from an Insurance magazine. 


Unless Trouble actually knocks on the front door most people 
ignore him. A windstorm in one town won't sell much insurance in 
villages two counties away. Robberies must be staged next door to 
convince some people that burglary insurance is really worth the 


sinall cost. 


And yet, where do you, the agent, stand? Let calamity come 
to one of your clients unprotected by insurance and you will be 
blamed even though he was a Wooden Indian to your salesmanship 
before. 


Our only advice is to padlock as many stables as you can before 
the horse thieves come and don’t neglect to warn your clients as to 
what constitutes sufficient coverage. The Continental can supply 
the padlocks and strong ones at that. 
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Meeting Modern Needs 


Progress in the insurance business today demands constant fore- 
sight, wise planning, broad underwriting capacity and close home 
office co-operation with the agent. 


The new needs that arise with national growth and ever-changing 
conditions require insurance protection and service to keep apace. 


The Norwich Union Fire though over a century and a quarter old, is 
a modern institution that has kept abreast of the times. It has main- 
tained a record of satisfaction in service to Agents and Clients as the 
result of time-tested experience and knowledge of needs and condi- 
tions. Today Norwich Union policies and service have World-Wide 
Reputation. 


NORWICH UNION 


FIRE INSURANCE SOCIETY, LTD. 


75 Malden Lane, New York 


Hart Darlington, Manager J. F. Van Riper, Branch Secretary 


Eagle Fire Company 


Incorporated 1806 
Hart Darlington, President J. F. Van Riper, Secretary 


The Oldest New York Insurance Company 


NORWICH UNION 


INDEMNITY COMPANY 


75 Malden Lane, New York 


W. G. Falconer, President H. P. Jaekson, Vice-Pres. 


The Agent Who Seeks to Give Service Must Himself Be Well Served 
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To Agents 


Farm 






This is one 
of the advertise- 
ments—first in 
the series—ap- 
pearing in farm 
papers. 


Booklet for 
distribution to 
farmers —a 
Handbookon 
Fire Preven- 
tion. 


175 W. Jackson Blvd. 


Aetna Insurance Company 

American Central Insurance Co. 
American Insurance Company 
Columbia Fire Underwriters Agency 
Ccmmercial Union Assurance Co., Ltd. 
Continental Insurance Company 
Fidelity-Phenix Fire Insurance Co. 


Writing 
Insurance 


An educational publicity campaign setting forth the advantages of Legal Reserve (Stock or 
Old Line) Insurance on Farm property—including fire and lightning, windstorm, tornado 
and cyclone—has been started in farm papers by the companies named at the bottom of this 
page. 


It is believed that the local agents of Legal Reserve companies will be able to trace material 
results to this campaign, therefore it seems proper to tell you at this time what its purposes 
are and how it is being conducted. 


A leading national medium—Successful Farming—and the following State papers are being 
used to carry a series of insurance messages to farmers during the year 1926: 


Prairie Farmer 

Wisconsin Agriculturist 

Indiana Farmers’ Guide 

Iowa Homestead 

Oklahoma Farmer-Stockman 

Missouri Ruralist 

Farm, Stock & Home & Northwest 
Farmstead 


Orange Judd Illinois Farmer 
Wisconsin Farmer 

Wallaces’ Farmer 

Kansas Farmer-Mail & Breeze 
Nebraska Farmer 

The Farmer 

Burley Tobacco Grower 


The important position occupied by the local agent is emphasized in every piece of publicity 
copy, and the campaign should prove to be a form of sales co-operation that will make every 
agent’s work more satisfactory and profitable to himself. 


All agents will no doubt welcome a movement of this kind, for they are its direct bene- 
ficiaries. 


THE COPY APPEAL 
In these frank discussions of the insurance problems in which farmers are vitally concerned, 
the following major subjects are covered: 
1—The great need of better fire protection on American farms, that the present enor- 
mous annual loss of about 150 million dollars may be reduced; 


2—The necessity for adequate coverage, properly distributed over the various risks on a 
given farm; in short, the right policy to fit each particular farm; 

3—Emphasizing the quality of Legal Reserve Insurance because of the financial stability 
of the companies, because the legal reserve feature means real protection to the 
policyholder’s insurance investment, because the risks are so widely distributed that 
local catastrophes do not cripple the individual companies, and because of the intelli- 
gent service rendered; 

4—Persuading the farmer that the kind of insurance to buy is the kind sold by local rep- 
resentatives who take a personal interest in the buyer and render a helpful service 
both in the application of his insurance and in the settlement of just claims; 


5—Featuring Legal Reserve Insurance as an intsitution essential to the economic welfare 
of the country; 


6—Giving the facts about what Legal Reserve Insurance means to the states in the way 
of taxes, fire prevention, etc.; 


7—Acquainting the farming public with the truth as to what Legal Reserve Insurance is 
—how it should be purchased, and where. 


Supplementing the educational copy in Successful Farming and State farm papers, the com- 
panies have prepared a booklet, “Insurance Facts for the Farmer,” which is not only being 


sent to readers asking for it, but which will be supplied to agents for distribution among their 
farmer friends and prospects. 


Local agents of the companies undertaking this work will receive from their companies more 
detailed information regarding this campaign. We believe the advisability of co-operating 
with it will be apparent, and the committee hopes to have the support of every agent. 


FARM INSURANCE COMMITTEE 
Room 1029 Chicago, Illinois 


Great American Insurance Co. 

Hartford Fire Insurance Co. 

Home Insurance Company, N. Y. 

*-surance Company of North America 
Liverpocl & London & Globe Insurance Co., Ltd. 
National Fire Insurance Co. 

National Security Fire Insurance Co. 

Royal Insurance Company, Ltd. 
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“INDEPENDENCE” 


and the 
















URNISHING light, heat and power to 
millions of homes, businesses and indus- 
tries throughout the country, the Gas and 
Electric Industry has become indispensable to 
the welfare of the nation. 

In seeking protection for their millions of 
invested capital, many of these great indus- 
tries have chosen Independence Indemnity: 
Company as one of their chief insurance car- 
riers. Pictures of some of their plants are 
shown here. : 











Peopias Gas Co. Glagebore, * 





Wilmington Gas Company, Wilmington, Delaware 
Peoples Gas Company, Glassboro, New Jersey 
Beech Bottom Power Company, Windsor, West Virginia 
Indiana and Michigan Electric Company, Mishawaka, Indiana 


ap WDhH = 





1926 IS “INDEPENDENCE” YEAR 








Win 


THE INDEPENDENCE COMPANIES 


Home Offices— PHILADELPHIA 
































== 1926 
CHARLES H. HOLLAND, President DOYears7 \merican Independence 
Casualty Insurance - Surety Bonds - Fire Insurance SesqutCentennial 
These Companies maintain Human Relations with their Agents, Brokers and Policyholders 
—_ - pete a _ — — 
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CHANGES IN BUSINESS 
AFFECT REINSURANCE 





Development of Subsidiary Com- 
panies Takes Away Choice 
Premiums 





BIG CUT IN COMMISSION 





Class Offered Not Worth More Than 
25 Percent to Reinsurer— 
Rumors Afloat 





NEW YORK, Jan. 20—The pro- 
nounced changes that have taken place 
in the underwriting methods of the ma- 
jority of the fire insurance companies of 
the country in recent years have had 
their effect upon the purely reinsuring 
offices, and are severely felt by the 
latter. 

When the United States entered the 
world war the German and Bulgarian 
companies operating in this country 
were forced to suspend their activities 
here entirely. Their contracts with the 
direct writing institutions were cancelled 
and their American assets seized by the 
alien property custodian, by whom they 
are still heid, final distribution being de- 
pendent entirely upon the decision of 
Congress. 


Sought Other Avenues 


This sudden curtailment of reinsuring 
facilities impelled the home companies to 
do one of two things, namely, to reduce 
their net committents or seek other ave- 
nues for carrying the excess liability. 
While many of the smaller offices made 
exchange arrangements, one with an- 





other, thereby getting a broader spread 
of liability while reducing the amount at 
risk upon any particular hazard or ter- | 

ritory, the majority of the more powerful | 
companies determined to assume the 
excess load themselves, creating for the 
purpose divisions within the offices to 
which risks of varying classifications 
were assigned, the nature and amount 
being determined in accord with the re- 
corded experience of each particular | 


class. 


Subsidiaries Launched 


This plan in turn gave impetus to the 
launching of subsidiary companies, small 
independent institutions being bought up 
when possible, or new ones formed, each , 
With its own particular capital and net 
surplus. These small organizations, 
carefully nurtured by the parent offices, 
secured a quantity and class of business 
which they would never have been able ; 
to obtain had they been conducted sepa- | 
rately and have proven profitable direct 
investments as well as being of material 
aid to the owning company. 

The desire to feed the subsidiaries nat- | 
urally militated against the strictly re- 
insurance offices, the latter being given 
business not considered first class. In 
the early days reinsurance treaties from 
successfully conducted direct writing 
companies were to be had upon a basis 
of 22% percent. Competition soon 
forced the figure up to 25 percent and 
eventually to 30 percent. Several indeed 


PLAN TO GET TOGETHER |" TAX U. U. & 0. ‘PROCEEDS | SPECIAL COMMITTEE | 


OFFICIALS MEET 


IN EAST 


Committee of Ten Under Leadership | 


of President Bissell of the Hart- 
ford Fire Makes Its Report 


A number of company officials gath- 
ered in New York last Thursday to 
discuss the report of a special commit- 
tee headed by President R. M. Bissell 
of the Hartford Fire that had been 
appointed to make a survey of the situ- 
ation and recommend a platform on 
which a much larger group of 
panies could stand than is now found 
in the Eastern Union. 


together and to bring in outsiders, it 
will be necessary to recast a number oi 
the practices and rules of the Eastern 
Union. While the 20 per cent flat com- 
mission plan was the hub around which 
the wheel turned, there were other sub- 
jects to be considered, such as control 
of collections, approved methods of han- 
dling loss adjustments, establishment of 
a new factory insurance association, a 
centralized bureau for engineering serv- 
ice available to all member companies, 
final jurisdiction over commissions on 
all classes written by fire companies, 
separation of real supervising general 
agencies from their local agency ad- 
juncts, suppression of subterfuge meth- 
ods for payment of excess commissions, 
closer regulation of excepted cities. 


Committee Is Enlarged 


After considerable discussion a resolu- 
tion was passed providing that the re- 
port be used as a basis for cooperation. 
A committee of 15 will be appointed, to 
include the committee of 10. 
mittee of 15 will be charged with get- 


com- | 


The com- | 


ting signatures to the agreement so that | 


a new eastern organization can be 
formed, composed of practically all the 
agency companies. The commissions will 
be 20 per cent flat in all ordinary terri- 
tory and in excepted territory commis- 
sion will be 20 per cent on most class2s 
and 30 per cent on a limited class, plus 
a 10 per cent contingent. 


Outlook Is Promising 


Some 200 company officials were pres- 
ent. There will be some readjustment 
of the plan proposed, but the report is 
regarded as a statesmanlike document 
which can be used as a basis for getting 
a much larger number of companies to- 
gether. One proposition made was that 
a financial guaranty should be made by 
each company. It is thought that at 
least 90 per cent of the agency com- 
panies operating in the Eastern Union. 
New England Insurance Exchange and 
Middle Department territory, will agree 
to some plan, similar to that which 
brought the companies together in the 
Southeastern Underwriters Association. 








were allowed 35 percent where the rec- 
ord of the oulapany over a series of years 
was especially creditable. In addition a 
contingent of 5 or 10 percent was paid. 


Kinds of Treaties 
While certain of the reinsuring com- 
panies, like the Moscow of St. Peters- 


burg, for instance, would accept a treaty 
from but one company, insisting that it 





MONEY RECEIVED IS INCOME | 


U. S. Board of Tax Appeals Defines 
Status of Payments Made Under 
Such Policies 

WASHINGTON, Jan. 20.—According 
to a ruling of the United States Board of 
Tax Appeals, money received by a cor- 


poration or individual as a result of loss | 


under a use and occupancy insurance 
policy is subject to taxation as income 
in the year such proceeds were paid. 
The appellant i in the case maintained that 


the acquisition of such funds was in ef- | 
| fect the return of capital. 
In order to get a larger contingent | 


The board, 


however, held to the contrary, asserting 


in part: 


Classed as Gross Income 
“It may be seriously doubted in any 
event whether the proceeds of use and 
occupancy insurance, such as that now 
before us, would be subject to the same 


considerations as those applicable to life | 


insurance. The insurance is expressly 
stated in the policy to be against the 
loss of net profits on business prevented. 
Such profits, had they not been lost, 
unquestionably would have been gross 
income, and there is no reason why an 
amount received in substitution for the 
profits should be any more excluded 
from tax than if received directly in 
the conduct of the business. 
taxpayer presents the argument that the 


right to earn profits is a property right | 


and that the insurance proceeds were 
only the pecuniary conversion of this 
property right which, like other prop- 
erty, is not taxable except as it comes 
in from capital or labor, or both com- 
bined. 

“The argument is too attenuated to 
merit lengthy discussion. All that 
responsible for earnings, such for ex- 
ample as the hand and brain of man, 
is net capital under the statute.” 


Insurance Men Agree 


is 


With the above ruling fire underwrit- 
ers are in complete accord. As the pur- 
pose of fire insurance the replace- 
ment of property values destroyed by 
fire. so use and occupancy insurance is 
intended to make good the net profits 
that would have been earned had it not 
been for the contingency of a fire. When 
the writing of use and occupancy in- 
surance, or “business interruption insur- 
ance.” as it has been more fittingly 
termed, was first proposed, not a few 
underwriters asserted that it would be 
the means of creating a great moral 
hazard in the business, and hence should 


18 


not be countenanced. While the theory 
was a not unnatural one, experience with 
the line over a long period of years, 
has proven its falsity. It is true that 
this form of indemnity is only issued to 
firms, individuals or corporations of 
financial responsibility and of established 
character, and that the possibility of 


loss through moral hazard is reduced to 
a minimum thereby. 


be given a percentage (a third in the 
case of the Moscow) of every line writ- 
ten by its treaty office, others made no 
such reservation, but accepted treaties 
from a half dozen or more companies, 
(CONTINUED ON NEXT PAGE) 


But the | 


CONSIDERS THE PLAN 





Chrysler Automobile Project Is 
Discussed With the Insur- 


ance Commissioners 





NO DECISION IS REACHED 





Will Await Conference Thomas 
Moffat Will Call When Subject 
Will Be Thoroughly Discussed 


Cc. 





NEW YORK, Jan. 20.—Another 
chapter in the much discussed Chrysler- 
Palmetto Fire plan for granting fire 
and theft coverage upon automobiles 


| was written this week, when Commis- 
| sioners H. L. Conn of Ohio, Wesley E. 


Monk of Massachusetts and Albert S. 
Caldwell, of Tennessee, acting as a spe- 
cial committee of the National Con- 
vention of Insurance Commissioners, 
met at the Hotel Astor to consider not 
alone the Chrysler-Palmetto proposi- 
tion, but the subject of wholesale in- 
surance generally. In addition to the 
commissioners named the _ gathering 
was attended by Superintendent James 
A. Beha of New York, and several 
representatives of his department; T. 
C. Moffatt, former president of the 
National Association of Insurance 
Agents and Walter H. Bennett, secre- 
tary of the organization, and a repre- 
sentative each from the Export and 
from the General Exchange Fire. 
Palmetto Attitude Defined 
Hartwell Cabell and Jas. M. Lown, 
of Cabell, Ignatius & Lown, attorneys 
for the Palmetto Fire, appeared on be- 
half of that corporation and defined its 
attitude toward the matter under re- 
view. The commissioners had before 
them the proposed modifications in the 
present plan of the Chrysler-Palmetto 
combination which was first offered at 
the gathering of the National Conven- 


tion of Insurance Commissioners at 
Chicago last month and outlined in THe 
NATIONAL UNDERWRITER of Dec. 12. This 


furnished the basis for the general dis- 
cussion. 
Suggestion for Compromise 

It was suggested that if the National 
agents organization would agree with 
the attorneys on a method for writing 
insurance upon Chrysler cars, the latter 
in turn would assent to a discontinuance 
of the several actions now before the 
United States Supreme Court on appeal 
to the constitutionality of the 
resident agency laws of the different 
states. The point was stressed that if 
the statutes in question were declared 
invalid, it might work a revolutionary 
change in the present condyct of the 
fire insurance business, and the Ameri- 
can agency system as now recognized 
night become a thing of the past. 


test 


Moffatt States Agents’ Side 
While 


appreciating the full gravity 
of the situation Mr. Moffatt for the 
National association declared that so 
ifar as he was concerned, if existing 
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statutes could not protect the agency 
system then the sooner local men were 
apprised of the fact the better. He 
strongly favored forcing the issue and 
securing an early authoritative decision, 
expressing at the same time his confi- 
dence that the laws would be upheld. 

Appeal in the Ohio case, is likely to 
come before the United States Supreme 
Court early in April. Whether the Na- 
tional association will appear as a party 
at interest in the action has not yet 
been determined, though it will be very 
shortly contending that the present 
method of writing automobile insur- 
ance was antiquated and that a plan 
should be devised for meeting the needs 
of the motor car manufacturers. 

Would Modify Plan 


Mr. Cabell offered the arrangement 
of the Palmetto Fire as a basis for such 
a plan, admitting frankly certain dis- 


closed weaknesses therein but express- | 


to remedy 


He 


ing an entire willingness 


these along reasonable lines. as- 


serted the acquisition cost of the busi- | 


ness for the stock companies generally 
was from to 40 percent. He 
this compelled the imposition of higher 
cost than the assured should be asked. 
Chrysler-Palmetto combination aver- 
aged 50 per cent less than the manual 
he asserted. 


35 


No Commission Is Paid 


Neither the Chrysler Motor Sales 
Corporation nor the Commercial 
Credit Company, which latter finances 


the sale of Chrysler cars purchased on 
the time payment plan, derives any com- 
mission from the insurance. The only 
payment made in such connection is 
the 10 percent granted Alexander & 
Alexander of Baltimore, the brokers, 
who arranged the deal and who are 
charged with the entire management 
of the insurance department. This pay- 
ment, Mr. Cabell added, was in part 
commission and in part a service pay- 
ment. 
Alexander & Alexander Duties 


The committee was most anxious to 
learn just what Alexander & Alexander 
did to earn the 10 percent. Information, 
it was promised, would later be fur- 
nished in considerable detail. Accord- 
ing to Mr. Cabell the deal thus far has 
not proven a profitable one to the brok- 
erage firm because of the many expenses 
they have been subjected to in meeting 
the strong opposition to the plan en- 
countered in a variety of fields. While 
the Palmetto Fire issues its policy the 
company retains but 20 percent of the 
liability, 80 percent being reinsured. 


Loss Adjustments 


Mr. Cabell admitted that there had 
been criticism of the adjustment of 
losses but maintained that this was 


because of the unwillingness of many 
of the established bureaus to handle 
claims of the combination, and the ne- 
cessity of finding independent competent 
adjusters. It developed that the lead- 
ing financing companies charge 8 per- 
cent per annum, plus a flat fee of $5 for 
financing car purchases, and the figure, 
Mr. Cabell, contended was not an un- 
maniacs one. 
Influence of Small Concerns 


The curse of the business, he asserted, 
was the small fry concerns, which loaded 
their charges all the traffic would bear. 
Mr. Moffat was strongly of the opinion 
that if endorsement were given the 
Chrysler-Palmetto plan as now operated 


it would be the entering wedge that 
would eventually destroy the American 
agency system. If wholesale insurance 


becomes generally popular, then he said, 
the occupation of the agent would be 
gone and the small insurer will be with- 
out a competent counsellor in his insur- 
ance affairs. 
Moffatt Suggests New Method 
He was of the opinion that a method 
could be devised that while meeting the 
needs of large insurer would yet safe- 
guard the interests of the local agents. 
Asked .by the commissioners to 
(CON PINUED ON PAGE 32) 


as 


said | 








GIVES COMPANY SIDE 


MICHIGAN CONTROVERSY ON 


President Pieper of the Rhode Island | 


Gives Facts Regarding the Wexford 
County Loss 


President E. G. Pieper of the Rhode 
Island has made a statement regarding 
the controversy of the company with the 
Michigan department over a loss in 
Wexford county. The Michigan insur- 
ance commissioner has cited the com- 
pany to appear before him Jan. 26, to 


show cause why its license should not be | 


revoked, he declaring that the company 
entered into a compact with the agent 
to withhold information that the state 
desired in prosecuting the assureds who 
had confessed burning the property. 
President Pieper in his statement says: 


Company Not Informed 


The Rhode Island 
whether any charges are 
it in Michigan, because the communica- 
tion which it has received from the in- 
surance commissioner of that state sim- 
ply calls upon it te show cause why its 
license in Michigan should not be re- 
voked. 

The officials of the company have rea- 
son to believe, however, that this action 
is based upon a complaint made to the 
insurance commissioner by the prose- 
cuting attorney of Wexford county, 
state, intimating that this company had, 
in effect, interfered with the adminis- 
tration of justice because of a delay in 
furnishing the documentary evidence in 
which was to be used in 
the prosecution of one of its assured 
for burning his property to recover the 
insurance. 


is not informed 


Cooperated With Authorities 


The company 
it did cooperate with the authorities in 
every way, as the results of the said 
prosecution will conclusively prove and 
as its files will fully demonstrate. 

This company was notified of a 
which occurred on July 29, 1925, under 
its policy covering a building and con- 
tents standing in the name of one John 
Nelson, Cherry Grove townhsip, Wex- 
ford county, Mich. The loss was ad- 
justed by the Underwriters’ Adjusting 
Company through its office in 
Rapids, Mich. We received 
loss on Aug. 10, 1925, and the 
paid on Aug. 25, 1925. 
handled this loss stated that the assured 
had always resided in Wexford county 
and bore a good reputation and recom- 
mended him for further insurance. 


loss was 


Was Investigated 


the latter part of September, 
1925, we were advised that the Wexford 
county officials were investigating this 
loss. Subsequently, the assured, we were 
informed, confessed to the authorities 
that he had caused his property to be 
burned to recover the insurance thereon. 
The total amount paid by the company 
to this claimant was $1,746.39. 


Loss 


Along 


Interviews Agent 


After he had made his confession to 
the authorities, Nelson interviewed our 
agent at Cadillac, Mich., F. E. Bowen 
of the F. E. Bowen Insurance Agency, 
and asked Mr. Bowen if the company 
would agree not to prosecute him if 
restitution were to be made of the 


amount received on account of said loss. 
Thereupon Mr. Bowen inquired of a 
member of the state police of Michigan, 
who happened to be present, if the com- 
pany had the right to do that. He was 
informed that the prosecution was in 
the hands of the state and that the com- 
pany could not stop it. 

This statement to Mr. Bowen was made 
in the presence and hearing of Nelson. 
Subsequently Mr. Bowen communicated 
with our office here and was informed 
that, while the company would not pros- 
ecute Nelson if he made restitution, yet 
it would be obliged to furnish assistance 
and all documentary evidence in the 
possession if the state authorities de- 
manded that they do so, 


Payment Was Returned 


On or about Nov. 5, 1925, Nelson turned 
over to our agent, 3o0wen, the full 
amount of the loss and it was remitted 
to our office here in Providence. Nelson 
knew before and at the time he paid 
this money back to our agent that the 


loss | 


SPRINKLERS FREEZE UP 


MERCANTILE LOSSES HEAVY 


Factories Seem Immune From Leakage 
—Banking Fires Over Holidays 
Is Cause 


Some of the fire companies have had 
very heavy sprinkler leakage losses due 
largely to the coldsnap which hit the 
country at the time of the holidays. 

These losses did not occur in factories. 
The fact is most companies report that 
they have had no factory sprinkler 
leakage losses at all. Mercantile losses, 
however, were very heavy. 

One reason which has been assigned 
for this difference is that the factories 


| did not bank their fires over the week 


pending against | 


end following Christmas and New Year's 
Day as did many of the mercantile es- 
tablishments. 

In Chicago alone it is said there were 
42 freezeups in the one day following 
New Years. 

Many Losses in South 


One of the notable things about the 


| sprinkler leakage losses is that a large 


| ern and near-southern states. 


| several 
that | 


percentage of them have been in south- 
In Kan- 
Memphis and Nashville and 
places in Kentucky and even 
down in Atlanta, Ga., losses have been 
reported. 

This is due to the fact that the cold 


sas City, 


| wave swung down into this territory 


is prepared to show that | 


Grand | 
proofs of | 


The adjuster who | 


| police 


| directly, 
| criminal prosecution, 


| records 
| quested were 


where they are not prepared for such 
cold weather. It is said that in Atlanta 
the thermometer registered 13 above 
zero, the lowest temperature experienced 
in that city for a good many years. 


Few Factory Losses In 


Those who have their eye on the fac- 
tory sprinkler leakage business have been 
knocking on wood and congratulating 
themselves on the lack of losses in that 
direction. It is hoped that the attempts 
to educate factory owners to the proper 
care of sprinkler equipment have at last 
begun to have an effect. 








case then pending against him could not 
be stopped, but that its prosecution would 
continue. He had been told so by our 
agent, Bowen, as well.as by the state 
and by attorneys in Cadillac whom 
he had consulted. The company was 
under no obligation, legal or moral, to 
pursue its rights or to vindicate the 
wrongs which had been committed 
against it by its assured. The fire mar- 
shal, a public officer, required by law 
to institute criminal proceedings, had, it 
appears, already performed this duty. 

The company did not undertake ex- 
pressively or impliedly, directly or in- 
to refrain from assisting the 
and it aided to the 
full extent of its ability. 

The trial of the case against Nelson 
was assigned for Nov. 23, 1925. We are 
informed he was found guilty, was sen- 
tenced and is now serving that sentence. 
On Nov. 18, 1925, we received at our 
office here in Providence a request from 
the prosecuting attorney of Wexford 
county, Mich., for certain documents, to 
be used in the trial of said case. Our 
show that the documents re- 
mailed by us the same 
day the request was received and five 
days before the date of the trial. 


Agent Had a Hearing 


There is nothing new in the dispatch 
which has been called to our attention, 
except that our company has now been 
summoned by the insurance commis- 
sioner of Michigan to show cause why 
our license in that state should not be 
revoked. Mr. Bowen, our agent at Cadil- 
lac, Mich., has already appeared at a 
hearing before the commissioner in his 
home state, to show cause why his li- 
cense as an insurance agent should not 
be canceled. 

That hearing was held in 
Mich., Dec. 15, 1925, and, so far as we are 
advised, no decision has yet been had. 
Many of the details of this case and the 
proposed action of the insurance com- 
missioner of Michigan have been the 
subject of newspaper comment for more 
than a month. 


Lansing, 





BUSINESS PREDICTIONS 


OUTLOOK BY 


COL. AYRES 


Vice-President of the Cleveland Trust 
Co. Comments in Conditions Before 
Ohio Farmers Agents 


LEROY, O., Jan. 20.—The 35th an- 
nual meeting of the Ohio Association of 
Ohio Farmers Agents opened at LeRoy 
Tuesday afternoon with an address by 
Col. Leonard P. Ayres, vice-president 
of the Cleveland Trust Company and 
one of the foremost authorities on fy. 
ture business conditions. His topic was 

“Prospects for Business in 1926.” 

Colonel Ayres advised Ohio Farmers 
agents to expect higher interest rates 
before the close of this year; to look for 
lower stock and bond prices, higher cost 
of living, greater tonnage output of iron 
and steel, with resulting prosperity to 
and contiguous territory, higher wages 
and smaller profits in merchandise. 

He also said the building costs will re- 
main high, the employment will go to 
a higher peak than now and turn down 
and that the production of automobiles 
will be somewhat smaller than last year, 
In general, he said, 1926 will be a year 
in which business will reach a peak of 
prosperity probably some time in the 
summer and then turn down. 


Ruling Is Now Reversed 


The attorney-general of Kentucky 
who ruled a few weeks ago that mutual 
companies could not write insurance on 
the cash premium, non-assessable plan 
without coming under jurisdiction of the 
state rating laws, completely reversed 
himself in a second opinion announced 
at Frankfort on Monday of this week. 
He now rules that the mutual companies 
are entirely within their rights in writ- 
ing on the cash premium non- assessable 
basis, sets aside his first opinion and 
leaves the Kentucky mutual situation ex- 
actly where it was in the beginning. 

While no definite decision has been 
made, it is altogether likely that a case 
will be taken into the Kentucky courts 
to have the issue determined by the 
court authorities. 


Pacific Northwest Meeting 


PORTLAND, ORE., Jan. 20.—The Spe- 
cial 


i Agents Association of the Pacific 
Northwest will meet here Friday. Three 
speakers have been listed. They are 


E. B. MacNaughton of Strong & Me- 


Naughton, a local trust company; J. N. 
Edlefsen, vice-president of the West 


Coast National Bank of this city, and 
W. A. Groce, assistant state fire marshal 
of Washington. Ira P. E. Reynolds, 
president of the association, will preside. 








CHANGES AFFECT THE 
REINSURANCE PLAN 
(CONT’D FROM PRECEDING PAGE) 


the reinsurer in turn ceding to other 
offices of its type a given percentage of 
liability so that it would not have an ex- 
cessive amount at risk in any city. 


Would Reduce Commissions 


Getting a poorer selection of risks, 
the reinsurance companies now feel that 
the commission upon the ceded business 
should be reduced, contending that 25 
percent is all it is worth. They are like- 
wise becoming more independent in the 
acceptance of risks when these are of- 
fered facultatively, and as freely declin- 
ing proffers when, as is frequently the 
case, these savor of being accommoda- 
tion lines, taken by the direct writing com- 
pany to please a particular agent, but 
not being of a standard that the office 
cares to assume with an undue percent- 
age of the liability itself. 

Every once in a while the rumor cir- 
culates that one or more of the big rein- 
surance companies, realizing that the 
money producing days in the business 
have passed, intends entering the direct 
writing field. Thus far, however, noth- 
ing of the kind has transpired. 
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PERSONAL EFFECTS 
FLOATER RATES ISSUE 


Almost All the Companies Return 
to the Former Lower 
Tariffs 


AGREEMENT IS BROKEN 


Difference of Opinion Among the 
Underwriters Is Seen as to Advis- 


ability of Increase 


NEW YORK, Jan. 20.—Almost all 
the companies writing jewelry and 
personal effects floater business have re- 
turned to the old rates following the 
defection of Appleton & Cox from the 
agreement that was reached by com- 
panies writing this class early in De- 
cember. It seems that when the agree- 
ment was reached some of the older 
ofices objected on the ground that while 
had been 


money lost by the newer 
companies in the business, the older 
ofices had a well seasoned business 


and it was satisfactory. The old rates 
are now $2 per hundred for $5,000 and 
under, the minimum rate being $50. 
The new rate was $2.75. Appleton & 
Cox and Chubb & Sons. of this city, 
write perhaps 50 percent of the per- 
sonal pewelry floater business in the 
New York Metropolitan district. Ap- 
pleton & Cox have the Royal Exchange, 
Tokio, Western of Canada, London & 
Scottish, Indemnity Mutual Marine and 
other companies. Chubb & Sons use 
the Federal, Marine and Sea for their 
jewelry floater business. McGee & 
Co, do quite an extensive business 
through the Sun of England. 
& Co. at San Francisco have 
Commercial Union and Century 
entire country and have a branch office 
in New York. The St. Paul does a 
large business through A. F. Shaw & 
Co. of Chicago and Hyman & Co., of 
New York. The Automobile of Hart- 
ford got into the personal floater ac- 
tivity very heavily. 
London Lloyds Business 

London Lloyds, which cut quite a fig- 
ure in the personal floater business in 
years gone by now derives most of its 


the 
for the 


income through reinsurance. The 
egg ene of Hartford through 
H. G. Alexander & Co., of Chicago, 


United States managers, will enter the 
field, the firm heretofore representing 
London Lloyds. It seems likely that 
all the companies will get back to the 
old figure, inasmuch as the older of- 
fces are now writing at the former 
rates. It is claimed by the older ones 
that they found some of the newer 
companies violating the agreement and 
hence all bets were off. 


Capital Is Increased 

The Colonial Securities Corporation, 
the stock of which is chiefly owned by 
the National Fire of Hartford, has in- 
creased its capital by issuing 10,000 ad- 
ditional shares of a par of $100, all of 
Which is taken by the National Fire. 

George W. Unverzagt Promoted 
George W. Unverzagt has been elected 
secretary and treasurer of the Allemania 
of Pittsburgh succeeding the late 
Charles B. Reiter. Mr. Unverzagt has 
been assistant secretary since 1920. His 


connection with the company began in 
1906, 


 _ Will Meet in Cincinnati 

Cincinnati has been finally determined 
upon as the place and March 16-18 the 
time for holding the mid-year meeting 
of the National Association of Insur- 
ance Agents. The headquarters hotel 
will be the Sinton. 


Brandt + 


| Fire 


‘SAY BUREAU WILL GO 


COMPANIES ACT TOGETHER 


Local Agents in Chicago Rebel Against 
New Loss Adjustment Plan in 
Their City 


Officers of the Cook County Adjust- 
ment Bureau at Chicago stated this week 
that notwithstanding the numerous com- 
plaints on part of local agents the work 
was going ahead just as smoothly as 
can be expected. Naturally new ma- 
chinery has to get the rough spots worn 
off. The Chicago Local Agents Club 
has made a vigorous protest against the 
new method of handling small losses 
claiming that the scheme will break 
under its own weight. The companies 
however declare that they intend to go 
ahead with the arrangement and expect 
all companies in the Western Union 
and Western Insurance Bureau to keep 
in line. Some of the non-affiliated com- 
panies are making hay while the sun 
shines and are using the situation to 
bolster themselves up with their agen- 
cies. The agents are making many cam- 
plaints and declare the plan will not 
work out for small losses. 


H. J. Wind Honored 


The Albany Field Club gave a testi- 
monial dinner at the Wolferts Roost 
Country Club Friday in honor of How- 
ard J. Wind, who is leaving the field. 
He was presented with a handsome desk 
clock. Attorney Sullivan gave an ad- 
dress on “Appraisals.” 


Real Estate Convention 


The National Association of Real Es- 
tate Boards will meet in Tulsa, Okla., 
June 7-11. About 6,000 real estate agents 
will attend. A number of insurance 
men who are engaged in real estate will 
be present at the convention. 


Increase Franklin Fire Dividends 
PHILADELPHIA, Jan. 20.—The 


board of directors of the Franklin Fire, 
at the annual meeting, voted to increase 
the dividends from a $7 to $8 basis, the 
stock having a par value of $25. The 
annual statement of the company 
showed a net surplus of $3,030,920, or an 
increase of $200,000 over the previous 
year. Assets were increased $900,000 
over the previous year. 





Will Register Protest 


H. C. Rickett, F. A. Buchanan, C. A. 
Silver, John R. Bullock and J. H. 
Gauspohl, were made a committee of the 
Underwriters’ Association of Northern 
Kentucky to visit Frankfort on Thurs- 
day of this week to register a protest 
against the principles in the commis- 
sion limiting bill now before the Ken- 
tucky legislature. This bill proposes to 
limit any commissions paid in Kentucky 
to 25 percent. 


Letton Lost His Suit 


The American Merchant Marine won 
the suit brought against it by Harold 
W. Letton of Chicago, he suing for 
approximately $46,000 alleged to be due 
him as salary. The United States Cir- 
cuit Court of Appeals in New York 
handed down the decision reversing the 
judgment of the district court. Mr. 
Letton was formerly western manager 
of this company. 


Woodward With Union of Canton 


A. F. Sanford, manager of the eastern 
department of the Union of Canton, an- 
nounces the appointment of E. H. 
Woodward as special agent for the com- 
pany in the New York suburban terri- 
tory. Mr. Woodward has had an 
excellent underwriting training, having 
for a time been with the National of 
Hartford, and more recently binding 
agent in New York for the Springfield 
& Marine. 





“POP” E LD RIDGE DEAD 


FAMOUS IN AGENCY RANKS 
Long Served the Michigan Association 
of Insurance Agents as Secretary 
—Was President Emeritus 


DETROIT, 
Eldridge, 
city and 


MICH., 
prominent 
well known 


20.—W. 
agent of 
throughout the 
country, died Tuesday. Mr. Eldridge 
for a number of years handled the in- 
surance department of Parker Brothers, 
but of late years has conducted an 
office under his own name. Mr. Eldridge 
was practically the father of the Mich- 
igan Association of Insurance Agents, 
and was for many years its efficient and 


Jan. 


local this 





W. A. 


ELDRIDGE 


faithful secretary. He attended the 
conventions of the National Association 
of Insurance Agents along with his old 
time friend, Fred Guenther, a pair that 
was inimitable in team work at banquets 
and in informal gatherings. 

Mr. Eldridge gave up his work as 
secretary of the Michigan Association a 
few years ago, was elected president and 
on his retirement was made president 
emeritus. He was familiarly and affec- 
tionately known as “Pop Eldridge.” He 
attended the Michigan meetings regu- 
larly and participated in the delibera- 
tions. He was a man outspoken in his 
views but very kindly and sympathetic. 





St. Louis Board Election 


L. E. Bright of 
3runer Agency 
president of the 
sociation of St. 
nual election of 

All other 


the Lawton-Byrne- 
Company was re-elected 
Fire Underwriters As- 
Louis, Mo., at the an- 
the organization. 

officers of the association 


were re-elected as follows: vice-presi- 
demt, F. O. Case; secretary, A. L. Mc- 
Cormack; treasurer, C. J. Kehoe; execu- 
tive committee, W. D. Hemenway, Sam 


D. Capen, C. M. Talbert, J. F. 
Cabell Gray, A. H. Hitchings, 
Harkins and Oscar R. Witte. 


Hickey, 
John R. 


Henry Venell and G. E. Grimm 

Henry Venell, an examiner in the 
western department of the Hartford 
Fire, been appointed special agent 
in West Virginia with headquarters at 


has 


Wheeling, assisting State Agent J. R. 
Morrissey. He succeeds Gilbert E. 
Grimm, who is being brought back to 


the western department at Chicago as 
examiner. 


State Increases Its Dividend 
The State of Pennsylvania has de- 
clared a semi-annual dividend of 4 per- 
cent. This places the stock on an 8 per- 
cent dividend basis and is an increase 
of 2 percent over what has previously 
been paid. 
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DIFFICULT PROBLEMS | 
IN FARM UNDERWRITING 


More Than 15 Percent of Habit- 
able American Farm Dwellings 
Are Untenanted 


OVER-INSURANCE COMMON 


Companies Must Use Sales Value and 
Not Replacement Cost As Under- 
writing Guide 
Companies writing farm business are 
today facing many difficulties and prob- 
lems that not 
ditions on average 


are easily solved. Con- 
the American farm 
at the present time are anything but sat- 
Slightly than 15 per- 
all habitable farm dwellings are 
untenanted at this time. 


isfactory. more 
cent of 
Farmers have 


never recovered from the blow they re- 


ceived when the prices for all agricul- 
tural commodities took such a decided 
drop a few years ago. The future out- 


look for most farmers is not bright. 


Price Increase No Help 

This is the 
in the poorest 
most of the 


state of affairs not simply 
agricultural states, but in 
best ones. Many unfamiliar 
with the farm business recently acquired 
the notion that the rapid rise in the 
prices of wheat and corn would relieve 
the farmer considerably. Nothing of 
the sort has happened. For several years 
farmers have been sorely in need of cash, 
and have consequently had to sell their 
crops of wheat and corn almost immedi- 
ately after harvest. Thus when the rise 
in prices came a few months ago, the 
wheat was not in the hands of the farm- 
ers but was owned by elevator operators, 
storage concerns and speculators. Even 
though high prices for wheat and corn 


continue for some time, it will have no 
appreciable effect on the farm situation 
for the quite simple reason that the 
farmers have sold practically all of their 
wheat and corn and cannot possibly 
benefit by the prices that are being of- 
fered. 


Must Serutinize Business 


Farm writing companies have to con- 
sider not only that existing conditions 
are unsatisfactory, but are faced with 
the fact that considerable of the busi- 
ness now on the books will have to be 
closely scrutinized and cut down if an 
excessive ratio is to be avoided. 
Farm underwriting, in other words, will 
require skill and insight of a high order 
if a favorable underwriting showing is 
to be made during this period of de- 
pression in farm values. The principal 


loss 


difficulty confronting the farm under- 
writer is that the bulk of the business 
now on the books was written when 
values were much higher than they are 
today when farms were much more sal- 
able. 
One Underwriter’s Comment 

\ farm underwriter who was point- 
ing out this phase of the situation re- 
cently made this comment which is il- 


luminating so far as the major problem 
of farm underwriting is concerned; 
“What we have got to do in underwrit- 
ing our business, and what we have got 
to get our agents to do is to mark down 
the replacement value about 40 percent 
before writing any insurance on ‘farm 
property. As a concrete illustration, 
Suppose there is a piece of unimproved 
farm property upon which the owner 
proposes to erect a dwelling and a barn 
to cost $4,000. He builds the improve- 
ments. Do you believe that the erec- 
tion of the 
$4,000 increases the 
the 


improvements at a cost of 
total sales value of 
If you 


farm to the extent of $4,000? 
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do, you are entirely out of touch with 
the farm situation. 


Replacement Value Not Guide 


“From an insurance standpoint, the 
cost of making the improvements can- 
not govern. Instead, we must consider 
what has been added to the farm in the 
way of sales value. The $4,000 improve- 
ments would not, in the case cited, add 
more than $2,500 to the sales value of 
the farm. It is this sales value that we 
must get at for an underwriting guide. 
Replacement cost is not the prime fac- 
tor. Any insurance written on such a 
property must be written on the basis of 


a $2,500 valuation rather than $4,000. 
The assured and the agent may argue 


that the replacement value is $4,000, but | 


today with farm property it is not what 


it will cost you to replace it, but simply | 


what you can get for it. Sales of farm 


property have been reduced to the low- | 
Some of the | 
best farms in the agricultural west are | 


est level in recent years. 


on the market at bargain prices with no 
one offering to take them.” 


Boosted Lines 


“Our situation is that some years ago 


| 


| E. 


when farm values began to go up so | 


rapidly, we urged our agents to get 
larger amounts of insurance by point- 
ing out to farmers that the replacement 
value of buildings had gone up in many 
cases more than 50 or 60 percent. We 
repeatedly pointed out this opportunity 
for larger business. 
and increased their farm lines. 
ally speaking, we got our insurance just 


Agents got busy | 
Gener- | 


about up to the new level of prices, and | 
then the bottom dropped out of farm 


values. 
the policies that were written on the 
basis of farm values being high. In nu- 
merous cases, it is impossible or inad- 
visable for us to get rid of these pol- 
icies. We must carry them to expira- 
tion even though we know that a moral 
hazard attaches to many if not to most 
of them.” 


Typical Problem 


“A typical problem faced by the farm 
underwriter today is about like this; a 
policy covers a property that was a year 
or so ago worth $4,000, was insured for 
$4,000 and is today worth only $2,500. 
The owner of such a policy is in straight- 
ened circumstances. He has not been 
getting high prices for his products and 
the interest on his mortgage is coming 
due or possibly it is necessary for him 
to meet a payment of the principal. His 
buildings, insured for $4,000, have a 
sales value of only $2,500. He can make 
$1,500 by seeing to it that the buildings 
are burned up and collecting the insur- 
ance. This is not a healthy condition. 
It means that hundreds of farmers have 
before them a temptation to sell out to 
the insurance companies, and you can 
imagine that many of us who are head- 
ing farm departments are squirming un- 

easily over this state of affairs.” 

“When it comes to new business we 
must watch offerings closer than it has 
been necessary for us to do in many 
years. We must proceed on the theory 
that the amount of insurance asked for 
in almost every instance is too high and 
must be able to prove our position. We 
must do all of this without disturbing 
or unsettling the agent and you can 
imagine that the job is not an easy one.’ 


North America’s Field Conferences 


Field men of the North America and 
affliated companies will hold confer- 
ences in groups at the home office be- 
ginning Jan. 30. On that date, field men 
from the middle west will leave Chicago 
for Washington, D. C., where one day 
will be spent sight-seeing. The party 
will then move on to New York City for 
a two-day stay, following which two 
days will be spent inspecting the new 
home office building in Philadelphia, and 
discussing business plans for the com- 


ing year. Each week thereafter an- 
other group of field men from some 
part of the company will follow the 


same program, until all of the com- 
pany’s field men have made the trip. 


We are still carrying many of | 


| office, has been appointed assistant un- 
| derwriting manager as of March 1, and 


UNDERWRITER NAMED. 
BUSH CHOSEN AS ASSISTANT | 


Examiner in America Fore Western 
Department Goes to Duluth With 
the American Lloyds 


George B. Gray, vice-president and 
underwriting manager of the American 
Lloyds of Duluth, announces that Frank 
3ush, for many years one of the 
chief examiners for the Continental and 














FRANK B. BUSH 


the America Fore group in the Chicago 


will locate in Duluth to assume his new 
position. He was born in Michigan in 
1889. He attended the University of 
Michigan for three years. Mr. Bush 
entered the fire insurance business with 
the old A. D. Baker & Co. general 
agency at Lansing, Mich. in 1914. 
Later he served the Michigan Millers as 
inspector and then became inspector for 


the National Inspection Company of 
Chicago, traveling several mid-western 
states. For the last six years he has 


been examiner in the western depart- 


| the District of 





ARE FAVORING THE ACT 


HEARINGS ON DISTRICT CODE 


Fire Companies’ Representative Attacks 
Bill Before Congress—Life 
Men Approve It 


_ WASHINGTON, Jan. 20.—Attack- 
ing Section 29, dealing with rates and 
rate making, of the Capper bill provid- 
ing an insurance code for the District of 
Columbia as a cause of increased rates 
should the code be adopted, J. H. Doyle, 
representing the National Board of Fire 
Underwriters, told the insurance sub- 
committee of the Senate committee on 
Columbia that his or- 
ganization could not favor the measure 
in its present state. 

Stock companies, Mr. Doyle declared, 
would be opposed to opening their books 
and object to filing records as required. 
By putting everyone on the same basis 
as far as rates were concerned, compe- 
tition would be frozen out, he said, and 
reduction of rates: in cases where the 
risk was particularly good would not be 
permitted. He referred to the experi- 
ence of the companies in New York, 
Missouri and other states where similar 
laws are in operation. 


Approved by Life People 


Mr. Doyle’s testimony was discussed 
by Superintendent of Insurance Thomas 
E. Baldwin of the District, who declared 
that no rate increases should result from 
the measure, and who sought to have 
Mr. Doyle discontinue his opposition. 

William Montgomery, president of the 
Acacia Mutual Life, and D. M. Lee, rep- 
resenting the Washington Board of 
Trade, gave their approval to the meas- 
ure, and the subcommittee was told the 
bill has the endorsement of the Associa- 
tion of Life Insurance Presidents. 

The subcommittee voted to make a 
favorable report on the bill as a whole 
to the full committee, with the sugges- 
tion that public hearings be held on Sec- 
tion 29. It is believed that this will be 
agreed to, and anyone desiring to at- 
tending the meeting may receive desig- 
nation by applying to O. H. Brinkman, 
clerk of the senate committee on the 
District of Columbia. 


Charles S. Blake, president of the Hart- 
ford Steam Boiler, was elected a director 
of the Phoenix National Bank of Hart- 

















. - ¥ 7 ford, and as was Sidney T. Maxwell, sec- 
ment of the America Fore companies, retary of the National Fire. 
‘7? os | 
“CONDE! ISED NEWS OF ‘THE WEEK | 
| 
| 
A special committee of the National, sult of riot and relieves insurance com- 
Convention of Insurance Commissioners | panies from liability. Page 25 
meets in New York to consider the x * x* 
Chrysler automobile plan but reached no s sg A 
decision. Page 3 Fort Dearborn Automobile of Chicago 
*k «kk * starts writing _business with John L. 
Company officials meet in New York | Walker as president. Page 30 
to discuss plans for more cooperation | Ss | 2 
oo eastern and New =. The National Bureau of Casualty & 
rh x *K Ox B©” Surety Underwriters has filed new auto- 
A ee mobile liability, property damage and col- 
Almost all companies writing personal yer Peer nage Pag, 
> : lision rates. Page 40 
jewelry floaters have returned to the old x“ * * 
rate. Page 5 ; = c 
eS 6. 2 Attorney General Ekern of Wisconsin, 
The National Association of Insurance | Sues reciprocal members as partners. 


confer- 
Page 5 


Agents will holds its mid-winter 
ence at Cincinnati March 16-18. 
, * * 

United States board of tax appeals holds 
that proceeds received under use and occu- 
pancy policies are taxable as income. 

Page 3 
* * * 
New Zealand is retiring from all 
eastern, central, western and southern ter- 
ritory, insuring its outstanding liability in 
the American Eagle. Page 7 


The 


*k * *k 
President E. G. Pieper of the Rhode 
Island gives his version of the controversy 
with the Michigan department. Page 4 
: + = 
The Farm Association has started its 
publicity campaign in the agricultural pa- 
pers of the middle west. Page 12 
* * * 
The final touches have 


surance Day next Tuesday. 
x * xX 
Oklahoma supreme court holds that fire 


Page 21 


| losses during Tulsa race trouble were re- 


been put on the | 
program for the celebration of Indiana In- | 


Page 37 
* * Xx 

Receivership of Associated Employers 
Reciprocal sustained by Judge Wilkerson 
and assessment ordered. Page 37 
* * * 
Review of Associated 
throws light on underwriting. 

ee * 


California ruling 
mortgage guaranty 
companies in that 
can cover anything 


Employers case 
"age 37 


bars reinsurance of 
business by surety 
state, but holds they 
but first mortgages. 

Page 38 

*x* * * 

Union Indemnity 
go under separate 


and Phoenix 
manage- 
Page 46 


Norwich 
Indemnity 
ment. 
- wa. et 
The Travelers is increasing its capital 
from $12,000,000 to $15,000,000. Page 39 
* * * 


F. W. LaFrentz, preside nt of the 
American Surety becomes cha irman of 
| the board. R. R. Brown, senior vice- 


president is elected president. Page 48 


HAS ANNIVERSARY YEAR 


—— 


ILLINOIS FIRE SHOWS GAINS 


Peoria Company Was Founded 59 
Years Ago Under the Leadership 
of Bernard Cremer 


The Illinois Fire of Peoria in its an- 
nual statement shows assets $666,247, 
increase $75,535; reinsurance reserve 
$238,915, increase $24,035; capital $200, 
000, net surplus $210,475, increase $45,- 
587. This gives policyholders’ surplus 
$410,475. The Illinois Fire is now 50 
years old. It was founded in 1876 by a 
number of prominent citizens at Peoria 
under the leadership of the late Bernard 
Cremer. It received its charter under 
the name of the German Fire of Peoria, 
The charter was amended in 1918, chang- 
ing its name to the Illinois Fire. The 
first secretary of the company was F, 
H. Wagner, who is now a local agent in 
Minneapolis. Bernard Cremer, who was 
the founder of the company, served as 
president from 1882 until 1918. His 
brother, Charles Cremer, served the 
company as secretary from 1893 until his 
death in 1917. The present president is 
M. S. Cremer and the secretary, H. F., 
Tuerk. The Illinois Fire has had a 
splendid career and is well managed. 


New Hail Application Blank 


The Hail Association has revised the 
application in a number of ways in or- 
der to reduce fraud to the minimum. 
One change provides: “The company 
has 24 hours after receipt of the appli- 
cation in duplicate at its policy writing 
office to either reject or accept the risk 
and to issue a policy.” The application 
eliminates the issuance of endorsements 
relating to vine crops and the cotton 
clause. It puts them in the policy con- 
tract in the stipulations and conditions, 
The policy conditions on the reverse 
side of the application have been re- 
vised and re-arranged so as_ to 
strengthen the contract against fraud. 


Amount Paid in Santa Barbara 


R. L. DeCamp, staff adjuster at the 
Los Angeles office of the Pacific Coast 
Adjustment Bureau, who had in charge 
almost all the earthquake losses for the 
companies belonging to the Pacific 
Board at the time of the Santa Bar- 
bara earthquake, states that the com- 
panies paid out $839,137. The list in- 
cludes over 90 per cent of the total 
number of losses. The total amount cf 
earthquake insurance involved was 
$4,525,700. 


Change Par Value of Stock 
PHILADELPHIA, Jan. 20.—The 


Fire Association, Victory and Reliance 
at recent stockholders’ meetings changed 
the par value of the stock of each com- 


pany from $100 to $10 per share. This 
will permit greater distribution of 
shares. 


The directors were divided into four 
groups, so that one class shall be elected 
annually. Old by-laws required that 
dividends be declared semi-annually and 
amendments will permit directors to de- 

clare dividends quarterly if so decided. 
At present the dividends of the Fire 
Association will continue to be paid 
semi-annually in June and December, 
payable January 1 and July 1 


Met in Springfield 

The Illinois State Board held its semi- 
annual meeting at Springfield this week. 
The Illinois Fire Prevention Association 
is making an inspection of that city this 
week. 

Cc. W. Ohlsen, president of the state 
board, presided at its meeting. 

The three-fourths value clause ané 
the collection system came up for 4dis- 
cussion. Short talks were made DY 
James F. Joseph of the Western Union, 
and H. A. Yates, newly appointed assist 
ant manager at Chicago for the Aetna 
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NEW ZEALAND HAS QUIT 
CLOSES ITS NEW YORK OFFICE 


American Eagle Takes Eastern and 
Southern Business—San Francisco 
Branch and Marine Office Continues 


NEW YORK, Jan. 20.—After six 
years experience in the eastern, western 
and southern territories the New Zea- 
land Insurance Company of Auckland 
has decided to withdraw from all three 
American fields and close its managerial 
office in this city. Its outstanding lia- 
bilities, save the direct marine business 
received under reinsurance treaties, has 
been assumed by the American Eagle 
Fire, one of the America Fore com- 
panies, as of Jan. 1. 


Has Many of Same Agencies 


Throughout the eastern department 
field the New Zealand is represented in 
many agencies also representing the 
American Eagle or other of the America 
Fore companies, so that in renewing 
policies of the retiring institution agents 
will have at their disposal the extensive 
facilities of one of the foremost under- 
writing groups of the country. 

The New Zealand’s marine depart- 
ment here and the United States branch 
office in San Francisco will be contin- 
ued as formerly. 


In East Since 1919 


The New ‘Zealand was organized in 
1859 and began operations on the Pa- 
cific Coast in 1875, in which latter terri- 
tory the company also guarantees the 
policies of the New Zealand Underwrit- 
ers. Its entry into the east was in 1919 
when W. M. Kempthorn, who had been 
in the service of the company in New 
Zealand, assumed its management for 
the territory, calling as his aid Walter 
Stone, who had been in the field for the 
Law, Union & Rock. Within a short 
time Mr. Stone succeeded to the man- 
agement, Mr. Kempthorn retiring on a 
pension. Mr. Stone undertook to de- 
velop the territory for the company east 
of the Rocky Mountains, and while he 
managed to build up a fine income the 
expense was such that the head office 
management determined that the same 
amount of effort put in in other direc- 
tions would be productive of more prof- 
itable returns, hence the decision to quit 
the east, west and south, and seek rein- 
surance under the sheltering wings of 
the American Eagle. 


Where Company Operated 


The company was operating in all 
States east of the Rocky Mountains save 
northern New England, West Virginia, 
Nebraska, Kansas, Missouri, the Dako- 
tas, Oklahoma, Arkansas and Texas. 
Its sole general agency was that of D. 
Cliff Stone of Nashville, who handled 
Kentucky and Tennessee. At one time 
it maintained five general agencies but 
these were discontinued in an effort to 
curtail expenses. Its field staff at the 
first of the year was made of George 
Flathman and Robert J. Toole, in the 
North Atlantic states; W. F. Chant in 
New Jersey; A. W. Dorbert in Ohio 
and Michigan; Joseph E. Bales in In- 
diana, Ifinois and Wisconsin; Roy W. 
May in Georgia and Alabama; Prioleau 
Ellis in Louisiana, and H. E. Murphy 
On a part time basis in Florida. 

The premium income of the company 
from the eastern territory in 1925 ran 
close to $1,000,000. At the time its busi- 
ness in the east was taken over by the 
American Eagle the New Zealand had 
ut one outstanding reinsurance treaty, 


which has since been cancelled. The 
South British of Auckland, closely re- 
lated to the New Zealand, and under 


the same management here as the latter 
Company also ceases to operate in the 
eastern field where it transacted a rein- 
surance business solely, sharing with 
the New Zealand upon all assumed 
treaties. 


XUM 
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ATTITUDE OF AGENTS TOWARD 
RISKS THAT SHOULD BE PROTECTED 


HE Metro-Goldwyn studio at Cul- 

ver City has just had completed the 

installation of one of the most elab- 
orate automatic sprinkler systems on the 
Pacific Coast. 

Despite the fact the equipment in- 
cludes a primary reservoir of 1,000,000- 
gallon capacity and everything else cal- 
culated to make a serious fire impossible, 
the system will cost the studio owners 





nothing. By reason of reduced insur- 
ance premiums, it will entirely pay for 
itself in 10 years. 


Owners of valuable properties through- 
out the entire United States are doing 
exactly what Metro-Goldwyn have done. 
They have discovered that automatic 
sprinklers are always watching, always 
waiting, and always ready to drown out 
a blaze before it can spread. When the 
fire starts, so does the heat; when the 
heat starts, the water flows; and when 
the water starts, the fire goes out. 


Comment by an Expert 


A sprinkler expert in commenting on 
conditions said: 

‘Because these silent but unsleeping 
sentinels of safety solve the fire prob- 
lem, they save premiums as well as peo- 
ple and property. This makes it easy 
to pay for them. This factor as much 
as any other is influencing the owners 
of $1,500,000,000 in property values to 
change each year from the “unprotected 
class” to the superior safety afforded by 
automatic sprinklers. If the demand for 
such protection continues to increase at 
the present rate, every broker and local 
agent in the United States will see sev- 
eral of his best risks make the same 
change. 

“In properties where sprinklers have 
been installed heretofore, the risk has 
been taken away from the local agent 
more often than not. Being content to 
let well enough alone, he has drifted 
along in the paths of least resistance. 
To specific suggestions, he always has 
said: ‘Sure, that’s my biggest risk. But 
I’ve handled the line for 14 years; I play 
golf with the president every Saturday 


from April to October. If you think 
anybody can take the risk away from 
me, just let ’em try!’ 
Said It in Figures 
“Somebody did. Perhaps it was a 
mutual company ‘sharpshooter.’ It may 


have been a special representative of a 


big-city brokerage firm. In either case, 
they ‘said it with figures’ which proved 
to the golf-playing president that auto- 
matic “sprinklers, costing him nothing, 
would guarantee the permanency of his 
going business, and reduce his insurance 
costs, and therefore his ‘overhead,’ to 
such a point as would enable him to un- 
dersell his unsprinklered competitor. 
Show a business man a way to save and 
sentiment flies out the window, par- 
ticularly when some stranger shows him 
that his golf- playing agent has been neg- 
lecting the firm’s best interests for four- 
teen years! 


Local Agents Alert 


‘But the strangers are beginning to 
find it harder and harder to raid the 
business of local agents, and rob them 
of their pet risks. The latter are dis- 
covering that they can beat the sharp- 
shooters to it by being the first to 
recommend automatic sprinklers. If in- 
vestigation proves that it would pay the 
owner to act on the agent's suggestion— 
a survey of the risk can be had without 
costing either the agent or assured a 
penny—the assured appreciates the serv- 
ice so lastingly that his ears become 
deaf to anything a stranger may say. 

Risks Need Attention 


“It is highly probable that there isn’t 
a ‘movie’ studio in the cities and towns 
in which live the agents and brokers 
who read this comment. But in each 
and every one of them, there is at least 
one risk that should have automatic 
sprinkler protection. It may be a de- 
partment store, an office building, a hos- 


pital, a hotel, wood-working plant, a 
flour mill, a boot and shoe factory, a 
publishing plant, or a planing mill. The 
agent who reads this may control the 
line already, or he may be wishing he 
had it. In either case, the one who is 
first to tell the owner what sprinklers 


will do for him, and how easy it is to 
acquire them, is the one who will hold 
the line—or get it. 

Individual Initiative Required 


“As regards the individual insurance 
salesman, the problem resolves itself 
into a case of individual initiative. Never 
mind all the unsprinklered risks in the 


United States. What immediately con- 
cerns him is that one risk in his own 
town that should have sprinkler pro- 





MEN WHO HAVE HEADED CHICAGO BOARD 








Standing, left to right—James I. Naghten, —- president; Charles Nelson 


Bishop, Allan I. Wolff, — M. Drake, W. 
. Aleshire, W. E. “Higbee H. G. Buswell, Louis O. 


Sitting, left to right—O. E 
Kohtz, 


Witherbee, Clarence S. Pellet. 





7 
tection, and the insurance savings that 
sprinklers bring. 

“Because ‘target risks’ include every- 
thing from movie studios to paper mills, 
it is hard to guess the opportunities of 
the individual agent. But it is easy for 
him to get as much evidence as he wants, 
affecting the value of automatic sprin- 
klers for any risk of any kind. For ex- 
ample, here is what a nation-wide sur- 
vey of sprinkler results showed for the 
industries mentioned: 

“The bag, carpet and rug factories in 
this survey formerly paid an average rate 
of $1.52; since sprinklers were installed, 
they pay 24 cents per $100; that’s a re- 
duction in rate of $4 percent. 

‘Agricultural implement plants (in- 
cluding car works and carriage factories) 


paid an average of $1.98 per $100 of 
insurance before sprinklers were in- 
stalled. They now pay 39 cents. The 


reduction in rate amounts to 81 percent. 
300t and shoe factories average the 
same reduction in rate. Before being 
sprinklered, they paid an average fire in- 
surance rate of $1.53; now, 29 cents. 


Situation as to Laundries 


“Laundries 
$100 of 
cents, 
cent. 

“Department 


formerly 
insurance, 
which is a 


paid 
They now 
reduction of 


$1.60 per 
pay 41 
74 per- 


stores formerly 
$1.55; they now pay 57 cents, 
a reduction of 63 percent. 

“Flour mills and grain elevators paid 
$3.03 before they were sprinklered. 
The sprinklered mills interviewed pay 
an average rate now of $1.01, a reduc- 
tion of 6624 percent in their insurance 
costs. 


paid 
which is 


Automobile Manufacturers 


“Automobile and bicycle manufactur- 
ers paid $1.35 before their plants were 
sprinklered. They now average 32 cents, 
a 76 percent reduction in rate. 

“Paper mills, which used to 
average rate of $1.61 per $100, now pay 
41 cents, a reduction of 74 percent. 

“Paint and varnish plants, that aver- 
aged a rate of $2.05 before sprinklers 
were installed, now pay only 66 cents for 
fire insurance, a reduction of 68 percent. 

“Printers, publishers and lithograph- 
ers have been rewarded 74 percent in 
their insurance costs; the ones inter- 
viewed paid $1.71 before they sprinklered 
their plants; they now pay an average 
of 43 cents. 

Should Study His Risks 


pay an 


in- 
America, 


“The list could be continued to 
clude any plant in any city in 


because the facts affecting any industry 
are easy to get. But what should be 
the local agent’s first and most serious 


concern is that one particular risk in 
his own home town that can be benefited 
by the installation of sprinklers. 

“If the owner buys his sprinkler 
equipment outright, his insurance sav- 
ings will pay him from 15 to 50 per- 
cent per year on his investment; if he 
doesn’t care to withdraw cash from his 
working capital, there are several reputa- 
ble construction companies that install 
automatic sprinklers and take their only 
compensation out of the owner’s insur- 


ance savings without disturbing in any 
way the former insurance relations. 
“The local agent who first tells the 


worthwhile risks in his town about this 
easy route to safety and solvency, with 
the sprinklers paying for themselves, is 
the agent who will profit most in the 
long run. 


Bryans Succeeds Levis 


BOSTON, Jan. 19.—William Levis, for- 
merly in charge of the eastern Massa- 
chusetts Rhode Island territory for the 
Fire Association and allied companies 
and recently called to a position at the 
home office, will be succeeded in the 
eastern territory by J. M. Bryans of 
Hartford Mr. Bryans began his insur- 
ance career with the Fire Association 
some 20 years ago as a clerk in the home 
office He work through the various de- 
partments and in 1916 was transferred 
to Boston as an associate of Mr. Levis 
in the New England field. In January, 
1923, he was detailed to Hartford and 
given charge of western Massachusetts, 
Vermont and Connecticut. 
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JAY ALLEN QUITTING FIELD 


St. Paul F. & M. State Agent in South- 
ern Illinois Succeeded by Carl 
Temme from Home Office 


Jay M. Allen, who for 16 years has 
been state agent and adjuster for the 
St. Paul Fire & Marine with headquar- 
ters at Decatur, Ill, has been elected 
secretary of the Peoples Savings & Loan 
Association of that city. Mr. Allen will 
devote his entire time hereafter to his 
local agency business and the loan asso- 
ciation at Decatur. J. W. Carter, former 
secretary of the loan association, who 
died recently, was also interested in the 
local agency, conducted under the firm 
name of Stadler, Allen & Carter. 

Carl Temme, an examiner at the home 
office of the St. Paul Fire & Marine, will 
succeed Mr. Allen in southern Illinois, 
traveling out of Decatur. 


G. E. Anderson 


Anderson of Omaha, Neb., has 
appointed Iowa special agent of 
the rain and hail department of the 
Aetna, North America and Springfield 
group. He has been with the Nebraska 
Adjustment Bureau handling hail losses. 


G. E. 


been 


H. N. Talliaferro 


H. N. Talliaferro has been appointed 
special agent of the National-Ben Frank- 
lin and Superior Fire in Virginia with 
headquarters at Richmond. He was at 
one time connected with the Atlantic 
Life of Richmond and later was super- 
intendent of agents for W. L. Nelson & 
Co. of Memphis. 

Mr. Taliaferro has established head- 
quarters ‘at 714 State and City Bank 
building, Richmond. The Superior has 


not been in the state, but is being en- 
tered now. W. G. Fuller, Jr., who has 
been handling the Firemen’s, Mechanics 
and National-Ben Franklin, will con- 
tinue with the two former companies 
and will also take on the Capital of Con- 
cord, which will be entered in Virginia. 


L. G. Van Zile 
L. G. Van Zile of Springdale, Ark., 
has been appointed special agent of the 
rain and hail department of the Aetna, 
North America and Springfield group 
in Arkansas and Missouri. He is an 
experienced hail man. 


Charles P. Banghart 


The Employers Fire has announced 
the appointment of Charles P. Bang- 
hart as special agent for New York and 
Pennsylvania. Mr. Banghart was born 
in New York in 1892. He entered the 
service of the Hamburg-Bremen in 1908 
and resigned as an examiner in 1913, to 
become western underwriter and super- 
intendent of the brokerage department 
of the Scottish Union & National. He 
resigned this position in 1919 to go with 
the Royal Exchange in a similar capac- 
ity, which position he now resigns. 


L. C. Dobbert 


L. C. Dobbert, for the past three years 
special agent in northeastern Wisconsin 
for the Fidelity- Phenix, will retire Feb. 
1 to become associated with the Ameri- 
can Founders Fire of Milwaukee. Mr. 
Dobbert is a man of wide experience in 
the field, having been associated with 
Milwaukee-Mechanics for eight years 
prior to his Fidelitv-Phenix affiliation. 
The American Founders Fire is a new 
company, organized by Rupert F. Fry, 
president of the Old Line Life of Mil 
waukee, and associates, within the past 
year. The company is entering upon a 
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period of active development of its 
Wisconsin business, according to J. A. 
Fleckenstein, vice-president and man- 
ager. 


C. A. Woerner, Jr. 


C. A. Woerner, Jr., has been ap- 
pointed special agent of the America 
lore group in the engineering depart- 
ment in Indiana. He has been connected 
with the Indiana Inspection Bureau for 
ten years and is a son of C. A. Woerner, 
in charge of the rating department in 
the state insurance commissioner’s 
office. 


Floyd T. Bower 

Floyd T. Bower, who has been special 
agent for the North America group in 
Michigan, has been appointed state 
agent of the Scottish Union & National 
there. He will have his headquarters in 
Detroit. Mr. Bower traveled for the 
Aetna prior to going with the North 
\merica. 


Norman J. Nesheim 


Norman J. Nesheim has been ap- 
pointed special agent for the Transcon- 
tinental of New York, of which H. G. 
D. lexander & Co. of Chicago are 
United States managers, for Minnesota 
and Iowa with headquarters at Minne- 
apolis. Mr. Nesheim is special agent 
of the Automobile of Hartford in Minne- 


sota. 


Robert R. Ross 


Robert R. who has recently 
been representing a reciprocal of Kansas 
City, has been appointed special agent 
of the Agricultural in Kansas and Okla- 
homa. 


Ross, 


M. S. Pendleton 
Matthew S. Pendleton has been ap- 
pointed special agent of the St. Paul 
Fire & Marine, Minnesota Underwriters 
and Mercury. He will travel for the St. 


Paul F. & M. and the Minnesota Under- 


writers in Virginia and the District of 
Columbia, and for the Mercury in Vir- 
ginia, District of Columbia and Mary- 
land. He will work under Bernard P. 
Carter, state agent for the companies in 
that territory. Mr. Pendleton will have 
headquarters in Richmond with Mr, 
Carter. 

Mr. Pendleton is an experienced field 
man. For some years he traveled Vir- 
ginia for the Yorkshire and Caledonian. 


{ Later he was with the London & Lanca- 


shire in that field. At present he is 
with MacBainx & Sparks, New York 
brokers. His contract with them does 
not expire until Feb. 1. 





W. C. Perry and Walter Dailey 


Walter C. Perry, recently special 
agent in eastern Pennsylvania and New 
Jersey for the State of Pennsylvania, has 
been elected assistant secretary of the 
company, and placed in charge of its 
underwriting in the eastern and middle 
states. His successor in the field is 
Walter Dailey, a graduate of the home 
office. 


C. B. Burr 


C. B. Burr, state agent of the West- 
chester in the western part of Kansas, 
has been appointed Michigan state 
agent to succed H. F. McGurren, who 
resigned to become vice-president of a 
bank in Detroit. Mr. Burr was formerly 
special agent of the Westchester in 
Michigan and hence returned to his 
old field. Harvey J. Patterson contin- 
ues as special agent of the Westchester 
in Michigan. 





M. F. Hegler’ 


M. F. Hegler has been appointed 
special agent of the Western Factory 
with headquarters in Chicago. Mr. Heg- 
ler was formerly state agent of the 
Royal in Wisconsin and prior to that 
was state agent of the American Cen- 
tral in Illinois. For a short time he had 
been engaged in another line of business. 
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POUR agents are selling your finan- 
cial power, your growth and de- 
velopment, your prestige. They 
point with pride to your assets, 
your mammoth offices, your highly famed 
executives. 





The offices of your agents must certainly 
reflect your prestige. Have you given them 
something more than statistics, financial 
reports, words? Prospects become tired of 


these in a very short time. They look around 
for visible signs of the parent company’s 
power. - If they see what they are looking 
for, the agent is helped to make a sale. If 
not, they are assailed by doubts and ask for 
time to think it over. 






He Points 


QJ 
X 


With Pride! 


i} 
1] 


The Sign That 
Sells Insurance 


One of the greatest things you can do for 
your agents is to furnish them with Meyercord 
prestige builder signs. Hand finished wood pan- 
els, with pure oil paint colors—they properly 
represent the company and dignify the agent. 
Meyercord Agency Signs are like good furni- 
ture in an office. They reflect both good taste 
and a degree of success. And, like good furni- 
ture, they do not quickly wear out,or become 
shabby. Many that were bought ten years ago 
are still in service. 

Let us tell you more about these signs and 
send samples and prices. Write to Insurance 
Department. 
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BRANCH OFFICES i!N ALL PRINCIPAL CITIES 
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MANY LOSSES ON CLASS 


Companies in going over their rec- 
ords have been surprised at the number 
and extent of lumber and woodworking 
A number of years ago lumber 
was regarded as a desirable class. Com- 
panies were glad to get it on their books. 
Lumber yards, mills and woodworking 
plants, however, show up very badly in 
the loss columns. Undoubtedly this 
class needs a sharp boost in rates. The 
experience all over the country is bad 


losses. 


MOORE ELECTED CHAIRMAN 


F. C. Moore was elected chairman of 
the Conference of Special Risk Under- 
writers at the annual meeting in New 


York. Mr. Moore is assistant secretary 
of the Hartford. He succeeds C. W. 
Pierce, vice-president of the America 


Fore group. George M. Von der Lieth 
of the Phoenix of London becomes sec- 
retary, succeeding W. B. Burchell of 
the Commercial Union. 

The first year’s work of this organi- 
zation has been very successful. Sev- 
eral committees are constantly at work 
on special risk or special hazard mat- 
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Fidelity Union Building 














ters and the reports have been very valu- 
able. The conference was organized a 
year ago for the closer collective study 


of underwriting problems. The member- | 


ship is confined to under-officers and 
department managers directly respon- 


improved risk business. Forty-three 
companies are represented in the con- 
ference. 
es + 2 
SUBJECT TO DUST EXPLOSION 


David J. Price of the United States 


ers & Managers, asserted at a confer- 
ence in New York that a survey dis- 
closed a fire loss of 11 cents for each 
dollar of premium paid on office build- 
ings of the country. 

* x 


Cc. C. WAYLAND DEAD 


_Curtis C. Wayland, manager of the 
New York city department of the New 
York Underwriters and of the Atlas of 


| London and one of the veteran fire un- 


‘ ge ¢ - | derwriters in that city, died at his home 
sible for underwriting and handling of | 


Bureau of Chemistry declared at a meet- | 


ing of the dust explosion hazard com- 


mittee of the National Fire Protection | 


Association in New York that over 21,- 


of industry, manufacturing products 
with an annual value in excess of $6,- 
500,000, are subject to dust explosions. 
The committee is endeavoring to devise 


regulations that will reduce the hazard. 
* 
OFFICE BUILDING LOSSES 


William M. Ellis of Chicago, chair- 
man of the insurance committee of the 
National Association of Building Own- 


that pays and keeps on 
paying — everlastingly. 





in Brooklyn Tuesday. 
. * * 
RAILROAD LOSSES IN 192 


While figures showing the fire loss 
suffered by the railroads during 1925 
are not yet available, it is recognized 
that these aggregate a large sum, and 
will probably equal those of the pre- 
ceding year, 1. e. $12,000,000. In view of 
the improved financial condition of prac- 


I : 1,- | tically all of the systems; the numerous 
000 establishments in nearly every line | 


new buildings erected in their different 


| departments and the constant preach- 


ment of the managements and the safety 
engineers, it is hard to understand why 
the loss record remains at its present 


| high figure. 


Possessing every element that contributes to 
Strength and Permanence, the Fidelity 
Union Companies, thru a loyal agency 
corps, are putting in place the cap-stone 
of Good-W ill—that intangible asset 
that holds and increases business. 

To represent the Fidelity Union 
Companies is a distinction 


Fidelity Union Fire Insurance Co. 


Fidelity Union Casualty Company 
BAILEY & COLLINS, General Agents 


DALLAS, TEXAS 


While the losses in 1925 were confined 
to no particular section or type of haz- 
ard, the majority of the severe fires 
occurred in the car shops, the assign- 
able cause in the opinion of experts 
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being the use of inflammable materials 
by careless workmen. No amount oj 
suggestion seemingly has been able to 
overcome the human equation. The 
warnings of managements and gnspectors 
are largely unheeded by the employes 
in direct charge of handling goods in 
freight stations and making repairs in 
the shops. There has been no lack of 
cooperation on the part of managing 
officials of any of the roads, all of 
whom fully appreciate the damage to a 
system as well as the direct monetary 
loss occasioned by fire. Not a few of 
the systems issue bulletins warning 
against carelessness and _ suggesting 
proper methods of dealing with especial 
hazards. Their difficulty, however, lies 
in getting the employes, of whom there 
are in the neighborhood of 12,000,000 
all told, to intelligently heed the sug- 
gestions and put them into practice. 
In the final analysis, therefore, the great 
railway losses may be attributed to the 
same basic cause as those suffered by 
business interests generally, namely, in- 
nate carelessness on the part of indi- 
viduals. 
x * * 


PROVIDE FOR INVESTIGATION 


At the meeting of the New York 
Fire Insurance Exchange last week, a 
resolution was adopted providing for the 
investigation of the offices of all mem- 
bers, branch offices and agencies and 
also a resolution that the investigation 
be continued until every office within 
the scope of the resolution had been 
examined. This action was taken on the 
recommendation of the arbitration com- 
mittee. Considerable objection was ex- 
pressed, but the first resolution was 
passed unanimously and the second by 
a large majority. The proposed amend- 
ment to section lla of the agreement 
was laid on the table because it was 
pointed out that under the system of 
selection of committees, it would be pos- 
sible for all members of the arbitration 
or grievance committee present at a 
meeting to represent companies in a 
group under one control. A number of 
changes to the rules, for the purpose 
of simplifying and clarifying them, were 
adopted as submitted by the hand-book 
revision subcommittee. 

k * * 
PATRIOTIC WINS ON APPEAL 

The court of appeals has unanimously 
reversed the lower courts in the case 
of the American Surety vs. Patriotic and 
granted a new trial. Much attention has 
been attracted to this case because the 
defense set up by the defendant was 
based upon alleged misstatements by 
the broker as to location of the goods to 
be insured. The present case involves 
a $30,000 policy of the Patriotic, but the 
outcome of the case will decide what 
is to become of other insurance on the 
same property. The National Board be- 
lieved the case of such importance that 
it sought permission to appear amicus 
curiae and filed a brief at the hearing. 
The fire companies which won the vic- 
tory in the applleate court held that the 
location given by the broker appeared to 
be an open lot upon which the rate for 
the goods insured was 1% percent, 
whereas the actual location of the goods 
was in a frame building on which the 
rate was above 4 percent. No policies 
had been issued, the insurance being sim- 
ply on binders. 

k *K x 
GENERAL OFFICE IS MOVED 

The United States head offices of the 
Commercial Union, Palatine, Commer- 
cial Union of New York, Union Assur- 
ance of California, Ocean Accident and 
Columbia Casualty have been moved to 
1 Park avenue, at the corner of 32nd 
street. New York City. The Commer- 
cial Union and Ocean Accident moved 


from the downtown district some time 
ago to 114 Fifth avenue. 
x * * 


BROKERS AMEND BY-LAWS 


The first annual meeting of the Gen- 
eral Brokers Association of the metro- 
politan district of New York was held 
last week, and the following officers 
elected: Herman A. Bayern, president: 
Maurice A. Denzer, first vice-president: 


Jan 
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Aittions of homes have increased in value with no increase in the 
insurance carried. Millions of dollars worth of merchandise are 


exposed to the hazards of transit without adequate protection. 


Millions of automobile owners are not fully protecting their investments 


against the hazards of driving. 


Many stores and factories are not safeguard- 
ing their net earnings against a possible shut- 
down forced by fire. Huge rental values in 
business property and private houses go un- 
protected. This season will see thousands of 
tourists with no protection for their personal 
effects while traveling. 


The public needs better insurance protection. 
A huge, undeveloped market awaits the in- 
surance agent who is equipped to cultivate it. 





Why not begin — now — to analyze the in- 
surance needs of the people in your locality 
and prepare for a bigger and better business 
in 1926? 


The Springfield can help you— with expert 
rate and engineering service—with advertising 
and selling helps—with prompt loss adjust- 
ments—— with ready co-operation on any 


problem where service is needed. 


efor - — A —— — =e _—__—— —_— —_—__—_ AO) 


SPRINGFIELD FIRE &€5 MARINE INSURANGE Co. 


Head Office at Springfield, Massachusetts 





Western Dept., Chicago: Harding & Lininger, -Megrs. Paciric Depr., San Francisco: George W. Dornin, -%¢r. 


Chartered in 1849 
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THE 


Londen & Lancashire 


Insurance Company 


Limited 
| of London 
1 
H CHARLES E. DOX, Manager 


Western Department 
39 S. La Salle St., Chicago, Illinois 








A. G. McILWAINE, Manager 
Hartford, Conn. 





GEORGE 0O. SMITH, Manager 
San Francisco 

















SERVICE SECOND TO NONE 
Anywhere Anytime 


Fire—Burglary—Theft—Casualty 
and all similar insurance losses are 
promptly and expertly handled 


ADJUSTING and INVESTIGATING 


for the past 20 years 


Arthur L. Ladd 


166 W. Jackson Blvd. 
| Tel. Harrison 4528 








Chicago, IIl. 














BREVOORT 


HOTEL 
Madison Street CHICAGO 


East of La Salle 
Insurance Headquarters 


Brevoort Hotel upholds worthily 
the best traditions of American 
hotels famed for hospitality. 




















BUREAU of 

VALUATION 

ENGINEERING, INC. 

538 S. Dearborn St., 
Chicago, Ill. 

F. J. CROKE, President 


Commercial & Manufac- 
turing Properties 


The only assurance 
adequate coverage and 
prompt adjustments. 
Sensible Fees. 

















RATE REDUCING 
APPLIANCES 


Non-Explosive Safety Cans and 
Automatic Oily Waste Cans 


Each can bears the label of the 
Underwriter’s Laboratories and 
the Associated Factories Mutual 


Fire Insurance Companies, 


Justrite Manufacturing Co. 
2067 Southport Avenue, Chicago, Ill, 











| dent; 


| president George 


William L. Hookes, second vice-presi- 
Thomas W. Meacham, third vice- 
president; Jack L. Hirsh, fourth vice- 
Dooneief, fifth vice- 
president; Arthur Arnow, secretary; 
Weston Robert, assistant secretary; Jo- 
seph Gladstone, treasurer. The execu- 


| tive committee is composed of the above 


officers and Robert Kelleher, 
H. Shipway, 
Lippstadt, 


Ramson 


J. Margolies, Gus 


| and A. Prussof. 











furniture. 


The by-laws were amended by adding 
the following provision: 

The grievance committee shall be 
charged upon written complaint being 
made to it or by direction of the asso- 
ciation with the duty of investigating, 
holding hearings and rendering reports 





and findings concerning any violations 


| of the matters set forth in our “objects” 


Harry Broadman. Sigmund | 
Gottlieb | 


| 


and “pledge” or wherein it is claimed 
that the insurance laws of our state or 
the rules of the fire and casualty ex- 
changes or rating bureaus, affecting the 
interest of insurance brokers have been 
violated or evaded, or a broker has been 
unjustly or illegally treated or discrim- 
inated against in the conduct of his in- 
surance business by either public offi- 
cial, company agent or broker. 

It shall report the result of its in- 
vestigation to the association and await- 
ing further instructions thereon in all 
cases, except, where in its judgment, 
immediate action is requisite, or where 
it may be acting in conjunction with the 
legal representatives of the state, in 
which event, with the consent of the 
president, it is empowered to do what- 
ever May seem necessary. 











\[ AS SEEN FROM CHICAGO 








insurance brokers; 538 Class No. 4; 
Class No. 5. 

At Thursday’s meeting the various 
changes in the rules were brought up 
and discussed to some extent and the 
meeting adjourned until Friday. There 
was no quorum Friday so the proposed 
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“OPPORTUNITIES” 








In this column appear Insurance 
Wants and Opportunities. They are 
read by thousands of interested 
insurance men. You will find that 
these “Want Ads” are real result 
getters. $5.00 is the cost of one 
l-inch insertion. 


The National Underwriter 
Chicago, Illinois 











BAD FIRE HITS CHICAGO 


January hit Chicago with a bad fire | 


at 1600-24 South Clark street, when 


the brick building occupied chiefly by | 


Albert Dickinson for the storage of seed 


burned. The Dickinson concern carried | 


$77,500 insurance on building, $40,000 
insurance on rents and $10,000 insurance 
on contents. The Green Point Metallic 
Bed Company suffered a severe loss. 
The Edward Donn Company, chinaware, 
had $7,000 insurance, the Monroe-Ben- 
brook Company, office furniture, had 
$10,500 insurance in the Integrity Mu- 
tual Fire. Smith & Tutman, asbestos, 
had $8,000 insurance, Glenn, Lehnen & 
Webb, plumbing supplies, 
severe loss as did J 
Colonial Felt Company, Universal Tire 
& Rim Company and Maurice Mandel, 


*x* * * 


CHICAGO’S 1925 LOSSES 


F. C. McAuliffe, superintendent of the 
Fire Insurance Patrol in Chicago, in his 
annual report to the Chicago Board 
gave a tabulated list of the adjusted 
losses in the city last year by months 
as follows: 











Insurance Losses 

January ..... $ 47,744,991.09 $2,204,247.91 
February .... 31,455,356.86 852,203.83 
BENGE vscc ves 33,684,113.56 980,403.62 
April 17,822,240.24 1,503,494.74 
| errr 17,514,598.75 534,141.79 
MEE ee 41,020,536.47 641,558.68 
July 17, 591,667.54 381,292.76 
August ..e. 29,956,183.00 664,967.38 
September 10, 780,810.12 173,820.86 
TRO UST 6.6 , 8 419,184.22 
Ncovember ... 178,809.61 
December 55,475.16 

Totals .....$274,242,878.41 $8,590,055.56 

This list does not include losses 


which occurred last year and have not 
been adjusted nor those not reported 
to the patrol. The estimated unreported 
losses 


suffered a | 
. J. Badenoch, grain; | 





are placed at $2,662,025 which | 


brings the total Chicago losses for the | 


year to $11,252,084. The total losses on 
buildings last year were $3,238,143, and 
on contents, $5,351,907 as reported to 
the patrol. There were 9,286 fires in 
Chicago of any consequence. 
were 1,675 fires on automobiles. 
x * * 
COMMITTEE STARTS CAMPAIGN 


The farm 


companies, has launched its 
campaign in agricultural papers in the 
middle west, and the work is now well 
under way. 


Supporting the work undertaken by this | 


committee are the following companies: 
Aetna, American Central, American, 
Columbia Fire Underwriters, Commer- 
cial Union, Continental, Fidelity-Phenix, 
Great American, Hartford Fire, Home | 
of New York, North America, Liverpool 
& London & Globe, National Fire of 
Hartford, National Security and Royal. 

Educational copy will be run during 
1926 in ‘Successful Farming,” “Prairie 


Farmer,” “Orange Judd Farmer,” “Wis- 
consin Agriculturist,’?’ “Wisconsin 
Farmer, “Indiana Farmer’s Guide,” 
| “Oklahoma Farmer-Stockman,” “Farm, 
Stock & Home & Northwest Farm- 
stead,” “Farmer,” “Kansas Farmer & 
Mail & Breeze,’ “Missouri Ruralist,” 


insurance committee, com- | 
posed of a number of Farm Association | 
publicity | 


| ducted a general insurance 


| 


There | 


| 
| 
| 
| 
| 
| 
| 
| 





“Towa Homestead,” “Wallace’s Farmer,” 
“Nebraska Farmer” and “Burley To- 
bacco Grower.” 

These farm periodicals represent a 
combined circulation of about 2,400,000. 
Inasmuch as the number of farms in 
the states covered is about 2,800,000, it 
will be seen that coverage of the series 
of messages to farmers on the subject 
of legal reserve fire insurance will be 
quite comprehensive. 

The word “educational” is properly 
used in describing this campaign. Con- 
fronted as they are with fire losses of 


increasing seriousness each year, the 
companies have prepared advertising 
copy, the appeal of much of which is 


based upon the need of better fire pro- 
tection on the farm. The recent Chicago 
conference at the headquarters of the 
Underwriters’ Laboratories, attended by 
representatives of the Agricultural Edi- 
tors’ Association, officials of fire com- 
panies, and others interested, was in 
fact the result of the efforts of the farm 
insurance committee to make fire pre- 
vention a live topic of editorial discus- 
sion in farm papers prior to the opening 
of the campaign now under way. 

Another feature of the work is a 
booklet —“Insurance Facts for the 
Farmer”—prepared under the auspices 
of the committee from material fur- 
nished largely by the National Board. 
This booklet is devoted principally to 
fire prevention on the farm, with the 
advantages of legal reserve fire insur- 
ance set forth in a brief and convincing 
way. 

x * * 


A. J. DAVIS’ NEW PLANS 


Arthur J. Davis has resigned as assist- 
ant secretary of the Marquette National 
of Chicago effective Jan. 31. Mr. Davis 
will in the future give all of his time to 
his rapidly increasing brokerage busi- 
ness. Before going with the Marquette 
National, Mr. Davis for many years con- 
agency in 
Chicago. Mr. Davis assumed charge of 
the underwriting activities of the Mar- 
quette in 1922, and the previous year the 
company had a loss ratio of 78 percent. 
Last year, the figures were reduced to 
53 percent. Mr. Davis has developed an 
extensive brokerage business, and ex- 
pects to build it up to much larger pro- 
portions when he is able to devote his 


| entire attention to it. 


* * * 
CHICAGO BOARD MEETING 


At the annual meeting of the Chicago 
Board last week, James I. Naghten was 
reelected president and August Torpe, 
Jr., vice-president. F. X. Cloidt was 
elected treasurer. The new members of 
the executive committee are Clarence S. 
Pellet, Cari Koch, W. P. Robertson of 
the Alliance. Fred J. Sauter and Wal- 
ter E. Miller of Fred S. James & Co. 
were elected members of the patrol com- 
mittee. Alexander Smullan retired as 
treasurer and was presented with a pair 
of gold cuff links. There are now regis- 
tered 146 voting members of Class No. 
1; 4,495 members of Class No. 2, which 
constitute the outside or suburban agen- 
cies; 1,532 Class No. 3, or the all-time 





STATE AGENT WANTED 


For Illinois, outside of Cook County, as of 
March Ist, by a new company already li- 
censed. Ten years’ field experience in IIli- 
nois with Union Company preferred. 
Wanted, a man of courage, who will appre- 
ciate real Home Office support. High-grade 
closed car furnished without use restric- 
tions. Full authority, good salary and 
square deal to right man. Address replies 
in confidence, stating experience. 


Address Q-62 
Care The National Underwriter. 








SITUATION WANTED 


Experienced Cook County Special Agent at 
present employed by large Fire Insurance 
Company wishes to make a change. Familiar 
with class two agents and territory. 
Address Q-66 
Care The National Underwriter. 











WANTED 
Fire ins. inspector-engineer; 
pref.; state age and exp. 
oppor. to work up. 
Address Q-69 
Care The National Underwriter. 


sprinkler exp. 
Also draftsman; 








BROKER OR SOLICITOR 


Opportunity for young broker or solicitor 
to associate with live brokerage office to 
solicit live auto leads and renewals. Must 
be a hustler. Replies will be confidential. 


Address Q-70 


Care The National Underwriter. 








MAP CLERK 


American Fire Insurance Co., West- 
ern Department, desires expe rienced Map 
Clerk, qualified also to assist in examining. 
State’ experience and present salary. 


Address Q-71 
Care The National Underwriter. 


Large 








HIGH CLASS EXAMINER 
Wesern Department of prominent Fire In- 
surance Company wants Examiner with ad- 
vanced experience and capable of super- 
vising the underwriting of one or more 
states. Reply stating age and salary ex- 
pected. Address Q-72 } 

Care The National Underwriter. 

















FIELD SHEETS 


Now is the time for field 
men to bring their agency rec- 
ords up to date. Loose leaf 
field books and extra sheets 
for sale by 


The National Underwriter 


1362 Insurance Exchange 
Chicago 
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Established in Entered U. S. 
1836 1854 


ASSURANCE 





COMPANY, LTD. 


of London 


72 YEARS OF CONTINUOUS SERVICE 
IN THE UNITED STATES 





Fire Explosion Leasehold Tourist Floaters 
Lightning Riot and Civil Commotion Sprinkler Leakage All Risk Personal Jewelry 
Windstorm Use and Occupancy Inland Marine All Risk Tourist Floaters 


Automobile Rents and Rental Value Ocean Marine Jewelers’ Block Policies 










Merchandise in Transit—Via Truck, Rail or Steamer 









AUTOMOBILE 
Including Fire, Theft, Collision and Property Damage 
Garage Owners Legal Liability 





UNITED STATES OFFICE 
H. N. KELSEY, Deputy Attorney 










R. P. BARBOUR, General Attorney 





Cc. W. COOPER, Secretary 












Eastern & Southern Dept. Western Dept. Pacific Coast Dept. 


135 William St., New York Monadnock Bldg., Chicago, IIl. San Francisco, Calif. 
A. G. MARTIN, Mer. H. D. LEWIS, Mgr. F. C. H. ROBINS, Mgr. . 
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changes will have to be voted on in the 
“Record.” It is thought that all will 
pass except the $10 fee for Class 2 or 











| the Queen. 
in Cook county for the Queen, and was | 


outside agencies, which will doubtless be | 


deteated. 


The proposals to be voted on in the | 


“Record” are: 

The first amendment provides that 
average rates may be made on all stock- 
yards property classified as sprinklered 
risk and on all other property except 
non-fireproof grain elevators. 


examiner in the western department of 
For five years He traveled 


for six years special agent of the Queen 
in Michigan. He is thoroughly familiar 
with Cook county conditions. 


* 
SAUTER’S OFFICE ROBBED 
Burglars got into the safe in the 


| agency of Fred J. Sauter in the Insur- 


The second provides that those mak- | 


ing application for membership as Class 
1 members shall file with the applica- 
tion for membership an entrance fee of 
$750, instead of $300, as has been the 
rule for many years. 

Under the provisions of another 
amendment, Class 2 members, who have 
not heretofore paid dues, will be called 
upon to pay $10 annually on or before 
March 1 of each year. 

Another amendment provides that on 
and after March 1, next, until otherwise 
directed by the board, each individual 
member of Class 1 shall contribute $25 
to the Class 1 membership fund. 

+e « 

CHICAGO AGENCY 

George A. Rapp and Charles A. 
Leamy have formed a Class 1 agency 
to be known as Rapp & Leamy and will 
establish offices on the tenth floor of the 
insurance Exchange about Feb. 15. 
The agency will represent the Provi- 
dence-Washington, Federal Union and 
New York Fire for fire business and the 
Maryland Casualty for the casualty lines. 
For the past six years Mr. Rapp has 
been Cook county special agent for 
Munger, Vokoun, Wetmore & Wither- 
bee. For nine years prior to that he 
was with the western department of the 
Aetna. Mr. Rapp has assumed promi- 
nence in the Cook county field and is 
widely known. Last year he served as 
president of the Cook County Field 
Club and his administration was no- 
tably successful. He is young, energetic 
and capable. 

Mr. Leamy is at present a supervising 


NEW 


ance Exchange Sunday. There was 


something like $20,000 negotiable secur- | 


ities in the vault. There were two com- 


| binations, The combination was worked 


| in 





both cases and the securities were 
taken from the vault. Mr. Sauter is in 
New York with Secretary E. L. 
ards of the Western Automobile Under- 
writers Conference. 

2 & & 


FOX TO GIVE ADDRESS 


The Association of Fire Insurance 
Examiners of Chicago will hold its next 
meeting Thursday night of this week. 
H. B. Fox of the Western Factory will 


speak on “Special Hazards.” Mr. Fox | 
recently conducted a course on this | 
subject in Detroit University. Feb. 11 


will be the annual meeting of the or- 


| ganization. 





| cember 


x * x 


SALVAGE COMPANY AGAIN BUSY 


The Underwriters Salvage Company 
of Chicago until the latter part of De- 
had an enforced vacation as 
during the three months previous there 
was not much demand on its facilities. 
The salvage company was extremely 
busy all through the year up to the 
middle of September or the fore part 
of October. The dast two or three 
months have given the Underwriters 
Salvage Company time to clean up and 


get rid of all surplus stock. With the | 


latter part of December and thus far in 
January there have been more fires and 
salvage stocks are now coming in. 
Manager W. P. Forbush points out the 
fact that during the latter part of the 
year the losses that occurred were not 
on goods that could be salvaged. There 
were a number of total losses, where 


Rick- | 


| merchandise was practically wiped out 
|}or the stocks did not lend themselves 
to treatment. 


In commenting on merchandise con- | 


ditions Mr. Forbush stated that the 
market at the present time is not active. 
| He finds that collections have been 
tight. Merchants have a number of out- 
standing accounts on which they cannot 
realize. Furthermore, Mr. Forbush be- 
| lieves that local merchants are not car- 
rying as much stock in proportion as 
| they did in years gone by. They are 


not trying to anticipate the rising mar- | 
| ket by carrying a large amount of goods. | 


| In fact the “market” end of 
dising is being gradually eliminated. 
| * * 

ILLINOIS FEDERATION MEETING 


The annual meeting and_ informal 
dinner of the Insurance Federation of 
Illinois will be held at the new Palmer 
House, Tuesday evening, Jan. 26. 


merchan- | 3 ~ 
| cago, Jan. 18, for a month or six weeks 


Isaac Miller Hamilton, president of | 
the Federal Life, and former Governor | 


J. A. O. Preus of Minnesota, who was 
once insurance commissioner of that 
state and is now with W. A. Alexander 
& Co., will be the speakers of the eve- 
ning. Clifford Ireland, director of the 
department of trade and commerce of 
Illinois, will be introduced and_ will 
make a few remarks. 
* * * 
CHICAGO BOARD LUNCHEON 


presidents of the Chicago Board last 


| the 


January 21, 199 
Witherbee, L. M. Drake and Allan | 


olff. 
*x x 
GOES WITH BEARD AGENCY 


H. W. Snow, assistant treasurer and 
chief accountant of the Marquette Na. 
tional of Chicago, has resigned to gy 
with the Beard Insurance Agency jp 
that city. Mr. Snow was formerly with 
A. J. Davis & Co. and prior to that was 
for ten years with Marsh & McLennan, 

LORBER GOES ON SOJOURN 

Herbert J. Lorber, of Rollins-Burdick. 

Hunter Company of Chicago, left Chi. 


in the West Indies with George F 
Nixon of Chicago. In addition they will 
attend the Mardi Gras at New Orleans, 
Mr. Lorber devised the Nixon estate 
protection plan for the George F. Nixon 
Company of Chicago, large real estate 
operators and subdividers. 
’ + & 


DEATH OF C. H. HELD 


Charles H. Held, a broker with offices 
at 1007 Insurance Exchange, Chicago, 
died Jan. 15 from complication of heart 
disease and a nervous breakdown. Mr. 
Held was well known in insurance cir- 
cles. He started as an office boy with 
Northwestern National, and was 


| identified with that company for many 


years. Six years ago he resigned to 


|enter the agency of Robert H. Beard, 
THE luncheon given in honor of the ex- | 


Thursday noon was a decidedly happy and | e ‘ %.. 
| ager of the North America and affiliated 


successful function. The arrangements 
were all made by the good fellowship 
committee of which August Torpe is 


James I. Naghten, the present 
president, presided. On his right and left 
sat the ex-présidents. L. O. Kohtz re- 
sponded for the ex-presidents, stating that 
he became acquainted in 1868 with the 
Chicago Board, which was chartered in 
1861. The ex-presidents on hand in addi- 
| tion to Mr. Kohtz were Charles Nelson 
| Bishop, Clarence S. Pellet, H. G. Buswell, 
| O. E. Aleshire, W. E. Higbee, W. E. 


| chairman. 





and a year later opene 
a ear 


* + 


1 his own office 


Cc. R. Tuttle of Chicago, western man- 


companies, spent this week in Kansas 
City and Topeka. 
ek ® 
H. C. Eddy, former western manager 


of the Commercial Union, is spending the 
winter at Biloxi, Miss. 

Another fire in the so-called “fire-zone” 
near Mount Vernon, Iowa, partly de- 
stroyed the seminary school a short dis- 
tance from Bertram. The fire had all 
appearances of being of _ incendiary 
origin. Two men are being held in con- 
nection with other fires of suspicious 
origin in the neighborhood. 
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Is Your Agency Going 
To Grow During 1926? 


‘ , sas : ] 
HE year just begun has had an auspicious welcome. Observers | 
everywhere have indicated that the dominant motif of 1926 will 


be prosperity. 








22 GARFIELD PLACE 


tunities. 





presents to every insurance man? 


the extent of your growth. 


EUREKA-SECURITY 


Fire and Marine Insurance Company 


(Known also as the Cincinnati Underwriters) 


What are you going to do with the opportunities 


Your effort and aim will be the deciding factors in determining | 


Representation of the Eureka-Security in your agency will be an 


important and invaluable aid in making the most of 1926 oppor- 





that prosperity 


CINCINNATI, OHIO 
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HIS is a nation of music lovers. Every home 
knows the companionship of a piano or the bond 
with musical masterpieces provided by the phono- 
graph and the radio. The surge of the symphony 


strikes an answering note in the hearts of all America. 


Fulfilling this hunger for the finer things of life. has 
created a gigantic industry. 


And in the countless factories that build melody into 





aie an Industry ? 





metal and wood and string, the safeguard of Insurance 
is particularly essential. The very nature of most 
musical instruments makes protection necessary in 


every stage of manufacture. 


The Liverpool & London & Globe has many clients 
in this as in all great enterprises. In providing such 
coverage the L. & L. & G. offers further evidence of 
its participation in the enduring things of the Nation 
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Strike While the 


Iron is Hot 


This old saying would not be particularly 
appropos, however, if hot iron was all that was 
left of your client’s plant—and he has just 
found that he was underinsured and coinsuror! 


Strike while the iron is hot, yes—but before 
your client’s iron is hot. 


Obviously the time to advocate an appraisal* is 
before the fire, not after. 


A Lloyd-Thomas appraisal* gives information 
that will prevent any loss due to underinsur- 
ance, 


It gives the true insurable value, is accurate and 
dependable. It will enable your client to know 
within a penny whether he is fully insured. 


It is your duty as a good insurance agent to 
see that your assureds are completely covered. 
Recommend a Lloyd-Thomas appraisal* now— 
tomorrow may find your client underinsured 
and his iron hot. 





The [loyd-lhomas Co. 


RECOGNIZED AUTHORITIES ON PHYSICAL VALUES 





4411 Ravenswood Ave., Chicago 120 Broadway, New York 


Cleveland 
Milwaukee 


Toronto 


Los Angeles 


~~" 


~~ 
mC APPRAISERS ENGINEERS = 


*“WHAT 1S AN APPRAISAL?—It is a complete classified inventory of insurable 
property (except stock, merchandise and raw materials). Each item of property is 
valued at today’s cost to replace new. The amount of accrued depreciation is deter- 
mined and the sound insurable value is given. 








its ADVANTAGES—ist—It Giscovers insurable values that have long been written 
of books through depri 2nd—It gives the agent, the assured, 
and the companies value facts a “property. 3rd—It makes for adequate insurance pro- 
tection, for in nearly every instance it calls for additional insurance.’ 






































Roval Exchange Assurance 


CAR AND GENERAL 


INSURANCE CORPORATION, LIMITED 


United States Head Office, 83 Maiden Lane, New Yerk 





John Bauer, State Agent, Insurance Exchange, Chicago, Illinois. 

A. L. Severson, Special Agent, Stoughton, Wisconsin. 

F. B. White, State Agent, Federal Reserve Bank Bldg., Kansas City, Mo. 
A. R. Porter, State Agent, Gas and Electric Bldg., Denver, Colo. 

R. B. McClure, State Agent, National City Bank Bldg., Indianapolis, Ind. 














Some Interesting Facts 
About Michigan’s Oldest 


Fire Insurance Company 


HE Detroit Fire & Marine, which is 

now increasing its capital, is the old- 
est fire company in Michigan and one 
of the oldest in the west. It changes 
with the changing times perhaps as little 
as any company in the business. It was 
organized in 1866 by the old Detroit 
merchants and its stock is now held 
largely by estates in trust. Two fami- 
lies, the Van Husens and the Butlers, 
have been prominent in the company for 
three generations, either one family or 
the other holding the presidency. E. H. 
Butler, the present president, is 83 years 
old and has not been at the office for 
four months. 

* * * 

But the real creator of the company 
was J. J. Butler, first secretary and later 
vice-president, who became one of the 
leading fire underwriters of the west. 
The first secretary of the Detroit was 
S. W. White, who, however, remained 
only two years, and some years later 
became connected with the Michigan 
Fire & Marine. Mr. Butler was born 
at Oswego, New York, in 1833 and went 
with the. Home of New York in its 
marine department as an inside man, In 
1868, two years after the Detroit was 
started, he came out to Detroit, doubt- 
less to apply his marine insurance 
knowledge to the lake business. He was 








AGENT LETS OWN POLICY 
LAPSE; BUILDING BURNED 
FORT COLLINS, COLO., Jan. 
19.—Because he delayed in follow- 
ing up a lapsed policy, John M. 
Patterson, agent for the Merchants 
Fire of Denver, is $4,500 loser as 
the ‘result of the burning of Pat- 
terson hall at Wellington, near 
here. It was his own policy. The 
only insured article in the struc- 
ture, according to reports on the 
fire, was a motion picture machine. 
The Wellington agent owned the 
building, a one-story frame struc- 
ture built in 1905, and used as a_ || 
dance hall in the little oil town. 
His policy had lapsed on the first 
of the year, five days before the 
fire. A carelessly thrown cigaret 
at a dance the night before is be- 
lieved to have started the fire. 

















| 





in his prime, 35 years old, and built the 
Detroit Fire & Marine along substantial 
lines. He was followed by Cory L. An- 
drews, who was succeeded as vice-presi- 
dent by A. H. McDonell, who is the 
financial head of the company. 

The Detroit has always had what 
many of the Hartford companies have 
benefited from, a number of influential 
stockholders who took a real pride and 
interest in the company and who kept 
it on its unswerving path. Two of its 
policies are worth noting. Mr. Clark 
always believed that in any corporation 
there should be no office held without an 
understudy, a man ready and fully 
equipped to step in and handle the work 
in case anything should hapnen to the 
incumbent. 

The other policy was once enunciated 
to the writer by Mr. Andrews. It was: 
“we know our limitations.” Some 
might say that the Detroit has known 
them too well, but still the company, al- 
though not a heavy factor, is on deck 
and making growth. On the first day 
of February, it will pass its sixtieth 
anniversary. 

Notwithstanding the tremendous 
growth of the city, there is still a large 
class of very conservative people among 
the older residents and business men. It 
is among these older merchant families 
that the Detroit Fire & Marine has its 
environment. The company is content 
to go along as it has always gone, con- 
fident that adherence to the same sound 
principles that have brought it success 
in the past will also take care of the 
future. 





Some Recent Decisions 
In Higher Courts on 


Fire Insurance Cases 


Attempt to Recover on Policy, When 
Insured Had Not Sole Ownership,— 
Fansler insured a dwelling against fire 
which dwelling thereafter burned down, 
He had previously contracted to buy the 
property, had paid part of the purchase 
price, and had gone into possession. The 
vendor informed him that he could not 
give him good title because of a small 
outstanding interest. The owner of such 
interest had received a part of the pur- 
chase price but refused to join in the 
deed. No deed was given to Fansler, 
and he had not paid balance of purchase 
price. Held that there could be no re- 
covery on the poltcies. Fansler had 
not sole ownership of the property in- 
sured. Palmetto Fire vs. Fansler. 
Special Court of Appeals. Va. (17576) 
Decided Oct. 1, 1925. R. Oct. 5, 1925. 

* £.% 

Whether a Policy Was Avoided When 
the Insurer’s Agent Was Also Agent of 
the Mortgagee of the Property Insured, 
—Defendant alleged that one McCree 
with whom plaintiff claimed to have 
made a contract of insurance covering 
certain cotton was, without the knowl- 
edge of defendant insurance company, 
the agent of a bank which held a mort- 
gage on the cotton, and to which bank 
the insurance was payable. Held that 
a demurrer to such defense would be 
sustained. A contract of fire insurance 
is held not avoided as to the owner of 
the policy by the fact that the agent 
through whom the insurance was pro- 
cured was also without the company’s 
knowledge, acting as agent for the mort- 
gagee of the property to whom the 
policy was payable as its interest may 
appear. Liverpool & London & Globe 
vs. McCree Sup. Ct. Alabama. Decided 
Oct. 15. 

* «+ © 

Operation of Clause Voiding Policy 
Where Insured’s Ownership of Prop 
erty Was Not Unconditional. The 
plaintiff entered into an agreement to 
purchase certain real estate and agreed 
to pay $1,800 therefor by paying $25 in 
cash and $25 every two weeks until he 
could secure a loan for the balance due. 
After he had made payments amounting 
to $350, he applied to the defendant for 
insurance, which issued a policy insur- 
ing the property against fire to an 
amount not exceeding $1,200 and the 
furniture contained in the dwelling to a 
like amount. In the policy was printed 
a condition that it should be void if the 
insured had concealed or misrepresented 
in writing or otherwise any material fact 
concerning the insurance or the subjects 
thereof, or if the interest of the insured 
in the property was not truly stated 
therein, or if the interest of the insured 
was other than unconditional and sole 
ownership, or if the subject of insurance 
was a building on ground not owned by 
the insured in fee simple. No written 
application for insurance was made by 
the plaintiff, no questions were asked 
him regarding his title and he did not 
disclose the fact that he did not own the 
property described in the policy. The 
building and its contents burned and the 
defendant refused payment of the claim 
for loss. 

Held, that the judgment for the plain- 
tiff should be reversed. The vendee un- 
der an executory contract of sale has 
neither the legal nor equitable title to 
the property covered by the contract. 
The stated conditions in the policy were 
reasonable and valid. The fact that the 
policy covered household furniture as 
well as the dwelling did not make the 
contract divisible. Where the property 
is so situated that the risk on one item 
cannot be affected without affecting the 
risk on the other items, the policy should 
be regarded as entire and _ indivisible. 
In the instant case, the risk was a com- 
mon one and the breach of condition 
with reference to the title increased the 
moral hazard of the risk on the furni- 
ture as much as it did on the dwelling. 
Capps vs. National Union Fire. Supreme 
Court of Illinois. Decided Oct. 28. 
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Decline of the Average Rate 


PRESIDENT C. Weston BaliLey of the 
AMERICAN of Newark in a contribution in 
of the 


speaks about the lower 


a recent issue 


Call” 


fire 


Newark “Sunday 
average of 
than 10 
in 1913, the av- 
was $1.04, 
Another feature that 
is that the 
little 
underwriting, the majority being sustained 


insurance rates today or 12 


years ago. For instance, 


erage fire insurance rate while 


today it is 89 cents. 


Mr. 


panies 


BAILEY brings out com- 


are making very money on 


solely by interest on their investments. 


During the last five or six years, many 
companies paid out more for claims and 
received in 


operating expenses than they 


premiums. If it were not for the bank- 
ing end of the business, fire insurance 
stockholders would be in a mighty bad 
way. 


In telling about the reasons for the de- 
cline in the rate average, Mr. BaAILey 


Says 
that the most evident cause is the greater 
use of fire resistive construction. In the 


employment of the rating schedules of 


modern times there is always the financial 


inducement for the owner to make im- 
provements and thus get credit in his rate. 
This has 
sulting in a lower rate on thousands of 
risks, 

In 


3 AILEY 


been done very generally, re- 


this Mr. 
“The curse of all scientific 


commenting on tendency, 
says: 
rate producing formulae is that they 


The 


ard reduction were evidently too liberal 


have 
worked too well. incentives to haz- 
and have in the course of time depressed 
the average level of rates below the cost 
level.” 

Mr. Barrey believes that in the stand- 
ard grading schedule for classifying cities, 
the city authorities 
lower 
ordinance which 


they can se- 
rate by adopting an 
prohibits shingle 
roofs and frame construction to a 
restricted Therefore, many cities 
have taken advantage of the opportunity 
to force themselves into a more favorable 


see that 
cure a base 
wood 
limits 


area. 


class. The various services given by in- 
surance companies all have tended to im- 


prove risks and reduce rates. 


Depreciation in Quality Seen 


INSURANCE offices undoubtedly are suf- 
fering from what might be termed a de- 
preciation in personnel. Offices are not 
getting the high type of boys and young 
men that entered the work some years 
ago. Almost every large office 
ing for high grade material, 
who are educated, industrious and am- 
The difficulty seems to be to 
get the combination that will work out. 
Many young men start in offices and they 


is seek- 
young men 


bitious. 


ere found to possess only mediocre 
ability. They travel only a certain dis- 
tance. They are not what might be 
called special agency material. It was 


the custom of many offices in years gone 
by to educate field material in the office, 


by allowing young men to go through 


the various stages and then graduate 
into the field. This custom is still kept 
up, but the material going through the 


mill is not sufficient to meet the demand. 


Some offices have run down to such an 


extent that field material is not at hand, 
or at least not in any great amount. 

One manager in speaking of the situ- 
ation the other day said that undoubtedly 
the higher wages paid in the trades are 
attracting young men. The immediate 
compensation appeals to the young man. 
In many of the trades not requiring great 
skill or intelligence high wages are 
paid. If offices can start in a young 
man at $100 or $125 a month he evidently 
is not satisfied. 

There are comparatively few men 
going through the offices today who have 
the proper background, foundation, edu- 
cational and outlook to reach 
the Certainly there is a big 
opportunity in the insurance business for 


training 
heights. 


metr of larger mold who have great po- 
tentiality and who have the stuff in them 
to develop. In many cases it would 
seem that men are affected with arrested 


cevelopment. 


Don’t Let a Prospect ‘‘Think It Over’’ 


the 


down a 


most common excuses for 


the 


“think it over.” 


turning salesman is for pros- 


ect to 


| say that he will 
That pretty nearly means that there will 


be no sale. The men who “think it over” 
do not intend to do much thinking about 
the proposition. They are indifferent and 


are not interested. 














PERSONAL SIDE OF THE BUSINESS 








F. R. Bigelow, president of the 
Paul Fire & Marine, has been elected 
a director of the Merchants National 
Bank and of the Merchants Trust Com- 
pany, two of the strong financial insti- 
tutions of the Twin Cities. 


J. A. O. Preus of Minneapolis, for- 
merly governor of Minnesota and at one 
time insurance commissioner of the 
state, has now arrived in Chicago to be- 
come vice-president of the W. 


ander & Co. Mr. Preus was present this 
week when Vice-Presidents Ferris and 
Sterling were present from the home 


office to speak to the producers of the 
agency. 

H. N. Kelsey of New York, United 
States manager of the London & Scot- 
tish and deputy attorney of the North- 
ern Assurance, is spending a couple of 
weeks in the central west, making his 
headquarters at the western department 
of the Northern Assurance in Chicago. 


W. L. Lerch took his seat as deputy 
manager in the western department of 
the Royal in Chicago last Saturday, hav- 
ing relinquished his position as manager 
of the Great American. At the Royal 
office his quarters were adorned with a 
number of floral tributes sent in by 
admiring friends. 


George Herrmann of George Herrmann 
& Co., Chicago local agents, has gone 
to California for the winter. E. C. 
Sweetlahd of the firm left Monday for 
the east, visiting Hartford and New 
York, and will sail from New 
a few days on a Mediterranean trip. 

D. E. Monroe of St. 
dent of the American Central, and Mrs. 
Monroe have issued invitations to the 
marriage of their daughter, Dorothy Vir- 
ginia, to Charles John Zimmerer on the 
afternoon of Feb. 3, at 5:30 o’clock at 
St. Peter’s Episcopal Church. There 
will be a reception following the cere- 
mony at the St. Louis Women’s Club. 


Edmund R. Letterman, one of the 
veteran local agents in Chicago, died 
last week at his home in Oak Park, III. 
He was the senior member of the firm 
of Letterman & Weed. Mr. Letterman 
has been in delicate health for a long 
time and had not been able to go to his 


Louis, vice-presi- 


office for a year or so. His wife, and 
daughter, Mrs. Helen L. Maxwell, sur- 
vive. The funeral was held Saturday 


in Oak Park. Mr. Letterman was born 
at Pekin, Ill, Sept. 24, 1863. He went 
to Chicago in July, 1882, and entered 
the employ of the old Firemen’s of Chi- 
cago. e€ was made assistant secretary 
in 1890, and acting secretary in 1891. 
He resigned in June, 1892, and became 
manager of the Chicago local depart- 
ment of the Oakland Home of California. 
It reinsured in January, 1894. Then Mr. 
Letterman in August of that year en- 
tered the firm of C. H. Harraden & Co., 
the firm name changing to Harraden & 
Letterman. Later, Mr. Letterman and 
Joseph H. Chamberlain formed a part- 
nership under the name of Letterman 
& Chamberlain. Weed Brothers and 
Mr. Letterman combined their interest 
forming the firm name of Letterman & 
Weed, C. Fred Weed, being the partner 
with Mr. Letterman. 


Tohn August Wallin of Chicago, 
father of O. F. Wallin of New York. 
member of the firm of Fred S. James 


the funeral tak- 
Mr. Wallin had 


& Co., died this week, 
ing place Wednesday. 
been ill for over a year. 


William E. Allis, vice-president of the 
Bruns, Allis & Munns agency, of Syra- 
cuse, N. Y., died suddenly last week. 
Only about two weeks ago he was ap- 
pointed commissioner of publie safety 
of Svracuse. 

Mr. Allis entered the insurance busi- | 
ness as an inspector for the Middle | 
States Inspection Bureau in 1907, after | 
graduation from the Syracuse Univer- 


St. | 


A. Alex- | 


York in | 


= 
I 


WILLIAM 


E. ALLIS 


sity. In 1911 he went with the Under- 
writers Association of New York as rat- 
ing inspector and sprinklered risk en- 
gineer. In 1913, he became special agent 
of the Northern Assurance in New York 
state. In 1919 he became vice-president 
of Bruns & Allis, Inc., at Syracuse. At 
the time that he left the field he was a 
| member of the executive committee of 
the Underwriters Association of New 
York State and since entering local 
agency work was president of the Insur- 
ance Agents Association of Syracuse. 


O. A. Jenison, head of the Dyer-Jeni- 
son-Barry Company of Lansing, Mich, 
and Mrs. Jenison, accompanied by Mr 
and Mrs. J. Edward Roe, leave Feb. 2 
for an extended trip to Egypt and the 
Continent. The Jenison party will leave 
the boat at Naples and motor through 
Italy and France and perhaps spend 
three or four weeks in England before 
returning home. Mr. Roe is president of 
the American State Savings Bank « 
Lansing. The Dyer-Jenison-Barry Com 
pany is just completing its 28th continu- 
ous year of successful operation. 


Change in the name of the Rovw- 
Ackerman agency at Lansing, Mich, 
was announced this week by Clyde B. 
Smith, its owner since Aug. 1, 1919. As 
neither of the names represented in the 
old title has been represented in_ the 
firm since that time, Mr. Smith feels 
that the name has lost most of its sig- 
nificance and the company will hence 
take Mr. Smith’s own name from now 
on. The agency is one of the largest 
in central Michigan, if not in the entire 
state, and Mr. Smith has become most 
prominently identified with activities 
among local agents, being a past presi- 
dent of the Michigan Association 0! 
Insurance Agents and now chairman of 
the membership committee of the Na 
tional association. 

The agency of which the new “Clyde 
B. Smith, Insurance,” is a__lineal 
descendant has been an active force in 
Lansing insurance affairs since 1904, 
when it was founded by Charles Row, 
former state agent of the National, a 
post in which he was succeeded by Mr. 
Smith. Mr. Row came of a family ot 
insurance men, his father, Samuel H. 
Row. having been first insurance com- 
missioner of that state, and his brothers 
all being engaged in some line of the 
| business.. 


John A. Dodd, vice ice president and sec- 
| retary of the American National Fire 0! 
| Columbus, O., is receiving the congratt- 
lations of his friends on the arrival o 





. . e . 4 

|a new daughter in his family. Mr. ane 

Mrs. Dodd are now the proud ant 
| happy parents of 10 children, the oldest. 


Tohn Jr., 
| University, 


being now a iunior at Niagata 


Niagara Falls, N. Y. 
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ASKS AID ON COLLECTIONS 


R. P. De Van, Representing West Vir- 
ginia Agents, Confers with Field 
Men at Washington Meeting 
CHARLESTON, W. VA., 


Jan. 20.— 


R. P. De Van, representing the West 
Virginia Association of Insurance 
Agents, went from Charleston to the 


Washington meeting to take up with the 
Underwriters’ Association the subject 
of the interpretation of certain rules, and 
especially to ask their full cooperation 
in the enforcement of the ruling of State 
Commissioner Bond regarding the col- 
lection of premiums. He was accorded 
the foor and was most kindly received. 


eliminated. he said. He cited the vag- 
aries of wholesale insurance and the 
more recent Chrysler case, and thought 
this going after false gods was more or 
less bunk. 


WEST VIRGINIA MEN MEET 


Fire Underwriters Association Holds 
Session in Washington—H. G. 
Land Is President 


WASHINGTON, 
ber questions of 
membership of the West Virginia Fire 
Underwriters Association were brought 
up for discussion at the annual meeting 
here last week. The 


Jan. 20.—A num- 


of importance to the 


sessions 


NATIONAL 
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best not 
new by-laws at 


was thought 


carpet, it 
ot 


to pre ss 
ubject this time. 
Urges Fire Prevention Work 


in an address outlining the fire pre- 
vention work which is being conducted 
throughout the country, Richard E 
Vernor, manager of prevention 
department of the Western Actuarial 
Bureau, urged the association to estab- 
lish a fire prevention organization in 
West Virginia. 

A number of company men attended 
visitors, among them J. 

. Waller, secretary of the Aetna; Fred 
Cos stetter, secretary Phoenix of Hart- 
ford; J. K. Lane, Northern Assurance; 
T. B. Sellers, manager of the Ohio In- 
spection Bureau; S. P. Rodgers, secre- 
tary oi the State of Pennsylvania. 

The annual election of officers re- 
sulted as follows: President, H. G. 
Land, Commerciai Union, 
vice-president, Edward J. Richardson, 
Pennsylvania, Baltimore; A. S. Whitely, 


the fire 


the sessions as 





Baltimore; | 


NSURANCE NEWS BY STATES 


or 20 percent, 


registered 


from 1924 
an increase 


The latter year 
of $1,522,078, or 
29 percent, over 1923. In 1925 1,006 fires 
were reported to the department 
pared with 976 in 1924. The 
notes increasing betterment 
with the law requiring certain 
municipal and district officials to report 
fires promptly and fully 

Classification of the 19 
576 dwellings, or more 
total; 141 stores, 59 
37 manufactories, 22 
storage plants, 15 hotels, 
and smaller totals in 
Nearly one-half, or 458, 
were of unknown 
were of suspicious 


as com- 
department 
if compli- 


ance 


25 fires embraces 
than half of the 
barns, 54 gararces 
warehouses nd 
14 schoolhe $8, 

other 
of the 1925 fires 
origin Thirty-three 
and 28 of incendiary 


classes, 


origin. One out of approximately every 
10 fires caught from adjoining premises 
Gasoline explosions accounted for 33 


fires and 14 were caused 
Electric wires 


by gas explo- 
were responsible 
of the blazes and electric irons 
The charge against defective flues 
Lightning destroyed 23 unrodded 
buildings, mostly barns. 


sions 
for 46 
for 8. 
was 87. 











L > } were pre- r . - . - : : 
He wanted me eee — he = Pere perigee par “gene 8 pet tl Wheeling, iwas reelected secretary and City Equitable Case Up 
the idea to the local agents and indi- | sidec dete ababe _— © | treasurer. The new members of the ex- The case of Herbert Edward Burgess 
cated that special agents might consid- | president. ecutive board elected were W. G. Mock- as liquid utor for the City Raquit at le Fire 
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FIREMEN’S 


INSURANCE CO. 


of Newark, N. J. 
| Organized 1855 


Statement January |, '925 


ASSETS AND LIABILITIES 


| Capital .$3,000,000.00 
| All other 
liabilities. . 


Net Surplus. 


8.536,871.80 
3,586,660.11 





BOGE. «na $15,123,531.91 


Policyholders Surplus 
$6,586 ,660.11 





Wels T. Bassett, Secretary 


THE 


Girard F.& M. 


INSURANCE CO. 
of Philadelphia 
Organized 1853 


Statement January 1, 1925 


ASSETS AND LIABILITIES 


Cogttel ..... $1,000,000.00 





All other 

liabilities 3,213,098.14 
Net Surplus. 1,260,934.06 
rn $5,474,032.20 


Policyholders Surplus, 
$2,260,934.06 











THE 


MECHANICS 


INSURANCE CO. 


of Philadelphia 
Organize ' 1854 


Statement January |, 1925 


ASSETS AND LIABILITIES 


Capital ..... $ 600,000.00 

All other 
liabilities. . 

Net Surplus. 


.2,575,127.95 
. 1,000,362.98 





WO ssescs $4,175,490.93 


Policyholders Surplus 
$1,600 ,362.98 











Wells T. Bassett, Secretary 


National 
Ben Franklin 


FIRE INSURANCE CO. 


of Pittsburgh, Pa. 
Organized 1866 
1925 
ASSETS AND LIABILITIES 
Capital 
All other 
liabilities. . 
Net Surplus. 


Statement January 1, 


3,751,385.75 
501,427.56 





Total Assets . $5,252,813.31 


Surplus, Policyholders 
$1,501,427.56 














H. R. M. Smith, Ass’t Secy. 


Western Department—844 Rush Street—Chicago, Illinois 


Herbert A. Clark, Manager 


Homer Gwinn, Ass’t Mgr. 
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INCORPORATED !876 











OF PEORIA 





STATEMENT DECEMBER 31, 1925 








ASSETS LIABILITIES 
Bank Stocks and U. S Losses in Process of . 
Government Bonds $561, 749.00 Adjustment ........ 8,857.44 
Bonds, Stocks & Notes 22,650.00 Reserve for Unearned " 
Cash in Banks & Office 51,428.79 Premiums .......... 238,914.72 
Premiums in Course of Reserve for Taxes 6,000.00 
COMCCHON occ cevcsics 29,595.92 Reserve for Other 
Accrued Interest...... 823.09 Contingencies ..... . 2,000.00 
Capital ...:. $200,000.00 
Surplus ..... 210,474.64 410,474.64 
$666,246.80 $666,246.80 





Increase in Reserve for Unearned Premiums, $24,034.80 


Increase in Assets, $75,534.93 Increase in Surplus, $45,587.48 


Comparative Figures 


ASSETS RESERVE SURPLUS 
1920 $420,962.41 $109,009.96 $101,479.84 
1921 449,377.04 125,415.80 113,778.06 
1922 480,369.62 143,875.31 124,452.17 
1923 525,884.83 186,738.49 129,958.84 
1924 590,711.87 214,879.92 164,887.16 
1925 666,246.80 238,914.72 210,474.64 


FRED IN 


M. S. Cremer, President Henry F. Tuerk, Secretary 
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about you does he say 
the right things? 


— 





The best advertising an in- 
surance man can get comes 
from his pleased assureds. 





CHICAGO IN 1833 


Representation in a good com- 
pany like the Metropolitan- Hibernia, a company small 
enough to maintain a real personal contact with its agents 
and large enough to adequately take care of your clients, 
gives to the agent this desirable type of advertising. 


3ecause Metropolitan-Hibernia adjustments, settlements 
and service are more than just satisfactory, its policy- 
holders are enthusiastic boosters of the company. Just 
one of the many reasons why it pays to represent the 
Metropolitan- Hibernia. 





(Established 1903) 


Metropolitan- Hibernia 
Fire Insurance Company 


Insurance Exchange 
CHICAGO, ILLINOIS 


K. F. HARTNECK 
1703 Ins. Exchange 
Chicago, Illinois 


E. P. GREINER 
Cleveland, Ohio 


State Agent a 
Michigan and Oule a 


Operating in Illinois, 
Indiana, Ohio, Penn- 
sylvania, Michigan 


State mes Agee for Illinois, and Wisconsin 


diana and Wisconsin 
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| interest. 


dlefield, O:, the William J. Woodside 
agency has been sold to Roscoe V. White, 
who also will take over the companies 
represented by Walter E. Norris. C. C. 


Dixon of the Dixon & Jones agency at 
tavenna, O., has purchased Mr. Jones’ 


W. L. Messer has retired as a 
member of the firm of Adams & Messer 
at East Liverpool and Charles Craig has 
become a member of the firm, which will 
be known as Adams & Craig. 


New Companies in West Virginia 


CHARLESTON, W. VA., Jan. 


| West Virginia department has given out 


| Kansas 
| Exchange, Homeseekers Fire of Wheel- 


| American 


} tual C 


| Union Indemnity and } 


the following list of the fire companies 
admitted to the state since the publica- 
tion of its annual report for the year 
ending July 1: 

Harmonia Fire of Buffalo, 
Fire, 
St. 


New York 
Importers & Exporters, Mercury of 
Paul, Palmetto Fire, Equity Fire of 
City, Pennsylvania Indemnity 


ing, First American, General Exchange, 
Franklin National, Guaranty Fire of 
Providence, Commercial Mutual of Co- 
lumbus, Travelers Home, General of Seat- 
tle, Transcontinental, New York Under- 
writers Insurance Company, Baltimore 
and Hamburg-American, 
Casualty companies admitted include 
the Pennsylvania Casualty, Integrity Mu- 
asualty, Pennsylvania Indemnity 
Exchange, Eureka Casualty, Norwich 
National Union In- 


demnity. 


| pendent adjuster, 
| a few 
|} a severe 


Eaton on Florida Sojourn 


i. of Columbus, O., inde- 
has gone to Florida for 
weeks sojourn to recuperate from 
cold which with other compli- 
required a rest in a warmer 
He will return about March 1, 


Eaton 


cations 
climate. 


Ohio Inspection Plans 

The Ohio Fire 
has made 
number 
have 


Prevention Association 
plans for the inspection of a 
of cities in that state. Scouts 
been named but the dates and loca- 


tions have not yet been determined, with 
the exception of Marysville, where an 
inspection will be held Jan. 28, 
Watch West Virginia Hazards 
CHARLESTON, W. VA., Jan. 19.—The 


West Virginia Association of Insurance 


| Agents is seriously discussing the hazards 


19—The | week, has been continued until next week 


| ments of the insurance department. 


——. 


six-room cottage located 2500 feet from 
a fire plug, and on an almost inaccesggj. 
ble street. The fire chief stated that 
the furnishings had been insured but a 
few days for $1,500. One of the fire. 
fighters is said to have stated that he 
saw a great amount of coal piled in the 
grate in one of the rooms. 


Allied Motor Mutual Case Continued 


The case of the state of Ohio against 
the Allied Motor Mutual, which came up 
in the court of appeals at Columbus lagt 


and in the meantime efforts will be made 
by the company to meet the require. 
The 
department is represented by Speciaj 
Counsel C. S. Younger and the company 
by B. H. Gearheart, former insurance 
commissioner. 


New Governors Elected 


Carl Kleve, William Stredelman and 
Earl Wagner were elected members of 
the board of governors of the Cincinnatj 
Fire Underwriters’ Association. These 
three men succeed Taylor Goshorn, Nel- 
son Edwards and Robert Schmitt. The 
other two holdover members of the board 


|} are Arthur Clemons and Lester Murphy, 


| store, 


The board met Tuesday of this week and 
organized as follows: 

Arthur Clemons was chosen president, 
and Lester Murphy, vice-president. 


Ohio Notes 


& Tudor agency in 
into the hands of a 


The Sprague, Bray 
Cincinnati has gone 
receiver. 

Fire caused a loss of $75,000 in the 
plant of the Damdo Fire Brick Company 
at Hammondsville, Ohio. 

A loss of $50,000 is reported in the 
Johnson-Whitney Block at Oberlin, O. The 
building was occupied by Haylor’s book 
Hale’s clothing store and other con- 
cerns, 

The 


store of the Weber Clothing Com- 
pany, in 


Toledo, was wiped out by fire 
Sunday with a loss placed at $200,000 on 
stock, and $60,000 on the building. It is 
believed that the stock was 2 total loss, 

Max Von Brockdorf, who has been with 
the Ohio Inspection Bureau, has joined 
the forces of the Powers’ Insurance 
Agency of Steubenville, O. Frank G. 
Thomas, formerly with that agency, has 
resigned. 


Recommendation that a fireproof build- 


ing be erected is made in the report of 
| the fire department submitted to the city 
council at Columbus, O. The building is 
proposed for the use of the telegraph 
division of the fire department. 

The Sun Mutual Fire will move its 
offices by July 1, into the Eagle Savings 
building at Court and Main streets, Cin- 
cinnati. The company reports that in- 
surance in force now amounts to $17,440,- 
000, an increase of more than $2,000,000 


of risks, and its members are being ad- 
vised that they must look a bit closer 
| into the applications they receive for fire 
insurance. They must get out of the | 
one idea that if the application passes 
it is nothing for the local agent to 
worry about. In short, too many want 
to put the matter up to the companies 
and let them find out what the hazards 
may be 

Case in point is the loss on the home 


of George Hudson at Beckley. It was a 


>2, 
during the past year. The company paid 
a discount of 50 percent to policyholders 


during 1925, totalling $14,090. 





CENTRAL WESTERN STATES” 











HAVE DROPPED 22 COMPANIES 


Detroit Agents Quit Representation of 


| executive 


Those Not Complying With Ex- 
change Rules 


DETROIT, Jan. 20—Notices an- 
nouncing withdrawal of representation 
by member firms of the Insurance Ex- 


change of Detroit from fire companies 
that have not complied with the terms 
of the agency limitation resolution in the 
Detroit metropolitan district have been 
mailed to seven out of 119 Western 
Union companies and 15 out of 71 Bu- 
reau companies operating in this section. 
According to officials of the exchange 
it is believed that with the final com- 
pletion of plans for the thorough en- 
forcement of the resolution practically 
ali of these companies will agree to its 
terms. 


Officers of the exchange have been 
elected as follows: Charles E. Freese, 
president: A. G. Crandall, vice presi- 


dent; William A. Doyle, 
J. Hennes, secretary; 
committee, 
and J. Blinn Stone. 


Hargrave, well 


treasurer; T. 
members of the 
Joseph Ouellette 


sa 


known fire insur- 
ance man at Boonville, Ind., has been re- 
elected a director of the Peoples’ Trust & 


Savings Bank of that city. 


ILLINOIS POND INITIATION 


W. B. Erfert Chief Speaker at Meeting 
Where 24 Goslings Have Pin 
Feathers Plucked 


There were over 100 present at the 
dinner and initiation meeting of the IIli- 
nois pond of the Blue Goose, held in 
Chicago last Monday evening. Most 
Loyal Gander G. T. Mielke of the Com- 
mercial Union presided. T. E. Gal- 
lagher, former western general agent of 
the Aetna, was made an honorary mem- 


ber. H. N. Kelsey, United States man- 
ager of the London & Scottish. spoke 
briefly. The by-laws were amended to 


provide that the annual dues in the fu- 
ture shall be $4 instead of $3. H. M. 
Carmichael, manager of the Oil Insur- 
ance Association and a member of the 
Michigan pond, also spoke. 

The principal speaker of the evening 
was Deputy Most Loyal Grand Gander 
Walter B. Erfert, Wisconsin _ state 
agent of the Crum & Forster companies. 
Mr. Erfert outlined the history of the 
Blue Goose and explained the basic 
principles of the order. He urged the 
Illinois pond to make its annual dues 
$5 instead of $4, and to provide a char- 
fund, such as is maintained in Wis- 
consin. Mr Efrfert also suggested that 


slew 
1L¥ 








XUM 





cy in 
ofa 


n the 
npany 


n the 
). The 

book 
r con- 


build- 
rt of 
e city 
ing is 
graph 


re its 
ivings 
, Cin- 
it in- 
7,440,- 
00,000 
, paid 
olders 





[ nsur- 
»f the 


ening 
ander 
state 
yanies. 
yf the 
basic 
‘d the 
dues 
char- 
Wis- 
1 that 








1926 


January 21, 


THE NATIONAL UNDERWRITER 








the Illinots pond consider the idea of 
holding monthly meetings. A telegram 
from Most Loyal Grand Gander H. 
Verne Meyers of Waterloo, Iowa, was 
read. Wielder of the Goose Quill P. J. V. 
McKian was in charge of the raffle 
which resulted in cuff links, radiator 
emblems, watch fobs and grip tags being 
awarded to the holders of the lucky 
numbers. An elaborate initiation was 
conducted, during the course of which 
24 goslings were admitted to member- 
ship. The officers and guards for the 
first time wore the new officially ap- 


| 


| which it was stated that 40 percent of law firm of Turner, aiden 


| the losses of the country are incendiary. 
| He said that his own experience led him 


proved robes, and all of the work was | 


put on in a business-like and impressive 
manner. 


GAMBER SCORES COMPANIES 


Illinois Fire Marshal Says 50 Percent | 


of Fire Losses Are Due to 
Greed for Business 


John G. Gamber, fire marshal of IIli- 
nois, in an address at the annual con- 
vention of the Illinois Firemen’s Associ- 
ation at Kewanee last week, charged 
that fire insurance companies are re- 
sponsible for nearly 50 percent of all 
fire losses by encouraging incendiarism 
through over-insurance. He declared 
that greed for business is responsible for 
over-insurance, which in turn results in 
losses. He stated that over-insurance is 
the rule rather than the exception in the 
insurance business and that the com- 
panies take questionable risks for fear 


they will lose the insurance on the other | 


property. He said that almost anything 
can be insured at any value the applicant 
wishes to put on it, if he has the cash to 
pay the premium, that the moral char- 
acter of the man asking for the insur- 
ance does not seem to be given much 
attention, and that it is rare for an agent 
to inspect property to see whether it is 
a good risk or whether the values are 
there. 

Mr. Gamber referred to the chart re- 
cently published by the Glens Falls in 


to agree with the Glens Falls in this 
estimate of the number of incendiary 
fires, and also in the statement that fire 
losses increase or decrease almost ex- 
actly in proportion to the increase or 
decrease in business failures. He advo- 
cated that insurance companies be re- 
quired to assume a proper degree of 
responsibility for the losses for which in- 
surance practices are responsible, agree- 
ing with W. E. Mallalieu, general man- 
ager of the National Board, who, upon 
his return from an inspection trip to Eu- 
rope, where he found fire losses much 
smaller in proportion than those in the 
United States, advocated laws penaliz- 
ing those responsible for preventable 
fires. 


PREPARATION FOR BIG DAY 
Indiana Insurance People Have Ar- 
ranged Fine Program for Annual 


Celebration in That State 


INDIANAPOLIS, IND., Jan. 20.—A 


large attendance is expected at Indiana 
Insurance Day to be held in this city 
next Tuesday. It is expected that a 


number of company managers and offi- 
cials will come on. The program starts 
Monday night with the get-together din- 
ner and dance. The Indianapolis “Star” 
will get out a special insurance edition, 
distributing copies at the close of the 
banquet. S. R. McKelvie, former gov- 
ernor of Nebraska, will be the headliner 


at the banquet. He was governor of 
that state from 1919 to 1923, having 
been lieutenant governor previous to 
that. He was a member of the house 


of representatives of the state and also 
a member of the city council of Lincoln. 
He is now publisher of the “Nebraska 
Farmer.” Claris Adams, well known 
lawyer of Indianapolis, will act as toast- 
master. Mr. Adams is a member of the 


Merrill & 
Locke. 

The speakers during the day will be 
Vice-President James Elton Bragg of 
the Manhattan Life; Edward C. Stone, 
associate United States manager, Em- 
ployers Liability; Harry Curran Wilbur, 
Chicago, financial and industrial consul- 
tant; Edward A. Collins, New York, as- 
sistant secretary of the National Surety 
and president of the Insurance Advertis- 
ing Conference; D. O’ Keeffe of Fort 
Wayne, Ind., president Indiana Associ- 
ation of Insurance Agents; Insurance 
Commissioner Thomas S. McMurray of 


Indiana; John L. Duvall, mayor of In- 
dianapolis. 

On the afternoon of Insurance Day, 
the annual meeting of the Insurance 
Federation will be held, presided over 
by President Russell T. Byers. 


Indiana Department Receipts 


The Indiana insurance department re- 
ports that during the fiscal year ended 
Dec. 30, the receipts of the insurance 
department from fees and taxes were 
$1.657.837, while the cost of + gg 
the department was only $63,379, the 
balance going into the general treasury. 
Insurance companies have on deposit 
with the state department $84,000,000 
in securities which is increasing at a 
rate of $1,000,000 a month. Most of 
this is in the form of deposits by In- 
diana life companies. 


Rippberger Starts Agency 


Carl Rippberger of Elgin, Ill., who was 
connected with the local agency of 
Charles Rippberger Company which went 
into the hands of a receiver, is starting 
an agency of his own. The Rippberger 
agency was sold by the receiver to 
George Henderson and Edwin C. Althen 
of that city. About a dozen companies 
have transferred to Carl Rippberger. Ow 
ing to the injunction granted by Judge 


Cliffe of the federal court, the companies 
are restrained from turning any expira- 
tions or data over to Carl Rippberger 
The companies having the largest busi- 
ness in the agency were anxious in the 
| first place for Carl Rippberger to suc- 


| smoker of the 


ceed to the agency, as he 
as first class material. 


was regarded 


Edgar County Organization 
tepresentatives of 21 local 
met in Paris, Ill, last week 
fected an organization to be 
the Underwriters 
County. James 


agencies 
and per- 
known as 
Association of Edgar 
A. Shepherd was elected 


president, James Wyatt, vice-president, 
and Edgar Parrish, secretary and treas- 
urer. 
Big Woodworking Loss 

A blaze which swept the plant of the 
American Wood Rim Company at On- 
away, Mich., virtually wiped out that 
plant, the damage being estimated 
at somewhere between $500,000 and 
$1,000,000. The cause of the fire is be- 
lieved to have been static electricity in 
some form or another. Several million 
feet of lumber, stock for the wood rims 
made at the factory, was destroyed. The 
woodworking plants of automobile steer- 


ing wheel and bicycle rim divisions and 
the metal working plants were destroyed 
while the sawmills proper were saved, 
Alpena and Cheboygan sent fire appa- 
ratus and men to help fight the blaze, 
but their efforts proved practically futile, 
except in preventing further spread of 
the flames. 


Inspecting Springfield, Ill. 


A two-day inspection of Springfield is 


being conducted by the Illinois State 
Fire Prevention Association, Jan, 20-21. 
Two hundred members were expected to 
participate in the inspection The Cham- 


ber of Commerce arranged appropriate 
displays for the downtown business 
buildings and visitors were scheduled to 
address the various schools. 


Seeking Michigan Field Man 


H. D. Lewis, western manager of the 
Northern Assurance at Chicago, is in 
Detroit this week looking over field ma- 


terial 
agent. 


preparatory to appointing a state 


Indiana Blue Goose Meeting 


INDIANAPOLIS, Jan. 19—Ten goslings 
took their first swim at the annual 
Indiana Blue Goose Friday 











NEW 


ment. 


POLICIES. 








SOUND, SOLID, 


SUCCESSFUL 





CAPITAL $2,250,000.00 


RESERVE FOR ALL OTHER LIABILITIES $6,217,112.36 


ASSETS $12,139,692.87 
POLICY-HOLDERS’ SURPLUS $5,922,580.51 


T is reasonable to expect that the time will come when the average man will place his IN- 
SURANCE as he should place any investment; taking into account not only the past 
history and present financial standing of his company but also the character of its manage- 
Mere bulk does not always spell safety but a long period of constant growth and prog- 
ress, indicating wise and conservative leadership, is a guarantee of enduring strength. 


The unrivaled NEW HAMPSHIRE record—Fifty-Five Consecutive Years of Contin- 
uous Progress—furnishes fifty-five splendid arguments in favor of NEW HAMPSHIRE 
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| A RECORD 
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| OF HONORABLE CONDUCT 
OF AN HONORABLE BUSINESS 
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F, R. Ormsby, Pres. 


G. E. Hutchings, Secy. 





Akron, Ohio 


Joseph Winum, Treas. and Asst. Secy. 


Industrial Fire Insurance Co. 





January 1, 1925 











Capital $300,000 Surplus to Policyholders $410,646 
Total Admitted Assets $1,120,654 
An Ohio Company writing Business through Ohio Agents. Why not 
represent an Ohio Company? 
AGENTS WANTED 
CHAS. S. TURNER H. S. BASSETT PAUL H. BASSETT 
President Secretary-Treasurer Asst. Secretary 


Buckeye National Fire 


Insurance Co. 
TOLEDO, OHIO 





-QHIO AGENTS WANTED 








“All policies guaranteed by the United States Fire 
Ins. Co. of New York and ‘United Sta tes’ 


service extended to all agents.” 











JOHN 











H. GRIFFIN, President 


NORTHWESTERN 


FIRE AND MARINE INSURANCE COMPANY 
MINNEAPOLIS, MINNESOTA 


January 1, 1925 


eee Sinead ae Relatbebnhvtebinaeenesékimbaneens $1,972,294.50 
EN = st ons dc cwdadsuw see ¥cohulecaekaiebsness cated 803.200.84 
CO, CORE cic ccencdveriesesddccccccccocesceacesoce 400,000.00 
GUROUTENCE TROCSTVE ccccccccceesceccncccccecescovees 678,849.53 
SUrtn tO FPONCYRAES eo iscvccce. .ccccccccscescecss 610,244.13 


Fire Tornado Lightning Automobile Hail Rents Use and Occupancy, 

















| auspices of the 
| tee 


| inspectors will spend practically the 
| tire 
| the inspection are 

| at the joint dinner 
; of Commerce 


{| of inspectors 


evening. This was the first initiatory 
ceremony put on by the Indiana pond 
with the officers in full regalia. Alexan- 
der R. Monroe, former president of the 
Newark Fire, who retired some months 
ago and has returned to Indianapolis, his 


| ment in the courts is probable. 





The fire- 
men, also, have indicated a willingness 
to carry the case to the supreme court, 
if necessary, in an effort to force the 


installation of the new system. 


Jackson is the only municipality which 


| has openly balked at complying with the 


boyhood home, to live, was welcomed to 
the Indiana pond, having taken flight 
from the New York pond. | 
| P. J. Heffernan, Indiana state agent 
of the Sun, on behalf of the pond, pre- 
sented O. C. Gleiser with a handsome 
gold watch. Mr. Gleiser has been ap- | 


| pointed general agent of the Commercial 
Union fleet at Chicago. 

W. P. Ray was presented with a past 
most loyal gander Blue Goose pin. 





Inspection of Saginaw, Mich. 


SAGINAW, MICH., Jan. 20—Another 
inspection of Saginaw for possible fire 
hazards of a remediable character, the 
second in the past three years, is being 
conducted this week by a score of expert 
inspectors, members of the Michigan 
Fire Prevention Association, under the 
fire prevention commit- 
of the Saginaw Board of Commerce. 

According to plans for the inspection, 
announced early in the week by Charles 
W. Haensel, secretary of the board, the 
en- 
work. teports on 
scheduled to be made 
meeting of the Board 
and the Rotary Club Thurs- 


two days in the 


day evening. 

One party of inspectors will visit the 
schools not only for inspection purposes 
but to give the school children instruc- 
tion in fire prevention. A second group 
will go to the factories and 
the third section will occupy itself with 
mercantile risks. 

Hiram A. Savage, well known local 
agent, heads the fire prevention com- 
mittee of the board which planned the 


| inspection. 


| the 


| sponded, 


Another Clay Plant Loss 


The second disastrous fire among the 
clay plants in the vicinity of Brazil, Ind., 
occurred Monday when the large main 
factory and the boiler and power house 
of the American Vitrified Products Com- 
pany were totally destroyed, with a loss 
of fully $300,000. The origin of the fire 
is unknown, having been discovered by 
the night watchman in the vicinity of 
elevator shaft in the main building, 
which was a three-story brick and frame 
structure. The Brazil fire department re- 
but was unable to be of any 


| service. 


|} sulted from 


} Brazil. 


| city 
| Jackson 
| commission to comply with the 
| law 


Last summer 
the 
Sewer Pipe 


a similar large loss 
destruction of the 
Company's plant 
30th fires occurred at 


re- 
Chi- 
near 
night. 


cago 


Would Force Two-Platoon Plan 
JACKSON, MICH., 
or mandamus 
ened by 
fire 


Jan. 19—Injunction 
proceedings are 
counsel for the members of the 
department directed against the 
city commission to force the 
new state 
platoon system 
of Jackson's class. 
commission refused 


requiring the double 
for firemen in cities 
Some time ago the 
to comply with the law and obtained an 
opinion from the city attorney that the 
law was unconstitutional and would be 
so held if carried into the courts. The 
firemen have now formally demanded 
that the law be complied with and unless 
action is taken toward this end, settle- 


| planes, 


| will 


|} recorder. Mr. 


| had 


| years state agent of 


threat- | 


law. 


Ford Plane Plant Burns 


Fire of unknown origin entirely de- 
stroyed the airplane experimental labora- 
tory of the Ford Motor Company at 
Dearborn, Mich. The which §in- 
cluded the destruction of four all-metal 
practically completed and ready 
for the Ford Detroit-Chicago air line, 
was placed at $250,000 in early estimates, 
The laboratory was a one-story structure 
of steel and wood with the sides vir- 
tually solid window panes. Detroit fire 
department companies were called, in 
addition to the Dearborn department, but 
the blaze had obtained too great a start 
and the building was soon completely 
razed. 


loss, 


Illinois Notes 


Fire of undetermined origin destroyed 
a three-story wooden warehouse occupied 
by the Elliot Frog & Switch Company, 
301 South Main street, East St. Louis, Ill, 
The damage was estimated at $80,000. It 
was covered by insurance. 

Loss estimated at $75,000 resulted Jan. 
12 from a fire which destroyed the build- 
ing occupied by the A. W. Wolfe Furniture 


Company at Springfield, Ill. The stock 
of the R. L. Berry Music Company in an 
adjoining building was damaged. 

The ice plant of the Marion County 
Coal Company three miles north of Cen- 
tralia, Ill., was swept by fire the night 


of Jan. 16. The loss was estimated at ap- 


proximately $75,000. The loss was cov- 
ered by insurance. Crossed electric wires 
caused the blaze. 


Michigan Notes 


Commissioner Hands of Michigan has 
licensed the Checker Mutual Automobile 
of Detroit, a new company organized under 
the general mutual law of the state by the 
Checker taxicab interests. The company 
do a general automobile insurance 
business. 

The Wright Insurance Agency at 
Axe, Mich., for years operated by 
Wright, has been sold to Albert Hass, 
Axe postmaster, and D. R. Lazelle, city 
Wright is retiring from 
business because of ill health. The agency 
been in his family except for a two- 
interval for over 40 years. 


Bad 
Fred 
Bad 


year 


Indiana Notes 


Monroe Fitzgerald, youngest son 
late John Fitzgerald, for many 
the Queen in Indiana, 
has taken a position in the Indiana Audit 
Bureau. 


John 
of the 


The insurance firm of VanNada & Stew- 
art at Petersburg, Ind., one of the oldest 
|in that city. has just been dissolved. 


John VanNada will continue 
He is one of the oldest 
southern Indiana. 

W. J. Henshaw, Indiana 
of the Commercial Union, got a hurry-up 
call to come home after the Blue Goose 
meeting last Friday night in Indianapolis 
and shortly after was introduced to a new 
little daughter. 


the business 
insurance men in 


special agent 





A. C. Richardt and W. A. Richardt of 
the Richardt Insurance Agency, Evans- 
ville, Ind., have been elected directors of 
the Fidelity Savings & Loan iati 


at Evansville, Ind. ms XS 


r 
been made president of the association. 





STATES OF THE NORTHWEST _ 








SOLE AGENT RULE EFFECTIVE | 


| Mr. Malia’s address reports were made 





Reports Made on Situation at Green 
Bay in Connection With Board’s 
Annual Meeting 


GREEN BAY, WIS., Jan. 20.—The 
annual meeting of the Green Bay Board, 
which operates under the title of the 
Insurance Division of the Green Bay 
Association of Commerce, was _ held 
Thursday. H. Otto Giesler was elected 
| president, E. A. Sonnenburg vice presi- 
dent, and Earl E. Fisk secretary. The 
directors for the year are H. J. Boland, 
| A. W. Joannes, R. M. Tetloff, H. R. 
| Erichsen and J. S. Armstrong. 

The board was addressed by Richard 

F. Malia, secretary of the Green Bay 
Association of Commerce, his subject 
| being “Where We Stand.” Following 


by the various committees and showed 
that the board had had a most success- 
ful year. 


Reports were made on the sole agency 


rule, which became effective Jan. 1, and 
it was shown that practically all com- 
panies have cleared and with a few ex- 


ceptions are now on a sole agency basis. 
The board was much gratified with the 
fine spirit which the companies show ed 


| in promptly arranging their affairs ona 


sole agency basis in the city. In order 


| that the few remaining companies which 


| put the city on 


are not on a sole agency basis may be 
cleared up and sole agency rule made in 
full effect, a motion was unanimous!y 
passed appointing a special committee of 
three to take the matter up and _ this 
committee has the power to take what- 
ever action is necessary to completely 
a sole agency basis. Re- 
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ports showed that at the present time | 


over 90 percent of the companies oper- 
ating in the city are now on a sole 
agency basis. 


P. H. WARE MADE PRESIDENT 
Is Named to Head Minneapolis Under- 
writers Association for Coming 


Year at Annual Meeting 


the 
of 


20.—At 
directors 


Jan. 
new 


MINNEAPOLIS, 


meeting of the 














P. H, WARE 
New President Minneapolis Board 


the Minneapolis Underwriters Associa- 
tion, P. H. Ware was elected president 
for the coming year; E. P. Eichhorn, 
vice-president; F. S. Preston, secretary- 
treasurer, and C. O. Reed, . executive 
secretary and manager. Mr. Ware is a 
former president of the Minnesota Asso- 


THE 


ciation of Insurance Agents and well 
known among insurance men. 

An aggressive program along educa- 
tion and publicity lines has been mapped 
out for the year. The association offices 
have been moved from the Security 
building to 628 McKnight building, in 
the same quarters occupied by the Min- 
neapolis Real Estate Board. 


CAPITOL HAS NO PROTECTION 


Bad Situation is Found in the State 
House at Pierre—No Insur- 
ance Carried 


PIERRE, S. D., Jan. 20.—After a 
lapse of about 90 days since the first 


| test was made another test of the new 


fire pump installed in the power plant 


| of the state house as fire protection for 


the building, which has virtually been 


| without protection, was made and 
proved to be a complete failure the 
steam turbine driving the centrifugal 


pump sucking all steam and water out 
oi the boiler in just 244 minutes, hardly 
long enough to fill the new fire mains 
which supply several fire hydrants 
placed on the statehouse grounds. 

The test was made before the board 
| of finance and according to members of 
| the board the entire outfit is useless with, 
| of course, the exception of the mains, 
| for the purpose. 
| According to what some of the mem- 
| 
| 


bers of the board of finance say of the 
test it was impossible to tell exactly 
what was going on as the turbine and 
| pump made so much noise, filled the 
| powerhouse so full of steam and water 
it was impossible to see the apparatus in 
| action. 

As a result the statehouse will be with- 
= efficient fire protection for a time 
| longer. The city has no fire plugs near 
| the building and there is hardly enough 
hose to lay more than two lines to any 
fire occurring in the structure. 

This represents a $3,000,000 property 
| without protection and no insurance. 


' son is 
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South Dakota carries its own risk on its 
own buildings. The loss on the Spear- 
fish Normal school of $300,000 sustained 


last year will wipe out any hope of a 


Saving in insurance premiums for from 
50 to 60 years. 


BIG BLUE GOOSE SESSION 


Mid-Winter Splash of Dakota Pond et 
Aberdeen Considered Best 
Ever Held 


ABERDEEN, S. D., Jan. 20.—The 
annual midwinter splash of the Dakota 
Blue Goose was featured by even more 
enthusiasm than usual, and was unani- 
mously voted one of the best meetings 
ever put on by the Dakota pond. Plans 
were discussed somewhat at this time 
for the annual summer meeting, «which 
was again scheduled for the Blake hotel, 
near Alexandria, Minn., in June, the 
exact dates to be decided later. 

Six new members were initiated, as 
follows: G. H. Helgerson, Pierre, in- 
s*rance commissioner of South Dakota; 
Charles M. Page and J. C. Nippolt, 
Fargo, N. D.; Manuel Blanco and J. E. 
Morris, Aberdeen; Edgar Partch and 
Nason Gault, Sioux Falls. The initiation 
work was conducted by N. P. Wenge of 
Aberdeen, St. Paul Fire & Marine. 


Diseuss Conditions in Two States 


An address of welcome was given by 
Mayor Ed Hall of Aberdeen, with re 
sponse on behalf of the pond by D. I. 
McCoy of Sioux Falls, who also repre 
sented the grand nest, as grand keeper 
of the golden goose egg this year. J. 
N. Thompson, Fargo, most loyal gan- 
der, presided at the luncheon, which was 
further featured by informal talks by 
John Wade, Aberdeen, local agent, and 
Commissioner Helgerson, who spoke 
particularly in regard to the work of 
his department, and ways in which he 
thought its officials and the insurance 
men could help each other. Mr. Helger- 
new in his present office. An- 


23 


other visitor of note was W. U. Knight 
of Minneapolis, past most loyal gander 
of the Minnesota pond. 

In the afternoon, with Mr. Thompson 
presiding, there was a general discussion 
as to various phases of the insurance 
business, and as to conditions in both 
North and South Dakota. It was the 
consensus that conditions generally in 
North Dakota are greatly improved but 


that South Dakota is going through 
much the same grief as North Dakota 
did in the last few years, due to the 


deflation period now being experienced 
Consequently, this is reflected in the in- 
surance business as in every other line 

Mr. Thompson presided also at the 
banquet. Talks were given by D. | 
Dux, Sioux Falls, a past most loyal 
gander: A. E. Reed, Aberdeen, the first 
most loyal gander of this pond, and Mr. 


McCoy. Covers were laid for 80 or 
more at the banquet, and that number 
was considerably augmented by Aber 


deen lady guests and others at the danc- 
ing party later. Twenty or more of the 
pond meeting's attendance were from 
North Dakota, Fargo, as usual, being 
most largely represented. The Aberdeen 
members were voted royal entertainers 


Another feature of the midwinter 
splash was the annual bowling match 
between North Dakota and South Da- 


kota bowlers, in which the latter, who 
won last year, relinquished their honors 
to the North Dakotans only after a hard 
fought three-game battle. 

The called meeting of the South Da- 
kota Underwriters Association, held the 
previous dav in Aberdeen, was a closed 
session, held for the purpose of infor- 
mally discussing local conditions 
throughout the state of South Dakota. 


Milwaukee Fire Patrol Plans 
MILWAUKEE, 19.—At the 





Jan. regu- 


lar monthly meeting of the Milwaukee 
Board it was voted to continue the work 
of the fire patrol and to limit the ex- 


penses to 2 percent of the 1925 premiums. 
Morris Edelstein was elected to member- 
ship at the meeting. The principal 
speaker on the program was Phil Hayes, 
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president of the Milwaukee Real Estate 
Board, who discussed real estate devel- 
epment in Milwaukee and showed its 
close alliance with fire insurance busi- 
ness. 





Sends Out Rule Book Decision 
MADISON, WIS., Jan. 19—The insur- 
ance rule book decision by Judge Stevens 
of Dane county circuit court, which up- 


held the insurance commission’s. or- 
ders for lower tornado rates, is being 
sent to all fire companies operating in 


Wisconsin, by Commissioner W. Stanley 
Smith. 


Nicholson Addresses Safety School 


MILWAUKEE, Jan. 19.—Roy L. Nichol- 
son, state agent in Wisconsin for Michi- 
gan Fire & Marine, was the principal 
speaker at the Jan. 13 meeting of the all- 
trades section of the Foremen’s Safety 
School, discussing the subject “Fire Pre- 
vention Pays.” 

The next+general session Feb. 10 will 
hear a talk on “Fire—A National Indict- 
ment,” delivered by Jay W. Stevens, San 
Francisco, state fire marshal of Cali- 
fornia, and chief of the fire prevention 
bureau of the San Francisco office of the 
National Board. 


St. Paul Exchange Elects 


ST. PAUL, Jan. 19—Henry H. Adams of 
Catheart & Maxfield was elected presi- 
dent of the Insurance Exchange of St. 
Paul at the annual meeting Jan. 14. 
Others elected were John Townsend, vice- 
president; W. S. Gilliam, secretary-treas- 
urer. Directors chosen were H. H. Mat- 
teson of the Matteson Company; John P. 
McGee of W. A. Lang, Inc., E. R. Whit- 


acre and Ben B. Weed of Weed, Parker 
& Co. The meeting followed a dinner, 


attended by a large share of the mem- 
bers. 

It was voted to double the annual dues 
so as to provide additional funds for the 
support of the joint office now main- 
tained by the Minnesota Association of 
Insurance Agents and the Minnesota In- 
surance Federation at Minneapolis. 


Minnesota Farm Mutuals Meet 


ST. PAUL, Jan. 19—Commissioner 
George W. Wells, Jr., and Capt. John 
Townsend, Jr., of the fire insurance 


patrol were speakers at the annual meet- 
ing of the Farmers’ Mutual Fire Insur- 
ance Companies of Minnesota. About 165 
mutuals, with a membership of 166,000, 
were represented. Commissioner Wells 
told the convention that the average cost 
per $100 of insurance to the companies 
represented at the meeting was 16 cents. 

The following officers were elected: 
State Senator F. J. Thoe, Hayfield, presi- 
dent; L. L. Hense, Morris, vice-president; 
A. B. Stewart, Redwood Falls, secretary, 
and John Thompsen, Carlton, treasurer. 
The following were named on the legis- 
lative committee: Otto W. Kolshorn, 
ted Wing; F. J. Thoe, Hayfield; H. J. 
Farmer, Pipestone, and A. C. Knudsen, 
Storden., 


Insurance Men Aid Boy Scouts 


FARGO, N. D., Jan. 19—Several well 
known Fargo insurance men, including 
R. A. Trubey, state manager of the 
Guardian Life; A. W. Crary, of the 
agency bearing his name; Charles Daw- 
son of the Dawson agency; Roy T. and 
Julius Baker of the Baker agency; Fred 
Warner of the Warner Brothers agency, 
and Harry Arneson of the W. J. Lane 
agency, took prominent parts in direct- 
ing a big Boy Scout drive in their home 
city and vicinity this past week. 


Duluth Board Elects 


DULUTH, MINN., Jan. 19—At the an- 
nual meeting of the Duluth Underwrit- 
ers Association, P. F. Otis of the Man- 


ley-Maclennan Agency was elected presi- 
dent; Cc. F. Liscomb, manager of the 
Michaud Agency, vice-president; Edward 
Cc. Huhnke of the McGregor-Bradley- 
Huhnke Agency, secretary-treasurer; 
Thomas W. Walker, director for one 
and H. T. Lundgren, director for 
two years. The annual reports showed 
that the organization had obtained good 
results during the year in handling prob- 
that came up from time to time. 
Directors’ meetings are held on Monday 
of each week, and the aim has been to 
clean up the slate in all matters aris- 
ing for consideration. 


year, 


lems 


Fargo Board Elects 


FARGO, N. D., Jan. 19—C. H. Warner 
of the Warner Brothers agency will head 
the Insurance Agents Association of 
Fargo for the coming year, succeeding 





W. J. Lane of the Lane agency. The 
election took place at a combined regu- 
lar monthly luncheon meeting and an- 
nual session of the association Thurs- 
day. Other officers elected were Robert 
M. Hull, Hull agency, vice-president, suc- 
ceeding Mrs. Emma J. Walker of the 
Walker-Hooper -agency, and Mrs. A. H. 
Peart of the B. E. Perry agency, who 
was reelected secretary and treasurer. 
The places of Mrs. Walker and Mr. Lane 
on the board of directors go now to 
Carl C. Pitsch and Roy T. Baker, re- 
spectively, other board members being 
E. P. Cosgriff, C. H. Warner and Robert 
Hull. 

The remainder of the business session 
plans for the ensuing year, with especial 
emphasis laid upon the advisability or 
otherwise of more advertising. , Associa- 


tion plans as to the latter are still too 
indefinite to be announced. In the past. 
the organization has only gone into 


advertising on special occasions, 





North Dakota Loss Figures 


BISMARCK, N. D., Jan. 19—North Da- 
kota’s fire loss in the last fiscal year is 
given as $2,411,190. Lightning was cited 
as the leading fire cause, being the rea- 
son for 389 of the 2,005 fires reported. 
Other leading causes were given by E. J. 
Pepke, state fire marshal, as follows: De- 
fective chimneys, 122; defective electri- 
cal equipment and improper electric wir- 
ing, 62; exposure to other fires, 170; 
smoking and _ careless handling of 
matches, 197; petroleum and its products, 
201; spontaneous combustion, 60; stoves, 
furnaces, boilers and their pipes, 226; 
explosions, 11; sparks caused by running 
machinery, 13; open fires, 74; electric 
irons, 20, and unknown, 293, besides 34 
other, miscellaneous causes. Of the total 
loss, $1,312,262 was to buildings and 
$1,098,927 to contents. 

Seven persons were arrested for incen- 
diarism, two now serving time in the 
pen, charges against two dismissed and 
the other three out on bond when the 
report was compiled. 





Inspection of Marinette, Wis. 


MARINETTE, WIS., Jan. 20—Between 
60 and 70 members of the Wisconsin 
State Fire Prevention Association, under 
direction of President Charles W. Hutch- 
inson, participated in the inspection of 
this city today. 
requested by the Association of Com- 
merce and was sponsored directly by the 
Kiwanis Club, which has charge of this 
branch of civic work under a unique 
plan worked out by the association. 

There was the usual inspection of bus- 


The inspection had been | 


| iness places, 


public buildings and the 
fire fighting equipment of the city. The 
distribution of home inspection blanks 
to school children took place and the 
gold medals for pupils handing in the 
best blanks were awarded in compliance 
with the usual custom. 

The day’s program concluded with a 
dinner at which the day’s work was 
summarized and talks were made by 
members of the association. 


Wisconsin Notes 
The Spencer T. Fish Agency of White- 


| water, Wis., has changed its name to the 


| 
| 
| 
| 
| 





was devoted to a general discussion of | Benson-Taft Insurance Agency. 


The Rietow-Kullman Insurance Agency 
has been organized at Sheboygan, Wis., 
by William H. Rietow, Elphonse and Kath- 
erine Kullman, to maintain an insurance 
and brokerage business. Capital stock 
consists of 500 shares no par value. 

The East Side Agency has been formed 
at Madison, Wis., for the purpose of carry- 
ing on a general insurance and real estate 
agency business, by F. L. Kelly, Maurice 
E. Field and W. L. Finnigen. Capital 
stock consists of 600 shares at $50 each. 

“The Insurance Clinic” has been organ- 
ized at Green Bay, Wis., by Fred L. 
Taylor, William Petteys and Henry R. 
Pingel. It is a general insurance agency 
which will proffer advice and service in 
addition to underwriting facilities to the 
general public. 





Minnesota Notes 


Fergus Falls, Minn., fire department 
officials report that the total fire loss in 
that city in 1925 was $42,800. 

Roy G. Staples, proprietor of the Still- 
water Insurance Agency, Stillwater, Minn., 
has been reelected president of the Cos- 
mopolitan State Bank of that city. 

Edwin Converse, for four years with 
the General Inspection Company at Min- 
neapolis, has gone with the Insurance 
Service Agency at Duluth as fire insur- 
ance rate engineer. 

The heaviest fire loss of the year in 
Duluth was sustained Sunday in connec- 
tion with the coal mixer and bins at the 
Zenith Furnace companies coke ovens and 
gas production plant. The loss is esti- 
mated at $75,000, distributed among vari- 
ous companies. It is being adjusted by 
the Western Adjustment. 

Sandstone, Minn., suffered a 
$50,000 Jan. 12, largely because three 
hydrants were frozen in the below-zero 
weather, blocking fire fighters in their 
efforts to check flames sweeping the busi- 
ness. district. The Madison hotel was 


loss of 


| saved, but the fire consumed the Central 


| 
| 


hotel, valued at $20,000, and caused losses 
which in most instances were total to the 
George Wolf barber shop, Halvorson gro- 
cery, Sandstone Telephone Exchange, 
Madison’s flower shop, E. C. Kimball meat 
market, C. Rudishule tire and radio shop, 
Ideal cafe and the offices of Dr. EF. H. 
Bertels, dentist, and Matt Bulis, attorney. 
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HONOR IS PAID B. T. HOUGH 


Iowa Blue Goose Luncheon Held in 
Compliment to Retiring State Agent 
of the Hartford 


The Iowa Blue Goose will hereafter | 


hold its Monday luncheon in the new 
tea room of Younker Brothers. 
sort of dedication to this new meeting 


As a| 


place, the Monday luncheon was held in | 


honor of Bayard T. Hough, who is re- 
tiring from the service of the Hartford 
state agent. Mr. Hough was born 
July 14, 1859, at Pittsburgh and moved 
to Iowa in 1862. He located in Des 
Moines in 1880, and entered the insur- 
ance business as supply boy of the old 
Hawkeye. Later, he was made copy 
clerk, spindle correspondent and exam- 
iner. He commenced field work for the 
Hawkeye in 1885. 

Mr.. Hough was appointed state agent 
for the Hartford in 1895. When he be- 
gan his field work for the Hawkeye he 
covered the territory with a team of 
ponies. 
not only to make agency appointments 
and do the regular field work but the 
field man had to personally solicit busi- 
ness with the new agent whenever he 
visited the community. Mr. Hough 
played an important part in drafting 
tornado policies and forms. He is one 
of the stalwarts in the Iowa field and 
has always been held in the highest 
esteem by his associates. 


as 





At that time it was necessary | 


IOWA CONDITIONS VERY BAD 


High Losses Drive Many Out of Farm 
Field and Some From the 
State 


Bad business conditions in Iowa have 
been reflected in the fire insurance field. 
The losses in that state have been ex- 
tremely heavy during the past year, 
one of the stronger companies report- 
ing a loss ratio of 200 per cent. Some 
of the smaller companies are withdraw- 
ing from the solicitation of business. 
the big companies are steering clear of 
farm business as much as possible. 


Farmers in Bad Shape 


The farmers have been in such finan- 
cial shape in recent years in lowa that 
they have not made any repairs until 
this fall for three years. This has nat- 
urally resulted in a high loss ratio on 
farm property. The merchants in the 
small towns and cities in Iowa have, of 
course, felt the depression, and many of 
them are in such shape financially that 


the financial pressure has resulted as 
usual in high fire losses. 
Even insurance agencies have been 


forced to close on account of financial 
involvements. A number of big 
have closed up recently. 

Farmers who have gone in for feed- 
ing cattle and hogs are in much better 
shape than those who have stuck 
grain. With hogs at $13 and corn at 5 


ones 


+ 
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to 70 cents, the best way to dispose of 
the corn is to feed it to hogs. 


Drastic Ordinance on Dry Cleaners 


DES MOINES, Jan. 19—An ordinance 
framed by the corporation counsel here 
and approved by State Fire Marsha] 
Tracy if adopted will mean the rebuild. 
ing of many dry cleaning establishments, 

The ordinance provides that the build. 
ing containing the dry cleaning plant 
virtually must be situated in the middle 
of a vacant lot. There must be 15 feet 
of vacant ground on each side, with a 
public street in front and an alley on 
the rear. The building must be of stone, 
brick, concrete or some similar fireproof 
material, with 12-inch outside walls. The 
first floor must be higher than the sur. 
rounding ground. All tanks containing 
gasoline, naphtha, benzine or _ similar 
cleaning fluids must be placed under 
ground and surrounded by at least six 
inches of stone, gravel, concrete or sand, 

Three years are allowed dry cleaning 
establishments to reconstruct their plants 
to conform to the proposed regulations, 


Plans Inspection of Kirksville 


The Missouri State Fire Prevention As- 
sociation will inspect Kirksville, Jan. 21. 


22, W. G. Shipe of the New Hampshire 
being chairman. The inspection will 
have the strong support of the Cham- 


ber of Commerce, Rotary and Kiwanis 
clubs, and will be held under their joint 
auspices, each of the three having ap- 
pointed members to a joint fire preven- 
tion committee for the occasion. The 
school of inspection, which is to be held 
prior to every town inspection when 
feasible, will be held at Kirksville on 
Wednesday evening, Jan. 20. 


Making Kansas City Survey 


KANSAS CITY, MO., Jan. 19—Engi- 
neers of the National Board andthe Mis- 
souri Inspection Bureau are making a 
survey of Kansas City’s needs with re- 
spect to the fire department and fire 
protection. This survey is going beyond 
that made by the board two years ago 
and is concerned with the fire depart- 
ment to decide just what is to be recom- 
mended for purchase with the $1,200,000 
of bonds for the fire department now 
available. 








Blue Goose Stages “Debate” 
KANSAS CITY, MO., Jan. 19—The 
Heart of America Blue Goose has started 
a series of luncheons with programs in- 


tended to encourage the field men to 
think “on their feet” and show their 
capacity as public speakers. 

The chief event last week was an 


apparently impromptu debate on the pur- 
chase of a fire truck by the state fire 
prevention association. J. Burr Taylor 
gravely and earnestly advocated the 
ownership of such a truck to be used at 
town inspections for attracting atten- 
tion and for demonstrations. Kit Wil- 
son and Dwight Ford supported the 
proposal with equal gravity and earnest- 
ness. W. G. Shipe and others opposed 
it with even more gravity—some being 
apparently uncertain as to whether the 
suggestion was seriously made. 





Uncover Davenport Arson Ring 


DES MOINES, Jan. 19—State Fire Mar- 
shal Tracy announces that an arson ring 
of huge proportions has been unearthed 
at Davenport. For the past few years 
suspicious fires from time to time in both 
Davenport and Rock Island gave unmis- 
takable evidence of incendiarism. Mr. 
Tracy has sworn out a warrant for the 
arrest of Charles S. Brady, wealthy busi- 
ness man of Rock Island, who is accused 
of having knowledge of the cause of 
three destructive fires in the past three 
years, in property of which Mr. Brady 
was either the owner or a large share- 
holder. Confessions were secured from 
two men whose names are withheld. 

The three buildings destroyed or dam- 
aged were the old glucose _ factory, 
burned March 29, 1922; the Blackhawk 
Mattress Company, fired July 4, 1924, and 
a large warehouse swept by fire Feb. 3, 
1925. all in Davenport. All were large 
plants and involved from $200,000 to 
$300,000 loss. 





Des Moines Blue Goose 

DES MOINES, Jan. 19—The first 
day luncheon of the Blue Goose 
new quarters was attended by 75. It was 
the largest attendance for some _ time. 
Most Loyal Gander Sim Wherry made 4 
number of suggestions to the plans 
for the future and then introduced C. A. 
Watrous, secretary of the Watrous Oil 
Heater Company, who described the dif- 
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ferent oil heating equipment that is now 
on the market, with especial reference to 
fire hazards. He spoke of the large in- 
crease in this class of heating plants for 
poth business concerns and _ residences 
and enjoined insurance representatives to 
make careful note of the kinds that are 
a menace to property. Scores of ques- 
tions were asked, showing the interest 
among fire insurance men in this grow- 
ing system of heating. 

It was suggested that it would be the 
proper thing to hold a Blue Goose meet- 
ing at some point outside of Des Moines; 
possibly at Mason City, at the time of 
the inspection there, but it was deemed 
advisable in the interest of efficiency to 
keep fire prevention activities absolutely 
separate and distinct from Blue Goose 
functions. 


Iowa Ladies of Blue Goose 


DES MOINES, Jan. 19—A social event 
of much interest to members of the 
Ladies of the Blue Goose auxiliary will 
be held Friday afternoon. Bridge and 
“500” will be played following a lunch- 
eon. Hostesses for the afternoon will be 
Mesdames W. H. Harrison, J. P. Fellows, 
F. B. Nelson, A. M. Upham, W. L. All- 
eott, J. S. McHugh, J. E. Alford and P. J. 
Payseur. 


O’Keeffe Establishes Bureau 


E. O’Keeffe has established the Mid- 
land Adjustment Bureau at Mason City, 
Ia. Mr. O'Keeffe formerly conducted a 
local fire agency and has been doing in- 
dependent adjusting for casualty com- 
panies in northern Iowa and southern 
Minnesota for a number of years. He 
will now handle all sorts of adjustments 
including fire insurance. He had some 


10 years experience along construction 
lines and five years with a public ac- 
countant. 


Nebraska Blue Goose 


The Nebraska Blue Goose will play 
host to H. Verne Myers and Paul E. 
Rudd, respectively most loyal grand 


gander and grand wielder of the goose 
quill. They make the first stop on their 
big western swing at Omaha Jan. 23. 


Hear Kansas Rate Case in March 


TOPEKA; KAN., Jan. 19.—The final 
arguments in the Kansas rate case will 
be presented to the supreme court in 
March. By an agreement between the 
attorneys for the state and the fire com- 
panies the state was allowed 15 days 
additional time to file abstract and brief 
and the attorneys for the companies will 
have that much less time in which to 
file their brief and counter abstract. 

The time limit for the state expired 
last week and the attorney general an- 
nounced he would ask the court to ex- 
tend the time and continue the final 
hearing of the case until April. Attor- 
neys for the companies then proposed to 
waive the filing of the abstract and brief 
Jan. 15 and voluntarily extend the time 
until Feb. 1. They would then take the 
month of February to file their own 
brief and abstract. This was agreeable 
to the state in order to get the case 
heard and out of the way. 


Omaha Agents’ Frolic 





a large part of the personnel on the 
program, which included a Charleston 
exhibition by Richard Koch and Miss 
Mabel Pierson, selections by the Koch 
male quartet and monologue by Lyman 
G. Cross. A vocal solo, heartily encored, 
was given by Mrs. John R. Monroe, 
daughter of the veteran insurance man, 
E..E, Howell. 


Plan Iowa Inspections 


DES MOINES, Jan. 19—The Iowa Fire 
Prevention Association is making elab- 
orate plans for four important fire in- 
spections, Maquoketa being scheduled for 
this week. Mason City, Iowa City and 
Storm Lake are to follow in the next 
few months. 


Farewell Luncheon to Chilcote 


ST. LOUIS, Jan. 19—The Mississippi 
Valley Blue Goose last week tendered a 
farewell luncheon to Donald E. Chilcote, 
who leaves the St. Louis field to take a 
position with the Chicago office of the 
Underwriters Adjusting Company. 

Mr. Chilcote was presented with a set 
of diamond studded cuff links by Chair- 
man J. Elmer Ball in behalf of the mem- 
bers of the pond. There were some 50 
ganders present at the luncheon. 


Missouri Notes 


Wilson P. Hunt, 64 years old, veteran 
insurance broker and a direct descendant 
of J. B. C. Lucas, one of the early settlers 
of St. Louis, died last week following five 
days illness with pneumonia. 

Miss Helma Kreismann, daughter of 
Frederick H. Kreismann, head of the 
Kreismann insurance agency of St. Louis 
and president of the St. Louis Mutual 
Life, and Stuart McCormack were mar- 
ried last week in St. Louis. 


Nebraska Notes 


Fire loss in Kearney, Neb., a town of 
8,000, in 1925 was but $5,000. Insurance 
paid was a little under $3,000. This is 
regarded as the more striking in view of 
the fact that the fire department is organ- 
ized and operated purely on the volunteer 
plan. Department officers say that these 
unusual results have been brought about 
through the thorough manner in which fire 
prevention work has been organized and 
carried on. 


Fire at Nebraska City, Neb., in a block 
occupied by the Mayer Hardware com- 
pany and the Pittstick studio. The result- 
ing blaze proved to be one of the worst 
in years. The block and contents were 
destroyed, causing a loss of $40,000. Smoke 
and water damaged the stock of the Dam- 
mast Clothing Company and the contents 
of the Billings barber shop. Efficient work 
by the department prevented a fire that 
repeatedly threatened to take the entire 
city block. 


Dakota Notes 
The Reservation Grain Company ele- 


vator at Van Hook, N. D., burned a few 
days ago. Its equipment was insured for 





| Lyons. 


OMAHA, NEB., Jan. 20—With 150 rep- | 


resentatives of fire and casualty offices 
in attendance, members of the Omaha As- 
sociation of Insurance Agents and of the 
Omaha Fire Insurance Agents Exchange 


held their annual frolic Tuesday evening. | 


Following the dinner, Joseph Barker of 
the Foster-Barker Company as toastmas- 
ter, presided over a program of fun and 
foolishness enjoyed by all present. 

The Harry A. Koch agency furnished 


$9,000, about 13,000 bushels of grain being 
covered by a blanket insurance policy. 
All records were in the safe and were un- 
damaged. Origin of the fire is unknown. 


Iowa Notes 


O. H. Henningsen, local real estate and 
insurance man at Clinton, Ia., has pur- 
chased the Fred A. Upton agency in 
Iowa, and will continue the busi- 
ness from the Lyons office. 

Postmaster E. J. Frisk and Charles 
Fahlk were added to the executives of the 
Scandia Insurance Agency of Des Moines, 
as first vice-president and second vice- 
president, respectively, at the first annual 
meeting of the company. 

Henry Howell, son of H. R. Howell of 
the Wilcox, Howell, Hopkins & Mulock 
Agency, Des Moines, was recently elected 
chairman of the young men’s department 
of the Chamber of Commerce. Mr. Howell, 
Jr., is connected with the agency and 
active in insurance work. 
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TULSA LOSSES DUE TO RIOT 


Oklahoma Supreme Court Relieves 
Companies from Lizbility in Con- 
nection With Race Troubles 


OKLAHOMA CITY, Jan. 20.—An 
Opinion handed down by the supreme 
court recently will probably influence 
the settlement of 29 cases of similar na- 
ture pending in the district court at 
ulsa. 

The case is that of William Redfearn 
vs. American Central, to recover on fire 


policies on a theatre building and a ho- 
tel building located in the negro sec- 
tion of Tulsa at the time of the race 
trouble there in May, 1921. The defense 
was that the fire loss was caused di- 
rectly or indirectly by riot. Each policy 
contained the clause that the company 
would not be liable for loss caused by 


riot. The district court ruled in favor 
of the company. 
The only point in question was 


whether there was sufficient evidence to 
prove the fire the result of riot. The 
opinion states that the evidence shows 
conclusively that there was rioting in 
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Tulsa at the time of the fires. The 
judgment of the lower court was af- 
firmed by the supreme court’s decision 
and the opinion given in favor of the 
company. 

The entire business district and four 
fifths of the residence section of the ne- 
gro segregated section was burned, de- 
stroying property valued at $1,000,000, 
according to F. A. 


ney for the companies. There were 154 


cases filed against insurance companies | 


involving $400,000 in insurance and 
others involving approximately $100,000 


were not filed. The companies settled | 
120 cases by returning the premiums. 
There are 29 cases filed in the district | 


court awaiting this decision by the su- 
preme court. 
would all probably be settled by return 
of premiums. 





Ozark National Sold 
MOR RILT¢ IN, ARK., 


nouncement is made of the sale of the | 


Ozark National Fire to the Home Fire 
of Little Rock, of which A. B. Banks 
is president. W. O. Scroggin, president 
of the Ozark National, said the agree- 
ment became effective at once. 

Sale of the Ozark National Fire 
surance Company does not in any way 
affect the operation of the Liberty Na- 
tional Life, of which Mr. Scroggin is 
president. 
was organized last vear, has enjoyed a 
steady growth and the prospects for the 
coming year are encouraging. 


Insurance Lectures at S. M. U. 
DALLAS, 
fire, fidelity, 


Jan. 19—Representatives of 
surety and casualty 
panies transacting business in Texas 
have arranged with Southern Methodist 
University of Dallas for the presentation 
of a course of 14 lectures at the univer- 
eity during the current term beginning 
Feb. 6. These lectures have been run- 
ning since the spring of 1920 when they 
were inaugurated as a part of the work 
of Dallas School of Commerce of South- 
ern Methodist University and 
at the Chamber of Commerce here. 
siderable interest has 
in the work and.it is 


been manifested 
the thought of 


Dallas insurance men that the university | 


will ultimately take up the subject of in- 
surance as a prominent educational fea- 
ture. 





Yeargan With Trinity Fire 


DALLAS, Jan. 19—Gordon 
northeast Texas special agent 
Commercial Union, has resigned his con- 


Yeargan, 


nection with that company and is now 
associated with the Trinity Fire. which 
has recently been organized in Texas. 

d B. Prescott, assistant manager of 
the Texas department of the Commer- 
cial Union, has also severed his con- 


nection with that company but has not 
announced his future plans. 





Break Up Arson Ring 


FORT WORTH, TEX., Jan. 19—An ar- 
son ring that has been operating in Fort 


Worth and responsible for 15 or more 
fires of alleged incendiary origin has 
been stopped and arrests are expected, 


according to Arson Detective Jack Sulli- 


van. Two signed statements and con- 
fessions are in the hands of the grand 
jury. 


Some time ago, through the efforts of 
the Fort Worth Insurance Underwriters 
Association, the city council established 
a city fire prevention bureau with an 
assistant chief at its head, an arson de- 
tective and a special investigator. 
Through the work done by the bureau 
many fire hazards have been removed 
and with the work done on incendiary 
fires it looks as if Fort Worth’s fire loss 
will show a decrease from the heavy 
figures in past years. 


Oil Schedule Withdrawn 


OKLAHOMA CITY, Jan, 20—The Atlas 
filed a schedule of rates on oil tanks and 
refineries, but before the insurance board 
could take action upon the matter, the 
schedule was withdrawn, The new sched- 
ule involved a reduction in rates on this 
class of risks. 





South Texas Meeting 

The South 
mid-winter 
week. 
goslings were 


Texas Blue Goose held its 
sozzle at San Antonio last 
Some 50 attended, Twelve 
initiated. A banquet was 


| Lloyds 


Rittenhouse, attor- | 


Mr. Rittenhouse said they | 


| one 
Jan. 20.—An- | 


In- | 


The Liberty National, which | 


|} and 


com- | 


delivered | 
Con- | 
| of dry cleaning 
made in the near future, to see that all! p 


of the | 





| change in the activities 


as the president of the North African 
looking for special agents. 


alles 


Report Made on Fort Smith 


The National Board engineers, in re- 
porting on Fort Smith, Ark., says that 
the laying of large mains has resulted in 
@& marked increase in water available 
from the distribution system for fire pro- 
tection. The enactment of a comprehen- 
sive building code should have a benefi- 
cial effect toward improving construction 





as time goes on. The changes in the 
fire department have produced no mate- 
rial strengthening of the department. 


The gross fire loss for the last five years 
amounted to $1,491,093. The engineers 
Say that a fire alarm system is needed. 





Big Loss at Galveston 


A cotton fire at Galveston, 
week, threatening the 
vicinity of Pier 23, is 
caused a $1,000,000 loss. 
large steamer and 
craft were included in 
know that 3,600 


Tex., last 
waterfront in the 
reported to have 
It is stated that 
several smaller 
the loss. It is 
bales of cotton and 40 
carloads of New York freight unloaded 
from the liner Concho were included in 
the loss. The Concho itself was removed 


| from the blazing wharf in time to escape 


damage. 


Makes Good in Literary Field 


DALLAS, TEX., Jan. 19—Word has 
been received here of the marked suc- 
cess achieved by Miss Marguerite Sheri- 
dan, formerly of Dallas, in the New York 
literary field. She is editor of “Famous 
Story Magazine,” a publication similar to 
the “Golden Book,” reprinting obscure 
old stories from famous writers. 

Miss Sheridan is well known to Texas 
fire insurance men, having been for many 
years in the office of P. P. Tucker, late 
state agent of the Aetna in Texas. She 
had done considerable writing while .in 
Dallas and a year ago entered Columbia 
University for the purpose of devoting 
herself entirely to that line of work. 
During the year she came to the editor- 
ship of the “Famous Story Magazine.” 


Check Up on Dry Cleaners 


OKLAHOMA CITY, Jan. 19—A 
establishments 


check 
will be 





| Commission, in 


| jury. 


are in strict accord with the recent rul- 
ing of the National Board, John Con- 
nolly, state fire marshal, announced. The 
new ruling requires dry cleaning plants 
to meet certain requirements. Among 


them is that all such establishments in- 
| stall drying houses on the outskirts of 
the city where most of the cleaning 


After the clothes are 
cleaned it is imperative that they be 
thoroughly dry before they are taken 
back to the tailor or agent handling the 
cleaned work. 


plants are located. 


A dry cleaning place is a fire hazard 
because of the gasoline and other ex- 
plosive liquids, Mr. Connolly explained. 


Many operators are careless in handling 


the gasoline saturated clothing or the 
gasoline itself, which increases the fire 
risk. 
Discuss Over-Insurance 
FORT WORTH, TEX., Jan. 19—Over- 


insurance was one of the chief topics of 
discussion at the January meeting of the 
Fort Worth Insurance Underwriers As- 
sociation. One particular case was 
pointed to in Fort Worth where a con- 
tractor affiliated in some manner with 
a loan man who had a company in his 
office, as is said for convenience only to 
protect loans, borrowed enough money 
to buy the ground and complete four 
dwellings with a $2,000 profit on the loan. 
The loan man insured each house for 
$1,000 more than it cost to pay for the 
lots and complete the dwellings. 


Texas Notes 


John Zinler of the State Fire Insurance 
company with local fire 
recently made an inspec- 


insurance men, 


| tion of conditions at Marshall, Texas. 


Beno Schmidt, 52 years old, one of the 
leading insurance and business men of 
Abilene, Tex., dropped dead on the street 
there last week while en route from his 


| office to the court house where he was to 


take up duties as a member of the grand 
He had been a resident of Abilene 


for 16 years, going there from southwest 


| Texas. 





W. P. Dobbins, 
firm of Dobbins & 
at Ft. Smith, Ark., 
home in that city. 


senior member of the 
Walker, local agents 
died recently at his 


O. M. Swaim, Blackwell, Okla., has an- 


nounced the sale of his local agency to 
R. Banta, of that city. 
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A. H. Turner of Atlanta Has Been 
Appointed General Agent for the 
Southeastern Territory 





A. H. Turner of Atlanta, 
been appointed southeastern 


Ga., has 
manager 


‘for the Transcontinental of Hartford, of 
which H. G. B. Alexander & Co., of 


Chicago are United States managers. 
He will have Virginia, North and South 
Carolina, Georgia, Florida and Alabama. 
Mr. Turner has eight field men and an 
extensive agency organization. He rep- 
resents the Union of Canton, American 
Central, Yorkshire, London & Provin- 
cial, London & Scottish, Tokio and 
Northern of New York. 





Interest in Caldwell Deals 


NASHVILLE, TENN., Jan. 19—Rogers 
Caldwell, head of the Caldwell Company 
here, which recently purchased control 
of the Missouri State Life and the North 
American National Life, is a son of James 
E. Caldwell, president of the Fourth 
& First National Bank 
the James E, Caldwell & Co. fire agency. 
This agency recently discarded its 
Bureau. companies and took on Union 
companies after having represented the 
former since separation. The Caldwell 
Company announces that there will be no 
or personnel of 


the two companies of which it has 
gained control. 
Louisville Losses Were High 
LOUISVILLE, Jan. 20—Total loss by 


fire in Louisville in 1925 amounted to 
$1,200,000, nearly $300,000 more than the 
figure for 1924, although there were com- 
paratively few fires of serious 


held and a black-faced comedian posed | tions. 





and head of | 


propor- | 


Measure Ready for Introduction in Vir- 
ginia—Life Men Exempted from 
Its Provisions 





A bill providing for an agents’ qualifi- 
cation law in Virginia was scheduled to 
be introduced in the general assembly of 
that state this week. It was to be spon- 
sored by the Virginia Association of In- 
surance Agents. According to Charles 
P. Walford, Jr., president of the associ- 
ation, some of the best features of quali- 
fication laws already in effect in other 
states are incorporated in it. Commis- 
sioner Button is authorized to examine 
applicants for certificates of registration 
when he deems it fit to do so and his 
authority is considerably broadened in 
the matter of revocation of licenses. 

Life agents are exempted from provi- 
sions of the bill, as are traveling salaried 
employes of any insurance company and 
agents of mutual companies conduct- 


ing business exclusively in the state and 


on a strictly mutual plan which pay 
their losses wholly from assessments 
upon their members. Fraternal bene- 


ficiary associations, orders or societies 
are also exempted. 

Life agents were exempted at the re- 
quest of the executive committee of the 
Richmond Association .of Life Under- 
writers following a meeting of the com- 
mittee last week. Members of the com- 
mittee voiced opinion at the meeting 
that the measure was not sufficiently re- 
strictive for their branch of the busi- 
ness, although they were in sympathy 
with the general purpose of the bill. In 
their opinion, the life men should wait 
until 1928 before undertaking to get a 
qualification bill through to suit their 
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particular purposes. This would allow 
ample time for a complete study of the 
subject and for all interested to air their 
views thoroughly. 


Companies Win On Appeal 


Under a decision of the United States 
circuit court of appeals at Richmong 
Va., judgment of the district court at 
Columbia, 8S. C., denying recovery op 
policies for $5,000 each issued by the 
Star and the Union of Paris on a stock 
of merchandise of J. Orenstein, dry 
goods and notions jobber of Columbia 
must stand affirmed. The companies re. 
sisted payment on the ground that the 
stock was overinsured and that there 
was increase of hazard after issuance of 
the policies. Fire. partly destroyed the 
stock March 31, 1923. Investigation dis. 
closed that merchandise which escaped 
the flames was saturated with oil. The 
Carolina National Bank figured as a eo- 
plaintiff in the suit because it held a 
mortgage on the stock and the insurance 


was made payable to it. The bank set 
up the claim that its rights were vested 
and fixed and that they could not be 
affected by any attempt to destroy the 
stock, but the appeal court held this 
contention was without merit. 


Question Effect on Agencies 


LOUISVILLE, Jan. 19—Announcement 
that the New Zealand had arranged to 
reinsure its business with the American 
Eagle has raised a question as to whether 
or not the American Eagle, in addition 
to reinsuring the business, will accept 
business from the old New Zealand local 
agents in various districts. 

In Louisville it would mean four agents 
for the American Eagle, which now has 
Tippett, Walker & Cronan and Carpen- 
ter & Dudley, while the New Zealand has 


the Sweeney & Thompson and Owen 
Mann agencies. It is understood that 
under the Louisville Board rules four 


agencies would be permissible in a case 
of this kind, although there may be some 
question involved. The agencies repre- 
senting the New Zealand will have to 
have underwriting facilities. 
Louisville Board Election 

LOUISVILLE, Jan. 19—The Louisville 
3oard held its annual meeting and elec- 
tion of officers last week. Edward J 
Miller, of Edward J. Miller & Co., was 
elected president; A. G. Chapman, Chap- 


man Insurance Agency, vice-president, 
and W. M. Watson, secretary, was re- 
elected. Mr. Watson has been secretary 
of the organization for a number of 


years, having succeeded Milton C. Miller 
when the latter resigned to become state 
agent for the Royal. 


——. 


Memphis Exchange Elects 


MEMPHIS, TENN., Jan. 19.—J. S. Tobin 
is the new president of the Memphis In- 
surance Exchange. He succeeds J. & 
Williamson. Other officials elected are: 
J. YY. Mason, vice-president; George 
Treadwell, secretary-treasurer. The 
board of directors includes I. W. Wal- 
lace, R. M. Maury, A. W. Steele, J. 
Thomas Wellford and T. Walter Cren- 
shaw. 

A. S. Caldwell, insurance commissioner 
of Tennessee, spoke. He declared that 
Tennesseans are educating themselves 
regarding the fire menace and are pro- 
tecting their property. 


Memphis Insurance Club 


MEMPHIS, TENN., Jan. 17—J. H. Nor- 
ton is the new president of the Insur- 
ance Club of Memphis, having been 
elected Friday night. He was the only 
member of the Golden Tornado ticket 
elected. Other officers elected were on 
the Ille Aedificators ticket. They are: 
Sawyer Campbell, first vice-president; 
Winston Gilfillan, second vice-president, 
and Marshall Yandell, treasurer. More 
than 200 attended the election, which 
was followed by a party and dance. 


Carolinas Blue Goose 


The Carolinas Blue Goose is holding @ 
big meeting at Wilmington, N. C., Jan 
21-22. Ganders from all parts of North 
and South Carolina will be in attendance. 





Virginia Notes 

The handsome country home of Edward 
W. Scott at Warren, Albemarle County. 
Va., burned to the ground last week, 
tailing an estimated loss of $40,000. It 
is understood that it was well insured. 

Louis B. Hatke, Jr., and Miss Dorothy 
Saunders eloped to Washington the other 
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allow day and were married there. Mr. Hatke | dence and $20,000 contents. It was the — 
of the is a son of Louis t Hatke, well — only company on the risk. at JAMES J. CAREY JOSEPH GERSON EDWARD T. LYONS | 
- thei local agent of en Va, and is a Companies suffered an estimated 80 per- | | President Vice-Pres. Sec’y-Treas 
. r clerk in his father’s office. | cent loss on a fire which swept the plants | | e e 
“Snowden,” historic country home of | of C. W. Antrim & Sons and the Gunn- |] 
Frank C. Baldwin, near Fredericksburg, | Ellis company, wholesale grocers and © Oo um lan a 10na 
Va., was et fire Jan. ae. The — —— no ae’ last week. e 
North America hac 25,000 on the resi- *roperty loss was placed at $125,000. F I — 
ous ire nsurance Oo. 
on LANSING, MICH. 
at F | 
ry “ ON THE PACI IC COAST Statement December 31, 1924 
'Y the 
stock $2. = ASSETS LIABILITIES 
an WILL VOTE ON AMENDMENTS | W. H. Gibbons of Edward Brown & Sons, |]| Real Estate ........... $ 307,837.00 Unearned Premium Re- 
es - H. P. Blanchard of the Firemans Fund | Mortgage Loans ...... 850,988.31 Serve ..... seeecesees$ 843,964.68 
S re- and Louis H. Earl of the Hartford, com- | Stocks & Bonds....... 386,566.79 Loss Reserv 114,677.77 
it the , , St See DOEVD 60 weeues 4, 
there Meeting of Los Angeles Fire Insurance | prise the executive committee. = Sree -+++ 161,511.13 Taxes, Contingencies 
nce of Exchange Jan. 26 Will Con- Sn denen Ei | Accounts Receivable... 163,536.76 PRODREUD ncccccccces. SAGRRO 
d the sider Changes os Angeles Losses | Accrued Interest ...... 36,363.06 Capital 
n dis. LOS ANGELES, Jan. 19.—A fire at 1800 Stock .....$650,000.00 
‘caped ; rE: Industrial street, Los Angeles, Thurs- Net 
; The LOS ANGELES, Jan. 20.—Amend- day night caused damage estimated at | Surplus 260,760.60 
oF i ment to the constitution of the Los more than $500,000 to the plant of the | | Surplus to Policy Hold- 
irance | Angeles Fire Insurance Exchange will | bos Angeles Planing Mill Company. Four ers 910,760.60 
1k set be presented to the membership for | brick buildings were destroyed by the | 74 tees pro gaat ies 
ae cael approval Jan 26 The governing flames, which spread across the street ee 
vested nnal ap} ee gi nie & © | to the Star Company warehouse, the Na- | $1,906,803.05 $1,906 ,803.05 
ot be committee has approved the report of | tional Building Company plant and the 
ry the the committee recently appointed to| Aa. B. Weil Plumbing Company. Bat- 
1 this amend the constitution. The changes /|talion Chief Enos announced that an 
were made to conform to the severance | investigation is being conducted for | 
of supervisory relations between the | Possible arson clues. 
Board of Fire Underwriters of the Pa- |. The entire stock and fattory of the 
ste and the Exchange Southern California Novelty Furniture 
ement cic rs - eat a ge. Manufacturing Company was destroyed 
red to Article 1 is amended to read, after | by a fire of undetermined origin in its 
erican reciting the name and objects: plant at 766 East Twelfth street. Loss 
ether “It shall have jurisdiction over busi- | of stock and fixtures is estimated at 
dition ness transacted and prescribe a uniform | $50,000, partly covered by insurance. . 
1ccept manner of conducting said business. | Damage to the building, a two-story 
| local This jurisdiction shall extend over the | prick structure, was heavy, but a loss ag e 1re hsurance ompany 
area known as the metropolitan district | estimate has not been made. 
igents j ot the City of Los Angeles as defined by | (NEW JERSEY ) 
w has the Los Angeles Fire Insurance Ex- 
eee. yale Trophy for Best Agent 
1d has Under the old constitution the metro- SAN FRANCISCO, Jan. 19.—The local ° 
Ower it: istric ras fixe rj > aDn- are j ‘oli “nis . Pr > Coli 
n politan district was fixed with the ap- | agent in California, member of the Cali- 
| that proval of the board. fornia Association of Insurance Agents, a 1ca hnsurance 0. e 
four Article II has a new paragraph added | who does the most constructive work in 7 
4 Case which provides that. no member shall | behalf of the association and the insur- ( 
/ Some represent a company, general agent or | ance business generally in the state, (DENMARK) 
repre- manager which is represented in the | is to be awarded a trophy at the 1926 
ve to metropolitan district by an agent not a | convention, according to an announce- 
member of the association. | ment made this week. The trophy will * 
Article VII is amended to provide that | be perpetual until it has been awarded Franklin Ww. Fort “ Thomas B. Donaldson 
changes in the constitution shall be ap- | three consecutive years to the same per- 18 Washi 
‘ i ngton Pla Jd. 
proved by the membership. Previously | son. President Francis L. McDowell of ston Place, Newark, N. J 
isville the board’s approval was necessary. | the California association has enthus- 
elec- The section dealing with acceptance of | iastically endorsed the idea. Nomina- 
ird J business is amended to provide that | tions may be made by any member of 
, was business may be accepted from non- | the insurance fraternity, such nomina- 
Chap- resident brokers and agents, but it must | tions to be accompanied with a full and 
ident, be reported to the governing committee | complete record of the person nominated. 
iS re- to grant relief for paying commissions. | Guy C. Macdonald, the donor of the 
retary Business also may be accepted from | trophy, is editor of the “Insurance Bulle- th R & ( 'OMPAN } 
er of California agents and brokers provided | tin,” official organ of the association. 
Miller they do not maintain an agent in the —_-— : 
state metropolitan area of Los Angeles. Be- Harris & Watson Get Hampton Roads CERTIFIED PUBLIC ACCOUNTANTS 
fore, the board consent had to be ob- H is & Wat ' “ayy 
tained to make such business acceptable. arris & atson, general agents for . sath , . 
Under the section “commission to the Milwaukee Mechanics and the Ohio Specializing mn Insurance Accounting 
brokers” a new paragraph has been Farmers, have been appointed general 
Tobin added. which reads: “If and when a agent for California for the Hampton 728—29 South La Salle Street 
is In- member's authority to agency repre- Roads Fire & Marine, formerly with the 
J. § sentation has been terminated by all fire | Alderson Agency in Los Angeles. CHICAGO 
1 are companies in his office, and this action ns : 
— is occasioned, or is the result of his Northwestern Mutual to Build 
The allegiance ) to agensiatt — me 
Wal. — Ms Regge get emai dee nde SEATTLE, WASH., Jan. 19—The North- 
le, J. a ‘a ore a . a1 Bagyrerggl posse 2 ase western Mutual Fire has purchased the 
Cren- yn . — Shige dente ag Pa b cee ‘at | northwest corner of Seventh avenue and 
2 ee ee ee a pc an : University street and will erect a home 
—s receive full commission thereon. office building there. Details of the pro- GEO. M. EASLEY HAL. V. HAYS 
; A new paragraph has been added to 4 balidine haye i rorked 
i that | the section defining brokers, which gives , PO8®@ ouliding have not been worke 
selves mle rear oe seh -, | out. The property has a frontage of 
selves the association absolute power to decide 120 feet and a depth of 70 feet The 
» pro- sh: , certified as : -oke Sec. KS Sago . 
> | who shall be cortine das A sea op company’s 25th annual field conference ° . 
tion 13 increases the membership fee o has just been concluded. 
broker members to $100. destidibesbie 
; Section 15 makes the initial fee for Improvements in Coast Cities 
agents $250, previously it was $50. — 
. Nor- eS ee SAN FRANCISCO, Jan. 19.—Encour- 
[nsur- : aged by the reductions granted by the **HE PROFITS MOST WHO SERVES BEST” 
been Get the Transcontinental | Pacific Board of Fire Underwriters of the 
Be The Califorais Agencies of San Fran- | Pecite to many attten and towns as the Boston Ins. Co. Federal Ins. Co. of Jersey City 
icke een ho ial . a be a on. | result o yetter fire defenses, it is re- . . . . . . 
paras _. as be n ee panes aon om saute Gath neeeshh athes sommeanitien Fire & Marine Und. Agency of Sterling Fire Ins. Co. of Indianapolis 
an eral agent tor the ranscontinenta ‘ire : ; wai . ° ° 
y are: “ora ras “ have started programs of improvements. Automobile Ins. Co. of Hartford Globe Indemnity Co. of New York 
ident; Ol Hartford, of which i. G. B. Alexan- Oakland, which has been following ty 
ident, der & Co., of Chicago, are United States through on a program of improvements, 
More managers. The California Agencies 1s 
which also general agent for the Continental 
Casualty. The Transcontinental will . . 
enter the Pacific Board. merican ation ire insurance Lo 
we a e 
e ‘ 
‘ng 2 Name Sherrard for Presidency COLUMBUS, OHIO 
Jar SAN FRANCISCO, Jan. 19.— McKee 
North Sherrard, assistant manager of the North Capital $500,000 | 
dance. America in San Francisco. has been 
hominated for the presidency of the Fire LES TH. Presid 
Underwriters Association of the Pacific. CHAR G. SMI ' 
Mr. Sherrard has bee rice-president e . , ry 
Mr. Sherrard has been vice-president th JOHN A. DODD, Vice-President and Secreta 
sward Past year. Curtis Harold, well known ALLEN W. FLEMING and E. PHILLIP GUSTAFSON, Assistamt Secretaries 
ounty. independent adjuster of Seattle has been . 
k, en- nominated for the vice-presidency and ° : ‘ 
ht Percy J. Perry of Marsh & McLennan, || 1t8 Name Indicates. Its Character. Progressive, Yet Conservative 
ed. for secretary and treasurer. C. A. Col- ‘ ‘ 
yrothy Vin, who retires as president Feb. 3: Operating Along Sound Lines. 
other Percy J. Perry, Fred Perry of the Royal. | ' 
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EDWARD MILLIGAN, President 


THOS. C. TEMPLE, Vice-President. 
JOHN B. KNOX, Secretary. 

FRED. C. GUSTETTER, Secretary. 
F. MINOT BLAKE, Ass’t Sec’y. 
LEE R. ROSS, Ass’t Sec’y. 


GEORGE M. LOVEJOY, Vi 
GEORGE C, LONG, JR., Vice-President. 


FRANK C. HATFIELD, "Ass’t Secy. 


Cash Capital 
$5,000,000.00. 


Reserve for Reinsurance 
$11,232,734.05 


Reserve for Outstand- 
ing Losses, $1,489,500.47 





Surplus to Policyholders - $18,098,907.35 


Total Losses Paid Since Organization of Company 


$122,649,999.69 








INCORPORATED 1852 


MILWAUKEE MECHANICS’ 
INSURANCE COMPANY 


MILWAUKEE, WISCONSIN 


FIRE TORNADO AUTOMOBILE 





TIME-TEMPERED STRENGTH, SECURITY AND SERVICE 

















CARD INDEX SYSTEMS 


for Local Agencies 
CARD INDEX SYSTEM for keeping your line and expiration 


records is efficient and a great time-saver. It is inexpensive, and no 
other method is so easy to operate. Your records consist wholly of live 
business—no dead wood—every fact right at your finger tips, and all of 
it growing and expanding with your business. 
Illustrated above is a steel two-drawer, 3x5 inch line and expiration system that will meet 
the needs of the average agency. The cabinet has a maximum capacity of 3,000 cards 


and guides. It is a single wall cabinet of the best quality, each drawer equipped with 
follow blocks and made up in the popular olive green finish. 





THE EXPIRATION CARDS are filed by THE ASSURED’S LINE CARD is filed 

year, month and day in accordance to the alphabetically, according to the assured’s 

expiration date of the policy. Each day’s name. It gives a complete record of the 

expirations automatically coming to- the —— cards as well as an index to 
them. 


TWO-DRAWER OUTFIT, CONSISTING OF: 
1 Two-Drawer 3x5 Inch Steel Cabinet. 1,000 Expiration Cards. 1,000 Assured’s Line Cards, 
Form F-2. 1 Set Each, Alphabetical (40 Sub-Div.), Daily, Monthly and Yearly Guides 


Special Price, Complete Outfit, $13.75 


The National Underwriter 
1362 Insurance Exchange Bldg. 
Chicago, Illinois 
420 East Fourth St., Cincinnati 80 Maiden Lane, Room 613, New York 
___307 lowa National Bank Bldg., Des Moines 
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is now undergoing a 
underwriters’ engineers. 


survey by the 


The city boasts | 


a reduction in the loss ratio of more than | 


$800,000 during 1925 owing to the razing 
of more than 100 frame fire traps, the in- 
stallation of more and bigger water 


mains, the completion of new streets and | 


the addition of six 
caliber equipment. 


new pieces of high 
Would Require Filing of Rates 


Senate bill 241, introduced 
Washington legislature, 


in the 
asks that insur- 


ance companies be required to file rate | 
schedules with the insurance commis- | 
sioner. 


Change Grand Nest Officers Schedule 
A change in the schedule of the 
Grand Nest officers of the Blue 
became necessary at the last moment 


when the San Francisco pond found it 
imperative to change the date of its big 
meeting from Feb. 1 to Feb. 2. Messrs, 
Myers and Rudd accordingly will tarry 
in San Francisco on Sunday, taking a 
sleeper for Los Angeles where Monday 
will be spent, arriving back in San 
Francisco Tuesday morning, and remain- 
ing there until Wednesday noon. 


Coast Notes 
Fire 


insurance rates in Coalinga, Cal, 
| have been reduced approximately 9 per- 
cent by the Pacific Board. 

The Pacific department offices of the 
Importers & Exporters in San Francisco 
will be removed to 369 Pine street, Feb. 1, 

G. B. Muldaur, general agent of the 
Underwriters’ Laboratories, is in San 


. | Francisco. 
Goose } 


Mr. Muldaur expects to visit 
| the entire P acific Coast before returning 
to Chicago. 
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NEWS FROM EASTERN FIELD 








URGES PROMPT REMITTANCES | REELECT HAROLD V. SMITH 


Donald G. North Addresses Bridgeport 
Association of Insurance Agents 
on Work of National Body 


BRIDGEPORRT, CONN., 
—Donald G. North, 
tee member of the National 
Insurance 


Jan. 20. 


Association 
or 


Again Heads Insurance Society of Phila- 


executive commit- | 


Agents, in an address be- | 


fore the Bridgeport association here to- | 


day, said that at the recent conference 
held by committees of the National 
association and the National Board, the 
subject of remittance of agents’ bal- 
ances within 45 days after the first of 
the month following the date of a pol- 
icy was discussed. 
the collection evil presents a problem 
which can and should be solved. In 
many places throughout the country, 
local boards have succeeded in a great 
measure in eliminating this evil. 

He said that some agents complain 
that paying these premiums 45 days 
after the first of the month following 
the date of the policy would be a hard- 


ship. He said that there are some men 
who will always object to a practice | 
such as this, and that insisting upon 
prompt collections would not be a 
hardship. He declared that if the agents 
would make it a rule in their agencies, 

they would not only be helping the com- 
pany by remitting their balances 


promptly, but would also be helping to 
overcome many evils in their own busi- 
ness. If they were in a position to 
remit their balances promptly, they 
would find it unnecessary to go to the 
expense of borrowing money from the 
bank and paying interest on it in order 


to pay their company. Mr. North re- 
ferred to a recent statement by former 
President Markham of the National 


Association that in a dry goods business 
the proportion of loss on bad credit is 
about 2 per cent, while in the _insur- 
ance business it is far greater. This is 
a serious situation. 

Mr. North briefly reviewed the work 
of the National association in the past 
year, touching upon several of the high 
spots in the problems which have come 
up for consideration. 


Baltimore 1925 Losses 


BALTIMORE, Jan. 19—Property dam- 
age by fire last year in Baltimore totaled 
$1,675,000, according to an approximation 
by the Salvage Corps. Losses for the 
preceding year were $1,883,465.68. The 
loss last year was the smallest since 
1918, when the official record placed it 
at $680,781.66. 

The greatest losses during the 
according to August Emrich, 
gineer, were in the new annex, 
there is a lack of proper fire 
The section was added to 
1919. Since annexation, fire 
have been assigned to the 
in most instances sufficient water to 
fight large fires is lacking and the com- 
panies are widely separated. 


year, 


where 
protection. 
the city in 
companies 
territory, but 


William Penn Examined 
The William Penn Fire, recently or- 
ganized, has been examined by the Penn- 
sylvania department, the capital stock 
being $100,000 and surplus $50,000. 


cssent 
Mr. North said that | 


silver 





chief en- | 


delphia—Plans for Anniver- 
sary Banquet 


PHILADELPHIA, 
V. Smith, vice-president of the Franklin 
Fire, was reelected president of the In- 
surance Society of Philadelphia at its 
annual meeting. H. B. Quinn, Mary- 
land Casualty, and Harry F. Ries of the 
Wagner-Taylor Company were reelected 
as vice-presidents. James H. Bartlett of 
the Preferred Accident was unopposed 
for secretary and H. Wilbur Brown of 
W. Brown & Co. was elected 
tre urer. 

(nna 


Jan. 20.—Harold 


the of honor at the 
anniversary banquet of the society 
Jan. 25, will be Samuel W. McCulloch, 
insurance commissioner of Pennsyl- 
vania; Vice-president James _ Victor 
Barry of the Metropolitan Life, Presi- 
dent Wilfred Kurth and General Man- 
ager W. E. Mallalieu of the National 
Board. 

In addition to James A. Beha, superin- 
tendent insurance New York, the 
speakers will be former Governor Sproul 
of Pennsylwania and George Elliott, di- 
rector of public safety of Philadelphia. 


. ‘ 
guests 


ol of 


Business Left to Employes 





PITTSBURGH, Jan. 19 of 
the William W. Flanegin & Co. agency 
here were left approximately one-half 
the business in the will of William W. 
Flanegin, which has been offered for 
probate. The business has an estimated 
value of $750,000. Mr. Flanegin built up 
the business from a small establishment 
until it ranked as one of the largest 
insurance offices in the city. 

The Fidelity Title & Trust Co., which 
was made the executor, has been given 
the authority to apportion 49 percent of 
the business among the department heads 
of the concern, with the added proviso 
that at the end of five years, if it is 
deemed advisable, the controlling 51 per- 
cent of the business may be sold, the 
minority interests to have first oppor- 
tunity to purchase. Thus there is the 
possibility that the present employes may 
be the sole owners of the business at 
the end of the period. 

The concern, which has had a one-man 


ownership during the life of Mr. Flane- 


gin, is to be incorporated immediately 
and the distribution to the employes to 
be made in the form of stock. 


Massachusetts Federation Meeting 


The annual 
the Insurance 
setts will be 
principal 


meeting and luncheon of 
Federation of Massachu- 
held in Boston Jan. 22. The 
speaker will be James A. 


Emery of Washington, D. C., general 
counsel of the National Association of 
Manufacturers. There will also be a re- 


view of insurance 
the legislature. 


matters pending before 


Duncan Joins Meade Agency 


BOSTON, Jan. 19.—The John Paulding 
Meade Company, one of the leading agen- 
cies here, announces that Albert G. 
Duncan becomes a director of the cor- 
poration, which is in effect a partner- 
ship. Mr. Duncan is a graduate of the 
University of Rochester, N. Y. In the 


cotton manufacturing business practi- 
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cally all-his life, Mr. Duncan has been 
president of the National Association of 
Cotton Manufacturers. He is also a 
member of the American Society of Me- 
chanical Engineers and during the war 
was the manufacturers representative 
for New England of the National Fuel 
Administration. 


Bridson in Suburban Field 

On Jan. 25 Percival Bridson will join 
the American of Newark as associate 
special agent with Frank N. Smith in 
New York suburban territory. 

Mr. Bridson has had 12 years expe- 
rience in both home office and field work, 
gaining his early training with the Fi- 
delity-Phenix. He will have his office 
with the C. H. Bainbridge Corporation 
at 92 Clinton street, Brooklyn, agents of 
the American. 

encanta 


Hartford Board’s New Officers 


G. Burgess Fisher was reelected presi- 


dent of the Hartford Board at its sixty- | 


third annual meeting. S. Cowles, Jr., 
was elected secretary and vice-president. 
Executive committee: W. Earl Goodell, 
chairman; Harold T. Messenger, Herman 
I. Epstein, William H. Wiley and Mar- 
shall S. Welles. 


Governing Committee Members 


PITTSBURGH, Jan. 20—At the annual 
meeting of the Board of Fire Undewrit- 
ers of Allegheny County, W. L. Maillott, 
vice-president of the Fire Association; 
William Quaid, vice-president Continen- 
tal, and E. E. Cole, Jr., assistant secre- 
tary National Union, were elected mem- 
pers of the governing committee for the 
three year term, while E. P. Niebaum, 
sceretary United American, was elected 
for one year to complete the term of 
Capt. W. J. Patterson. Richard J. Trim- 
ble, of course, continues as secretary of 
the organization, a. post he has filled 
acceptably for many years. 


Take Up Massachusetts Bills 


BOSTON, Jan. 
given by the 


19.—Prompt action was 
insurance committee of the 
Massachusetts legislature on the first 
bill of Commissioner Monk. The bill 
called for an amendment to the existing 
law so that foreign insurance companies 
would be compelled to report to the com- 
missioner all increases and decreases in 
capitalization. The committee promptly 
rendered a favorable report. 


The Hennessey “rubber reprisal” bill 
which a Zoston senator put into the 
Massachusetts legislature this year call- 


all citizens to cancel their insurance in 
British companies, because of the high 
price of rubber maintained by British 
interests, also came up for 
before the insurance committee of the 
legislature Tuesday. Senator Hennessey 
spoke for the bill and called for the pub- 
lication of the profits of all casuaity 
companies. Edward C. Stone, counsed for 
the casualty companies, declared that the 
bill was ridiculous and unfair and should 
be thrown out. The committee reserved 
its decision. 


Eastern Notes 


Firemen from five nearby towns helped 





fight the flames. 

Frank Gair Macomber of Boston an- 
| nounces a partnership with his son, Frank 
Gair Macomber, Jr. Mr. Macomber, Sr., 
| will retain an active interest in the busi- 
ness. 

Charles L. K. Wright, for several years 
connected with Robert A. Boit & Co. of 
Boston, has resigned to become special 
agent for the metropolitan district of 
| Boston for the Employers Fire. 

Stevens, Pa., near Lancaster, was threat- 
ened with destruction by fire Jan. 14, 
when flames swept the lumber yards of 
H. E. Becker & Co., with a loss of $40,000. 
A number of sheds and 300 cases of to- 
bacco were also destroyed. 

E. R. Hardy, assistant manager of the 
New York Fire Insurance Exchange and 
secretary of the Insurance Institute of 
America, who is also a lecturer on fire 


insurance at the New York University 
School of Commerce, addressed the Hart- 
ford Engineers Club on Jan. 15. 


The bursting of a sprinkler head in the 
Scull-Manson Clothes Shop, Rochester, N. 
Y., damaged stock in the Liggett drug 


store on the floor below at Main and 
Aqueduct streets, estimated at about 
$10,000. The water seeped through to the 


Liggett store and from there to the cellar 
where large quantities of stock were 
stored. 

W. J. Highfield, widely known Pennsyl- 


vania and Delaware insurance man, has 
just been elected potentate of Lu Lu 
Temple of the Mystic Shrine. He has 
long been prominent in Delaware politics 
and has served as city treasurer of Wil- 
mington. He is vice-president and gen- 
eral manager of the Philadelphia General 
Insurance Agency. 


Harold V. Consler, for 17 years with the 
| Central Trust Company, R ochester, . 
has resigned as assistant secretary of 


that institution. After Feb. 1 Mr. Consler 


will be associated with Harry L. Parker, 
general agent of the Globe Indemnity, 
with offices at 109 Wilder building, and 
the new firm will be known as Parker & 
Consler, general insurance. 





IN THE CANADIAN FIELD 


! 


| 
— 








LOSS IN CHATEAU FRONTENAC 


Damage From Fire in Famous Canadian 
Hotel Estimated at Close to 


$2,000,000 
QUEBEC, Jan. 20.—In a fire at the 
Chateau Frontenac Hotel, one of the 
most famous hotels in Canada and 


widely known throughout the world, the 
older portion of the building was prac- 
tically completely destroyed, involving a 
loss estimated at about $2,000,000. The 
fire started about 5:30 p. m. in the old 
tower, and the first intimation that a fire 
was in progress was when one of the 
guests noticed smoke, and dashing up- 
stairs in an endeavor to trace the smoke 
to its source, discovered the flames rag- 


ing in the Canadian suite on the fifth 
floor of the old wing, which overlooks 
the St. Lawrence River. The north 
and south sections of this were com- 
Pletely destroyed. 

The steel and concrete buildings in 


the newer portion of the hotel baffled 
the flames, and confined the fire to = 
old wing. The fire raged for nearly five 
hours before being got under control, a 
high wind considerably impeding the ef- 
torts of the firemen, combined with a 
scarcity of water. 

The hotel was crowded at the time of 
the outbreak, as Parliament was in ses- 
sion, and many visitors had arrived for 
the winter sports. All guests were 
moved out of the hotel, and arrange- 
ments made to take care of them. The 
Canadian Pacific Railway rushed a 
special train of 25 sleeping cars and 


three dining cars to the city for the ben- 
efit of the guests. 


Canadian Hail Results 


WINNIPEG, Jan. 19.—From figures 


compiled by the Canadian Hail Under- 
writers Association, the following re- 
sults are given for the three western 


provinces, covering statistics from 43 


companies writing hail business: 
Manitoba 
Premiums Losses Ratio 
REO stevsene $ 424,572 $ 131,402 30.98 
LOSE AKcconacve 279,630 92,040 32.91 
BORD Wevassve 479,191 120,615 25.17 
Saskatchewan 
Bee acaaaees 2,890,067 952,105 32.94 
RUSS cccvsccs 1,874,859 783,982 41.81 
See aaseeude 3,390,834 2,881,976 84.99 
Alberta 
i re 1,703,087 897,673 52.71 
EOSO esccaces 1,144,137 692,844 60.56 
ere 1,229,745 1,743,452 141.77 


Liverpool Wins Hockey Match 


WINNIPEG, Jan. 19.—The 
London & Globe and the Western Canada 
Fire Underwriters’ Association waged a 
hectic battle at hockey last week. 
a bitter struggle the Liverpool 
emerged victors by a score of 3 
to 2. 


team 
goals 


Blackburn On Western Trip 


WINNIPEG, Jan. 19.—Walter J. Black- 
burn, secretary of the Western Canada 
Insurance Club, will leave this week for 
a tour of the west, calling at Regina, 
Moose Jaw, Brandon, Calgary and Leth- 
bridge, where he will address the local 
Rotary organizations, and at Edmonton 
and Medicine Hat, Alta., where he will 
address the members of the 


ing for a publication at the state’s ex- | 
pense of the premium income and profits | 
of British companies, with a request for | 


ILLINOIS 


hearing | 


INDEPENDENT ADJ USTERS 





MISSOURI 


QUINCY ADJUSTMENT 
and SERVICE BUREAU 


GEORGE C. GILL, Mgr. 





ILLINOIS 


617 First Nationa! Bank Bidg. 


Liverpool & 


After 
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GENERAL ADJUSTER | 


Mountain Field Denver, Colo. 


FIRE—AUTOM OBILE | 

J.L. FOSTER 
INSURANCE ADJUSTER | 
Springfield, Iineis | 
MURPHY O. TATE | 
ATTORNEY AND INSURANCE COUNSELLOR 


1125 First National Bank Building, Chicago, III. 
Specializing in Casualty Insurance Law and | 











Personal Injury Defense 
Adjustments and Investigations under supervision 
of Herbert F. Wenzel, Supt. of Claims 





Completely equipped Claim 
investigations and 
from leading 
NDIANA 
V. M. “*ARMY’’ ARMSTRONG | 
AUTOMOBILE ADJUSTMENTS 
ELKS CLUB 
INDIANAPOLIS, IND. } 


Department, for 
adjustments References 
companies upon request. 


handling 
furnished | 





| 





Automobile Adjustments Only 
EUGENE McINTIRE 
318 American Central Life Building 
Phone Main 0144 INDIANAPOLIS, IND 


INDIANA ADJUSTMENT COMPANY 


George A. Henry, Mgr. 
Investigations—Ad just ments—Inspections 
Automobile Losses a Specialty 
505 Meyer-Kiser Bank Building, Indianapolis. Indiara 


Lloyd Adjustment & Service Co. 
Philips W. McDonald, Mgr. 


General adjusters for insurance res 
Northern Indiana, Southern Michigan and Eastern 
Illinois. 


209 Union Trust Building, South Bend, Ind. 











1OWA 
Cc. J. WOOLDRIDGE 
GENERAL ADJUSTER 


306 Davidson Bldg. Sioux City, lowa | 





KANSAS 
KINKEL ADJUSTMENT AGENCY 
JOHN M. KINKEL W. P. KINKEL 
Fire, Tornado and Automobile Losses Adjusted 
HUTCHINSON, KANSAS 


W.C. TRAVIS 
Adjuster 
Fire, Tornado and Automobile Losses 


PLEASANTON, KANSAS 
MICHIGAN 
W. A. GIBSON 
AUTOMOBILE AND BURGLARY 
LOSS ADJUSTMENTS 
Real Estate Exchange, : : DETROIT) 
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| MINNESOTA 
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| OHIO 
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| CASUALTY - 


| OKLAHOMA 


P. O. Box 616 |THE FULLER ADJUSTMENT COMPANY 


| 215 Merc, Bldg. 


10wA| MINNESOTA 


LYMAN HANES 


General Adjuster for Insurance Companies 
MINNEAPOLIS 





W. H. LARKIN 








Wells Bidg. QUINCY, ILL. | Adjuster of Automobile Losses for insurance 
pemaieamasnns 1124 Third S oie polis, Mi 
| rd St., Sout’ nneapolis, Minn 
H. L. WITTENBERG & BRO. | —__— 
Automobile Adjusters ++ Main J. W. Baker 
Licensed and Bonded Investigators MAIN & BAKER CO. 
| 85 Insurance Exchange Bldg., Los Angeles, Calif. General Adjusters 
COLORADO | 506 Palace Bidg. Minneapolis 
CHAS. W. KRUEGER _ MINN. AND WIS. 


Minnesota Adjustment Co. 
Fire, Theft, Casualty and Tornado 
614-616 McKnight Bldg. 
Minneapolis, Minn. 


WISCONSIN IOWA 


CHARLES G. BATES 
ADJUSTER FOR THE COMPANIES 
Plymouth Building - - - Minneapolis 


MISSOURI KANSAS 








F. W. LITTLE, JR. 


Adjuster 
Fire and Automobile Losses 
| 503-505 Orear-Leslie Bldg. KANSAS CITY, MO. 


Over 30 Years’ Experience 
NEBRASKA, 


H. A. JEWIELL 
ADU STER 
Fire, Tornado and Automobile Losses, and 


Casualty Claims 
507-8 Omaha Loan Building Omaha, Nebr. 
NEW YORK 
ROSS L. KING, Jr. 
AUTOMOBILE ADJUSTER 


Office: 305 S. Warren St. SYRACUSE, N. Y. 
ORVILLE R. HEGEL 


Adjuster of Automobile ae 


e Bidg. ton, Chie 
r. 1150 Gar. 38 2M 


W. W. CORNELL 
GENERAL ADJUSTER 

AUTOMOBILE ~- FIRE 

1325 Guarantee Title Bidg. Cleveland, Ohio 


| NORTHERN AND CENTRAL OHIO 
OTT S. WOLF 
809 Carbon St. Phone East 1008 
Fremont, Ohio 
30 Years Experience in Real Estate, | and Contracting Busi 
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Prompt Adjustment Service 
Provided in Oklahoma 
Offices at 


Tulsa, Oklahoma. 
213 Atco Bldg. 


L. M. Hallock, Mgr 


Oklahoma City 


Guy H. Fuller, Mer. 


PENNSYLVANIA 
WILLIAM A. McGUIRE COMPANY 


Incesti, +o 
or The Insurance Compa 
JONES LAW BLDG, PITTSBURGH, PA. 


TEXAS 








Vv. G. MASSEY 
CASUALTY ADJUSTER 
Investigations—Adjustments—Inspections 
DALLAS 
817 American Exchange Bank 

| WISCONSIN 
DAVID LAWSON — Adjuster 
107 Jefferson Ave. 
Oshkosh 
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means a saving in time, cost and effort 


The Combination Automobile Insurance Manual 


is an outstanding instance 


COMBINATION AUTOMOBILE 


WISUKANCE MANUAL 


MT ORTTWE SRVELE BURA 


AUTOMOTIVE SERVICE BUREA 





instructions for all classes of 
to automobiles are available 


Rules, rates and 
coverage applicable 
in a single volume, 


Simplified direct quotation tables show at a glance 
rates for Fire, Theft, Collision, Property Damage 
AND Public Liability for all cars in general] use 
Rates by classification symbols are given for all 
cars including those no longer produced. 


List Prices, Serial and Engine Numbers, and 
major specifications shown for all cars and trucks 
from 1916 or 1922 to date as ordered. 

Indicated amounts of insurance (average current 
values) shown for each make and model of car. 
Memorandum Applications included to be filled 
out on the spot to avoid error. 

Memorandum Quotations included to be given to 
assured as reminder of record. 


But above all. . } 
Each of the above items is always up-to-date be- 
cause of the loose-leaf revision service. 


210 South Hanover Street 
Baltimore, Maryland 
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J. H. CLEARY, INC. 
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and Accountants 


P 726 NATIONAL LIFE BUILDING 
29 South LaSalle Street 


Dearborn §670 


CHICAGO 











The GREAT AMERICAN 


MUTUAL INDEMNITY COMPANY 


Full 
Coverage 
Automobile 
Insurance 





Prompt 
Adjustments 








Plate Glass 
and Persona! 
Accident 
Insurance 
on ‘s Honest 
MANSFIELD, ON/O Settlements 


SERVES WELL, AND SAVES 
Over One Hundred Thousand Policyholders in Ohice Ajons 
ALL POLICIES NON-ASSESSABLE 





ST. LOUIS ADJUSTING COMPANY 


Pierce Building 
General Adjusters for Insurance Companies TEN 
Windstorm, Automobile and Theft 
Mllinois or 
26 years’ experience 


na 


Fire, 


Missouri. St Lowis 


St. Louis, Missouri 


Claims 


Special Assignments anywhere 


Promptness-Efficiency-Prudence 








DETROIT NATIONAL FIRE 


Insurance Company 
231-233 John R. Street, DETROIT, MICHIGAN 


GEO. K. MARCH, President and Gen. Mgr. 


JAS. M. TEAHEN, Treasurer 


WYNN C. GEROW, Secretary 
M. E. BLACK, Assistant Secretary 


ROBERT R. BUCKNELL, Assistant Secretary 
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Club. During his tour he will 
special meetings of the local fire 
ance associations at these points, 
will attend the annual meeting of the 
KNdmonton Fire Insurance Agents 
ciation where he will deliver an address 
on “Fire Insurance and the business 
Men.” He will be absent for about a 
month, 


attend 
insur- 


Saskatchewan Agents’ Meeting 


The annual the 
katchewan 


convention of Sas- 
Insurance Agents’ 
tion will be held at Moose Jaw, Jan. 
-28, with a banquet in the evening. 
A. H. S. Stead, secretary-treasurer of the 
Western Canada Fire Underwriters’ As- 
sociation, will address the convention, 
and W. P. Fess, of the well known 
of Smith, Fess & Denison 
will also speak. 


of Winnipeg, 


Explains Book of 
WINNIPEG, Jan. 
tended meeting of 
tute of Winnipeg, W. H. Hurd, 
manager of the General Accident, 
on the book of rules, 


Rules 
19—Before a well at- 
the Insurance Insti- 


spoke 


and | 


firm | 


branch | 


explaining in very ' 


| full detail the meaning of various clauses 
|; and warranties in connection with fire 
insurance policies and their effect in 
regard to losses. 


Asso- | 


Ontario Blue Goose Appointment 


Cc. H. Blick has been appointed wielder 
of the goose quill of the Ontario Blue 
Goose. Mr. Blick is with the Liverpool 
| & London & Globe. The annual meeting 
|and election of officers of the Ontario 
pond will be held soon. 


Associa- | 


Canadian Notes 


Cc. W. Bolton has been appointed to 
represent the Franklin Fire of Philadephia 
in Winnipeg. 

The American & Foreign Marine has 

ceased to transact business in Manitoba. 

Broders, Ltd., of Regina, Sask., have 
| been appointed as representatives of the 

Fire Association of Philadelphia and the 
| Canadian Indemnity. 
| The business section of Veregin, Sask., 
| Was practically destroyed Jan. 15 by a fire 
| which originated in a general store, and 
| spread to and demolished a law office, 
harness shop, another store, a community 
| hall and a Chinese cafe and pool room. 
The total damage is estimated at $50,000. 
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NEW COMPANY STARTS WORK 


Fort Dearborn Automobile of Chicago 
with John L. Walker as President 
Now Begins Operations 


The Fort Dearborn Automobile of 
Chicago, the new stock company with 
$100,000 capital stock with head office 
in the Illinois Merchants Bank building, 
has now started to write business. With 
its $100,000 capital, it can write fire, 
theft, property damage and _ collision. 
John L. Walker, who is head of the Fort 
Dearborn Casualty Underwriters, is the 
president of the new company. Mr. 
Walker stated to THe NationaL UNDER- 
WRITER that in a year’s time he hopes 
to have the Fort Dearborn Automobile 
with $200,000 capital stock, which will 
enable it to write liability along with 
other automobile lines and thus be pre- 
pared to furnish full automobile cover- 
age. In the meantime the Fort Dear- 
born Casualty Underwriters will write 


the hability insurance. Its reinsurer is 
the American Reinsurance of Philadel- 
astiates 
pila. 

Officers of New Company 


L. E. Walker and R. M. Wyckoff are 
vice-presidents of the Fort Dearborn 
Automobile and R. W. Keller is secre- 
tary. All are connected with the Fort 
Dearborn Casualty Underwriters. 


Fort Dearborn Casualty Underwriters 
is licensed in Illinois, Missouri, Ne- 
braska and Kansas. In addition to au- 


tomobile it is writing plate glass insur- 
ance. Last year the premium income of 
the Fort Dearborn Casualty Underwrit- 
ers was about $700,000. This year, 
President Walker states, the aim will be 
for $1,000,000 for both companies. The 
Walker organization has specialized on 
full coverage automobile insurance and 
has built up an extensive organization of 
brokers in Chicago and agents in the 
outside field. Mr. Walker has proved 
himself to be a successful head of an 
organization. 


No Application, No Liability 
TOPEKA, KAN., Jan. 19.—The 
supreme court has ruled that there must 
be an actual application for fire insur- 
ance before a company may be bound. 
This ruling was made in the suit of 
C. G. Smith vs. Hartford Fire Smith 
owned an automobile. He also owed 
some money to an agent for the com- 
pany. The agent proposed to insure the 
car and apply the commission on the 
debt. The arrangement was made but 
the agent never secured an application, 
never issued the policy and never made 
the credits to Smith’s account. Then 
when the car burned the company re- 
fused to pay the claim. The Sheridan 
county district court and the supreme 
court both ruled that Smith never had 
any protection and that the company was 
not liable for the loss. 


Kansas 


The | 


WILL SOON HAVE NEW BOOK 


Rate Manual for Western Automobile 
| Conference Territory Will Soon 
Be Issued to Agents 


The new automobile rate manual for 
Western Automobile Underwriters Con- 
ference territory will be distributed dur- 
ing the next few days, as the new rates 
will go into effect Feb. 1. The greatest 
changes are in Detroit and southern IIli- 
nois. There is a sharp advance in the 


fire and theft rate in both sections. The 
fire and theft rates were reduced to 
meet the competition of the Inter- 


Insurance Exchange of the Detroit Mo- 
tor Club. It has been found that the 
reduced rates had but little effect in 
swinging business to the stock com- 
panies. The Detroit Motor Club’s re- 
ciprocal seemed destined to get a cer- 
tain amount of business. The stock 
companies felt therefore that they had 
reduced rates on business that wouid 
naturally come to them and the loss 
| ratio was high. In southern Illinois in 
| the mining region the theft ratio has 
| been very high and there will be a sharp 
| advance in rates there. 

Collision rates will be greatly reduced 
in the entire central western field. 


OPERATIONS HELD INSURANCE 


Oklahoma Commissioner Says Anti- 
Auto Thief Associations Must 
Comply With Law 


OKLAHOMA CITY, Jan. 20.—An 
order issued by Commissioner Read re- 
quires anti-auto thief associations oper- 
ating in the state to comply with the in- 
‘surance laws or cease doing business. 
This action involves a membership ot 


more than 30,000 motor car owners ot 
Ok'ahoma. 
The commissioner’s order was based 


on a recent opinion of the attorney gen- 
eral which ruled that the feature of the 
contract which provides payment of a 
specified sum for detectives, at the di- 
rection of the member, and another pay- 
ment for loss of an automobile for a 
certain period of days, with payment of 
rewards for the apprehension of thieves, 
constitutes one form of insurance. 
Five Notified 


Associations 


Five of the larger associations, includ- 
ing the Industrial Protective Associa- 
tion of Ponca City, Security Protective 
Association of Enid, National Auto Fro- 
tective Association of Bartlesville, Auto 
Theft Bureau of America, Oklahoma 
City and the Anti-Auto Theft Associa- 
tion of Wichita, Kan., were notified bv 
the commissioner of the opinion. Several 

| smaller companies with estimated mem- 
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berships of more than 1,000 were also 
notified. 

A “reasonable time” was given them 
to change their plan of operation, or to 


conform to existing insurance laws of | 


the state. Otherwise the insurance de- 
partment will request action by the at- 
torney general’s office. 


the Anti-Auto Theft Association of 


Oklahoma City, recently made necessary | 


changes to comply with the state law, 
following a former investigation by the 
department. 

Edwin Dabney, assistant attorney 
general, said the contract of the com- 
pany he examined plainly provided in- 
surance features and should be amen- 
able to the insurance laws of the state. 


RATE MANUALS BEING SENT 
Agents Are Now Getting the New 
Books in the Eastern and Scuthern 
Sections 





NEW YORK, Jan. 20.—Company 
members of the National Automobile 
Underwriters Conference were  fur- 
mshed each with a quantity of the new 
rate manual for 1926, applicable in the 
eastern and in the southern conference 
jurisdictions, on Friday last. Manuals 
ior the western. and the Pacific Coast 


fields, it is understood, will go forward | 


very shortly. 

The new eastern and southern rates, 
effective as of Jan. 18, show a general 
reduction on passenger cars over the fig- 
ures of the new year, this being partic- 
ularly true in the rural territories. There 
has been no material change in the 
charges for insurance on trucks; such 
action not having been justified by the 
tabulated experience. A notable feature 
in the new manual is the happy arrange- 
ment of rates in the passenger car sec- 
tion. The plan shows the rate and pre- 
mium charge for the various authorized 


One company, | 
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| forms of policy. The property damage 
| and collision rates are the same as those 
| called for by the casualty companies. 
| When the figures for the western terri- 
tory are issued, it is understood, the col- 


lision charge will be considerably below | 


the casualty office rates. 

On a heavy volume of recorded expe- 
| rience the combined loss of the fire com- 
panies under all forms of automobile 
coverage in 1924 was 45.8 percent. 
Though the 1925 experience has not yet 
| been fully established present indications 

are that it will be at least two points 
higher. 

The new fire and theft rates for New 

York City territory on cars having an 
| output in excess of $3,000 a year are 

given below in comparison with the old 

rates: 


New Rates Old Rates 









Fire Theft Fire Theft 

a ee $0.35 $2.60 $0.35 2.40 

CUGEIBO ccdccccs -25 2.60 .25 2.40 

Chandler ....... -45 3.45 50 5.55 

Chevrolet ...... .60 4.40 .50 1.65 

fe 45 2.35 .35 2.40 

Cleveland ...... .45 2.15 50 1.65 

SR 246s 60 bw 6 -40 1.70 .70 2.95 

ON bi dndk altos -35 2.15 e ar 

OS ea .35 2.15 af 1.65 

Durant .60 3.00 .6E 2.95 

IE a aie bchise tine .45 2.60 of 1.65 

errr 45 1.30 ol 2.40 

arene .50 6.90 ; 5.55 

Franklin ....... .35 1.30 af 95 

eee -35 4.40 Bf 2.95 

Hupmobile ..... .35 1.70 F 95 

eee .35 1.30 -50 2.40 

CGD d:ack eee vn .35 2.35 : 2.40 

oO” eee .50 2.15 55 2.40 

| Lexington ...... 45 2.15 40 2.40 
LE sicssncce cae 1.30 .25 35 

Locomobile ..... .25 45 .25 35 

Co =e 45 3.45 .35 2.40 

|, EE Seek nsev ene 45 3.45 .35 2.40 
>) arr .35 2.15 .35 1.65 
GOMIGME ascvene .45 2.15 65 2.95 

Oldsmobile ..... .60 2.15 .65 2.95 

Overland ....... .45 2.35 .50 1.65 

ol eee .25 2.15 .25 95 

Pe nceescunnee 45 3.00 -50 2.95 
Pierce-Arrow .. .25 -45 25 35 

PY <a0s eee sees .35 1.30 .50 95 

Rickenbacker... .45 2.60 .35 1.65 

Studebaker ..... .35 3.00 .35 2.40 

i aaa .35 1.70 .35 1.65 

Lo. eer 45 2.15 .50 2.40 

Willys-Knight.. .35 1.70 .35 95 

| Wills-St. Claire. .35 1.70 .35 1.65 
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MARINE COURSE BY HUEBNER 


Principles and Practice to Be Outlined 
at University of Pennsylvania Be- 
ginning Feb. 11 


PHILADELPHIA, Jan. 20.—Prof. S. 
S. Huebner will begin a course on ma- 
rine insurance at the University of Penn- 
sylvania Feb. 11. It will continue 
weekly every Thursday evening 
May 10. 

The object of this new course is to 
present the principles and practices of 
Marine insurance and the legal phases 
of it. 
of the course: 

1. Nature of marine insurance. Func- 
tions performed; elements necessary to 
a valid contract; legal protection of the 
underwriter; considerations of the un- 
derwriter when valuing risks; types of 
underwriters distinguished. 

2. Types of underwriters explained. 

3. Types of policies classified and their 
special purposes. 

4. Analysis of the contract: 
tion and signatures; description of the 
subject matter insured: geographical 
limits of the insurance; time limits; the 
amount of insurance; premiums, valua- 
tions; payment of losses. 

5. Analysis of the perils covered. 
6. Total loss. 
7. General average. 

8. Particular average. 

%. Cargo insurance. 

10. Hull insurance and marine build- 
ers’ risk insurance. 

ll. Freight insurance. 

2 Reinsurance in marine insurance. 
3 Rate making. 


Canadicns File Protests 


OTTAWA, ONT., Jan. 19.—The Domin- 
ion Marine Association has made pro- 
tests against the action of the Dominion 
£overnment in suspending coastal laws, 
the chief complaint being the practice of 
Permitting United States boats to hold 
grain in storage during the winter at 


Following is an outline, in brief, | 


Applica- 


Canadian ports. It appears that some 
of the boats loaded with grain before 
navigation closes stay in Canadian ports 
during the winter, and then unload at 
| United States ports in the spring. 





Plan New Office at Houston 


HOUSTON, TEX., Jan. 19—Due to the | 


increasing amount of cotton shipped an- 
nually from the .port of Houston, the 
Board of Underwriters of New York will 
open an office at Houston the coming 


will be independent of the office main- 


antil |; Summer, it was announced. The office | 


| tained at Galveston and a surveyor will | 














A Company for Good 
Agents _ 


Twenty-one years of continuous prog- 
ress have molded a reputation for the 
Home Fire Insurance Company of 
Arkansas that commands the conf- 
dence of every local agent. From an 
idea in 1905 this institution has grown 


to one of $1,750,711.46 assets and 
$500,000 paid up capital. 


Wherever the Home Fire is located 
you will find a satisfied agent. 


We have excellent agency oppor- 

tunities in Arkansas, Louisiana and 

Mississippi. 

Home Fire Insurance Co. 
of Little Rock, Arkansas 









































“A Staunch and Reliable American Company” 


D. M. FERRY, JR., President 

E. J. BOOTH, Vice-President 

F. A. SCHULTE 
Treasurer 

H. E. EVERETT 


E. P. WEBB 
Asst. Secretary 








Is 46 Years of “Honorable Indemnity” 
Assets $2,444,102.93 Surplus to Policyholders $1,063,844.94 


WM. T. BENALLACK, Superintendent of Agents, DETROIT, MICH. 











i TG 
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J. H. HINES 
Chairman of the Board 











INSURANCE COMPANY 


A Good Company to Get Acquainted With 


Territory open in several states for responsible agents 
Attractive contracts. 


Stock Company, Non-Afhiliated 


CHICAGO 
172 W. Jackson Boulevard 


Correspondence solicited. 


Surplus to Policyholders, $350,000.00 


GEORGE R. HESS 
President 


G. G. GILKESON 
Secy. and Treas. 

















THE, NATIONAL UNDERWRITER 


It’s bound to be happy 
for our present agents 
—and they know it— 
because they have 
found the backing 
and service of THE 
WORLD Fire and 
Marine Insurance Co. 
very helpful in getting 
and holding business. 


And as for the many 
new agents who will 
jon THE WORLD 
during the coming 
year... webid you 
hearty welcome. 


THE WORLD offers 
good agents exclusive 
territory, business get- 
ting assistance, up-to- 
date agency literature, 
and all brokerage busi- 
ness in their territory. 


Fa tt, 
Aaa anda edad doe! 


Kelp. B Sea 


President 
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be stationed at Houston to represent the 
board. Just who will fill this position 
has not been announced. It is expected 
that Capt. W. L. Farnsworth, now at 
Galveston, will get the post. 

During the last year it has been neces- 
sary for the surveyor at Galveston to 
make frequent trips to Houston to han- 
dle certificates on cotton bearing ships. 


Liability for Negligence 

Liability of Insurer on Policy Covering 
Loss or Damage to Goods, Etce., on a 
Vessel—Decree was entered in admiralty 
herein awarding damages to appellee 
against appellant insurance company. 
The policies upon which recovery was 
had covered “loss or damage to any 
goods, etc., whether on board said steam- 
ship or not, which may arise from any 
cause whatever, but no liability to at- 


ee —s 


tach to underwriters for shortage of 
cargo.” During the voyage from San 
Francisco to New Zealand, a quantity of 
benzine was stored in the deckhouse and 
the cases containing it were rusted ang 
destroyed by seawater, permitting the 
benzine to escape. The amount of loss 
was fixed by a decree of the New Zea. 
land supreme court, sitting in admiralty, 
Contracts for the policies were entered 
into before loss and the written policies 
issued after loss. At time of issuing 
the policies, insured knew of the loss 
but failed to inform the insurers. Held 
that insurers were liable. The mere 
fact that the cargo was lost or destroyed 


| during the voyage through negligence of 


the ship owner did not bring the case 
within the exception as to shortage of 
cargo. Eagle Star & British Dominions 
vs. George A. Moore & Co., U.S. C. C. A, 
9th Circuit. Decided Dec. 18. 
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STATE CAPITOL UNINSURED 
Legislature Ordered Policies Cancelled 
and There Is No Money 
in State “Fund” 





DENVER, COLO., Jan. 20.—Aiter 
April 1 of this year, the Colorado capitol 
building here will be totally uninsured 
against loss by fire. Policies carried by 
the board of capitol managers, aggre- 
gating more than $2,000,000, will expire 
late in March. Act of the last session 
of legislature actually forbids their re- 
newal. There is no money available 
for protection of the capitol, or any 
other state building, under the state fire 
insurance “fund.” 

Should fire destroy the capitol after 
April 1, underwriters who opposed the 
state fire insurance act as dangerous 
legislation point out, the legislature may 
be said to have “voted away the roof 
from above its head.” The 25th gen- 
eral assembly enacted a law providing 
that the state should carry its own in- 
surance, and that all regular line policies 
on state-owned building should be al- 
lowed to lapse without renewal. The 
scheme was touted successfully through 
both houses as an “economy” measure. 

After the general assembly adjourned, 
the state auditing board made a survey 
of the state’s financial resource and in- 
come during the present biennial pe- 
riod, and it was found that income was 
not sufficient to pay all appropriations. 
The state fire fund had been put in 
the fifth, or lowest, ‘appropriation class, 
which will not be paid. Money, in fact, 
is only sufficient to meet first and sec- 
ond-class appropriations. 

Under existing circumstances, it ap- 
pears that nothing short of a special 
session of legislature can effect a remedy 

a proceeding as costly as a state fire 
loss of first magnitude. Those who 
fought the passage of the measure from 
the outset are now armed with effective 
argument to urge repeal of state fire in- 
surance before the 1927 general as- 
sembly. 

Grand Junction Losses Low 

GRAND JUNCTION, COLO., Jan. 19— 
Although most of the homes of this city 
are of frame construction, Grand Junc- 
tion’s fire loss for 1925 was the lowest on 
record, $10,300 Of this amount, $9,865 
was repaid by insurance companies, leav- 
ing but $335 actual loss to property own- 


ers. The city’s most serious fire of the 
year did $7,800 damage to a furniture 
store. The year 1924 also was a low loss 


year, with a total of $26,695, nearly three 
times as great as that of 1925. 
Veteran Denver Agent Dies 

DENVER, COLO., Jan. 19.—Maxwell E. 
Vincent. one of the founders of the 
Stough-Vincent Company and an old 
resident of Denver, died recently at his 
home here He had been in ill health 
for more than a year, but had remained 
at work He came to Denver in early 
youth. Soon after his graduation from 
high school here he entered the employ 
of the Travelers and was advanced to 
claim agent and cashier. In 1906 he en- 
tered a partnership with George A. 
Stough and founded the Stough-Vincent 


| 


Company, with which he remained as 
secretary-treasurer and office manager 
until June of last year, when because 
of ill health he disposed of his interests 


| in the company and opened an insurance 


brokerage business to avoid office routine, 


Adjustment Upheld in Suit 

DENVER, COLO., Jan. 20.—In case of 
the Gordon Mercantile Company against 
the eight companies that were on the 
loss when the Gordon Clothing store 
burned here March 3, 1925, a jury held 
that an oral agreement between the in- 
sured and an authorized adjuster is valid, 
The companies involved were the London 
& Lancashire, Globe & Rutgers, Aetna 
Fire, National of Hartford, National 
Union, Home of New York, Hanover and 
Svea. The insurance totalled $20,000, 
George Webster, Denver adjuster, inves- 
tigated the loss. 

It was shown that the plaintiffs had 
agreed verbally on a sound value of 
$24,000, and $8,250 as the possible salvage 
price of merchandise, etc., not destroyed. 
The amount to be paid by the companies 
was fixed by the adjuster at $16,000, to 
which agreement the plaintiffs gave oral 
consent, The day afterward, plaintiffs 
started suit for recovery of the full 
amount of the policies, stating that the 
sound value of their stock was $30,000 
and that deduction of the amount ex- 
pected to be recovered by salvage was 
not sufficient to reduce the companies’ 
liabilities below a total of $20,000. The 
verdict was that the policyholder was 
entitled only to the $16,000 fixed by the 
adjuster. 


SPECIAL COMMITTEE 
CONSIDER THE PLAN 


(CONTINUED FROM PAGE 4) 
whether he was prepared to submit a 
concrete proposition at this time Mr. 
Moffatt said he was not, that the matter 
was one that would have to be prepared 
in consultation with representative auto- 
mobile manufacturers, financing con- 
cerns, insurance companies and_instr- 
ance commissioners as well as_ the 
agents, all being vitally interested in 
the proposition. Mr. Moffatt advised 
that he hoped to meet with a number 
of leading fire and casualty insurance 
company Officials, in the near future, and 
that following such gathering, would 
submit a memorandum to the committee. 


Will Await Proposed Plan 


Content to wait for this information 
the committee adjourned to meet 4a 
later, though as yet unnamed date. It 
is probable that the gathering will take 
place either in Ohio or in Washington, 
D. C., when the committee will for: 
ulate its recommendations and advise the 
president and executive committee of the 
National. Convention of Insurance Com- 
missioners thereof. 

OLSNESS REJECTS PLAN 

BISMARCK, N. D., Jan. 20.—Coming 
to a definite stand on the matter after 
many months of apparent indecision 
Commissioner S. A. Olsness has rejected 
the modified automobile insurance plan 
which had been presented to the va- 
rious insurance commissioners by the 
Chrysler Company. He gave as his 
reason his belief that the effect of said 
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modified plan would be the same as when 
the company began, last July, giving 
free insurance for one year to persons 
purchasing automobiles, in that auto- | 
mobile salesmen would become virtually 
insurance salesmen and should be li- 
censed as such, in order to make the 
plan legal. Going further, Mr. Olsness 
made the recommendation to attorneys | 
for the automobile company, that the | 
Chrysler case be carried to the United 
States supreme court for decision on the 
constitutionality of the resident agency 
laws of the various states, which laws 
are designed to protect the business of 
insurance agents living within the state. 
Note was taken of the fact that federal 
courts in Wisconsin and Ohio have 
ruled against the company and that a 
federal court in New York held in its 
favor in test cases instituted in those | 
states. 

In the modified Chrysler plan, pro- 
vision was made to have every policy 
signed by a resident agent. 


DePuy to Head C. of C. 


Clifford DePuy, publisher of the “Un- 
derwriters Review,” has been selected 
by the nominating committee as this 
year’s president of the Des Moines 
Chamber of Commerce, succeeding 
George Williams, a banker. Joel Tuttle 
of the Southern Surety will be first 
vice-president. 


American Central Field Meeting 


The American Central of St. Louis 
held a field men’s conference in the | 
home offices on Jan. 18-19. About 25 
field men were in for the gathering. 
Experiences of 1925 were discussed and 
plans laid for the new year. There was | 
no formal program or set speeches, dif- 
ferent problems being taken up and dis- 
cussed in a round table talk. 


Roosevelt Clark’s Change 


Roosevelt L. Clark, for the past five 
years the advertising manager of the 
America Fore companies, has resigned 
as of Feb. 1 to associate with the Amer- 
ican Telephone & Telegraph Company 
radio division, better known as Station 
WEAF. Mr. Clark, in addition to hav- 
ing a fine technical knowledge of his | 
business, possesses a pleasing person- | 
ality that has made him extremely pop- | 
ular with all having dealings with him. 


| meeting and inspection at Muskogee, 
| Januarv 27-29. 


General’s Good Growth | 


SEATTLE, WASH., Jan. 19.—With | 
an increase of approximately 100 per- | 
cent in premium over 1924 the General | 
of America here reports a remarkable | 
growth. in 1925. O. D. Fisher, chair- | 
man of the board of directors, said: | 
_ “Without attempting to forecast too | 
far into the future, it now, looks as if | 
1926 would prove even better than 1925 | 
for the General. Indications are that | 
a gross premium income of $2,500,000 | 
will be shown for 1925. This will come | 
mighty close to 100 percent increase in | 
premiums over 1924.” 

The third annual convention of north- | 
west agents of the company will be held ' 





in Seattle Jan. 28-29, at which 200 are | 
expected. The General now has 150 | 
direct reporting agents in Washington, | 
Oregon and Idaho and is entered in 11 
other states including New York and 
Illinois. President H. K. Dent is now 
in California making plans to enter that 
state. 





Two Prominent Agents Dead 


Two Illinois agents died during the 
last few days. H. L. Chaplin of Sterling, 
Ill., served as superintendent of schools | 
for 20 years. At Mt. Vernon, J. M. Dick- 
son, 83 years of age, was formerly su- 
perintendent of schools there. He was 
the father of Gen. Frank S. Dickson of 
Chicago, who was former congressman 
and for 12 years adjutant general in the | 
state. Mr. Dickson for 45 years was 
head of the school system in his city. 


Auto Renters Form Association 
The National Auto-Renters Association 


| with headquarters at Toledo, O., has been 


formed for the purpose, according to 
statements by officials, of providing for | 
operators the advantages and economies 
of large scale operations and to provide 
insurance protection under forms of poli- 
cies broader in coverage and lower in 
cost than those issued by companies on 
individual application. Plans have been 
made for an advertising campaign to 
increase the patronage of operators be- 
longing to the association. 





Gives Immediate Loss Service 


PHILADELPHIA, Jan. 19.—The Fire 
Association announces that its new auto- 
mobile department is now prepared to 
give “immediate loss service” to policy- 
holders in the Philadelphia suburban 
territory, regardless of the extent of 


| damage. 


The department is also prepared to 
take care of all hazards pertaining to 
automobile insurance, wherever located 
in the United States and Canada. 


Coast Manual About Ready 


The Pacific Coast Automobile Under- | 


writers Conference is about to issue a 
new rate and rules manual. The new 
casualty manual has already been dis- 
tributed and has again caused some con- 
fusion over the difference in collision 
and property damage rates. 


Plan Inspection in Muskogee 


The Oklahoma State Fire Prevention 
Association has announced a three-day 


The Chamber of Com- 
merce has arranged for a banquet for 
the inspectors and visitors, and a dis- 
trict meeting of the Oklahoma Associa- 
tion of Insurors will be held at Muskogee 
Jan, 29. 


Oregon 1925 Losses 


PORTLAND, ORE., Jan. 20.—Oregon’s 
fire losses for 1925, exclusive of Port- 
land, totaled $2,942,166.97, according to 
the annual report of Will Moore, state 
insurance commissioner and fire marshal. 
The total for last year represents a drop 
of about $200,000 under 1924, which Mr. 
Moore attributes to fire prevention cam- 
paigns and propaganda. Defective and 
overheated flues accounted for more fires 
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ORGANIZED 1859 


NATIONAL LIBERTY 


Insurance Company of America 
Head Office, 709 Sixth Ave., New York 


Statement—January 1, 1925 


ABE AD <i wwcrscdsertoncvsiss eee 
CASE CAPTI AR ccivwscverensssss LSD 
PREMIUM RESERVE............  7,398,203.85 
RESERVE FOR LOSSES, and 

All Other Liabilities..........: 
SURPLUS TO POLICYHOLDERS. 


1,287,359.83 
5,503,663.25 











AMERICAN UNION 


Insurance Company of New York 


Administrative Offices, Hartford, Conn. 
J. H. VREELAND, President 


Capital $500,000.00 Assets $1,450,542.51 
Policyholders Surplus $1,276,941.85 


Fire Insurance and All Allied Lines 




















than any other one cause, according to 
Mr. Moore’s statement. 


NEW YORK PHILADELPHIA BOSTON SAN FRANCISCO 


BARROW, WADE, GUTHRIE & CO. 


(Established 1883) 
ACCOUNTANTS AND AUDITORS 
110 South Dearborn Street 
CHICAGO 


INSURANCE AUDITS ANNUAL STATEMENTS 


TAX RETURNS 























| LOUIS W. MACK, President 
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GEO. H. SCOTT, General Agent 
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JOHN D. MARTIN, Secretary 
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AMERICAN GENERAL HOME OFFICE BUILDING 
326 NORTH MICHIGAN BOULEVARD 
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Current Comment 
on Insurance Stocks 














PieANCE stocks were generally 
firm and comparatively quiet during 
the week. The market in these issues is 
primarily an investment market and not 
much affected by day-to-day move-- 
ments in speculative groups. As a re- 
sult, the uneven trend elsewhere was 
not duplicated in the insurance issues. 
Stock of the Fire Association of Phila- 
delphia was in good demand with bid 
price up approximately 5 points from 
the level of a week previous. Invest-. 
ment income of the Fire Association in 
1924 approximated $13.33 per share. The 
company is one of the oldest in the in- 
surance field and at current prices its 
yield is considered attractive. 

Insurance analyses showing the 
liquidating value of insurance stocks are 
based in most cases on the statements 
of the companies as of Dec. 31, 1924. As 
liquidating value is based on paid-in cap- 
ital, a percentage of the premium re- 
serve ané surplus; and as the surpluses 
of practically all the companies prom- 
ise to show a substantial increase as of 
Dec. 31, 1925, it is obvious year-old 
liquidating values cannot accurately be 
compared with present market prices. 


Stands by Sole Agency Rule 


TULSA, OKLA., Jan. 20.—The 
American Agency Company of Tulsa 
has cancelled four local agencies. This 
disposes of the dual agency situation 
created in Tulsa when the American 
Agency Company took over the gen- 
eral agency formerly operated by 
Dickey, Ashby & Fountain. W. Lyle 
Dickey, manager of the American 


Agency Company, stands by the sole 
agency rule of the Tulsa Fire Insurance 
Board and the principles of the Okla- 
homa and National 
surance Agents. 


Association of In- 






ANALYTICAL COMPARISON OF INSURANCE STOCKS 











1924. IInactive. dIncrease from $200,000 in 1925. nf Figures not available. k Approximate. 


c——As of January 1, 1925 ~\ r Dollars per share———————-,, 
Years Unearned Total 924 

in opera- prem. admitted Par investment Div’d Recent mrkt. 

Name— tion Capital Surplus reserve assets value income rate Bid Asked 
Aetna Serer r rere rr. 106 $ 5,000,000 $11,429,128 $23,890,633 $45,008,961 00 $33.04 24QJI 640 650 
eee ee 62 1,000,000 2,141,262 4,413,000 8,779,800 50 20.25 11QJ 220 250 
eer re 21 1,000,000 2,631,130 2,384,349 6,860,973 10 2.74 2I&JI 58 60 
Mamer.. AUUARGC «0.0 0:6:0.0 6005 28 2,000,000 2,779,111 1,660,181 6,673,010 100 12.64 16QJ 310 315 
American (Newark)...... 79 3,500,000 4,183,817 12,065,748 22,252,507 5 1.31 1QJ 26 27 
Assur, Co. of America.... 28 500,000 600,690 485,448 1,749,387 100 14.50 8QF 200 ase 
MES OMROMINS cise ccsecrens 12 2,000,000 2,538,415 14,697,534 21,857,152 100 21.10 10QF 580 600 
Bankers & Shippers...... 7 1,000,000 1,002,069 1,993,112 4,697,596 100 18.70 10QM 285 ee 
SEE ee ere 52 2,000,000 4,445,261 5,843,956 14,771,793 100 28.51 16I&JI 430 “we 
Aer ee 58 1,000,000 1,861,517 1,474,066 4,651,075 100 22.55 12QF 300 re 
SIO WACO ciccescccoes 84 2,000,000 2,207,665 4,489,001 9,215,150 5 1.03 WeJ&JI 15 17 
0 ee eee 36 500,000 577,472 125,355 1,273,235 10 0.84 1J&J 36 38 
City of New York........ 20 1,000,000 994,651 1,873,262 4,509,903 100 18.56 12I&J 305 315 
Commonwealth .......... 39 500,000 1,936,024 2,903,166 5,815,616 100 44.30 10 Jan. 600 cals 
arr 72 10,000,000 20,744,601 21,425,369 57,462,940 25 6.71 6I&I 138 143 
Detroit Fire & Marine... 59 00,000 1,111,691 1,343,019 3,474,361 80 16.14 8.80QJ 150 aha 
Dubuque Fire & Marine... 42 500,000 1,071,974 2,226,293 4,047,145 100 40.00 20I57&7 300 wang 
WR. 644.0069 06000 64304 24 1,000,000 2,892,847 2,974,849 8,989,413 100 33.98 2I5I&I 500 ae 
Fidelity-Phenix ......... 15 5,000,000 17,184,068 17,225,137 43,335,825 25 10.15 6I&JI 193 198 
Fire Association ........ 108 3,000,000 7,171,218 8,746,840 20,504,644 50 13.33 12.50J&J 300 310 
Firemen’s Fund ......... 62 5,000,000a 5,582,487a 13,443,707 28,192,487 25 5.59b 5QJ 100 ae 
PAGEMA DiTe oes cccesecs 96 1,000,000 2,885,645 3,370,863 9,060,788 25 8.88 7J&JI 190 oe 
COME DUO xs.cscnvcesass 75 2,500,000 3,129,094 6,658,390 14,220,924 10 2.31 $1.60 QJ 37 39 
Globe & Rutgers Fire.... 26 3,500,000 19,810,623 20,280,922 60,654,703 100 64.87 28QJI 1650 1725 
yreat American ......... 53 12,500,000 14,337,235 17,763,053 48,176,197 100 16.60 16QJ 298 301 
BIAMIICON FEO ciccoccsrs 7 200,000 1,784,984 647,986 3,297,954 15 8.98 2.40QJ 110 we 
Mec. Pee 73 1,500,000 2,008,971 4,471,353 9,166,024 50 11.45 5QJI 190 195 
PARTIRORIR DITO .ccccccees 8 200,000 367,417 58,779 644,634 10 1.49 160J&JI 53 58 
PERPCEOCE WIPO: cic seccees 115 8,000,000 15,483,771 45,415,804 78,027,872 100 36.36 20Q 7 640 650 
Dt ta eigetrapeseenaas 72 18,000,000 19,499,861 38,024,590 84,980,279 100 19.61 13I&J 360 365 
Homestead Fire ......... - Q66itudts -saghecas  Maeteade  _ waeneeces 10 nana 40c QJ 30 35 
Importers & Exporters... 7 700,000 603,301 1,364,262 3,002,507 25 5.10 3M&S 70 75 
Independence Fire 300,000d 348,749 nf 701,811k 10 tere 29 35 
DOFER AMGOFICR «060.0000 7,500,000 19,042,046 21,641,734 53,667,924 10 2.57 2J&J* 62 64 
State of Pennsylvania....131 1,600,000 1,515,500 1,861,669 5,642,182 100 26.67 6 200 at 
PEOMMRIOS 05066 0cdvveseve 71 600,000 1,000,363 2,002,378 4,175,491 25 7.02 2.50QF 60 a 
Milwaukee Mechanics.... 73 1,250,000 2,412,323 4,915,284 9,620,091 10 3.89 2.20QJ7 36 39 
DRSOMRD FICO occcscvecas 54 3,000,000 10,972,349 17,884,365 36,044,152 100 46.50 20QJ 785 800 
National Liberty ........ 66 1,500,000 4,003,663 7,398,203 14,189,226 50 18.51 10IJ&JI 300 can 
National Union .......... 24 2,500,000d 1,688,703b 6,545,153 11,999,167b 100 19.71ib 12QF 260 270 
New Hampshire Fire..... 55 2,250,000 3,672,581 5,103,832 12,139,693 100 22.62 16QJ 340 ase 
WOW SOUGET ccccccocecaces 14 1,000,000 461,290 1,261,706 3,090,052 20 3.17 1.80M&S 44 46 
Pe ENO. 5 n00.00060008 75 3,000,000 5,009,428 9,095,415 18,996,765 50 13.93 10IJ&J 250 255 
Northern of New York... 25 1,000,000 1,107,127 1,983,989 4,298,267 100 13.81 10J&J 265 275 
og) eee re 103 2,000,000 3,240,387 7,534,042 14,907,925 25 7.52 4QM 114 118 
Northwestern Natl. ...... 56 1,000,000 3,125,069 5,477,606 11,497,858 100 50.99 30QJI 600 wee 
POGTEO PO cvcvesesecees 74 400,000 1,439,552 2,037,232 4,472,237 25 11.48 6Q 105 ve 
Phoenix of Hartford..... 71 5,000,000 13,098,907 11,232,734 31,567,013 100 28.76 20QJ7 575 585 
Providence-Wash, ....... 126 2,000,000 4,362,742 4,613,885 12,511,737 160 26.58 14QJ 425 noha 
ar re 34 3,000,000 5,883,751 8,862,747 19,442,404 100 24.90 23.33 57&JI 300 eres 
WEMORS THIRME 2c ccccvesese 20 600,000 559,754 2,311,417 3,941,997 100 23.96 12QJ 300 310 
St. Paul Fire & Marine... 72 4,000,000 6,546,748 9,923,163 22,495,194 25 6.45 3.50 QJ 98 105 
BOGUS cccecccccssceves 84 1,200,000 2,125,764 5,047,616 9,294,625 25 7.42 3QF 93 98 
Springfield Fire & Mar... 74 3,500,000 5,866,203 12,271,734 23,929,546 100 28.40 16I5S&JI 410 sate 
PREP VOSGE ccssoceccecces 74 700,000 444,120 1,600,212 3,263,487 100 14.60 6QI 200 210 
United States ........... 101 2,000,000 5,762,419 11,187,509 21,779,988 20 9.30 4.80 158 165 
U. S. Merch. & Ship...... 53 1,000,000 1,253,051 1,224,456 4,678,187 100 19.13 8QI 260 265 
Virginia Fire & Marine... 85 500,000 1,214,269 1,253,553 3,276,143 25 Fan 3.50 88 94 
Westchester Fire ........ 1,500,000 2,904,683 7,298,768 13,186,351 10 3.71 2.50QF 46 48 

*Plus extras. aCapital increased from $3,000,000 in 1925. bIn terms of increased capital. c Company cee in 


m On former capital. 
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Fire lesmvenee Stocks A i , i RICE, tS R. & CO. Fire re tii . 

When Seeking Investments— Our Correct Offerings— : 

The stocks of leading Fire —Include stocks of strongly : 

Insurance Companies, re- established companies, . 

presenting an essential available on an attractive : 

and rapidly growing field, price basis in lots of as : 

should be considered. little as 10 shares. . 

Requests for a list of current offerings or for information : 

on leading companies gladly supplied without obligation. . 

J. K. RICE, JR. & CO. 

Dealers in : 

Unlisted and Inactive Listed EQUITABLE BUILDING Telephones: 

Stocks and Bonds of 

; A 120 Broadway, New York 9030-9039 : 

Industrial, Railroad, Utility, ’ N 

Siesunine and Other Senn Rector peepee 

Insurance, Bank & Trust Co. Stocks 
Private Telephone to Hartford, Conn, 
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The Sign of Good 


Casualty Insurance 








Guarantee and. Accident 
Company. Limited 





Head Office U. S. Branch 


55 Fifth Avenue, New York 


C. M. BERGER, United States Manager 


The “Company of super service” is not a 
name that has been “applied” to the London 
Guarantee and Accident. It is a name well 
earned im more than fifty-one years of close 
co-operation with the agents. 


UNITED STATES BOARD 


F. W. Lawson, Chairman 
P. Beresford, U. S. Mgr., Phoenix Assurance Co., Ltd., of 
London, New York 


D. R. Forgan, Vice-Chairman, National Bank of Republic, 
Chicago 


Fred L. Gray, of Fred L. Gray Co., General Agents, Min- 


neapolis 


W. C. Potter, President, Guaranty Trust Company of New 
York, New York 


Geo. D. Webb, of Conkling, Price & Webb,  Genewal Agents, 
Chicago 








Ce EEEEEEEEEeEeeeEeEeEeeeeeeEeeeeeeeeseseeeeee 


THE NATIONAL UNDERWAITI ER 35 











Offering the best Agency Contract onthe | 
market today! - Are you interested? 


Illinois Motor 
Casualty Company 


(The Pickering Company) 
SPRINGFIELD 


| 
| 
Established as a Reciprocal in 1916. | 
Chartered as a Stock Company February, 1925. 

Capital and Surplus over $300,000.00 
Cash Assets over $425,000.00 


PAUL W. PICKERING 
Secretary-Treasurer 








J. L. PICKERING 


| 

| 

STUART RUSSEL | 

| President 


Vice President 














bl Union Inpemnity ss 
Company 


€20-626 Union Street 100 Maiden Lane 
FINANCIAL STATEMENT, DECEMBER 31, 1924 


New Orleans New York 





ASSETS LIABILITIES 
Government, Municipal and Mis- Reserve for Claims............-. $1,403,522.43 
cellaneous Bonds and Stocks. .$4,893,685.70 Reserve for Unearned Premiums 2,951,088.00 
First Mortgage Real Estate Reserve for Commissions........ 349,731.88 
SEO RES Ee 860,945.57 Reserve for Taxes....sscocscosses 113,811.47 
OO eee 408,700.00 Reserve for Sundry Bills, etc. .. 12,000. 
Cash in Banks and Offices...... 631,326.33 Reserve for Dividends .. 
Premiums in course of collection Capital paid in....... $2, 450.000.00 
not due over 90 days.......... 1,339 ,969.24 Surplus over all 
Interest Accrued............000005 72,445.73 Liabilities ......... 1,018,675.94 3,468,675.94 
SE Ms: sinsicnnscersisas 151,757.15 
TOTAL, oc. .vccccsicsccssccess $8,358,829.72 BOP S ele soe sensccncsesastasees $8,358,829.72 
Surplus to Policyholders - - $3,468,675.94 


ACCIDENT, HEALTH, BURGLARY 
AUTOMOBILE, LIABILITY, PLATE GLASS 
AND WORKMEN’S COMPENSATION INSURANCE 











Equitable Life & Casualty Insurance Co. 


of Frankfort, Ky. 


Our Accident and Health Policies give the Insured his money’s worth. 


They are Far Ahead of the Average, and Contain Features which make 
them distinctive. 


We need a few good men in Kentucky and California. 
Address 
CASUALTY DEPARTMENT 


360 North Michigan Avenue, Chicago, Illinois 
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EMPLOYER’S LIABILITY 


Assurance Corporation, Ltd., of London, England 
SAMUEL APPLETON, Manager and Attorney U. S. Branch, 33 Broad St., Boston, Mass. 
ORIGINAL AND LEADING LIABILITY COMPANY 
ALL FORMS OF LIABILITY INSURANCE 
The Most Advanced and Practical Personal Accident and Sickness Policies 





THOS. E. HANLON, General Agent, Ohio, East Ky., W. Va., Tenn., First Nationa) Bank Butlding, 
Cincinnati; STONE, STAFFORD & STONE, General Agents, Ind. and Ky., Lemeke Annex, Indian- 
apolis, Ind. ; McMULLAN & DOUAIRE, Res. Mars., Ill. and Iowa, Insurance Exchange aes Chicago, 
ll; CHAS. H. GARRISON, State Agent, Mich., Majestic Bldg., Detroit; LOYAL DURA ND, General 
Agent, Wis., Wells Bidg., Milwaukee; F. D. HIRSCHBERG & CO., Genera) Agents, Merchants 
Exchange, St. a LOVE-HASKELL COMPANY, General Agents, Woodmen of the World Building, 
Omaha, Neb.; JAMES & MANCHESTER CO., General Agents, Leader-News Bldg., Cleveland, Ohio; 
R. M. NEELY *GoMP ANY, General Agents, Capito] Bank Bldg., St. Paul, Minn. 








@LYARRIS & COMPANY 


Auditorium Garage Building, Cleveland, Ohio 








Claim Examiners and Adjusters 


Immediate Service at Any Point in Northern Ohio 
“Notify our Closest Branch” 


Akron Office—1000 Second National Bank Building 
Youngstown Office—417 Terminal Building 
Toledo Office—1151 Nicholas Building 
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Are You Selling 
Out of a Barrel? 


HE STOREKEEPER of 1$8go sold every- Times have changed. The grocery mer- 
a Ifcustomers chant of 1926 has no “barrels.’’ His 
had asked whose crackers were in the — shelves are covered with branded goods — 
barrel, he would have thought they were _ packages and cans and bottles bearing the 
crazy. ‘They were /vs, of course. He names of the makers—names that have 
didn’t make them but he so/d them. been made known to their customers 


through National advertising. 





In the insurance business, some agents 
still expect their customers to buy ‘out 


— ——— a 


of a barrel’’—to take any policy with- 
out question, because //ey sell it. Others 
deal in branded and nationally advertised 
“goods.”’ ‘The names on their “‘shelves”’ 
are as well known to their customers as 
their own. ‘The customers of these mer- 





chants have increased confidence in the 


“We always require an Aitna 
at 


eens eanmeny protection they are buying and increased 


Surety Bond!" + 





respect tor the agent W ho sells it. 


Which kind of merchant are you? 


si % : ll anal come” 
| FALTNA-IZE 
| ‘ eu SS : | 
IN SANUARY, A ¢va protection is being made even 
| rer known to 5,000,000 readers of the Saturday 
Evenine Post and other national magazines. 
| 


AETNA LIFE INSURANCE COMPANY AND AFFILIATED COMPANIES 


ETNA CASUALTY AND SURETY C0, STANDARD FIRE INSURANCE C0. AUTOMOBILE INSURANCE CO. OF HARTFORD, CONN, 
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EKERN JOINS CRY ON 
PARTNER LIABILITY 


Wisconsin Attorney General Sues | 
Individual Members of Recipro- 
cal for Exchange’s Taxes 


FLOOD OF CASES IS SEEN 





You Will Have to Supply Copy for the | 
8 point deck of this head 


It never rains but it pours. A while 
back the Texas supreme court held that 
members of a reciprocal insurance ex- 
liable to third persons as 
partners. That was the cloud no bigger 
than a man’s hand, but the reciprocals 
didn’t think it was going to storm. 


change are 


Diamond Cab Company Case 
Then a few weeks ago a Chicago law- 
yer, with claims aggregating $200,000 | 
against automobile reciprocals, brought 
suit against the exchange that insured 


the Diamond Cab Company, and named 
the directors of the exchange as defend- | 


ants, under the theory that they were 
members and individually liable. 
On the heels of this came a pro- | 


nouncement from Judge J. H. Wilker- 
son in the Associated Employers re- 
ceivership at Chicago. Judge Wilkerson 
said: “The net result the members 
are liable to third persons as partners, 
and among themselves according to 
agreement.” 
Ekern Charges Joint Liability 


is, 


Now comes Herman L. Ekern, attor- 
ney-general of Wisconsin, with a suit 
against a reciprocal at Eau Claire, Wis., 
demanding license and filing fees back 
to 1914, and naming Wisconsin mem- 
bers with the specific assertion that they 
“and each of them” became and are 
liable for the “full amount” of such fees. | 
He says “the defendants became, were 
and are jointly and severally liable” 
the state of Wisconsin. 

This looks like quite a shower, but 
there will be a deluge when damage 
suit lawyers learn what annoyance they 
can cause a reciprocal by naming indi- 
vidual members as defendants on 
claims, especially on automobile claims. 


Will Become the Fashion 


to | 


Heretofore the reciprocal has had the 
advantage in dickering over adjust- 
ments of claims. Plaintiffs, especially 
Plaintiffs’ lawyers, want money, and the 
threat to stand suit always helps to | 
bring them to a reasonable frame of | 
mind. Now the claimants will be | 
threatening suit right from the start, | 

| 
| 
| 
| 
i 


and the reciprocal will be dancing on 
a hot stove for fear the threat will be 


fulfilled. It will probably become es- | 
tablished practice for damage suit 
lawyers to name as many individual | 


members along with the reciprocal as | 
they can, for the purpose of bringing | 
the exchange around to a liberal cash | 
settlement. Members will not stay in | 
an exchange where they are subjected | 
to personal liability for other members’ 
Osses. They insure to get rid of the 


4) 
Y 


| plus” 


it belong to the exchange. 
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ANALYSIS DISPROVES ASSERTIONS OF 


LOW COST IN RECIPROCAL EXCHANGES 








| 
ONFIRMATION of the 
C master’s report by Judge Wilker- 
son in the Associated Employers 
Reciprocal receivership gives opportun- 
ity for a review of the operations of 
that exchange that will throw some 
light on general reciprocal questions, 
particularly rates and “savings.” 
Reciprocal insurance is based on the 
theory that because of advantages in the 
expense item and also in the selection 
of risks, insurance can be carried 
cheaper than in the stock companies. 
The cold record shows that this was 
not true in the case of the Associated 
Employers. The assessment measures 
the deficiency in rates, but the assess- 
ment is much greater than the aver- 
age cut in rates. 


Theory Is Disproved 


That is, the pure underwriting cost 


| in the reciprocal was higher than the 


stock company rates. Thus the 


sup- 


| posed advantage of the reciprocal sys- 


tem is clearly disproved, in the only 
case where the facts are known. 

The Associated Employers quit on 
July 28, 1924, with nominal assets of 
$473,792. This included claims against 
the government for refund of taxes and 
some others just about as practical, and 
a-considerable sum in high class bonds, 
but the bonds were in part pledged as 
collateral on appeal bonds in suits the 
exchange was defending. At any rate 
the maximum assets, good and doubtful, 
were $473,792. 

Could Not Buy Postage Stamp 


Against this is the fact that the ex- 
— held, or was supposed to hold, 


hz ad no right to use. This items consists 
of “deposits to surplus” by 
subscribers, 
premium accounts. In other words, if a 
member did not pay his premium when 
due, the funds in his “surplus” account 


| could be transferred to his premium ac- 


Until so transferred, this “sur- 
was the individual property of the 
subscriber and in no sense whatever did 
The sum of 
$549,702 is the amount so held for in- 


count. 


special | only $473,792 on 





individual | 
for the protection of their | 





hand, the outage 
was on July 28, 1924, $75,910 short of 
having enough money it could rightfully 
use to buy one 2-cent postage stamp. 
It had dipped into trust funds for $75,- 
000 that it had no right to use. 


Ignorance the Chief Danger 


Without a penny of its own, and ow- 
ing $75,000 to a trust fund, it had ac- 
crued and unpaid losses amounting to 
$2,165,946. This throws considerable 
light on the inadequacy of its rates. 

These are “post mortem” figures. 
They were brought out a year after the 
failure in hearings before a special mas- 
ter in the receivership case, the investi- 
gation running through the summer of 
1925. It is not intended to imply that 
Sherman & Ellis, the managers, knew 
the deplorable condition of affairs, at 
least till near the end. That is the 
trouble with reciprocals. They are not 
required by law to know or to show 
their condition. The insurance depart- 
ments knew no more than the members. 


Shows Early Diseased Condition 


In order to show the progress of dis- 
ease in this great exchange, handling 


millions of dollars for thousands of 
members, a condensed table is given 
herewith, showing results by quarter- 


annual periods from Jan. 1, 1920 up to 
the final collapse. It will be seen that 
dividends were paid up to the second 
quarter of 1923, although the losses ex- 
ceeded the premiums in every period 
after the first quarter of 1921. 
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| credited to them 


It should | 


be repeated that these are post mortem | 


figures and probably the true condition 


a | was unknown even to the management. 
$549,702 belonging to members that it | 


Figures Prepared by Houston 


The figures are taken primarily from 
tables prepared by Robert G. Houston, 
expert accountant, and _ treasurer 
Sherman & Ellis, Inc., who was re- 
tained by the receiver because of his 
skill and familiarity with the records. 
Because of disagreements over the 
Sherman & Ellis claim another account- 
ant was retained to prepare the showing 
of ultimate liabilities. Then the master 
modified the estimate of liquidation ex- 








be burdened with the claims of others. 
Prominent Defendants Named 


The concern sued by 
eral 


Attorney-Gen- 
Ekern for license and filing fees 


has the peculiar name of “At Lumber- 


men’s Lloyds.” It is, however, declared 
to be operating under Section 201.39 
(1915m on the old numbering) of the 
Wisconsin statutes, and that is the 
statute on reciprocals. The amount 
claimed is $6,000, besides penalties. 
The defendants named in the Ekern 
suit are the following: “At Lumber- 
men’s Lloyds,” of Eau Claire, Wis., 
and L. E. Dunnigan, attorney-in-fact 
for “At Lumbermen’s Lloyds,” and 
Brooks & Ross Lumber Company, 
Goodman Lumber Company, Langlade 
Lumber Company, Northwestern Lum- 
ber Company, Owen Box & Crating 
Company, John S. Owen Lumber Com- 


| heels of Judge Wilkerson’s 


Sawyer-Goodman -Company, Yawkey- 
Bissell Lumber Company, Rusk Owen 
Lumber Company, 


icyholders in said “At Lumbermen’s 
Lloyds.” 
Mr. Ekern’s suit comes right on the 


declaration. 
The federal court’s observation, how- 
ever, was “obiter” and except for the 
early Texas decision there was no clear- 
cut case on partnership liability of sub- 
scribers. Up to the time he took office, 
Attorney-General Ekern was a red-hot 
mutual man. The mutuals hate the 
reciprocals worse than the stock com- 
panies. Mr. Ekern, of course, left all 
private affiliations behind him when he 
became attorney-general, but his suit 
does most remarkably fit in at the psy- 
chological moment to drive home the 
undeniable partnership liability of sub- 
scribers on all “outside” obligations. 


| dividuals in excess of all possible de- | penses, and the column headed “Total | 
mands on such members. Thus, with (CONTINUED ON PAGE 42) 
danger from their own claims, not to] pany, Park Falls Lumber Company, 


of | 


| special reciprocal statutes. 
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DECREE ORDERED FOR 
A. E. R. ASSESSMENT 





| Receivership Is Sustained After 
a Year and a Half of 
Doubt 





VITAL POINTS INVOLVED 





Partnership Liability Implied But Not 
Decided—Associated Employers Mem- 
bers Must Pay $3,000,000 


Last week Judge J. H. Wilkerson in 
federal court at Chicago confirmed the 
report of the special master in the re- 
ceivership of the Employ- 
ers Reciprocal. This means the entry 
of a decree making the receivership per- 
manent and ordering the winding up 
the exchange, with the levy of an 
assessment of $2,005,189, the collection 
from policyholders of $655,000 paid or 
as or divi- 
dends since Jan. 1, 1920, and the collec- 
tion from policyholders of $619,873 in 
premiums earned but heretofore unpaid. 

All proceedings up to this time have 
been tentative. It has taken a year and 
a half to determine how a reciprocal 
may be wound up. This is the first 
reciprocal failure worth fighting over. 


Associated 


of 


“savings” 


Clears Out Reciprocal Trash 


The ruling of Judge Wilkerson clears 
the ground on many points regarding 
reciprocals, The mere fact that any 
kind of a suit is sustained rids the situa- 
tion of a lot of trash in the way of 
reciprocal home-made law. It was con- 
tended seriously, or at least earnestly 
and even frantically, that the exchanges 
are subject only to the law they make 
themselves in their contracts and to the 
The dazed 
patience of the court and interested 
counsel in trying to understand this 
strange theory was notable but did not 
prevent its final rejection. 


Sustains Suit Against Individuals 


More important, 
open to more doubt, 


because originally 
is the ruling that 


| individual members may be sued. The 


members and pol- | 


action is by one 
others, as well as 
in-fact. This is 
the explicit terms 


subscriber against 10 
against the attorney- 
directly contrary to 
of the written agree- 
ment between the subscribers. For the 
court to sustain the receivership suit 
merely shows the superiority of the law 
over private agreements. As a matter 
of fact, any lawyer knows that it is 
practically impossible for any person by 
advance agreement to bar himself from 
the courts. Judge Wilkerson based his 
ruling on the common and ancient prin- 
ciple that a court of equity will grant 


| relief when the plaintiff's legal remedy 


is inadequate. 
Topples Over Reciprocal Theory 
It should be noted that sustaining the 


| suit does not touch on the question of 


| partnership liability 
| Judge Wikerson’s 


of the members. 
remarks, that the 
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members are liable as_ partners, 
which dropped like a bombshell in the 
reciprocal ranks, was what the law- | 
yers call “obiter dictum.” It was a 
remark from the bench in the course of 
discussion, but is not involved in the | 


'BAN ON REINSURANCE 
satiate 


| MORTGAGE GUARANTY RULING 
| 


decision of the questions before the) Surety Company Can’t Take California 


court. Although the Missouri Valley | 
Bridge & Iron Company, the plaintiff, | 
has $37,000 in claims against the ex- | 
change, it does not ask the 10 defend- | 
ants, or any one of them to pay the 
whole $37,000. The suit is what is called 
a class suit and the 10 merely represent 
the whole 14,000 interested. Neverthe- 
less, sustaining a suit against individuals 
is of the utmost importance and top- 
ples over perhaps the strongest recip- 
rocal theory. 


Subscribers Do Not Object 


Judge Wilkerson remarked on the 
fact that no subscriber has objected to 
the suit. The only objection was from 
the attorney-in-fact. The court held that 
Sherman & Ellis had no right to object 
because they abandoned their duties and 
substituted Judge T. Irwin, and 
Judge Irwin cannot now object because 
he originally procured the filing of the | 
receivership action. 

In the frantic efforts to defeat the 
suit, inconsistent objections were offered. | 
It was contended the attorney-in-fact 
was a trustee and could not be removed, 
but the court held the attorney-in-fact 
was a mere agent for the transaction of 
insurance business. A _ contradictory 
contention was that the exchange was 
a company, and the Illinois law pro- 
vides that only the attorney-general may 
apply for a receiver of an insurance 
company. This also was overruled. 


Calls 


ixchange a “Joint Undertaking” 


Judge Wilkerson said: “The attor- 
ney-in-fact is merely the joint agent of 
the subscribers in carrying on their busi- 
ness a mutual: insurance.” Further on 
he referred to the exchange as “this 
joint undertaking.” 

The significance of this is that the 
subscribers are an ordinary group carry- 
ing on a business together, and in thou- 
sands of decisions members of such 
groups have been held to be partners, 
with all the liability of partners. It 
makes inevitable the remark from the 
bench that “the net result is, the mem- 
bers are liable to third persons as part- 
ners, and among themselves according 
to agreement.” 

While the decision does not expressly 
touch on partnership liability of mem- 
bers, yet it covers many points that 
overwhelmingly imply such liability and 
the view of Judge Wilkerson is undoubt- 
edly the one that all courts will have to 
adopt. 


Rejects Sherman & Ellis Claim 





Although the master’s report was con- | 
firmed in general, the court allowed a 
reservation permitting Sherman & EI- 
lis to prove their claim of $400,000 in 
regular order, along with other claim- 
ants. The master rejected this claim, 
and the assessment levied will not pro- 
vide for it. As the court remarked, the 
reservation amounts to making a sepa- 
rate suit of the Sherman & Ellis claim. 

The receiver asked the master to con- 
sider the claim in determining the 
amount of the assessment. The amount 


is so large that it would raise the as- | 


sessment about 20 percent. The ruling 
simply amounts to a holding that Sher- 
man & Ellis have not a good prima 
facie case as to this $400,000. 
Subscribers Will Get Bills 


As soon as the decree is entered, bills 
will go out to subscribers for 
amounts demanded of them. Those that 
do not pay will be subjected to indi- 
vidual suits brought by the receiver 
against them for their shares. The bills 
will go back to 1920. 

The decree will probably fix a time 
during which claims against 
change may be filed with the receiver. 
Collection of assessments and other de- 
mands will go on while the claims are 
being proved. Liquidation is expected 
take about -two vears. When the 


to 


the | 


the ex- | 


Business from Mortgage Company 
—May Cover Second Liens 


SAN FRANCISCO, Jan. 20.—A 
mortgage insurance company operating 
under the California laws cannot issue 
guaranties and then reinsure its liabil- 
ity in surety companies, according to an 
opinion rendered by the attorney-general 
of California to the insurance depart- 
ment in response to a series of inquiries 
propounded by a San Francisco general 
agency. The attorney-general had pre- 
viously ruled that under the statute de- 
fining mortgage insurance, that class of 
insurance could be written only by 
mortgage insurance companies and not 
by surety companies. 


Affects Only First Mortgages 


However, under a peculiar quirk of 


| the California law, it applies only to a 
| mortgage or deed, “which evidences a 


debt secured by a first lien.” Therefore, 
the attorney-general holds that a surety 
company may guarantee the principal 
and interest on trust certificates secured 
by second mortgages or any other se- 
curities than those constituting first liens 
on real estate, and may also guarantee 
the payment of principal and interest 
on notes on long term leases. 

In regard to the reinsurance angle, 
the opinion says: 

“It must be held that no surety com- 
pany in this state can enter into a con- 
tract wherein it undertakes to reinsure 
the liabilities of a mortgage insurance 
company. It is manifest that the re- 
insurance company is doing the same 
class of insurance business as_ that 
transacted by the company which it re- 
insures. 


Virtually California Transaction 


“Nor would my conclusion in this re- 
spect be any different if the formality 
of the execution of the contract of re- 
insurance occurred outside of this state. 
As a practical matter, the contract or 
policy would eventually be delivered to 
the insured company in this state; the 
premium would be eventually collected 
here; the property as to which such in- 
surance was placed would be located 
here and any adjustments of loss would 
be made in this state, all or any part 
of which, is held to be transacting busi- 
ness in this state.” 








will be paid out on the claims, as far 
as it goes. It is believed the power of 
the court will get in most of the as- 
sessments and other demands. If the 
collections approach 100 percent it is 
expected receipts and disbursements will 
just about balance. If collections fall 
short, another assessment may be neces- 
sary. 


Legal Questions in Background 


There are some excessively knotty 
legal questions in the background. The 
receivership seems to have the cordial 
support and goodwill of the subscribers, 
who fortunately are business men and 
glad to have the mess cleaned up in 
orderly fashion by the federal court. 
Claimants who might bring or push 
interfering suits are cooperating with 
the receiver, under the guidance of 
Fisher, Boyden, Kales & Bell, a law 
firm of high standing in Chicago that 
is headed by Walter L. Fisher, a former 
member of President Taft’s cabinet. 

The eminent fairness with which the 
liquidation is being worked out is 
shown by the fact that the master’s 
report sustained everything contended 
for by the receiver’s counsel, and the 
report was sustained in full by the 
court. The deferring of the Sherman 
& Ellis claim for final determination was 
not opposed, the first object being to ex- 


claims are all in, the money on hand | clude it from the assessment. 





INSURANCE STILL SAFER 


NOT TAKING BURGLARS’ BONDS 


St. John Denies That National Surety 
Has Given Up Burglary Insurance 
in Favor of Bail Bonds 


NEW YORK, Jan. 20.—Officials of 
the National Surety are wholly at a loss 
to account for the story appearing in 
certain of the daily papers here on Fri- 
day last, to the effect that the com- 
pany would cease writing burglary in- 
surance in the metropolitan territory, 
and that instead it planned issuing bail 
bonds for burglars. Both statements 


were characterized by E. A. St. John, | 


president of the National Surety, as be- 
ing “unauthorized and wholly untrue; 
no such action having been taken or 
even contemplated.” 

Losses Much Improved 


On the contrary, Mr. St. John de- 
clared, the company is planning for the 
aggressive development of its burglary 
insurance division. So far as the loss 
ratio on the business being excessive, 
as charged by the daily papers, Presi- 


| 
| 
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HOSTILE BILLS ARE IN 
MONOPOLY ACT IN NEW YORK 


Casualty Companies Are Watching the 
Measures Introduced in the Ley- 
islatures of the East 


NEW YORK, Jan. 20.—Although the 
legislative season has scarcely opened a 
number of bills dealing with casualty 
interests have already been offered in 
different states, and still others, it is 
confidently anticipated, will make their 
appearance later. The majority of the 
state legislatures now meeting or those 
scheduled to convene shortly are along 
the Atlantic seaboard. While theoret- 
ically that should make for conserva- 
tivism in the number and character of 
the measures proposed, it by no means 


follows that such will be the case. 


dent St. John said the claim record of | 


the National Surety “during the past six 
months has shown marked improve- 


would be continued.” 
crime wave that has obtained in 
city for a considerable time past, 
St. John asserted that he has every 
fidence in the police department to 
cessfully cope with the situation, 
that under its new 
number of burglaries and robberies here 
will be very materially reduced. 

As to the attitude of the National Sur- 
ety toward bail bonds, President St. 
John emphatically stated the company 
has long made it a practice not to issue 
indemnity of this character for any per- 
son charged with burglary or any simi- 
lar crime. 


con- 
suc- 


Planning Campaign 


In 1924 the National Surety wrote in 
burglary insurance premiums through- 
out the country, $2,195,000, leading all 
of its competitors in this branch of un- 
derwriting. What its premium for 1925 
amounted to will not be known until 
final figures are compiled, but it’s a safe 
assumption that if the company is not 
again the leader it will be well to the 
fore. 

Both the National Surety, and its 
running mate, the New York Indemnity, 
are understood to be arranging an ag- 
gressive campaign to secure an added 


7 f 4 2 - ae Ss 
volume of desirable burglary business | Peet New York 


throughout the country during 1926, 
hence the inability of the executives to 
understand the sensational stories 
pearing in the New York World and the 
daily papers of this city. 


Silliman Makes Statement 
Vice-President H. C. 
authorized the following 
garding the capital and 
Republic Casualty: 

“The capital of the Republic, which 
was formerly $889,833.33, was reduced in 
1925 to $667,375, thereby throwing into 
the surplus account $222,458.33. On the 
day this addition was made to the sur- 
plus account stockholders authorized an 
increase in the capital to $1,000,000. This 
would naturally mean an increase in 
capital of $332,625 and a similar increase 


Silliman has 
statement re- 
surplus of the 


in the surplus account. Thus a total of 
$555,083 has been placed in the surplus 
in addition to the surplus before the in- 
itial capital reduction.” 


California Acquisition Conference 


SAN FRANCISCO, 
nual meeting of the 
ence on Acquisition and Field Supervi- 
sion for Casualty Insurance, held Friday, 
the Maryland Casualty was elected chair- 
man of the conference and the 
& Casualty, vice-chairman. 
& Casualty was chairman last year. 
With these two companies the Aetna, the 
Ocean and the Employers Liability com- 
prise the executive committee. 


Jan. 19.—At the an- 
California Confer- 


ap- | 


and | 
administration the | 





Fidelity | 
The Fidelity | 


New York has led off again with a 
suggested monopolistic state fund for 
compensation insurance. The bill lately 
offered by Assemblyman Hackenburg to 
that end is an exact duplicate of his 
measure last year. Not satisfied with 
the present competitive state fund Mr, 
Hackenburg would make it monopolistic, 
compelling all labor employers in the 
commonwealth to accept its provisions 


ms ao ahr ot | regardless of their individual preferences. 
ment,” a condition, he anticipated, “that | 


Referring to the | 
this | 


Mr. | 


Massachusetts State Fund Bill 


Not satisfied apparently to give the 
compulsory automobile liability insur- 
ance law of Massachusetts, which be- 
came operative on the first of the pres- 
ent year, a fair chance to test its merits, 
one of its lawmakers has offered a bill 
providing for the creation of a state 
fund for dealing with this type of in- 
demnity. Under the terms each automo- 
bile owner would pay a registration fee 
of $10, creating a fund from which 
claims would be paid. It is provided 
that should an execution against a mo- 
torist be returned unsatisfied the state 
would pay the claim, and become sub- 
rogated to all rights against the debtor. 
The license of the latter would be auto- 
matically suspended until the judgment 
plus the costs of the action be settled 
in full. 

A monopolistic state fund workmen's 
compensation bill has likewise been of- 
fered in Massachusetts, sponsored, it 1s 
understood, by labor union element. 





Can’t Foreclose Lien for Premiums 


An attempt to foreclose an _ alleged 
mechanic’s lien for premiums due on 
workmen’s compensation and public lia- 
bility policies under a contract for 4a 
public improvement was held illegal in 
decision. The Trav- 
elers had issued policies of the above 
nature to the contractor who had under- 
taken the construction of public improve- 
ments for defendant. The premiums not 
having been paid, plaintiff filed a lien 
against the village funds applicable to 
the contract in question, and _ within 
three months thereafter commenced this 
action to foreclose same. Held that de- 
fendant have judgment. To hold that 
insurance premiums, even though the 
policies are written in connection with 
the work itself and protect the very 
laborers who do the work against acci- 
dent and disability, come within the pro- 
visions of the lien law, would give the 
act an unnatural and strained construc- 
tion and would tend to extend the pro- 
visions indefinitely, and far beyond what 
was ever intended by the legislature. 
Travelers vs. Village of Ilion, N. Y. Su- 
preme Ct. Herkimer Co. Decided Dee. 25. 


Sturgeon Made State Agent 


I. W. Sturgeon has been appointed 
state agent of the Indemnity Insurance 
Company of North America for Indiana, 
with headquarters at 940 Consolidated 
building, Indianapolis. Mr. Sturgeon 15 
well known in Indiana. He was formerly 
manager of the bond department of 
Stone, Stafford & Stone, Indiana general 
agents of the Employers’ Liability, and 
also was in the casualty department of 
the Aetna Life affiliated companies. He 
will be closely associated with the state 
agency of the North America, the fire 
running mate of the Indemnity of North 
America. 
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CASUALTY ALTY COMPANIES 
RENDER REAL SERVICE 


Are Doing Much in the Way 
of Reducing Industrial 


Accidents 


HOW RATE SYSTEM WORKS 





Credits Are Given for Superior Condi- 
tions and Experience That Shows 
Favorable Loss Ratio 


HARTFORD, CONN., Jan. 20.—As 
a factor in industrial accident prevention, 
the casualty insurance 
not 


company is cer- 


tainly surpassed by any other 
agency, and in the effectiveness of its 
work over the widest range it is un- 
equalled. This statement 
David Van Schaack, 


Inspection and 
the Aetna Life, 


is made by 
director Bureau of 
Accident Prevention of 


writing in the current 





DAVID VAN SCHAACK 


Director Bureau of Inspection & Accident 
Prevention Aetna Life 


issue of the “Annals,” a publication of 
the American Academy of Political and 
Social Science. 

The casualty company’s importance in 
this field, Mr. Van Schaack continues, is 
due to the fact that accident prevention 
is a necessary part of its business so 
far as workmen’ s compensation and em- 
ployers’ liability insurance are concerned. 
The casualty company comes into con- 


tact with more industrial plants than 
are reached by any other accident pre- 
vention agency, and the proper con- 


duct of its business makes this contact 
most effective. 


Aims to Keep Price Down 


“Insurance is not a commodity in the 
ordinary sense of that word, yet its sale 
is affected by price just as the sale of 
commodities affected,” Mr. Van 
Schaack i “In either instance, if 
the price is too high, the sales will not 
be SO pect The casualty company, 
therefore, has to avail itself of every 
Possible means of keeping the price of 
its insurance down to the point which 
will assure it the readiest and largest 
market. 

“The managers of casualty companies 
are deeply concerned, of course, in the 
conservation of human life and limb. 
They would undoubtedly interest them- 
selves in accident prevention work even 
if it were not a necessary part of their 
business. The fact that it however, 
has cert: uinly led them to go much fur- 
ther than they would otherwise have 


1S 


is, 


PROGRESS IS REPORTED | CAPITAL IS INCREASED | PROBLEMS OF HEALTH 


COMPANIES GETTING IN LINE|TRAVELERS TO 


Companies Under New York Super- 
vision Being Persuaded to 
Observe Rules 


The Chicago acquisition cost commit- 
tee met last week, but no definite action 
has been taken. All the energies of the 
committee now are bent on lining up the 
companies operating in New York state. 
A few of these are requesting some con- 
cessions, which are being considered by 
the national agency committee. Consid- 
erable progress is reported in getting 
these companies to agree to observe the 
acquisition cost rules in Chicago. 

Members of the committee state that 
they have from 


assurances companies 
not operating in New York that as soon 
as they can be shown that all of the 


companies that are under the New York 
superintendent’s supervision are in line 
with the acquisition cost rules that they 
will also align themselves with the rules. 











done in pushing their accident preven- 
tion work 


Joint Work in Merit Rating 


“While a great deal might be said of 
the accident prevention activities of in- 
dividual casualty companies, it is their 
joint work in the establishment and de- 
velopment of merit rating that has 
chiefly made possible the large part 
which the casualty company plays in 
accident prevention. The application of 
merit rating directly touches the pocket- 
book of the employer and, therefore, 
presents accident prevention to him in 
the light in which it is best calculated 
to make a strong appeal. 

“Under the merit rating system, 
insurance rate for a plant is possible 
of development in three steps: The 
first, of course, and the only one until 


the 


the establishment of merit rating, is the | 


classification of risks into groups so as 
to differentiate one industry from an- 


other and assign it a basic rate propor- | 


tionate to its own 
The manual rate, so called, which is 
thus developed, is based upon the ex- 
perience of the industry as a whole and 
gives no recognition to those plants in 
an industry which for one reason or 


degree of hazard. 


another are able to have a loss experi- | 


ence more favorable than that developed 
by the industry as a whole. 


Two Parts in the System 
between 


industry 
was de- 


“It was to meet this inequity 
different plants in the same 
that the merit rating system 
vised. This system consists of two 
parts, schedule rating and experience 
rating. Schedule rating undertakes to 
vary the manual rate of a plant accord- 
ing to the greater or less probability of 
its having the average experience of 
plants in its industry. It has been well 
termed 
of risks within the manual classification.’ 


Measures Physical Hazards 


“Schedule rating has been refined 
gradually but steadily ever since it was 
first established, until it now measures 
with a very fair degree of accuracy the 
physical hazards found in a plant. This 
refinement has been done by classifying 
and listing causes of injury and noting 
the losses resulting from it. In this 
way the respective weights which should 
be attached to the several causes have 
been determined from actual experience. 

“Experience rating, far manu- 
facturing risks are concerned, used 
further to modify the manual rate, or 
the manual rate as adjusted by schedule 
rating, to make it fit the individual 
piant. Schedule rating cannot be com- 
pletely effective in this respect even as 
regards manufacturing risks, for it deals 
principally with physical hazards. Ex- 
perience rating, being based upon the 
actual experience of the plant, 


so as 


1S 


loss 


‘a plan for the re-classification | 





$15,000,000 


Stock Takes a Rise of 120 Points Over- 
night in View of Action 
of Directors 


~< 


HARTFORD, CONN., Jan. 20—The 
Travelers increased its capital from $12,- 
000,000 to $15,000,000 at a directors’ 
meeting this week, subject to ratifica- 
tion at a special stockholders’ meeting. 
The action forced a 120-point rise in the 
stock overnight to $1,500 a share. It 
affected other issues, even Aetna Life 
rising 50 points. It is thus adding 
30,000 shares at par value of $100. 
The issue to be effective May 15. 
The new issue is offered at par to stock- 
holders of record Jan. 18, in proportion 
to respective holdings. No stockholder 
is entitled to subscribe in excess of one- 
fourth of his shares on record. Presi- 
dent Butler states the present rate of 
dividend is continued. This follows a 
$2,000,000 increase as of October from 
$10,000,000 to $12,000,000. The action 
enriches stockholders $15,000,000 in 
wealth, there being 120,000 shares out- 
standing, which were enhanced $120 a 
share in value overnight. 


is 


shows to what extent the provisions for 
which credit is given by the schedule 
rating plan really do affect the plant, 
and then proceeds to adjust the pre- 
mium in accordance. 

Use of Experience Rating 


“In the case of other than manufac- 
turing risks, experience rating furnishes 


| ing 


|a general symposium, 
| dress, 


the only possible means of applying the | 


general principle of merit rating. 
determines the variation of the indi- 
vidual risks experience from the average 
experience of risks in its manual classi- 
fication, and thus makes it possible to 
modify, for the individual risk, the man- 
val rate. 

“The entire system of merit rating, 
which was first devised by the casualty 
companies and ever since then has been 
constantly refined with a view to mak- 


It | 


INSURANCE DISCUSSED 


Effect Riders and Waiting 
Period from Underwriting and 


of 


Claim Viewpoints 


| DR. NEAL IS THE SPEAKER 


Addresses Chicago Claim Association on 
Value of Cooperation Between 
Departments 


A number of the important problems 


confronting both the claim and under- 
writing departments in the handling ot 
accident and health insurance—particu- 
| larly health insurance—were threshed 
out at last week’s meeting of the Chi- 
cago Claim Association. The features 
of the meeting were an explanation by 
| Dr. J. R. Neal, secretary and medical 
director of the Mutual Life of Illinois, 


who was the principal speaker of the 
evening, of the rather unusual plan 
adopted by that company for the secur- 
of greater cooperation between. the 
claim and underwriting departments and 
following his ad- 
on the value of riders and elimi- 
nation periods. 
Near “Saturation Point” 

Dr. Neal in his address reviewed the 
continued broadening of the coverage 
granted under accident and health con- 
tracts, impelled by the necessity of meet- 
ing the desires of an insurance wise 
public and the competition engendered 
by the progressive spirit of other com- 
panies and expressed the belief that it 
had now arrived at what might well be 
termed the “saturation point.” In con- 
trast with this liberalization on the part 


| of the companies js the attitude of the 


ing it more accurate, is undoubtedly the | 


greatest single influence in the promo- 
tion of accident prevention in industry. 
Work of Individual Company 
“While emphasis has naturally been 
placed upon merit rating as the most 
notable contribution of the casualty 


courts on cases coming before them. 
While there has recently been a decided 
improvement in many states, in not only 
the judicial but also the legislative opin- 
ions and practices, there is still a distinct 


tendency to construe every point at 
issue to the advantage of the policy- 
| holder. 


companies to industrial accident preven- | 


tion, the work of the individual casualty 


company in this direction is of the great- | 


est importance. It is, of course, possi- 
ble for the individual company to de- 
pend, wherever rating inspections are 
made by a central bureau, entirely upon 
the inspections of that bureau, and not 
interest itself further in accident preven- 
tion. 
What Companies Are Doing 

“The casualty company which desires 
to be successful in the workmen’s com- 
pensation and employers’ liability field 
cannot, however, afford to be satisfied 
with this, and it is not. It maintains a 
force of engineers and inspectors located 
throughout the country who continually 
seek to stimulate the interest of its as- 
sured in accident prevention work, and 
to help him take full advantage of the 
opportunities offered him by merit rat- 
ing. These engineers check carefully 
the classifications of work in the as- 
sured’s plant. They point out how im- 
provement of physical conditions will 
tend to secure modification of the as- 
sured’s rate. They show him how to 
make these improvements. They point 
out effective methods of safety organ- 
ization, and help in their installation. 


Suggestions Are Offered 


“They review the accidents of the 
plant and offer practical suggestions for 
remedying the conditions causing these 
accidents. They keep in regular touch 

(CONTINUED ON NEXT PAGE) 


| manual 


West Virginia Case Cited 


In that connection he cited a recent 
West Virginia case, involving the pro- 
rating of a claim arising from an injury 
to the insured, after he had changed his 
occupation to one classified as more 
hazardous by the company. The court 
held that although the insurer did seem 
to have justifiable grounds for eftecting 
a pro-rate, the classification manual 
would be the only means of ascertain- 
ing the true status of the risk in his 
new occupation, and inasmuch as this 
was not attached to and did 
not form a part of the policy, therefore 
the court held in favor of the plain- 
tiff and the company was required to 
pay the full amount of the claim. 

Closer Cooperation Needed 

As a safety valve for the often ad- 
verse attitude of the courts and the in- 
creased coverage afforded by modern 
accident and health contracts, Dr. Neal 
said that his company had realized the 
necessity for placing especial emphasis 
on careful underwriting and decided that 
a means to this end was to have closer 
cooperation and more perfect under- 
standing between the claim and under- 
writing departments. One radical de- 
parture was making the head of the 
claim department an active member of 
the underwriting committee, which also 
includes a member of the underwriting 
department and an officer of the com- 
pany. This, it seems, has brought about 
a very decided improvement in the effi 
ciency of both departments. 

It is found that a man experienced 
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claim work, and who notes the progress 
and results of various diseases, develops 
an extra sense of perception, which often 
enables him to uncover many question- 
able cases in applications which are 
likely to develop into troublesome 
claims. It is found that much better 
results have been obtained under this 
system than under the former plan, 
where the claim department would 
merely report on individual cases. The 
claim man also offers many suggestions 
of extreme practical value. 


Compare Ridered and Unridered Policies 


“As an illustration,” said Dr. Neal, 
“some months ago the claim member of 
our committee recommended an investi- 
gation of the effect produced on our 
business where riders have been at- 
tached to policies eliminating indemnity 
for recurrent diseases. A definite group- 
ing of ridered and unridered policies 
was made and the result from a com- 
parison of the relative lapsations in both 
groups was interesting, in that it de- 
veloped practically a 50 per cent greater 
lapse in the ridered group than in the 
unridered. After studying this situation 
and being aware of the fact that by 
far the greater number of claims were 
for disability lasting from one to three 
weeks, we decided to substitute the 
waiting period policy as against the 
rider where occasion demanded a safe- 
guard. This plan has not been in op- 
eration long enough to furnish us with 
definite data, but a superficial survey 
shows gratifying decrease in the lapse 
ratio of waiting period policies as 
against ridered policies.” 


Change in Application Blank 


Reference was also made to a change 
that had been effected in the applica- 
tion blank, as a result of this system 
of cooperation. In the question asking 
whether the applicant has ever had any 
of a number of diseases listed; it is now 
required that the answer be _ either 
none” or “none except” followed by a 
list of the various illnesses experienced, 
and ending in each case with the words 
“fully recovered,” if such is the case. 


Agents Are Cooperating 


“The real effect of a procedure such 
as I have outlined can only be gauged 
by results,” said Dr. Neal, “and I am 
pleased to note that even the agent has 
become a cooperating factor in his fa- 
vorable reception of this new plan. The 
agent is, of course, in reality a field 
underwriter who submits a pen picture 
of an individual risk to his company. 
We have discovered that by strongly 
injecting the claim element into the un- 
derwriting end of our business, an effect 
has been produced upon our agents 
which we believe will be of lasting bene- 
fit. The intelligent producer readily sees 
that a low and normal claim ratio can 
only be gained through a proper selec- 
tion of risks, and he has the proper 
appreciation of the increased standing 
and prestige accruing to him in the un- 
derwriting of his applications, and in the 
consideration of his border line risks by 
the home office. Also, he has less grief 
and few dissatisfied claimants in his 
territory, making the securing of a 
greater volume of new business less 
difficult, since his policyholders are his 
friends and boosters. Too, our sales- 
men are becoming better underwriters. 
While interested in volume, they are 
equally interested in the upbuilding of 
a more solid, more persistent and satis- 
fied clientele.” 


Riders Held Ineffective 


In the discussion of riders, which was 
brought up by Dr. Neal’s reference to 
the practice followed by his company 
in that respect, there seemed to be a 
striking unanimity of opinion among the 
claim men in attendance that riders were 
of little or no value when it comes to 
holding down claims due to chronic or 
recurrent diseases. The broad position 
was taken by some of the speakers that 
a risk is either a good risk or it isn’t 
and that the placing of a rider on the 
policy made no difference in that respect. 
The rider is either too broad or too 
limited, resulting in the former case in 


HELD ON “ACT OF GOD” 


NO RELEASE FROM LIABILITY 





Texas Appellate Court Holds Employer 
Must Pay Where Man Was 
Killed by Lightning 





FORT WORTH, TEX., Jan. 20.— 
The second court of civil appeals here 
last week handed down an opinion which 
is said to modify the first time in Texas 
the laws relating to “an act of God” 
as an exception in liability cases. The 
case was that of United States Fidelity 
& Guaranty vs. Mrs. W. C. Rochester. 

Chief Justice Conner, citing the deci- 
sions of other states, held that where 
an employe is subjected to a greater 
hazard from an “act of God” than ordi- 
narily is applied to the general public, 
exception of the employer from liability 
does not apply, although death may have 
resulted from such “act of Providence.” 

Rochester was digging over gas mains 
with a steel shovel as an employe of 
the gas company, of which the U. S. F. 
& G. was the insurer, when a bolt of 
lightning struck the shovel and killed 
him. The company contended there was 
no liability, since Rochester had been 
killed by an act of God. Mrs. Roch- 
ester was awarded judgment in the Clay 
county district court and the company 
appealed. The appellate court affirmed 
judgment of the lower court. 











the lapsing of the policy and in the lat- 
ter case failing to accomplish its pur- 
pose. It indicates that there is a very 
serious doubt existing as to whether the 
company really wants the risk. The 
general opinion expressed was that the 
only excuse for riders was as an aid 
to the agency force. 


Feffer Gives Agency Viewpoint 


Speaking from the agency standpoint, 
F. M. Feffer, vice-president and head of 
the agency department of the Mutual 
Life of Illinois, said that he had put up 
some strong fights in the past with 
the underwriting department to secure 
the attachment of riders, but that his 
belief in their efficacy had begun to 
weaken since he had seen the figures of 
his company on the comparative lapse 

ratios on ridered and unridered policies. 
He said that in the last analysis the 
test imposed on the agency department 
was the amount of gross premiums it 
was able to show at the end of the year, 
and the business which did not con- 
tinue was not very valuable to that de- 
partment. 

He referred to the efforts being made 
by his company to substitute policies 
with an elimination period instead of 
attaching riders wherever possible, and 
said that he was thoroughly sold on the 
general idea of the elimination period 
policy, but had found great difficulty in 
selling that idea to his agents. He 
thought that education of the agents 
was the first essential in making that 
form a practical success. 


Selling the Elimination Period 


C. O. Pauley, secretary of the Great 
Northern Life, said that his company 
was seriously considering the use of a 
15-day elimination period on every health 
policy issued, extending coverage from 
the first day only through a rider with 
a substantial increase in premium. He 
considered that such a move as that 
would be the most effective in getting 
agents to sell the elimination period 
form. He expressed some doubt as to 
the feasibility of substituting an elimina- 
tion period form for a ridered policy. 
He pointed out that the difference in 
price of the elimination period policy 
appeals to the man who is never sick, 
but not to the class that it is intended 
to reach. He declared that it is easier 
to sell a policy with a rider for a par- 
ticular disease than one with a general 
elimination period. In the case of the 
rider, the agent doesn’t say much about 





WAS HELD INSURANCE 


SUBJECT TO STATE CONTROL 





Ruling States That Association to De- 
fend Chiropractors in Malpractice 
Suits Is for Indemnity 








In an opinion just rendered to Com- | 
missioner Charles R. Detrick of Cali- | 
fornia by Deputy Attorney- General John 
H. Riordan, it is held that the business 
being transacted by the National Drug- 
less Mutual Defense Association, 
formed to defend chiropractors in suits 
for malpractice, is within the jurisdic- 
tion of the insurance department of Cali- 
fornia and must be governed by the in- 
surance laws of the state. The opinion 
states that “the declaration in its pros- 
pectus that said association is organized 
for the purpose of carrying ‘the burden 
of the few upon the shoulders of the 
many’ is a mere statement of the funda- 
mental economic theory underlying all 
insurance.” 

In its advertisements the association 
states: “Many of our members have | 
taken out policies of insurance in com- 
panies organized for profit, who have 
agreed to furnish the assured with legal 
advice and representation in case of 
suits, and to pay all fines and judgments 
imposed and rendered therein; but such 
insured have found that when called 
upon to meet such obligation, by one ex- | 
cuse or another, such insurance com- | 
panies have frequently evaded liability; 
and, being located in other states, were 
inaccessible to the insured.” 





Under False Impression 


Deputy Attorney-General Riordan re- 
marks that “the authors of the pros- 
pectus were apparently unmindful of the 
fact that no company can do the busi- 
ness of insuring professional men in this 
state without duly qualifying and becom- 
ing domesticated herein, as the result 
of which such companies are not as in- 
accessible as the advertisements would 
have it appear.” He adds that the $35 
contribution a year is approximately 
commensurate with the premium 
charged by casualty companies for simi- 
lar protection service, and that the “com- 
munity fund” into which the contribu- 
tions are made appears to be rather 
similar to the reserve maintained by the 
insurance company. He quoted from 
Physicians’ Defense Company vs. 
Cooper, 199 Fed. 576, in which a similar 
organization was held to be conducting 
an insurance business, and hence was 
subject to the jurisdiction of the state 
department. 








it and is able to get by, as there is 
no change in premium. In selling the 
elimination period form, however, he has 
to explain just what it is and encount- 
ers more sales resistance. 

Mr. Pauley did not agree with the 
suggestion advanced by A. J. Demaree 
of the Preferred Accident that the rem- 
edy was to be found in an increased 
premium for impaired risks, on the same 
general basis as that adopted for the 
sale of substandard life insurance. He 
expressed the belief that it would not 
be possible to charge enough for sub- 
standard risks in health insurance to 
make it profitable, and that as the pre- 
mium is increased, the selection against 
the company is also increased. Mr. 
Demaree insisted that the situation was 
just the same as in the case of risks 
above age 50 where an additional pre- 
mium is charged. Mr. Feffer suggested | 
that the writing of health insurance was | 
not comparable to substandard life in- 
surance, because in the latter case there 
were but two contingencies—the policy- 
holder either dies or matures his policy. 








Dalmar Gets Continental 


H. Dalmar & Co., 1425 Insurance Ex- 
change, have been appointed general 
agents for the Continental Casualty in 
Chicago. 








CONSTRUCTION ACTIVE 
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VOLUME IS RECORD BREAKING 





F. W. Dodge Corporation Reports That 
There Are No Indications of 
Slackening in Pace 





According to the report of the F. W, 
Dodge Corporation, the 1925 construc- 
tion volume continued at a record-break- 
ing rate right up to the end of Decem- 
ber. In the 36 eastern states, December 
building and engineering contracts 
amounted to $510,868,400, exceeding by 
far the highest previous "December fig- 
ure and registering a 10 percent increase 
over the total for November. In the 
36 eastern states in 1925 total construc- 
tion was started amounting to $5,821, 
068,400, an increase of 30 percent over 
1924, itself a record year. A conserva- 
tive estimate of 1925 construction in the 
entire country ‘was $6,600,000,000, as 
compared with $5,237,000,000 for 1924, 

Of the total reported in the 36 states 
under observation, $2,671,818,400 or 44 
percent was for residential buildings; 
$885,732,000 or 15 percent for public 
works and utilities; $835,673,400 or 14 
percent for commercial buildings; $462,- 
741,200 or 8 percent for industrial and 
electric power plants; $413,203,700 or 7 
percent for educational buildings. 


Pace Is Maintained 


Contemplated new work reported in 
1925 amounted to $8,826,152,100, an ex- 
cess of 52 percent over the amount of 
construction actually started, which indi- 
cates a continuing heavy construction 
demand in the present year. The rec- 
ord pace has continued into 1926 and 
practically no indication is yet in sight 
of any slowing down within the next 
few months. It is unlikely that there 
will be any slowing down until after the 
spring season has passed at the earliest. 
The Dodge corporation reports that even 
the most conservative business men ex- 
pect a very large building volume, par- 
ticularly during the first half of the year, 








CASUALTY COMPANIES “ARE 
RENDERING REAL SERVICE 
(CONT’D FROM PRECEDING PAGE) 


with the progress of the plant’s acci- 
dent prevention work, whether in safe- 
guarding or in the functioning of its 
safety organization. The engineering 
and inspection department of an up-to- 
date casualty insurance company also 
conducts researches with a view to find- 
ing ways of eliminating causes of acci- 
dents. In fact, the casualty insurance 
company is continually at the service 
of its assured in the interest of accident 
prevention; and this service means much 
more than merely a modification of in- 
surance rates. 


Applied to All Lines 


“The same principle—that of eliminat- 
ing the causes of loss—which the cas- 
ualty company applies in connection 

with its workmen’s compensation and 
aaewene liability insurance is applied 
also by the progressive casualty com- 
pany today to every other insurance 
field in which its application is at all 
possible. The casualty company recog- 
nizes today that it cannot be satisfied 
simply with insuring against an exist- 
ing hazard at a rate proportionate to the 
hazard, but that if it is to be success- 
ful as a business institution, and if it 
is to do its full part as one of the most 
necessary factors in modern social de- 
velopment, it must seek in every possible 
way to diminish the hazards against 
which it offers insurance protection. 
This practice is not only good business 
but good morals, and the progressive 
casualty company recognizes it to be 
both.” 


A general agency appointment am 
nounced by the General Casualty & SuretY 
is that of Gallagher & Co. at Omaha, Neb. 
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RATE AND RULE CHANGES FOR 
AUTO INSURANCE NOW EFFECTIVE 








NEW 
rates for automobile liability, property 
damage and collision insurance, effective 
both as to new business and renewals 
on Jan. 18, have been issued by the 
National Bureau of Casualty & Surety 
Underwriters, and agents everywhere 
entitled to receive them should have re- 
ceived copies of the new manual. The 
insertion sheet, which recipients are 
urged to read very carefully, briefly 
recites rate and rule changes as follows: 


Private Passenger Cars 


The public liability and property dam- | 


age rates for private passenger cars 
have been completely revised. The net 
effect of the public liability revision has 
been downward, and the property dam- 


age rate level has been decreased 
slightly. However, the rates in a num- 
ber of territories where the experience 
has been poor, have been sharply in- 
creased. 

The four symbol groups formerly 


designated W, X, Y and Z have been con- 
solidated into three groups, now desic- 
nated W, X and Y. This consolidation 
hes been made possible by improved ex- 
perience on the cars in the former Z 
group. 

Commercial Cars 


The public liability and property dam- 
age rates continue unchanged, except in 
a comparatively few places where the 
reallocation of territories has had the 
effect of changing rates. 

There are two important changes in 
the classifications. Coal dealers, while 
remaining in class 4 for public liability, 
are increased to Class 38 for property 
damage. Parcel delivery automobiles are 
now in Class 3 instead of Class 4. 


Garages 


Both public liability and property dam- 
age rates have been substantially 
creased except in certain 
where rates were either 
left unchanged. On the 


de- 

territories, 
increased or 
average, the 








tional Assured—Employes and 
charges have been decreased. 
The specified car public liability and 
property damage rates continue un- 
changed except in one or two territories. 
Mileage rates for taxicab risks, and 
earnings rates for other types of public 


Others” 


automobiles are definitely set forth on 
the state rate sheets. 
Collision Insurance 
The 1926 collision rates are the same 
as the 1925 rates everywhere except in 
a few territories where the rates have 


been increased. 

The $50 and $100 deductible collision 
forms have been discontinued for jitneys 
and buses, and new forms—namely, $250 
and $500 deductible—made available for 
those types. 

The collision premiums for truckmen 
risks are increased 100 percent. 

The short rate table has been changed 
in a few respects in order to make it 
conform to the lowa short rate table. 


New 


The following rule was adopted too 
late for inclusion in the 1926 manual. In 
the near future it will be incorporated 
with the private passenger automobile 
rules by means of a reprinted page. In 
the meantime it will be necessary for the 
agents to retain this sheet. 

A policy covering the private passen- 
ger automobile or automobiles owned 
by assured may be extended to cover for 
P. L. and P. D. in connection with his 
driving, of any other automobiles loaned 
to him, but not owned, hired, or leased 
by him, for an additional charge of 10 
per cent of the premium for the highest 
rated car covered by the policy. 


Private Passenger Rule 


Form of Endorsement 


An endorsement to the following effect 
shall be used: 

“In consideration of an additional pre- 
eee it is hereby under- 
stood and agreed that this policy is ex- 
tended to cover the legal liability of the 
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| to him, 
| by him. It is 


| have 


| 
individual assured named therein, who is | 
the owner of the automobile insured 
therein, while said individual is driving 
or operating any other automobile loaned 
but not owned, hired, or leased 
further understood and 
that this endorsement does not 
coverage to any person or per- 
other than the said _ individual 
named in the policy, who is the owner of 


agreed 
extend 
sons 


the car insured in the policy. 
CRANES. 0k cbs te (other insurance) of 
this policy is hereby eliminated as re- 


spects this endorsement, and it is under- 
stood and agreed that if the assured 
named therein is covered under a policy 
taken out by the owner or operator of 
the automobile loaned to the named as- 
sured, then the coverage under this en- 
dorsement shall be an excess coverage 
over and above the valid and collectible 
insurance available to the said named 
assured under the policy taken out by 
the owner or operator of the automobile 
loaned,” 


Other Rule Changes Made 


The following important rule changes 
been made: 

tule 6—Employers Liability Coverage. 
A more restricted and specific endorse- 
ment has been established for covering 
employers liability in connection with 


commercial and/or public automobile 
risks, 

Rule 21—Occasional Livery Use. A 
new section has been added to the rule 


providing for the insurance of private 


passenger automobiles used for carrying | 


“fellow employes” at a rate equal to 150 
percent of the private passenger rate. 

Rule 44—Definition of Public Automo- 
biles. The words “by the hour or day” 
have been eliminated from the private 
livery endorsement. 

Rule 50—Funeral Directors. All private 
passenger cars used by funeral directors 
for passenger carrying service (exclud- 
ing automobiles used for public livery, 
taxicab, or jitney work) may be written 


at the private livery rates, less 30 per- 
cent for public liability, property dam- 
age and collision. 

Rule 51—Driverless Cars. The excess 


limit percentages need not be doubled for 


driverless car risks written for excess 
limits. 

Rule 54—Passenger Hazard Excluded. 
The reduction for the exclusion of pas- 


| senger hazard on public automobile risks | 


| The 
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has been changed from 30 percent to 50 
percent. 

Rule 61—Automatic Coverage Basis. 
The rule has been changed so as to allow 
discounts under the collision coverage 


for the non-use of automobiles. 

Rule 80—Collision Insurance for Deal- 
ers. The method of writing blanket col- 
lision insurance for dealers has been 
simplified. 

Territories 
The system of state rate sheets has 


obviated the necessity for a complete set 
of territorial numbers with the same 
meanimg in all parts of the country. In 
the new manual, the territories in each 
state are designated by Roman numerals 
which have no relationship to the terri- 
numbers in 


tory other states. For ex- 
ample, the territories in a state which 
has only three rate groups are desig- 
nated I, Il and III, and in another state 
with only two rate groups, the num- 
bers are designated I and II, but No, I 
in the one state may carry an entirely 
different set of rates from No. I in the 
other state. In all other respects, how- 
ever, the territorial definitions and list 


| of towns are the same as they were in 


the previous manual. 

There are about a half dozen changes 
in territory definitions, and these are all 
indicated in the usual manner by a star. 

List of Automobiles 

The List of Automobiles is the name 
now applied to what was formerly 
known as the Automobile Classification 
Section. There has been no fundamental 


change in this part of the manual, ex- 
|} cept that the private passenger cars 
carry only three symbols, W, X and Y 


for public liability and property damage 
instead of four symbols as heretofore. 
symbols on a few cars have been 
reduced and these are all noted by stars. 

Under the _ revised groupings cars 
designated by symbol “W” include the 


Ford, Dedge, Chevrolet and Overland 
makes. 

Symbol “X” relates to Willys-Knight, 
Essex, Nash (light six), Studebaker, 


(light six), Buick (light six and big six), 
Moon, Chrysler (four and six), Oldsmo- 
bile and Oakland. 

Symbol “Y” includes the Marmon, 
Rolls-Royce, Locomobile, Packard, Stude- 
baker (big six), Cadillac, Lincoln, Pierce- 
Arrow, Rickenbacker and Hudson. Over 








The Ideal Combination 


(6 ere, 











A Strong Company 


A Profit-Sharing 
Agents Contract 


Five-Point Auto- 
mobile Policy 


ATLA 


W. D. HOLTERMAN 
President 


A Strong Progressive Dependable Stock 
Company, with a surplus to policy holders 
of over four times its liabilities, able and 
always anxious to give real service, allied 


to its agents through 








C. A. WHITTLE 
State Agent for Illinois 
29 So. La Salle St., Chicago, Ill. 


OPERATING IN 








ILLINOIS 


A Profit-Sharing liberal contract, and is- 
suing 


A Complete Five-Point Automobile Insur- 
ance Policy to their clients. 


CASUALTY 
MPANY 


FELIX BROEKER 
Sec’y and Gen. Manager 
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Home Office 
29 So. La Salle Street 


CHICAGO, 


ILLINOIS 


Executive Offices 
FORT WAYNE, INDIANA 


AND INDIANA 


AGENTS WANTED WHERE 


NOT 


NOW 


JACKSON & NUTTALL 
State Agents for Indiana 
Fort Wayne, Indiana 
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On The Ground Floor— 


More than ever, Insurance business is being trans- 
acted in ground floor offices—next to those of the 
Druggist—the Banker—the Merchant. 


Progressive insurance men must represent a live 
Insurance Company—one which will co-operate 
with them—one which they can rely upon to deal 
fairly with their assureds. 


“Standard Accident” is that kind of a Company. 


It will enable you to give a high type of insurance 
service to your clients. 


It will add to your local prestige—to the confidence 
your townspeople place in you. 


You'll find “Standard Accident” represented by 
high-class insurance men the country over. 


Some day you'll represent “Standard Accident”. 


STANDARD ACCIDENT 
INSURANCE COMPANY 


HOME OFFICE — DETROIT 























Business-Builders 


Developing 


Fidelity and Surety Bonds, Automobile, 
Elevator and General Liability, Accident, 
Health, Burglary and Plate Glass Insurance 


Appreciate the co-operation of the 


Massachusetts Bonding 
& ‘Insurance Company 
BOSTON T. J. FALVEY, President 


Paid-in Capital, $2,000,000 Write for Territor 











all the new rates show an average reduc- 
tion of about 3 percent over those pre- 
viously in force. 
The following are liability rates for 
passenger cars in 17 leading cities: 
NEW YORK CITY 


Ww x = 
SOS caves cunes cues $87 $107 $136 
Property Damage........ 24 30 38 
NEW YORK Se 
CRODEMRY ccncccscooceecers 50 51 
Property Damage........ 3 16 20 
BUFFALO 
DE occ tesseneaewads 46 57 73 
Property Damage........ 17 21 26 
NEWARK 
DO acted need bécbens * 32 40 
Property Damage........ 13 16 
JERSEY city 
RATES oc ccicnscwnseseese 41 50 61 
Property Damage........ 13 16 20 
CHICAGO 
CR 6. 63 kcawndtagecees + 32 40 
Property Damage........ 13 16 
PHILADELPHIA 
RAGE 4.0-0:0.0:00:0:6:0:0 0:00:08 48 59 75 
Property Damage........ 17 21 26 
DETROIT 
RED sc invieccsccstcads 19 23 28 
Property Damage........ 9 11 13 
CLEVELAND 
Fs OTTER ee 33 40 51 
Property Damage........ 15 18 22 
ST LOUIS 
RNES 5 ccccnvandsnwen se 45 57 
Property Damage........ 11 13 16 
BOSTON 
RO no 5605s cb0deeses 41 50 61 
Property Damage........ 15 18 22 
BALTIMORE, 

PREY 2isswecne wed ence 32 40 
Property Damage........ it 13 16 
"PITTSBURGH 
DE ad Vind evan ce we 36 46 
Property Damage........ 16 20 
CINCINN Ain, 

REY cc ascrseneeedave 26 34 
Property Damage........ 13 16 
NEW ORLEANS 
SURED caster vavcesaand 20 25 
Property Damage........ 11 13 
LOS. peeveuees - 

CP eee eer 20 25 
Property Damage........ 11 13 
SAN. FRANCISCO 
Pn eR PT 26 34 


Property 

Cars of Sealine makes included under 
symbol W are: Dodge, Chevrolet, Chrys- 
ler (4), Ford, Maxwell, Nash (43) and 
Overland (4). 

Cars of leading makes included under 
symbol X are: Buick, Chalmers, Chrys- 
ler (6), Essex, Franklin, Hupmobile, 
Jordan, Kissel, Nash (6), Oakland, Olds- 
mobile, Overland (6), Rickenbacker (6), 
Stearns-Knight, Studebaker (light 6) 
and Willys-Knight, 

Cars of leading makes included under 
the Y symbol are: Cadillac, Cunningham, 
Fiat, Hudson, Lincoln, Locomobile, Mer- 
cedes, Minerva, Packard, Pierce-Arrow, 
Renault, Rickenbacker (3), Rolls- -Royce, 
Studebaker (big 6) and Stutz. ; 


ANALYSIS DISPROVES “LOW 

COST” ASSERTIONS MADE 

(CONTINUED FROM PAGE 37) 

impairment or assessment, including 
liquidation cost,” is taken from the mas- 
ter’s report. The other columns were 
either prepared by Mr. Houston or were 
computed from his figures. 


Exhibit Is Condensed 
In this condensed exhibit, intermediate 
columns used in arriving at other col- 
umns are omitted when they add noth- 
ing to the showing. For instance, the 


columns “Management expenses” and 
“Net premiums” are omitted because 
they are simply 30 per cent and 70 
percent. respectively, of the first col- 
umn, “Earned premiums booked.” 
Instead of the losses in figures, the 


loss ratios are given because the ratios 
afford an immediate comparison with 
the amount available for losses, which 
is 70 percent. Furthermore, the column 
headed “Loss impairment” gives a more 
vivid view of results than a mere total 
of the losses. 


Shows Premiums Below Cost 


The “Earned premiums booked” are 
the basis of assessment. Every sub- 
scriber who paid or should have paid 
premiums for any of the quarterly pe- 
riods shown will have to pay, in addition, 
the percentage shown in the percentage 
column under the heading “Total im- 
pairment or assessment.” The latter col- 
umn shows the percentage by which the 
premiums fell short of meeting the pol- 
icyholders’ obligations for the period. 
In other words, it shows how much the 
actual cost of the insurance exceeded 
the premiums asked of policyholders. 

No Advantage in Reciprocal Plan 


Several observations are to be made 
on the assessment column. First, the 
actual deficiency is greater than the 





average cut in rate. The Associated 
Employers was accused of cutting rates 
from 10 to 20 percent. The deficiency 
for nearly every quarterly period is far 
in excess of the supposed cuts. 

In other words, when the policyhold-. 
ers make up the deficiency, which they 
will have to do, their insurance cost will 
be more than it would have been ip 
stock companies. Thus the theory that 
a reciprocal, because of supposed advan- 
tages in selection, expense, or under- 
writing, can write insurance cheaper 
than stock companies, is utterly dis- 
proved. The higher cost in the recipro- 
cal is shown quarter by quarter and year 
by year over a term of nearly three 
years. 


Pure Underwriting Loss 


It is to be observed further that this 
is a pure underwriting exhibit. The as. 
sessment column is not affected by divi- 
dends or “savings” that were erro- 
neously allowed. The court has ordered 
the recall of savings, and the sums 
shown under the heading “Savings re- 
called” were credited back before the 
assessment was computed. In other 
words, the assessment, or underwriting 
deficiency, is the same as if no savings 
had ever been allowed. 

It is to be observed further that the 
liquidation expense is only about 26 
percent, or 4 percent less than the man- 
agement expense as a going concern, 
The meaning of this is that if the ex- 
change, as a going concern, had col- 
lected enough to cover its ‘underwrit- 
ing, it would have collected all that the 
receiver demands in the assessment, and 
4 percent more. 


Conditions Bad Long Ago 


The column “Total from members not 
in arrears” shows how much the mem- 
bers who thought they were all square 
will have to pay in, above what they 
expected to pay. It shows how bad 
things really were, a long time ago, and 
how they were made worse by the dec- 
laration of false dividends or savings. 
The striking thing about this column, 
in connection with the receivership, is 
the evidence that a reciprocal member 
may not know for several years what 
his insurance is to cost. Neither divi- 
dends nor premiums are any evidence 
of cost. Only a post mortem can tell 
the facts, and no settlements are final. 


Knocks Out the Alibi 


The column “Premiums earned but 
not collected” is principally of interest 
for the light it throws on the “alibi” for 
the failure. Reciprocal apologists say 
the Associated Employers got into 
trouble through bad collections. This 
column shows collections were not bad 
till the second quarter of 1924, when the 
insurance commissioners took posses- 
sion. In other words, the exchange hit 
the rocks before the members began to 
fall away. This is further verified by the 
yearly totals in the first column. Every 
company in 1921 dropped below 1920, 
but columns (A) and (G) conclusively 
prove that it was not poor collections 
that caused the Associated Employers 
wreck. 

Long History of Insolvency 


It is significant that the records show 
the five exchanges merged to form the 
Associated Employers were also insol- 
vent. It was testified during the hear- 
ings before the special master last sum- 
mer that it took $100,000 of the Asso- 
ciated Employers’ funds to clear off the 
obligations of the five exchanges. This 
was in addition to the assets brought 
into the consolidation by the exchanges. 

Thus the greatest example of recip- 
rocalism, when brought out for exami- 
nation in daylight, with nothing to show 
but figures, exhibits a practically con- 
tinuous record of insolvence. There 
are three definite stages. First, from 
organization around 1912 to Jan. 1, 1917, 
closing with insolvency. 
war period of inflation, 1917 to 1920, 
closing with an impairment due to the 
payment of unearned dividends or “sav- 
ings.” Third, Jan. 1, 1921, to July 28, 
1924, ending with the greatest wreck in 


Second, the : 
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insurance ‘ history. Liabilities were | Contractors Interinsurance Exchange, | 
$3,200,000 in excess of the assets. Texas Indemnity Exchange, Wisconsin | 


The five concerns merged in 1917 | Employers Exchange and Kansas Inter- | 


were Illinois 


Indemnity Exchange, | insurers Exchange. 








. 
| CONDENSED EXHIBIT OF UNDERWRITING 


EXPERIENCE ! 







































































if 
| Associated Employers Reciprocal—1920 to 1924 
| if 
(G) 
(D)_ (F) Prems. 
(A) (C) Totalimpairment (B) Total from earned 
Earned (B) Loss or assessm’t incl. Savings members above but 
prems. Loss impair- liquidation cost recalled book prems. not col- 
booked ratio ment Amt. Pet. Amt. Pct. Amt. Pet. lected | 
1920 | 
$ $ $* $ $ | 
ie. sebenn Wébeghe bene deeded Gee Ghbawebe  axeee 2,171 
ct wtihese.  eSeestne wakae ” “eae ete weipewwee sealede 1,054 
a> a aed ee weaigen ) wateaae Baki. eckne aiccee wise) . ale ata cine 2,415 | 
ee weeeee Geeseke Seema” omens gt Per ere 2,638 
i Te “ss “asshse” Aub esas eens 149,820 5.5 149,820 5.5 8,278 | 
1921 
1 a. . 451,612 67 714,508 29,811 6.601 52,932 11 2,743 17.601 2,785 
8 Gecces 417,292 77 27,607 76,237 18.269 48,909 11 125,246 29.269 3,111 
S Gicess 371,402 79 32,358 78,244 21.067 43,531 11 121,775 32.067 5,072 
S Gececs 415,309 82 49,017 101,990 24.557 48,677 11 150,667 35.557 6,193 
Total.1,655,616 76 94,474 286,282 17.292 194,048 11 480,330 28.292 17,161 | 
1922 
EE Giawee 345,253 90 70,201 116,968 33.879 40,466 11 157,434 44.879 4,501 | 
er 362,543 87 63,235 111,203 30.67 42,492 11 153,695 41.673 5,362 | 
i ae 430,496 93 99,493 162,760 37.808 50,457 11 212,217 48.808 6,571 | 
4 Q.-ee- 512,431 82 59,936 148,894 29.056 60,060 11 208,954 40.056 8,721 | 
Total.1,650,723 88 292,865 539,825 32.702 193,475 il 733,290 43.702 25,155 | 
1923 
1 q..... 498,760 92 111,294 186,131 37.319 58,458 11 244,589 48.319 11,829 
ft 511,058 89 95,548 161,012 31.506 59,899 11 220,911 42.506 17,546 
7 a 491,081 88 86,421 149,980 30.541 ...... ** 30.541 26,781 | 
6 Gucsce 473,500 99 138,337 213,372 45.062 ...... Sia ** 45.062 50,17% | 
Total.1,974,400 92 431,599 710,495 35.985 118,537 .. 829,032 ..... 106,328 
1924 
Y er 479,877 108 180,546 262,292 54.685 ...... ss ** 54.685 94,988 | 
Ce 459,555 89 89,078 145,350 31.628 ...... a ** 31,628 257,452 
SF Qecwse 125,705 100 38,307 60,945 48.483 ...... ‘i ** 48.483 105,584 
Total.1,065,138 99 307,931 466,587 43.993 ...... re 43,993 458,025 
Rees 1s vaweee:, sagt POEM, ., scsesscs vacce Se 
Agegre.... ar 26 Gewese 2,005,189 31.598 655,701 .. 2,660,890 ..... $619,873 
*Savings paid in 1920 are allowed in part. No savings paid after 2nd quarter 


of 1923. Surplus. §Includes $4,926 of uncollected premiums prior to 1920. **See 


column (D). 
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NEWS OF COMPANIES 











| miums, $94,285; reserve for unpaid 
| claims, $8,598; capital, $200,000; surplus, 


Auto, Lines ........ $ 76,035 $ 22,159 


Bankers Mut. Auto., Ind.—Admitted ; capital, $100,000; net surplus, $86,118. 


assets, $118,234; reserve for unearned | Business in 1925: 








premiums, $69,659; reserve for liability, | Prems. Losses 
$32,310; commissions, brokerage and | Fidelity ............ $ 20,091 $ 2,344 
other charges due, $5,671; surplus, | Surety ............. 17,350 8,149 
| $10,593. Business in 1925: 
Prems. Losses BOCK cécnceecees $ 37,442 $ 10,493 
Auto, Liability...... $ 33,807 $ 3,811 x * x 
p 7 
Auto, Theft..ss...., 12,550 10,758 |, Seuth Dakota Employers Protective — 
Main... -.). 3.205 399 Total admitted assets, $114,576; reserve 
Auto. Prop. Damage. 20,970 3,827 for unearned premiums, $36,456; reserve 
Auto Collision : 76.856 40.100 | f r unpaid claims, $39,492; commissions, 
5 ss pw , a | brokerage and other charges due, $50; 
" all other liabilities, $1,170; net surplus, 
Totals .........++- $ 167,309 $ 66,330 | 536 406. Business in 1925: 
* * * Prems. Losses 
Economy Auto Assn. Ill—Admitted | Workmen’s Comp....$ 80,889 $ 41,563 
assets, $155,994; reserve for unearned | *x * * 
premiums, $40,412; reserve for unpaid | Title Guarantee & Casualty, Mich.— 
claims, $20,939; surplus, $94,642. Busi- | Admitted assets, $120,612; reserve for un- 
ness in 1925: | earned premiums, $4,305; reserve for un- 


Prems. Losses | paid claims, $2,500; commissions, brok- 
Auto., all coverages....$169,101 $55,403 | erage and other charges due, $4,169; all 


x * * | other liabilities, $500; capital, $72,987; 

| =. 6 ‘ on. . 

Illinois Motor Casualty—Admitted as- | surplus, $39,200. ee a oo 
sets, $415,868; reserve for unearned pre- eS: Paes ee $ 84,253 $ 24,034 





North Dakota Situation Clarified 


* & & | BISMARCK, N. D., Jan. 19.—Many ap- 
Michigan Mutual Auto.—Total ad-/| plications for permits to operate taxi- 
mitted assets, $55,841; reserve for un- | cab service between cities in North Da- 


$116,373. 





| earned premiums, $30,414; reserve for | kota have been received by the state 


unpaid claims, $4,446; surplus, $20,981. | railroad board at Bismarck, as the re- 


| Business in 1925: | sult of the test case in police court at 


Prems. Losses Bismarck in which J. H. Huesers, Minot 
taxi driver, was fined $100 and costs, It 

* * * was stated by a board member that some 
Mutual Plate Glass, Ohio.—Admitted | of the objections by taxi companies to 


assets, $369,878; reserve for unearned | observing the state law have been re- 


| premiums, $157,537; reserve for unpaid | moved by the fact that one insurance 


claims, $10,242; commissions, brokerage | policy is now sufficient to cover property 
and other charges, $21,383; reserve for | damage and liability cases insofar as 


| contingencies, $10,000; net surplus, | the state board is concerned. Hereto- 


$176,715. Business in 1925: | fore one of the reasons given by taxicab 
Prems. Losses | companies for their reluctance to com- 

Pinte GIASS. «ccccces $ 318,162 $ 113,991) ply with the law was that the cost of 
Set sf | insurance would be materially greater. 


Northwestern Trust Co., N. D.—Ad- 
mitted assets, $504,194; reserve for un- 


The case tried at Bismarck ranks as the 
first prosecution under the law, which 


| earned premiums, $11,415; reserve for | became effective July 1, and is regarded 


unpaid claims, $7,226; commissions, brok- | as a test case, It may be appealed to a 
erage and other charges due $37; cash} higher court. 
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Incorporated 1898 Home Office Buildings Capital and Surplus over $10,000,000.00 


GENTS find us constantly rearranging our facilities and adopting almost daily innovations in 


better Service features. 


The reason for this is that every morning when we open for business we consider ourselves 
on a more advanced front. We do not rely on our past record and get in a rut. What we 


try to do is to attract Agents and business by 


for the future. The Maryland considers that the best way to keep well 
established is to re-establish itself every day by new 
and better Service. 


Maryland (Casualty Company 


Baltimore 


Stands for cAmerican cAgency System 


© 
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the way we are doing things now and building 


Complete Proteétion for cAgents and their (lients 
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GENERAL ACCIDENT 


FIRE AND LIFE 
ASSURANCE CORPORATION, LTD. 








Accident and Health, Burglary, Plate Glass, 

Steam Boiler, Automobile Liability, Property 

Damage and Collision, Elevator, Teams, Public 
Liability and Workmen’s Compensation 








FREDERICK RICHARDSON, United States Manager 
General Building 4th and Walnut Streets 
PHILADELPHIA 

















INDEMNITY COMPANY 
HOME OFFICE 
84 WILLIAM ST., NEW YORK 


CASUALTY INSURANCE 
FIDELITY and SURETY BONDS 


The Eagle Stands on the 
Pinnacle of Fair Methods 
and Losses Justly Paid 
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COLLISION INSURANCE AT HALF PRICE 


A new five-point full coverage policy issued by an Old 
Line Stock Company to the Good Driver, which costs just 
one-half the regular collision premium, with the usual dis- 
counts (other coverages standard). 








Write for information concerning General Agency in 


OHIO—INDIANA—KENTUCKY AND WEST VIRGINIA 
THE AMERICAN LIABILITY COMPANY 


C. H. SANDERS, Secretary 
Cincinnati, Ohio 
ALCO SERVICE Established 1910 
SIX MONTHS’ CREDIT ON PREMIUM PAYMENTS 
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WORKMEN'S COMPENSATION 4 





SENIOR GAVE ANNUAL REPORT 


Annual Meeting of the Compensation 
Inspection Rating Board of 
New York Held 


The annual meeting of the Compensa- 
tion Inspection Rating Board of New 
York was held last week, the new mem- 
bers of the governing committee being 


| John L. Train, Utica Mutual; Charles E. 


Morrison, Utilities Mutual; Charles G. 
Smith, State Insurance Fund; T. U. Ly- 
man, Aetna Casualty, and Frank G. 
Morris, Ocean Accident. General Man- 
ager L. S. Senior reviewed the revision 
of rates which occurred during the year. 
In his report Mr. Senior said: 

“Among the competitive methods to be 
deplored is the practice followed by field 
representatives who select a particular 
group for purpose of solicitation, repre- 
senting to such group that special efforts 
will be made to bring about changes in 
basic rates, in rules in classifications. 
From time to time we receive informa- 
tion to the effect that certain employers 
in a particular trade have been ap- 
proached with offers to accept policies in 
a particular insurance company on the 
understanding that the company will 
exert pressure on the rating board to 


change its rules on division of payroll 
or to change its basic rates for the 
classification 


Tactics Unprincipled 


“These misleading promises are usually 
predicated on the argument that organ- 
ized attempts to 
are likely to meet with success. We hold 
these tactics to be unprincipled and we 
believe that solicitors using these 
methods 
prospective policyholders. 
in the rules of the board will come 
about, not through pressure, but as a 
result of careful study and analysis of 
the latest available experience. 

“T feel sure that companies engaging 
in this sort of practice will not be looked 
upon with favor by the board or any 
of its committees. We also note that 
infraction of the rules is commonly de- 
fended by the plea that it was necessary 
to make ‘practical concessions’ to agent, 
broker or policyholder. It would be a 
fine thing if we could educate our people 
to realize that ‘practical concessions’ to 
agents, brokers and policyholders tend 
to degrade and demoralize the business 
of insurance.” 


Any changes 





Minnesota Accidents Reduced 


ST. PAUL, Jan. 19—A decrease of 65 
fatal industrial accidents in Minnesota 
for 1925 is reported by the Minnesota 
industrial commission in its review of 
the year’s activities. The report also 
shows a decrease in the total number of 
compensable accidents for the year. 


As part of the activities of the commis- | 


sion during the year, the commission 
cites an intensive campaign against the 
manufacture and sale of unguarded farm 
machinery and the construction of faulty 
scaffolding, each of which has been the 
cause of many accidents during the past 
year. 


Question Virginia Governor’s Figures 


RICHMOND, VA., Jan. 19.—It was re- 
ported that Governor Trinkle in his mes- 
sage to the general assembly would 
recommend adoption of a state monopo- 
listic plan of writing compensation in- 
surance, but he did not do so. He con- 
tented himself with citing figures bear- 
ing on the present plan of writing this 
cover in Virginia. He said that since 
the present Virginia act went into effect 


| employers had paid companies $11,540,998 


|} and that $4,369,842 had gone to profits 
| and expenses of the companies, 


the re- 


| mainder being paid out in settlement of 


claims. 
Insurance men who write this line say 


| he evidently failed to take into calcula- 
tion that a sum equal to approximately 


one-third of the total claims awarded 
was paid out for medical attention. They 
also question his statement that 27 
states now have the monopolistic plan. 
That not more than five or six states, 
as far as they can learn, have such plans 
in operation. How he could have imag- 
ined that such a large number had gone 
on this basis is more than they can 


¢| guess, 





are prejudicing the rights of | 


change existing rules | 


COMPROMISE HELD ILLEGAL 


Agreed Settlement Between Employer 
and Employe After Award by Com- 
pensation Board Prohibited 





The court of appeals of Kentucky has 
ruled that an employer and an em- 
ploye may not compromise an award 
made by the Kentucky workmen’s com- 
pensation board without the consent of 
the board. The court of appeals re- 
versed a decision of the Jefferson circuit 
court. Assistant Attorney-General By- 
ers, representing the compensation 
board, appealed a judgment sustaining 
a compromise between Thomas J. Mc- 
Guire, an employe injured in structural 
iron work and L. V. Abbott, his em- 
ployer, of Louisville. The board had 
rendered an award in favor of Mr. Mc- 
Guire, after which the employer and em- 
ploye attempted to compromise the 
award. Mr. Byers contended that com- 
promise settlements were excluded by 
limitations imposed by statute upon the 
appellate jurisdiction of courts in indus- 
trial accident cases decided by the com- 
pensation board, and that agreed settle- 
ments of awards without consent of the 
board are prohibited by law. The court 
of appeals held that the lower court 
erred in overruling the demurrer ques- 
tioning the court’s power of jurisdiction, 


Self-Insurance Is Costly 


It has been announced that the Deg- 
nan-McConnell Coal Company, operat- 
ing the mine at Wilburton, Okla., in 
which 91 miners were killed last week, 


| carried its own compensation insurance. 


| The 


state industrial commission of 
Oklahoma has adopted a policy of al- 
lowing a flat compensation of $9,000 for 
loss of life in industrial accidents, and 
at this rate the deaths of 91 men would 
cost the company $819,000. 


Pennsylvania Accident Report 


HARRISBURG, PA., Jan. 19.—The 
Workmen’s Compensation Bureau re- 
ports that mining fatalities totalled 38 
out of 143 fatal accidents in Pennsyl- 
vania in December. The remaining 
fatalities were classified as 75 industrial, 





| 26 transportation and public utilities an@ 


| land and Germany. 


four state and municipal. 

Seven of the fatal accidents occurred 
in the anthracite region despite the shut- 
down due to the big coal strike. Of the 
31 in the bituminous fields, seven were 
in Fayette county and five each in Alle- 
gheny and Cambria. The bureau re- 
ceived 12,755 accident reports. Total 
compensation paid was $1,029,383. 





Broaden Scope of Maryland Law 


BALTIMORE, Jan. 19—Precedent for 
the broadening of the scope of the in- 
dustrial accident law was established 
last week when in a unanimous order 
the state commission decided to award 
compensation to five girl employes of the 
Standard Gas Equipment Corporation, 
who were victims of lead poisoning. In 
a previous decision the commission had 
awarded compensation in a case of ben- 
zol poisoning. 

It is believed the commission will un- 
dertake to have the next legislature in- 
corporate into the compensation law cer- 
tain specific occupational diseases. As 
at present drawn the law is written in 
general terms and so gives rise to fre- 
quent contests. The cases last week 
were contested both by the company in 
whose plant the lead poisoning had been 
contracted and its insurer, the American 
Mutual Liability. 


Tells of Canadian System 


WINNIPEG, Jan. 18—Manitoba and 
Ontario have the most liberal scale of 
industrial insurance in the world, de- 


clared Maj. C. K. Newcome, commissioner 
of the workmen's compensation board of 
Manitoba, in an address to the Kiwanis 
Club here. 

Major Necombe traced the growth of 
compensation insurance from the earliest 
date and spoke of the parallel develop- 
ment of compensation insurance in Eng- 
In the latter country, 
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he said, Bismarck, alarmed at the growth 
of socialistic ideas, created a vast scheme 
of compensation designed to instil in the 
worker’s mind the ideal of a paternalis- 
tic government. 

The speaker said that in Manitoba the 
compensation board sees to it that 94 
cents out of every dollar contributed 
reaches the workmen. 





Texas Laundries Want Lower Rate 

Texas laundry owners plan to petition 
the state for a revision in compensation 
rates. The matter was discussed at the 


annual meeting of the Texas Laundry 
Owners Association at San Antonio last 
week. 

Speakers before the convention as- 
serted that the laundries of Texas should 
| be given the benefit of not only a fair 

and just rate but that they should be 
| amenable to a properly fixed standard of 
| safeguards as set out in the policies. 
“These rules should be made in Texas 
and not in New York,” was the keynote 
of the speeches. It was stated that the 
| Texas laundry owners had statistics to 
show that they are paying too much 
premium. 
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TO OPERATE ON STOCK BASIS 


Associated Insurance Company of Cali- 
fornia Changes to Legal Reserve 
Plan With $500,000 Capital 


SAN FRANCISCO, Jan. 20.—The 
Associated Insurance Company of Cali- 
fornia is undergoing a process of re- 
organization on a stock legal reserve 
basis with an authorized capital of $500,- 
000, in conformity with the laws of 
California. The company was organized 
two years ago to transact life, accident 
and health business on an assessment 
plan, but did not begin to issue life 
policies until the last quarter of 1925. 

At the recent annual meeting of the 
company, the following board of direc- 
tors was elected: A. Silvers, president; 
Albert Casper, vice-president; Leon M. 
Ray, secretary; William F. Duffy, treas- 
urer; Dr. E. J. Casper, medical direc- 
tor. The company is-issuing life insur- 
ance policies on a strictly legal reserve 
basis, maintaining its reserve under the 
Illinois 34% per cent standard, and de- 
posits of the reserve are being made 
with the state department under regis- 
tration as the policies are issued. At 
present, the company operates only in 
California and to a small extent in 
Nevada. 

The financial statement as of Dec. 31, 
1925, shows that the premium income in 
the accident and health department last 
year was $211,638, with a loss ratio of 
34.7 per cent. In the life department, 
which was inaugurated in the autumn of 
1925, $1,106,000 was written, the pre- 
mium income being $25,013. 


Travelers Gets Studebaker Group 


The Studebaker Company has taken 
group insurance in the Travelers esti- 
mated to aggregate $40,000,000 of life in- 
surance and $40,000,000 of accident in- 
surance with weekly benefit insurance 
of $6,000,000. The insurance was placed 
through John H. Lloyd of South Bend, 
Ind. It was written on a cooperative 
basis, the company and the workers 
sharing the cost. This gives the Travel- 
ers’ group production for 1926 a flying 
Start. 


Interstate Reports Gain 


A net increase of 8,500 policies for 
1925 was the record made by the Inter- 
State Business Men’s Accident of Des 
Moines. A statement submitted to 
policyholders by Ernest W. Brown, sec- 
fetary-treasurer, shows that the com- 
pany has assets of $566,071. It now has 
4 total of 81,000 policies in force. 

_ The women’s department established 
m 1925 has made rapid strides, and is 


Provisions of the policy, it was said. 


C. D. Livingston Is Dead 


Cc. D. Livingston, manager of the 
United States Life & Casualty at Hous- 
ton, Tex., died a few days ago. 


Provident’s New Group Plan 
CHARLESTON, W. VA., Jan. 19—J. W. 


Kirksey, vice-president of the Provident 
Life & Accident of Chattanooga, accom- 
Panied by WM. H. Huddleston, state agent | 
of Huntington, W. Va., were recent visi- | 


wl in Charleston. This company is 
lacing a new group insurance policy in 


‘al operations which supplements the | 


State compensation program. 


TO KEEP MONTHLY BUSINESS 


President Falvey Denies Reports Mas- 
sachusetts Bonding Will Drop 
Industrial Department 


T. J. Falvey, president of the Massa- 
chusetts Bonding, in a circular letter to 
agents regarding the removal of the ac- 
cident and health general offices from 
Saginaw, Mich., to Boston, states defi- 
nitely that the company has no inten- 
tion to discontinue writing accident and 
health insurance on the monthly pay- 
ment plan. There were some rumors 
that the industrial department would be 
discontinued. President Falvey says 
that this branch of the business is too 
important to be looked upon as any but 
one of the leading feeders of the com- 
pany. President Falvey says that any 
rumor of discontinuance is malicious and 
unfounded. 

Preparations for the removal from 
Saginaw to Boston are now well under 
way, and it is planned to have the de- 
partment open and ready for business in 
Boston on Monday, Jan. 25. 

It is believed that the change will 
expedite the handling of business, even 
for agencies which geographically are 
nearer to Saginaw, by reason of the 
superior mail service to and from Bos- 
ton. The points in the central states, 
south and southwest, will be actually 
as-close or closer in point of time for 
transit of mails, while western and Pa- 
cific coast points will not experience 
delays incident to mails connecting on 
and off from transcontinental lines as 
has been the case with Saginaw. 


Plan Non-Cancellable Conference 


The Massachusetts Accident, the first 
company to write non-cancellable dis- 
ability insurance and also the first to 
hold a special conference of agents writ- 
ing this form of business, found the 
meeting last year so successful that an- 
other will be held in Boston the latter 
part of April. Agents who qualify to 
attend this conference will have to write 
at least 10 applications upon which the 
premiums will equal or exceed $1,000, 
premiums to be paid in cash between 
Jan. 15 and March 15. 


National L. & A. Promotions 


The National Life & Accident has an- 
| district the promotion of G. C. Lynch, 





district manager at Atlanta, to manager 
of the southern division, following the 
| merger of the southeastern and southern 
divisions into one grand division, of 
| which Manager Lynch will have charge. 
| He entered the company’s service as a 
| youngster in the Chattanooga district, al- 
most 25 years ago. 
| Two new districts have been created at 
| Atlanta. A. T. Lynch, supervisor of the 
southeastern division, becomes manager 
of the No. 1 district and Superintendent 
George W. Hemperly of No. 2. 

Superintendent W. Tinsley, formerly of 
Dallas, has been transferred to Little 
Rock, where he has charge of the Pine 
Bluff staff. 

M. B. Hanes of Springfield, O., has been 
promoted to a superintendency there. 


Opens N ow Offices 


The Fidelity Life & Accident of Louis- 
ville shows a $2,800 weekly debit in- 
crease as the result of its operations 
| during 1925. The company is opening 
| an office in Columbus, O., this week. It 
will be in charge of W. A. Pine, formerly 
\ 


assistant manager at the Cleveland 








This company’s reputation for 
prompt and satisfactory adjust- 
ment and settlement of claims 


is well established. 


Responsible active agents de- 
sired for Illinois, Indiana, Iowa, 
Kentucky, Michigan, Minnesota, 
Missouri, Nebraska and Ohio. 


Capital $1,000,000 fully paid in 
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CENTRAL WEST CASUALTY COMPANY 


HOME OFFICE 941 JEFFERSON AVE. EAST 


DETROIT, MICHIGAN 


























**An American Company’’ 


Pertinent Facts 


Every Agent Knows 
or Should Know 


‘THE Georgia Casualty Company writes all lines of 

casualty insurance including—Automobile, Burg- 
lary, Property Damage, Plate Glass, Liability and 
Workmen’s Compensation. 


When the Georgia Casualty speaks of Service—it means 
service plus, the kind that allows the agent to handle 
his own property damage adjustments if he so desires, 
that wins new clients and holds the old ones by a 
liberal adjustment policy. 

The ratio of Assets to Liabilities is most favorable, one 
of the highest in the United States—denoting finan- 
cial strength gained through satisfactory service. 


The Georgia Casualty operates in thirty-nine states 
and has a premium income of over $3,250,000. 


We want agents where wejare not |now represented 
We can show you why you need us. Information 
costs you nothing. 


Georgia Casualty Company 
W. E. SMALL - President 
Atlanta, Georgia 


Central Department 
W. W. Heise, Mgr., 721 Insurance Exchange, Chicago 
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office. The Detroit office for the Fi- 
delity Life & Accident was opened in 
December and is in charge of Albach & 
King, With offices on Gratiot avenue. 





Auto Leads as Accident Cause 

BALTIMORE, Jan. 19—About 30 per- 
cent of the accident claims paid last year 
by Baltimore companies were for auto- 
mobile accidents, according to records 
just made public. Accidents in the home 
now represent only 15 percent of the 
total of paid claims, whereas a few years 
ago they headed the list. Company offi- 
cials said this might lead to the infer- 
ence that the average American family 
is living more in its automobile than in 
its home. 

Only 5 percent of all accidents are 
caused by travel other than by automo- 


bile, the records show. Sports caused 
10 percent of the total. Falls on the 
street and accidents in elevators and 


public buildings are about 
number of accidents in private homes, 

Records for the last year reveal a 
series of claims resulting from accidents 
attributable to the radio. With acid- 
fiiled batteries, recurrent short-circuits 
and lofty aerials, in the rigging of which 
falls are not of infrequent occurrence, 
the radio has brought new hazards into 
the American home. 

Bottles of soft drinks continue to ex- 
plode, persons continue to take poison 
in mistake for medicine and the man 
who lights a match to see whether the 
gasoline tank of his motor car is filled 
is perennial, the records show. 





Missouri State’s Accident Business 

The accident and health department of 
the Missouri State Life had a total pre- 
mium income in 1925 of $551,694. 
mark is considered very excellent in 
view of the department being but four 
years old. 


The winners of the Missouri State ac- | 


cident harvest campaign have been an- 
nounced. M, M. Saslaw, general agent 
at Akron, O., won first honors in Class 
1; T. G. Petrini of Pittsburgh, Pa., in 
Class 2, and H. F. Wheedon of Colum- 
bus, O., in Class 3. Each received $100 
in cash. Class 1 included winners 
former contests; Class 2 all agents who 
participated in previous contests and 
qualified for bonus, and Class 3 all other 
agents, 


Enters Million Dollar Class 
Directors of the Washington Life 
Accident of Chicago will meet in Chi- 
cago Jan. 26. This company in 1925 
tered the million dollar annual premium 
income class with a total premium in- 
come of about $1,100,000. 


Inter-Ocean’s Increase 
The annual meeting of the 

of the Inter-Ocean Casualty is to be 
in Cincinnati Jan. 28. 
report on the business of the 
not complete but the total 
income for 1925 will reach 
The 
income 
The 
vention will be 


is 


$1,000,000 in the last three 


held in April. 


Time Shows Gains 


The Time of Milwaukee held its annual 
meeting last week, reelecting the old 
officers and directors. The company had 


a good year last year, the 


and assets showing a substantial in- 
crease. 

Niemeyer Succeeds McNiece 
James MecNiece, who has been in 
charge of the Buffalo, N. Y., agency of | 
the Industrial department of the General 
Accident for the past 11 years, has re- 

signed on account of ill health. 

George Niemeyer of Wilkes-Barre, Pa., 
who entered the business there as 
spare time agent two years ago and hs id 
made an excellent record in that city, 
succeeds Mr, McNiece at Buffalo. 


. N. Wicks Transferred 
BALTIMORE, Jan. 19—John 
for the past year superintendent of 
development division of the fidelity 
partment of the Fidelity & Deposit, 
been recalled to the administration 
partment. The work which he 
performing in the fidelity 
will be assumed by George 
Henry, superintendent of the bond 
index division, 
duties. 
National Surety Dividend 
An extra cash dividend of 2 
will be paid by the National Surety 
stockholders of record Feb. 15. 
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premium 
$1,912,000. 
company has increased its premium 
years. 
Inter-Ocean Casualty producers con- 
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TWO aan IES PART 


FALCONER GETS THE PHOENIX 


H. P. Jackson Is to Be Made President 
and General Manager of the 
Norwich Union 


NEW YORK, Jan. 20.—Effective 
Mar. 3, the Norwich Union Indemnity 
land the Phoenix Indemnity both of this 
city, which have been under the one 
| management since the formation of the 
\latter organization in 1922, will part 
| company, each pursuing an independent 
| course and under separate management. 

Walter G. Falconer, now president 
and general manager of both 
tions, will hold these positions with the 
Phoenix Indemnity after the annual 
meeting in March. It understood 
| H. P. Jackson, now vice-president, will 
| be elected president and general man- 
lager of the Norwich 

The severance of relations follows the 
sale by the Phoenix Assurance of Lon- 
| don in July last of control of the Nor- 
| wich Union Fire, which in turn owns 
the Norwich Union Indemnity, 
| Norwich Union Life of England. The 
Norwich Union Indemnity was launched 
the latter part of 1919 and writes prac- 
| tically all forms of casualty business. 
The Phoenix Indemnity was organized 
| three years later, and transacts the same 
classes of risks, the two companies are 
served by the one management and 
head office staff, though each has a sep- 
arate field representation. 

Last year the premium income of the 
Norwich Union Indemnity was $2,800,- 


is 


institu- | 


Union Indemnity. | 


to the | 
| Fidelity & Casualty, 


NO PLATE GLASS MOVE 
ACTION POSTPONED ON 50-50 


Moore Bureau Will Wait Until 1925 
Experience Is Completed Before 
Reading Decision 


At a meeting held last week the sub- 
scribers to the Moore Plate Glass Rat- 
ing Bureau discussed the possibility of 
taking up the 50-50 policy. It was de- 
cided to do nothing further on the mat- 
ter until the experience of 1925 could 
be reviewed and until the experience 
of the Employers Indemnity of Kansas 
City, which has exploited this form of 
policy considerably could be examined. 

The Bureau considered two proposi- 
tions: First, the Employers Indemnity 
form; second, the Fidelity & Casualty 
coinsurance form. It is thought that if 
any action is taken, both the Fidelity 
& Casualty and the Employers Indem- 
nity forms will be adopted. 

If the Employers Indemnity form is 
adopted, a minimum premium for such 
risk will be $100. 

The Fidelity & Casualty policy is one 
by which the assured pays half the pre- 
mium and then stands half the losses. 
N. D. Sterling, vice-president of the 
states that going by 
the average plate glass loss, the assured 
with a $400 premium will be ahead of 
the game until he has had eight losses. 
This form amounts practically to the 


| sale of replacement service, with the in- 


surance company standing half of the 
losses. 

It is said that the Employers Indem- 
nity has had a $90,000 increase in its 


plate glass premiums during the past 
year. In view of the fact that prac- 


| tically none of the big companies have 


000 and that of the Phoenix Indemnity | 


about $1,800,000. Each company is rep- 


shown a plate glass increase and that 


many of them have shown a decided 
| loss, this is a rather significant figure. 
In view of the fact that most of this 


resented in virtually all of the states. | 


Norwich Union maintains 
offices at San Francisco, Chicago and 
Boston, and has field men’s offices at 
two or three other important centers. 
The company has been continuously 
under the management President 
Falconer since its organization, Mr. Fal- 
coner coming to its service from the 
Hartford Accident & Indemnity. 


The 


of 


Jackson’s Successful Career 

Mr. Jackson, who will direct the des- 
tinies of the Norwich Union Indemnity 
in the future, is a native of Bar Harbor, 
Me., where he was born in 1889. He 
received his schooling at Montpelier, 
Vt., subsequently graduating from Dart- 
mouth College. After experience 
in newspaper work, he joined the staff 
the American Fidelity at Montpelier, 
subsequently going with the New Eng- 
land Casualty at Boston. His next con- 
nection was with the Zurich and later 
the Hartford Accident & Indemnity. 
During the world war he served over- 
for two years, 
employ of the Hartford 
his return. His association with the 
Norwich Union dates from 1921, when 
he was appointed superintendent of the 
claim department. Later he ad- 
vanced to the secretaryship and again to 
the vice-presidency, maintaining at all 
times contact with the business 
producing force. He is accounted both 
a skillful underwriter 
eral executive. 

It is anticipated that E. 
of the head office of the Norwich 
Union Fire of England, will to 
this country during March, and in com- 
pany with Hart Darlington, the com- 
pany’s United States manager, and other 
interested parties, will arrange full de- 
tails of the separation movement. 
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was written on the 50-50 plan, it can be 
seen that it represents about $180,000 in 
premiums that was taken away from the 
other companies. 

Thos who advocate the adoption of 
the 50-50 plan say that they do not ex- 
pect that it will be widely used by 
agents. The agents will use it only to 
meet competition. One of the biggest 
reasons for the adoption of the plan is 
not that the companies have been losing 
plate glass premiums but that many 
agents have had large accounts dis- 
turbed because of this competition which 
they were unable to meet. For instance, 
an agent who was getting $5,000 in cas- 
ualty premiums from an _ assured, 
including a $500 plate glass premium, 
may have his standing in the entire 
account disturbed because of the fact 
that he cannot issue a 50-50 policy and 
save the assured a possible $250. Many 
of the advocates of the 50-50 form feel 
that it will enable the agents to line up 
some of the self insurers who are now 
carrying their own risks. 

Smith - Lawson- Coambs of Chicago 
have written a large volume on the 50-50 
form but their figures are not available. 


Dinner to Honor A. A. Jackson 


anniver- 
y ork 
& 


one of 


In recognition of his 25th 
sary of association with the New 
office of the United States Fidelity 
Guaranty, Adolphus A. Jackson, 


the assistant managers, was tendered a 
complimentary dinner by his associates 
in that citv Monday night. Attendants 
included President R. H. Bland, who 


spoke most complimentary terms of Mr. 
Jackson’s service to the organization. 





Hutchinson Visits Missouri 
i a 
surance 
St. Louis to study 
pensation situation 
there he conferred 
other business men 
facts. 


Hutchinson, secretary of the In- 
Federation of America, was in 
the workmen's com- 
in Missouri. While 
with insurance and 
in touch with the 


F. & C. AGENTS GATHER 


ALEXANDER AGENCY IS HOst 


Chicago Gathering of Fidelity and Cas. 
ualty Hears Officers Explain 
Celebration 


The Fidelity & Casualty held a meet- 
ing of the agents of W. A. Alexander & 
Co. in Chicago, Jan. 19, to explain the 
50th anniversary celebration of the 
company which will be held at New 
York City the second week of Sep. 
tember, 1926. Vice-Presidents Nelsoa 
Sterling and J. Ferres and Assistant 
Secretary Hale Anderson of the surety 
department were on hand from the home 
office. 150 agents attended the gather. 
ing. The celebration in September wil] 
be in the form of three or four days 
entertainment in New York to such 
agents as qualify by writing $3,000 in 
new casualty business or $2,500 of which 
$1,500 in the accident department, 
This requirement is expected to make 
it possible for a very large number of 
agents to attend. 

The Chicago meeting was one of a 
series which has been carried on during 
the past few months in various centers 
throughout the country. Only agents 


1S 


of record as of Nov. 1, 1925, may par- 
ticipate in the contest. In addition to 
the officers of the company, other 
speakers were W. A. Alexander and 
J. A. O. Preus. A number of resident 
managers from other offices attended, 
including C. H. King of Cleveland, 


George H. Conway of Milwaukee and 
H. V. Upington of Detroit. 


Would Change Massachusetts Law 


BOSTON, Jan. 20.—Two bills look- 
ing to the repeal or radical change oi 
the Massachusetts automobile compul- 
sory liability insurance act, passed last 
year to go into effect on Jan. 1, 1927, 
have been filed with the Massachusetts 
legislature the past week. One offered 
by Representative Sawyer of Ware, 
would repeal the law in its entirety. 

Another bill, offered by the Casualty 
& Surety Underwriters Association of 
Massachusetts would strike out the 
“compulsory” feature of the bill and 
the clause which compels the writing of 
the policies for the same period as the 
registration of cars. 





Reward for Accident Production 


In recognition of its 50th anniversary 
the Fidelity & Casualty is offering to 
each of its agents and brokers who will 
produce $1,000 or more in new accident 
and health premiums in January and 
February a handsome gold watch. 


Made Production Vice-President 


William McKell, now manager at Salt 
Lake 


City, has been made _ vice-presi- 
dent of the American Surety, in charge 
of production and will take his new 


position at the home office Feb. 1. 


Agreement on Dependency 


Validity of Agreement Fixing Degree 
of Dependency—An employe of appel- 
lant was killed, and it agreed with his 
wife that she was only 50 percent de 
pendent on her husband, and an appli 


cation to the compensation board was 
made for an award based on such agree 
ment. The board refused to approve * 


and awarded the widow full compense 
tion. Held no error. An award witl 
out the approval of the board was 1! 
valid, and such agreement was_ within 
the power of the board to pass upot 
Suc h agreement was in effect to accep! 


less than the statutory scale of com 
pensation, and was as much against pub- 
lic policy as any agreement looked t° 


the reduction of compensation, since | 
would afford an effectual means to ci 





cumvent the statute. Rockhouse (o# 
Co. vs. Collins, Ct. of Appeals. Ker: § 
tucky. Decided Dec. 18. 
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PERSONAL GLIMPSES 
OF CASUALTY MEN 


______— : ——— ——————— 





| 
| 








After 20 years service as cashier of 
the Continental Casualty head office, 
Charles S. Cornelius has retired. A. 
H. Baum has been appointed cashier. 
Mr. Cornelius expects to spend this 
year in California. 

At the next meeting of the Casualty 
Field Men’s Club of Chicago, Feb. 8, 
John F. Wohlgemuth, secretary of THE 
NATIONAL UNDERWRITER, will give an ad- 
dress on the subject of “Automobile 
Reciprocals.” 


Peter J. Berry, superintendent of 
agents for the General Casualty & Sur- 
ety of Detroit, is receiving congratula- 
tions from his associates and friends as 
the proud daddy of an eight pound baby 
girl, born Jan. 13. 


H. G. Johnson, a director of the Con- 
tinental Casualty and a partner in the 
Johnson-Adams Agency of that com- 
pany at Washington, D. C., has just 
rounded out 25 years in the insurance 
business. He has had an active part iu 
the growth of the Continental Casualty 
and its life insurance running mate, the 
Continental Assurance. He has also 
found time to interest himself in the 
banking business, being a director and 
important factor in several Washington 
banks. 


Frank Mead Is President 


Frank Mead of the Aetna Life was 
renamed president of the Surety Under- 
writers Association of St. Louis, Mo., at 
the annual meeting. Other officers se- 
lected were: Vice-President, O. L. 
Kincheloe, American Surety, and J. W. 
Rodger, secretary and treasurer. Ex- 
ecutive Committee: E. M. Myers, Fidel- 


ity & Deposit; G. W. Clinton, Royal In- | 


demnity; W. J. Meskill, Maryland Cas- 
ualty; E. R. Niehaus, Massachusetts 
Bonding, and G. B. Mansfield, London 
& Lancashire. 


Starts Casualty School 


A school embracing all casualty lines | 


was opened Jan. 18 by the Aetna Life 
and affiliated companies at the Central 
& Eastern New York Agency, of which 
Wadsworth & Olmstead are managers, at 
Syracuse, N. Y. 

While the course of study will be 
brief, it will nevertheless be highly in- 
tensive. The subjects will include appli- 
cation of manual rates, manual charges, 
policy coverage, and the soliciting of 
casualty lines. Emphasis will be placed 
upon the Aetna Life plan of insurance 
and bonding protection, which involves a 
complete survey and analysis of the 
prospect’s insurance needs. 

Amos Redding, who conducts the cas- 
ualty school held at the home office each 
summer, will be in charge at Syracuse, 
assisted by Special Agent E. C. Knapp. 
About 50 agents from New York State 
will attend. 


C. A. Edwards Resigns 


C. A. Edwards, general agent of the 
Aetna Life at Bridgeport, Conn., has re- 
Signed. This also includes relinquishing 
the general agency for the accident and 


health and group disability lines as re- | 
He | 


ported through the life department. 
will continue to write life insurance 
business as an agent and will also re- 
tain the casualty and fire representation. 
The appointment of his successor as gen- 
eral agent has not yet been announced. 
The life insurance office is now being 
conducted under the name of the Bridge- 
port Agency. 





Butler Liberty Mutual Director 


BOSTON, Jan. 19.—Morgan Butler, 
treasurer 
tional Association 
turers, and son of Senator William M. 
Butler of Massachusetts, has been elected 
&@ director of the Liberty Mutual of 
Boston to succeed his father this week. 
Senator Butler resigned because of press 
of duties at Washington. 


of the Butler mills of New | 
Bedford, last year’s president of the Na- | 
of Cotton Manufac- | 


WATCH CLIENTS’ NEEDS 


—_— 


URGES SERVICE AFTER SALE 








William L. Mooney, Vice-President 
Aetna Life, Addresses Casualty 
Club of Rochester, N. Y. 


William L. Mooney, vice-president of 
the Aetna Life, was the principal speaker 
at the monthly meeting of the Casualty 
Insurance Club of Rochester. About 
100 casualty agents and brokers at- 
tended. Mr. Mooney spoke on “The Op- 
portunities and Responsibilities of the 
Casualty Agent and in part said: 

“Insurance agents have to give serv- 
ice ‘after the sale.’ Just as the electric 
light company not only furnishes elec- 
tricity, but also furnishes washing ma- 
chines, vacuum cleaners, refrigerating 
plants, toasters, heaters and other house- 
hold conveniences, chiefly for the pur- 
pose of increasing the amount of elec- 
tricity that the public utility company 
can sell, so must the insurance man who 
has the confidence of his client see that 
his client is furnished with life insur- 
ance, fire insurance and casualty insur- 
ance of all kinds. It is up to the 
insurance man today to become an in- 
surance counselor and to get as close 
to his assured as the lawyer is to his 
client or the physician to his patient.” 


Agent Essential Feature 


Mr. Mooney further stated that in 
essence the real difference between stock 
and mutual insurance was the agent him- 
self and if the agent didn’t render a 
service representing more than the com- 
missions he was paid, that he was not 
doing his full part by his assured nor 
by the company he represented, and that 
if the agent was a good agent, he must 
not only make money for himself, but 
profit for his company. 

The principal speaker for the February 
meeting is to be James A. Beha, super- 
intendent of insurance of New York. 
This meeting will be open to all in- 
surance men both in and around Ro- 

chester. 





Sweet Made Vice-President 


DETROIT, Jan. 20.—William P. 
| Sweet, who has been in charge of the 
claims department of the General Cas- 
ualty & Surety for the past year, has 
| been made a vice-president of the com- 
|pany. Before coming to the General 
| Casualty Mr. Sweet was in charge of 
|claims for the Norwich Union and the 
Phoenix Indemnity. 


Peter J. Berry, superintendent of 
|agents, has taken over the duties of 
| George E. Taylor, who recently an- 


nounced his resignation after serving as 
|an executive of the company for a num- 
| ber of years. 


Gets Massachusetts Bonding 


Coke Davis of Atlanta, secretary of 
the Bickerstaff-Davis Company in that 
city, has been appointed manager of the 
southeastern branch of the Massachu- 
setts Bonding, succeeding Tillou Forbes. 
His territory includes South Carolina, 
Georgia and Eastern Tennessee. Mr. 
| Davis served as president of the Georgia 
Association of Insurance Agents and the 
| Atlanta Insurance Agents Association. 


Virginia Compulsory Auto Bill 

A bill providing for appointment of a 
commission to consider the feasibility of 
compulsory automobile insurance and to 
submit a report in 1928 has been intro- 
duced in the general assembly of Vir- 
ginia. The idea is for the state to 
charge each owner of an automobile $10 
to defray the cost of the insurance, the 
money to be paid when licenses are 
issued each year. 


No Change in Mine Rate 


The National Underwriter in a recent 
issue stated that the base rates for 
classifications “Coal Mining—N. O. C. 
No. 1016” has been reduced from $5.60 
to $5.13, effective January ist, on new 
| and renewal business. This is an error. 


| No change has been made in the Illinois 


| rate which reinmains $5.60. 








TO BOOST PRODUCTION 





F. & D. REGIONAL MEETINGS 


Home Office Department Heads Attend 
Series Starting This Week at 
Albany, N. Y. 


BALTIMORE, Jan. 20.—A series of 
regional agency meetings will be held 
by the Fidelity & Deposit Company this 
month for the purpose of discussing 
ways and means of increasing produc- 
tion. The campaign started with a gath- 
ering at Albany, N. Y., Monday and 
meetings will be held on successive days 
in each of the following cities: Syracuse, 
3uffalo, Detroit, Grand Rapids, Milwau- 
kee, Indianapolis, St. Louis, Louisville, 
Columbus, and Pittsburgh. 

In each territory a number of repre- 
sentative agents will be asked to at- 
tend. In addition, Vice-President Spen- 

Welton, Assistant Secretary John 
G. Yost and Manager H. R. C. Hickey 
of the judicial department will represent 
the home office at each meeting. 

The sessions in the first three cities 
will be also attended by Executive 
Special Agents W. M. Baker and F. W. 
Sutton of the contract department; those 
in the next five cities by Executive 
Special Agents Nathan Mobley and S. 
M. Hoyt of the contract department. 
Robert H. Pfeil of the contract depart- 
ment will be present at the Louisville 
meeting and together with Mr. Baker 
will also attend the Columbus and Pitts- 
burgh sessions. 

All of the meetings will begin at 10 
a. m. and continue until 4 p. m. with an 
hour’s intermission for lunch. Short 
talks by the home office men and special 


agents will be followed by a general dis- | 


cussion of questions asked by the agents, 
covering their individual problems. 


State Must Pay Compensation 


DES MOINES, Jan. 19—The state of 
Iowa is obligated to pay compensation 
for the death of Marshal John A. Arm- 
strong, killed at Logan by bank bandits 
a few weeks ago, according to an opinion 
by Attorney General Gibson. Armstrong 
was killed when he attempted to arrest 
two men on_ suspicion. Later they 
wrecked the telephone office and made 
their escape. 





| 


| 
| 


| 
| 
| 





The law involved in this case was en- | 


acted by the last general assembly and 
provides that the estate of any officer 
killed in the line of duty in protecting 
life and property shall be paid a stipu- 
lated sum. The only question at issue 
hinged on the fact that Armstrong was 
a municipal peace officer rather than in 
the employ of the state, but Attorney 
General Gibson holds that he was both. 


New Havana Assistant Manager 
BALTIMORE, Jan. 19—The Fidelity & 





Deposit Company announces the appoint- | 


ment of Luis Roura 
ger of the Havana office. Mr. Roura en- 
tered the F. & D. service May 1, 1913, 
when the Havana office force consisted 
of the manager and himself. 

Though born in Cuba and having had 
no opportunity to study English, he un- 
derstands all communications received in 
that language and answers much home 


office and other correspondence as cor- 
rectly as if English were his mother 
tongue. Mr. Roura’s versatility and 


knowledge of the business are shown by 
his able handling of the work of cashier, 
bookkeeper, bondwriter, collector, Span- 
ish correspondent, claim adjuster and 
business getter. 


Casualty Notes 


The Travelers Indemnity has been li- 
censed in North Dakota. 
J. J. Meador, secretary United States 


Casualty, 
cago. 

The Eagle Indemnity has appointed 
the White, White & Preston agency of 
Minneapolis as its general agent in that 
city. 

J. Stanley Edwards, general agent at 
Denver, Colo., for the life department of 
the Aetna Life, has been given equal 
soliciting privileges with the Denver 
branch office for accident, health and 
group disability lines. 


as assistant mana- | 


is spending the week in Chi- | 


NAMES NEW MANAGERS 
B. M. A. MAKES APPOINTMENTS 


Branch Offices to Be Opened in Kan- 
‘sas City, Seattle—Parker Goes 
to Denver 


Alva L. Snyder of Wenatchee, Wash., 
has been made supervisor for the Busi- 
ness Men’s Assurance in that state and 
will be in charge of a branch office that 
will be opened in the near future in 
Seattle. 

The firm of Adams & Welton, who 
during 1925 supervised business in Ten- 
nessee, has been dissolved. Mr. Adams 
will continue to supervise the Tennessee 
territory while Mr. Welton will take 
over the supervision of Kentucky. A 
branch office through which the busi- 
ness of Tennessee will be reported will 
be opened within the next few weeks 
with office at Nashville. 

M. M. Studebaker, who has been act- 
ing as home office representative for 
the past two years, has been made 
manager of the new home office branch 
to be opened in Kansas City, all busi- 
ness of greater Kansas City to be 
handled under his supervision. 

W. R. Parker, who has been in Texas 
and who was president of the 1,000 Club 
in 1924, has been made special home 
office representative to assist in doing 
the kind of work Mr. Studebaker has 
been handling. Mr. Parker temporarily 
returned to his home in Dallas, Tex., but 
will shortly move his family to Colo- 
rado, as it is intended to keep him oc- 
cupied in western territory for some 
some months to come. 


Fidelity & Deposit Promotions 


Vincent Cullen, for the past five years 
manager of the New York office of the 
Fidelity & Deposit, was elected a vice- 
president Tuesday. Franklin D. Roose- 
velt was re-elected general vice-presi- 
dent at the same time. While one of 
the younger generation of casualty un- 
derwriters, Mr. Cullen has proved him- 
self one of the most capable, and the 
business of the office under his adminis- 
tration has made rapid strides. Last 
year the metropolitan department con- 
tributed 26 percent of the company’s 
total premium income, 


Philadelphia Accident Figures 

PHILADELPHIA, Jan. 19—The Citizens 
Safety Committee of the Philadelphia 
Chamber of Commerce reports that there 
were 94 fewer deaths from accidents in 
this city last year than in 1924. In 1925 
there were 1,004 deaths from all types 
of accidents here. In 1924 there were 
1,098. 

There were fewer deaths from vehicu- 
lar accidents last year than in 1924. 
Other highway accidents accounted for 
79 deaths as compared with 100 during 
the previous year. Railroad deaths de- 
clined from 61 in 1924 to 39 last year. 
The only increase was in industrial 
plants, where there was an advance of 
from 148 in 1924 to 170 in 1925. 


Claim Association Meeting 

At the annual election of New York 
Claim Association, E. A. Willoughby of 
the Travelers was made president; R. F. 
Coleman, first vice-president; D. M. Car- 
roll, Manufacturers Liability, second vice- 
president; Arthur Lohr, American Mu- 
tual Liability, treasurer; Joseph A. 
Plunkett, Union Indemnity, secretary. 
The speakers included Judge Alfred J. 
Pally, Commissioner William C. Archer, 
who spoke on the administration of the 
compensation law; Superintendent of In- 
surance James A. Beha, H. D. Sayre, 
former industrial commissioner and at 
present in charge of the Wolff Industrial 


| Service; Dr. Lewy, chief physician of the 


compensation commission. 


Hearing on New Jersey Bill 


A hearing on the proposed compulsory 
automobile liability insurance bill to be 
offered in the New Jersey legislature 
will be held by a state commission at 
Atlantic City Jan. 22. 
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Are You Interested ? 


Liberal Contracts to 
Progressive Agents. 


GENERAL CASUALTY AND 
SURETY COMPANY 


First National Bank Building 
Detroit, Mich. 








Claim Manager 


Casualty Claim Manager located in 


Chicago desires to make a new connection. 


now 


Will consider out-of-town proposition. 
Address Q-65 
National 


Care The Underwriter 








FOR SALE 


Control of small stock Accident and 
Health Company in Middle West. 
Recently audited. Splendid condi- 
tion. Charter valuable, cannot be 
duplicated. Reason for selling, too 


far from Home Office. 


Address Q-67 


Care The National Underwriter. 








PLATE GLASS 
INSURANCE OPENING 


A general agent wanted for St. Louis, 
Missouri. Prefer man to specialize and 
devote entire time to business. 

We will assist with liberal commiggion con- 
tract together with rates about 30% under 
old conference rates. An excellent oppor- 
tunity to develop a large brokerage busi- 
ness 

Also openings in Kansas City, Springfield, 
Joplin and other population centers of Mis- 
souri. 

Address Q-68 


Care The National Underwriter. 














| increase ) 
| from $5,000,000 to $10,000,000, of which 


| to 


capital, increasing it to $6,000,000, 
and $1,000,00®@ to surplus, increasing 
| that item to $98,616,956.23, making to- 


| agent for Ohio for the General Casualty 
| & Surety of Detroit. 


| Peter Keenan, formerly special agent 
| Michigan 
| been 


| make headquarters in 


TO INCREASE CAPITAL] 


FINE GAINS ARE REPORTED 


United States Fidelity & Guaranty An- 
nual Meeting Brought the Financial 
and Insurance Operations 


BALTIMORE, Jan. 18—The 

States Fidelity & Guaranty 
realized its best year in 1925. Gross 
premium income in 1925 was $41,001,- 
371, increase $3,025,537.26. After de- 
ducting reinsurances, the net premium 
was $36,498,611, increase $2,632,420. In- 
come from interest, rents and miscel- 
laneous items other than premium ac- 


count, was $1,764,826, increase $76,- 
937.47. Investments in stocks and 
bonds increased $4,909,497, approxi- 
mately five times the amount invested 
during 1924. 


After payment of losses, expenses and 
taxes there was a credit balance of $5,- 


160,631. This compares with $2,364,998 
in 1924. Total assets increased during 


the year $4,672,521. Losses for the year 
were 3.5 percent less than for the pre- 
ceding year. 

Ratified Capital Increase 


Stockholders ratified the proposal to 
the authorized capital stock 


$1,000,000 will be offered for subscrip- 
tion at $100 a share, or double par. Oj 
the proceeds $1,000,000 will be added 


tal resources more than $48,000,000. 

New members of the board elected 
were Walter H. Head, of Omaha, Neb., 
William Lang, of St. Paul; R. Crosby 
Kemper, of Kansas City; Gurney E. 
Newlin of Los Angeles, and John G. 
Rouse, of Baltimore. President Bland 
in closing his report said: 

“Our attention is called to the fact 
that notwithstanding the heavy  in- 
crease in compensation loss reserves 
applicable to the year 1924, required 
under recent rulings of the New York 
insurance department, and amounting 
to $905,889.16, which was provided in 
1925 of the earnings of that year, the 
company’s surplus has increased $596,- 


583.47. The loss ratio in the compen- 
sation business decreased 1.9 percent 
during the year, which indicates that 


gradual improvement.” 


Travelers Branch Managers Meet 


A four-day convention of more than 
200 branch managers of the Travelers 
is being held at the home office this 
week. Every branch in the company 
is to be represented, managers coming 
from the coast and all provinces of Can- 
ada. 


General Casualty’s Appointments 


Thomas E. Welch, for the past five 
years home office representative of the 
Employers Liability, with headquarters 
at Boston, has been appointed special 


Mr. Welch goes to 
the General well equipped and will rep- 
resent the company on all its lines, han- 
dling the entire state. He will make 
his headquarters at Columbus. 

S. V. Carlson, formerly special agent 
for the Standard Accident in Michigan, 
has been appointed special agent for all 
casualty lines for that state for the Gen- 
eral Casualty & Surety. He has been 
with the Standard about four years. 
t in 
for the National has 
appointed special agent for the 
General, handling the entire state for 
fidelity and surety lines. Both men will 
Detroit. 
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CBJECT TO THE PLAN 
PROTEST ON BANKERS SCHEME 
Kansas City Casualty & Surety Under- 
writers Association Condemns So- 
licitation for Integrity Mutual 


KANSAS CITY, Jan. 20—The Casu- 
alty & Surety Underwriters Association 
of Greater Kansas City held its annual 


election Jan. 14. The new officers are 
president. L. L. Brebout, manager 
United States Fidelity & Guaranty; 


vice-president, Frank J. Wilbur of Mc- 


Clure & Wilbur; secretary, Bert L. 
Guthrie, vice-president, Phister Insur- 
ance Agency; treasurer, Myron N. 
Platt, manager Travelers. James Van 
Buren and J. J. Talbot, president and 


secretary for the past three years, re- 
tired. 

At the meeting a discussion was 
brought up by the reading of a letter 
which was sent out by the secretary 
of the Kansas State Bankers Associa- 
tion addressed to Kansas bankers, so- 
liciting their casualty insurance for the 
Integrity Mutual Casualty of Chicago. 
The letter reads: 

Letter Is Given 


“Would you like to be in position to 
write all forms of casualty insurance 
and at the same time materially benefit 
yourseli and the citizens of your com- 


munity who require insurance protec- 
ticu? You were advised a few days 
ago that this office had concluded an 


exceptional arrangement with the group 
of companies collectively known as “In- 
tegrity Insurance.’ 

“It will be to your advantage to rep- 
resent these successful old established 
legal reserve companies. The oldest 
40 years old and all bear enviable 
reputations. All policies issued are 
strictly non-assessable. These com- 
panies write practically every class of 
insurance except life; in their casualty 
lines are included ftidelity-bonds. 

Fidelity Bonds 


1S 


“ 


For bank coverage, the American 
Bankers Association standard fidelity 
bond-copyrighted form—is used. This 
form is readily accepted by the state 
banking department. Integrity insur- 
ance is placed with member banks of 
nine state bankers associations. We 
would be very glad to entertain a pro- 
posal from you to represent us, if sub- 
mitted promptly. A_ substantial com- 
mission is paid on such business as you 
may procure. 

The letter is written on the letter 
head of the Kansas State Bankers As- 
sociation, and signed by A. R. Wal- 
lace, the executive secretary of the as- 
sociation. 

The Casualty & Surety Underwriters 
Association objects to having Mr. Wal- 
lace act as the agent of the Integrity 
Mutual in this way. They believe that 
this is unethical and will work an in- 
jury to their business. A committee 
Was appointed to consider the matter. 


Compulsory Bill in New York 


ALBANY, N. Y., Jan. 20—A bill has 
been introduced in the assembly provid- 
ing that all drivers of motor vehicles not 
carrying liability insurance must take 
out at least a $1,000 policy. The bill was 
introduced by Assemblyman Burton D. 
Esmond, who stated that if the com- 
panies refuse to write policies for every- 
body, reserving their right to select their 
policyholders, it may be necessary to set 
up a state insurance fund. He said that 
the general idea of state insurance is 
obnoxious, but that in this instance, if 
the fund can be created out of the motor 
vehicle tax, and is used as a fund for the 
protection of people on the highways, the 


objection is in a large measure ob- 
viated. He said that his bill does not 
go so far as this, as the reaction of 


insurance interests is awaited before de- 
termining the necessity for a state fund. 
He declared that if the companies should 
refuse to write the business he intends 
to introduce a bill providing for a state 
fund. 





BROWN NOW PRESIDENT 
HEAD OF AMERICAN SURETY 


F. W. LaFrentz Has Been Chose 
Chairman of the Board of Directors 
of the Company 


NEW YORK, Jan. 20.—After Serving 
as president of the American Surety 
for 14 years, F. W. Lafrentz resigned 
the office today, to assume the chair. 
manship of the board. He is succeeded 
in the presidency by R. R. Brown, for. 
merly senior vice-president. 

At the same time Henry C. Wilcox 
was advanced to the senior vice-pres- 
dency. William E. Mckell was elected 
vice-president in charge of production 
and S. C. Hemstreet executive secre. 
tary. 


New York Casualty Promotions 


Robert E. Robson has been elected 
secretary of the New York Casualty, sue. 
ceeding the late James K. Clark. Mr 
Robson, who has been assistant secre- 
tary, is a veteran with the New York 
Casualty, having been with the com. 
pany throughout most of its existence. 
At the same time the directors promoted 
three members of the staff to assistant 
secretaryships as follows: Frederick D, 
Kruse, who has been with the company 
about 23 vears; Mathew C. Mahon, a 
man of long experience with the com- 
pany and Alfred E. Schaefer, who has 
had some 18 years’ experience with the 
New York Casualty. 


Elevator Held Public Carrier 


DENVER, COLO., Jan. 
to companies writing accident and lia- 
bility policies, is a Colorado supreme 
court decision, wherein an elevator is 
held to be a public carrier under the 
laws of this tsate. Suit in lower court 
was brought to collect damages for the 
death of a woman in an elevator acci- 
dent in a bank at Colorado Springs. The 
district court ruled that an elevator was 
not a public carrier, thus releasing the 
bank from the provisions of the statutes 
that the owner of a common carrier is 
liable for damages sustained through de- 
fects in the conveyance or through negli- 
gence of employes. The high court re- 
versed the lower, pointing out that inas- 
much as the Colorado public carrier law 
is copied from the statutes of the state 
of Missouri, and the courts there have 
ruled elevators to be common carriers, 
Missouri's decisions in point are to be 
considered as precedent in Colorado. 

Underwriters of elevator liability poli- 
cies point out that the high court's deci- 
sion provides a strong argument for 
sales of such protection to building 
owners. 


19.—Of interest 


Chippewa Valley Convention 


Byron Yakey, president of the Chip- 
pewa Valley Casualty of Milwaukee, held 
a one-day convention of all his agents 
at the home office on his 43rd_ birthday. 
A business session was held during the 
morning, and a theater and dinner party 
in the afternoon. Under the direction of 
Mr. Yakey, the company has been mak- 
ing fine progress. Business for 1925 
showed an increase of 52 percent over 
1924. The company writes health and 
accident insurance exclusively. In July, 
1925, the offices of the company were 
moved from the Brumder building to 
the Plankinton building, where larger 
quarters were secured, and it will be 
necessary shortly to increase the office 
space again. 


New Amsterdam Increases Dividend 


BALTIMORE, Jan. 19—Following their 
custom, directors of the New Amsterdam 
Casualty Friday took action increasing 
the annual dividend 1 percent over that 
of the preceding year. The stock is now 
on a dividend basis of £ percent per 
annum. The company has increased its 
dividend 1 percent per annum since 1913, 





when Baltimore interests bought the 
stock control and took over the mal 
agement of the company. 


kKeports showed the company had made 
a very substantial underwriting growth 
in 1925, and enjoyed an excellent finan- 
cial position. Its underwriting profits, 
as well as the enhancement of its securl- 
ties, showed a large increase. 
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B. D. LECKLIDER, President HOWARD SLONEKER, Secretary . 
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INSURANCE COMPANY 
Hamilton, Ohio 


Assets Surplus to Policyholders 


$1,426,835.58 $490,073.22 


A Stock Company Writing 


AUTOMOBILE LIABILITY |= PLATE GLASS =§$ BURGLARY 


BONDS 


BRANCH OFFICES: 
DETROIT 


533 Dime Bank Bldg. 
W. D. Foster, Mgr 


ST. LOUIS 


403 Planters Bldg. 
R. L. Mitchell, Mgr. 


CLEVELAND 


1432 Union Trust Bldg. 
D. W. Page, Mgr. 

















Writing Casualty Insurance 
Fidelity and Surety Bonds 





Federal Surety Company 











advantageous facilities for the exploitation 
of superior insurance practices, we 
offer remunerative contracts. 


CASUALTY INSURANCE 
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Continental Casualty Company 
H. G. B. Alexander, Pres. 

910 S. Michigan Avenue 





Home Office: Davenport, Iowa Chicago 


























To men and agencies who appreciate direct and 


SAFETY BONDS 


























Saving Lives as Well as Money 


Hundreds of Travelers Compensation policy- 
holders can testify how Travelers service has 
saved them thousands of dollars by reducing the 
accident costs of their plants or operations. 


It is not so easy to show definite instances of 
how Travelers service has saved lives and limbs 
of employees—because accidents that do not 
happen cannot be recorded. 


Here are three definite instances, however, 
showing how Travelers service saved the lives of 
three workers. 

The Keystone State Construction Company, 
seeking the best insurance carrier to cover their 
stupendous operation of bridging the Delaware 
River between Philadelphia and Camden, select- 
ed The Travelers. 

Due to the uncertain footing while working 
in the shaftways of the towers of this great 


bridge, the Travelers inspectors recommended 
the use of life lines or life nets. Life nets proved 
to be more practical and economical, so they 
were installed. 


On October 11th, a workman fell from the 
top of a concrete form into this net, saving his 


life. 


Again on October 30th, a carpenter fell into 
the net. 


And again on November Ist, the life nets saved 
the life of another carpenter who lost his balance 
while working on the tower. 


Thus on this one operation, we have evidence 
that Travelers service has saved three lives. 
How many other injuries have been prevented 
by Travelers safety recommendations, can never 
be known. 


Travelers service affords Travelers agents the greatest assistance in the placing of Travelers 


Compensation policies. 


If the employer is interested in balance sheets, you can show him how The 
Travelers can help to cut down the accident cost of his plant. 


If he is vitally interested in the 


welfare of his employees, point out to him how Travelers safety and welfare service can save the 
lives and limbs of his workers. 


Tae TRAY B&B LE RS 


THE TRAVELERS INSURANCE COMPANY THe Travecers INDEMNITY COMPANY THe TRAVELERS Fire INsurANCE Company 
L. F. BUTLER, 
Hartford, 


PRESIDENT FIRE 


Connecticut WINDSTORM 


AUTOMCBILE, STEAM BOILER, BURGLARY, MACHINERY, INLAND MARINE 
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The National Underwriter 


A WEEKLY NEWSPAPER OF INSURANCE 
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OUR NEW HOME OFFICE 


NORTHERN STATES LIFE INSURANCE CO. 


HAMMOND, INDIANA 
Dr. H. E. SHARRER, PRESIDENT and GENERAL MANAGER 


EXCEPTIONAL OPPORTUNITIES IN INDIANA, ILLINOIS, MICHIGAN, MINNESOTA, NORTH DAKOTA, 
SOUTH DAKOTA AND NEBRASKA 























LIFE INSURANCE COMPANY 


| The Lincoln National Life 


| of Fort Wayne 


More Than 400 Million Dollars of Insurance in Force | 

New Paid-For Business in 1925, over 118 Million i | 
Dollars—Over 154,000 Policies in Force | 

Has Paid Policyholders More than 15% Million Dollars | 
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Its new home, “The Most Beautiful Life Insurance Building in the World,” is occupied exclusively by the Com- di 
pany and arranged for aiding its dispatch of service. | gi 


When no additional information is necessary for the case the policy is issued on the same day the application | H 
comes into the Home Office, if it arrives before the late afternoon mail. 





Prompt payment of claims is another hobby of The Lincoln National Life. Ir 





It specializes in its co-operation with the men in the field in every department of their activity. ar 


For the reason that we do a large business in acceptance on sub-standard lives and on men engaged in hazardous de 
occupations, our rejection rate in 1925 was three and one-half per cent on all applications submitted. Policies are | tu 
written on the lives of women on the same basis as men. 


A new Juvenile Policy is written on the lives of children, ages 1 day up to 14 years. Full face value of policy 
reached on the anniversary of the policy on which the insurance age of the child is 5 years. Waiver of further pre- 
miums in event of the death or disability of the father may be provided by the Payor Insurance feature. No limit is ' 
set as to maximum amount. Mt | 





A thorough educational course for agents and a circularizing system of beautifully illustrated letters are other 
very definite helps for those who 
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| The Lincoln National 
Life Insurance Company 


‘Its Name Indicates Its Character’’ 



































Lincoln Life Building Fort Wayne, Indiana 
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New Record for Insurance Day Is Made 


Third Celebration Staged Jointly by All Insurance 


Interests of Hoosier State Surpasses Predecessors 


NDIANAPOLIS, IND., Jan. 27.—“In- 
diana Insurance Day” held here on 
Tuesday was by all odds the most 
successful affair of its kind yet given 
by the combined insurance interests of 
Hoosierdom. A record-breaking crowd 
attended, representatives of every branch 
of the business manifested real interest, 
the program appealed to those engaged 
in almost every phase of insurance work, 
and, as has been the case in the past, 
a widespread public interest in insurance 
as a whole was aroused. The latter, 
in fact, is the real purpose of “Indiana 
Insurance Day.” The committee in 
charge of the affair each year has suc- 
ceeded in getting considerable publicity 
in the daily newspapers of Indiana. The 
Indianapolis newspapers in particular 
exhibited a remarkable willingness to 
devote their space to “Indiana Insurance 
Day.” One of the leading dailies of 
Indianapolis published this year, as it 
has on similiar occasions in the past, a 
special issue devoted entirely to “In- 
diana Insurance Day,” and distributed 
gratis to those attending the meeting. 


Had Insurance Speakers 
at Civic Affairs 


The various civic organizations of 
Indianapolis took cognizance of “In- 
diana Insurance Day” by having insur- 
ance speakers on their luncheon and 
dinner programs on Monday and Tues- 
day. In these ways insurance was fea- 
tured and kept in the public eye and 
mind for at least a day. 

Herbert L. Barr, Indiana state agent of 
the Insurance Company of North Amer- 
ica and the general chairman of this 
year’s affair, succeeded in producing a 
well-balanced program. He _ secured 
speakers from the fire, life and casualty 





JOSEPH W. STICKNEY 
Chairman Insurance Day 1927 


branches of the business. Their talks 
appealed to company officials, local 
agents and field men. There was, in 
fact, something to be found on the pro- 
gram for every kind of insurance man. 
In framing the program this year, the 
committee had this particularly in mind. 
One “insurance day” results in the in- 
surance men of Indiana banding together 
in one common cause for at least one 
day, with the result that insurance as 
a whole in the state is distinctly bene- 
fited. 


Eight eeieetans Unite 
for Big Affair 


As it is now handled, “Indiana In- 
surance Day” is as much a success as 
any general convention appealing to all 
classes of the business could possibly 
be. The eight leading insurance or- 
ganizations of every branch of the busi- 
ness in Indiana combine to produce the 
program. Committees to handle every 
important phase of the work are ap- 
pointed and they are working commit- 
tees. Because there are so many to 
choose from it is possible to get on 
the important committees men who will 
work and take seriously the task of 
making “Indiana Insurance Day” a suc- 
cess. 


“Field Day” for Insurance 
Is Good Description 


Claris Adams, the toastmaster at the 
annual banquet, characterized “Indiana 
Insurance Day” as “a field day for the 
insurance interests of Indiana.” That is 
about as good a description of “Indiana 
Insurance Day” as will ever be given 
by anyone. The event draws a big crowd 
to Indianapolis, the capital of Hoosier- 
dom. There were, for instance, at the get- 


HERBERT L. BARR 
New President Indiana Federation 


together dance on Monday evening about 
1,500; about 200 or so were present at 
the business sessions and the famous 
Riley room in the Claypool hotel was 
packed to its capacity in accommodating 
in excess of 400 at the annual banquet. 
These are impressive figures and indicate 
plainly that “Indiana Insurance Day” has 
become much more than a local or sec- 
tional convention. It, on the other hand, 
draws to it about as many speakers of 
national repute as will be found at the 
national convention of nearly any impor- 
tant insurance organization. 


Precedent Means Stickney 
Will Likely Be President 


Joseph W. Stickney, who has been 
elected vice-president of the Insurance 
Federation of Indiana and will next year 
be general chairman of “Indiana Insur- 
ance Day,” was one of the important 
committee chairmen this year. He 
worked in close association with Gen- 
eral Chairman H. L. Barr and knows 
what has to be done and how to do it. 
Mr. Stickney is one of the outstanding 
local agents of Indiana and has been 
prominent in the affairs of the Indiana 
Agents’ Association. Last year it was 
decided to relieve the president of the 
Insurance Federation of the additional 
burden of being responsible for the suc- 
cess of “Indiana Insurance Day.” Ac- 
cordingly, Mr. Barr, who was general 
chairman this year and who was elevated 
to the presidency of the federation, will 
not next year have the burdens of “In- 
diana Insurance Day” upon his shoul- 
ders. Mr. Stickney will assume the load, 


and if the precedent now established is 
followed, Mr. Stickney will next year be 
elected president of the federation and a 


RUSSELL T. BYERS 
Retiring President Indiana Federation 


new chairman for 
Day” chosen. 


Selection of Chairmen 
From Different Lines 


“Indiana Insurance 


In selecting chairmen to arrange the 
program it is the plan to choose men 
from different branches of the business 
and engaged in various phases of insur- 
ance work. Mr. Chandler, the first chair- 
man, is manager of the Travelers at In- 
dianapolis. Mr. Barr, who served this 
year, is a field man, being state agent ot 
the Insurance Company of North Amer- 
ica. Mr. Stickney is a local agent. Next 
year it is possible that a company official 
may be selected. In this way, the re- 
sponsibility for the success of the affair 
is transferred from one element of the 
insurance business to another. 


Connecticut the Only State 
to Follow Indiana Lead 


It is rather strange that only one other 
state, Connecticut, has followed the lead 
of Indiana in establishing an insurance 
day. Already “Connecticut Insurance 
Day” is a big success in New England 
and because both Indiana and Connecti- 
cut have been able to arouse such pro- 
nounced interest in the idea it might be 
expected that other states would fall 
into line. An insurance day such as is 
celebrated in Indiana and Connecticut 
would be especially beneficial in states 
where either the Insurance Federation 
or the local agency association might not 
be strong. An insurance day need not 
be fostered by any particular organiza- 
tion, but in the cases of Connecticut and 
Indiana has the combined support of all 
of the recognized organizations in the 
state. 





JOSEPH G. WOOD 
Secretary Indiana Federation 
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President Jones Scores 
In Impromptu Speech 


NDIANAPOLIS was able to produce as 
| an impromptu speaker at the opening 

session on Tuesday one of the favorite 
sons of the state who last year achieved 
the presidency of the National Associa- 
tion of Life Underwriters, no less a per- 
sonage than Frank L. Jones, manager 
at Indianapolis of the Equitable Life of 
New York. Mr. Jones, who was not on 
the program and did not expect to be 
called upon, scored a point in his brief 
talk that was well received. Mr. Jones 
pointed out that the average life in 
America is of greater length than for- 
merly, and hence of greater value. He 
said that 23 years ago, statistics showed 
that the average man in the United 
States lived to the age of 46, whereas 
at present the average life is 56 years. 
This prolongation of life, Mr. Jones 





FRANK L. JONES 
President National Association of Life 
Underwriters 


pointed out, has resulted in a greater 
money value being attached to every 
human life. He said that Prof. S. S. 
Huebner of the Wharton School of Fi- 
nance, connected with the University of 
Pennsylvania, has compiled statistics to 
show that the value of the lives of the 
people of America is more than eight 
times the value of all of the property in 
the country. Last year more than fifteen 
billion dollars of legal reserve life insur- 
ance was written, and while this seems 
in itself a staggering sum, it is neverthe- 
less small compared to the total amount 
purchased on physical properties. In 
other words, the average American busi- 
ness man is quick to protect his physical 
assets with various forms of insurance 
but is comparatively slow to protect with 
life insurance the brain and body which 
creates the physical assets. 

Mr. Jones said that in India, with a 
population of 300,000,000, the average life 
is only 21 years, and in Japan with 55,- 
000,000 people, the average life is 24 
years. Most life underwriters, Mr. Jones 
asserted, have not grasped the fact that 
the years of the average life in this coun- 
try have been prolonged with the result 
that there is a greater value to insure 
and he stressed this point as something 
for life insurance men to grasp and make 
use of, 


Dance Attracted a Big 
Throng Monday Evening 


This year’s curtain-raiser, the dance 
and entertainment held on Monday 
night, attracted a throng of 1,500. 
“Charlie Davis’ Collegians,” a nine-piece 
orchestra, furnished the music. Danc- 
ing continued until after midnight. 
Hundreds of employes from the insur- 
ance offices of Indianapolis, as well as 
the visiting insurance men and their 
wives, attended. The affair was a de- 
cided success. 
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FEDERATION OFFICERS MEETING 


PRESIDENT 


H. L. Barr, State Agent, Insurance Company of North 
America, Indianapolis 


VICE-PRESIDENTS 


Joseph W. Stickney, Fletcher American Company, Indian- 
apolis, and First Vice-President in charge of Indiana In- 
surance Day. 


Fred M. Dickerman, Indianapolis, Manager, Guardian Life. 
*C. D. Lasher, Indianapolis, State Agent Home of New York. 


Frank B. Fowler, Indianapolis, Secretary Indiana Lumber- 
men’s Mutual. 


D. J. O’Keeffe, Fort Wayne, Leedy & O’Keeffe. 
Dudley C. Griffith, Indianapolis, Manager Standard Accident. 


Clarence F. Merrell, Indianapolis, Attorney, Turner, Adams, 
Merrell & Locke. 


SECRETARY 
Joseph G. Wood, Indianapolis, Attorney 


TREASURER 
C. Curtis Duck, Indianapolis, The Spann Company 


DIRECTORS—LIFE 


Otis E. Logan, Indianapolis, General Agent, Providence Mutual Life. 

Dr. H. E. Sharrer, Hammond, President, Northern States Life. 

E. F. Johnston, South Bend, Mack & Johnston, General Agents, North- 
western Mutual Life. 

George C. Morris, Terre Haute, District Agent, Penn Mutual Life. 

A. E. Werkhoff, Lafayette, President, Lafayette Life. 

T. R. Baker,Indianapolis, Special Agent, Massachusetts Mutual Life. 

“—« = Jones, Indianapolis, Agency Manager, Equitable Life of New 

ork. 


DIRECTORS—FIRE 


M. C. Buckingham, Indianapolis, State Agent, Great American. 

O. E. Green, Indianapolis, Special Agent, Providence Washington. 
W. A. Seely, Indianapolis, State Agent, British-America. 

James A. Bawden, Indianapolis, State Agent, American of Newark. 
William L. Leonard, Indianapolis, State Agent, Fireman’s Fund. 
Arthur W. Lewis, Indianapolis, Special Agent, Norwich Union Fire. 


DIRECTORS—CASUALTY 


John S. Hunt, Indianapolis, Manager, Fidelity & Deposit. 

M. L. Johnston, Indianapolis, Manager, Fidelity & Casualty. 

David H. McGill, Laporte, Dorland & McGill, General Agents, Geor- 
gia Casualty Company. 

George W. Pangborn, Indianapolis, General Agent, Ocean Accident. 

Leroy A. Waite, South Bend, Manager Casualty Department, Travelers 
Indemnity. 

Howe S. Landers, Indianapolis, Landers & Landers, Managers and 
Adjusters, Metropolitan Casualty. 


DIRECTORS—LOCAL AGENTS 


H. J. Gescheidler, Hammond, Manager Insurance Department, Ham- 
mond Trust & Savings Bank. 

N. H. Richardson, Indianapolis, Hall & Hill. 

J. Frank Walls, Bedford, Walls & Walls. 

P. K. Morrison, Muncie, P. K. Morrison & Co. 

S. D. Buntin, Terre Haute, McKibben, Buntin & Merrill. 

Ralph McReynolds, Evansville, Manager Insurance Deepartment, 
American Trust & Savings Bank. 

A. G. Trusler, Connersville, Insurance Manager, The A. E. Barrows 
Company, Inc. 

F. A. Tedford, Lafayette, President and Manager, Mitchell Agency. 

William Seyler, Indianapolis, Manager Insurance Department, Bankers 
Trust Company. 


DIRECTORS—FRATERNAL 


John C. Snyder, Crawfordsville, Supreme Chief, Supreme Tribe of 
Ben Hur. 


J. D. Volz, Indianapolis, Director, Modern Woodmen of America. 


DIRECTORS—ATTORNEYS 


Clarence C. Wysong, Indianapolis. 

C. B. Welliver, Indianapolis. 

Burrell T. Wright, Indianapolis, White & Wright. 
Richard M. Hennessey, Indianapolis. 

William L. Taylor, Indianapolis. 


DIRECTOR—STATE FIRE MARSHAL 
Alfred Hogston, Indianapolis. 








—e 


F. M. Chaniller Honored 
By Indiana Friends 


RANK M. CHANDLER, “th 
father of ‘Indiana Insurance Day,” 
was honored by his Indiana insyr. 

ance friends on both Monday and Tues. 
day. Mr. Chandler, who is Indiana map. 
ager of the Travelers and will next week 
go to Dallas, Tex., to take up his ney 
duties as Texas manager of the com. 
pany, originated the idea of “Indiana 
Insurance Day,” staged the first two 
meetings and established the affair as 
an Indiana, if not a national insurance 
institution. He has been the president 
of the Insurance Federation of Indiana, 
has been behind every forward move. 
ment in the state designed to better the 
standing and service of the insurance 
business, and has contributed unselfishly 
of his time and thought to the improve- 
ment of the insurance business as a 
whole in Indiana. On Monday evening 





FRANK M. CHANDLER 
Father of Indiana Insurance Day 


he was tendered a complimentary fare- 
well dinner by representatives of the 
Travelers from throughout the state. 
There were about 150 present. During 
the six years that Mr. Chandler has been 
in charge of the Travelers in Indiana, 
the company has tripled its premium in- 
come in the state. P. J. Kelleher, one 
of the senior Travelers representatives 
in Indianapolis, spoke on behalf of Mr. 
Chandler’s associates with the Travelers 
and presented him with a handsome 
chimes clock. 

At the banquet on Tuesday evening, 
Claris Adams paid an eloquent tribute 
to Mr. Chandler, and then presented him 
with a portfolio containing hundreds ot 
letters written by those who have learned 
to esteem him and have worked with 
him during the past six years. Mr. 
Chandler responded feelingly. Mr. Chan- 
dler said that it was his desire to do 
what he could to assist in perpetuating 
the idea of “Indiana Insurance Day” 
and presented a handsome silver loving 
cup to be awarded each year on “In 
diana Insurance Day” to the individual 
who has done the most for the bust- 
ness of insurance in Indiana during the 
past vear to be determined by a com- 
mittee of three, fire, life and casualty. 


Eight Organizations 
Were Banded Together 


The insurance organizations of In- 
diana which banded together to make 
Indiana Insurance Day a success are 
the Insurance Federation of Indiana, 
Indianapolis Fire Insurance Agents As- 
sociation, Indianapolis Association ° 
Life Underwriters, Indiana Association 
of Legal Reserve Life Insurance Com- 
panies, Indiana Insurance Society, In- 
diana Casualty Adjusters Association, 
Indiana Association of Insurance Agents 
and Indiana Association of Life Under 
writers. 
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Results of Past Year's Work Are Told 


By RUSSELL T. BYERS 


Retiring President Indiana Insurance Federation 


went into the insurance business. 
The Insurance Federation is the an- 
swer. 

What the Insurance Federation stands 
for cannot be too often restated. First 
and generally, the state shall not engage 
in any business enterprise that can bet- 
ter or just as well be carried on by pri- 
vate capital and by private effort; that 
the state owes no man a living; that rea- 
sonable and fair competition makes for ef- 
ficiency, for the public welfare and for 
individual happiness. Secondly and 
specifically, the state shall not engage in 
the business of insurance other than in 
time of war, not because private capital 
now engaged in that business would be 
impaired and not because the representa- 
tives of that worthy business would have 
to find other occupation, but because 
state insurance is economically unsound. 


Teer state of Ohio and other states 


Nonpolitical in Both 
Theory and Practice 


But your federation is nonpolitical 
both in theory and in practice. It does 
not seek to control or influence political 
action either directly or indirectly. It 
does not seek to supplant’local or group 
insurance organizations; rather it en- 
courages and fosters such, realizing that 
it will more truly express itself through 
the cooperation of these agencies. Your 
federation is a clearing house of useful 
information. It seeks to eliminate bad 
practices, to improve the standards of 
the business, and to present w orthily the 
— of insurance to the insuring 
pu 


Seeks to Work Through 
Public Contracts 


Prior to the Great War, insurance men 
and especially life insurance salesmen 


were looked upon with suspicion. Sol- 
diers’ and sailors’ war insurance, fostered 
and maintained by the national govern- 
ment, did much to overcome this lack of 
confidence, especially in the cities. But 
there is still little real understanding of 
the principles of insurance. So it is that 
the federation is seeking through direct 
contacts with the insuring public, that 
is, through its public relations, to bring 
home to all a realization of the economic 
necessity of insurance. Your federation 
visions this ideal service, but as yet has 
not had the funds to establish it. First, 
there must be a real full-time organiza- 
tion under the direction of an amply paid 
secretary who shall be a man of knowl- 
edge, experience and understanding. 
Secondly, the insurance men must main- 
tain such an active interest that the 
efforts of the secretary will be utilized 
to the best advantage. Not only should 
the federation maintain a clearing house, 
but a storehouse of insurance informa- 
tion. 


Opposed Two Measures 
for State Insurance 


Consistently with its purpose, your 
federation opposed and assisted in de- 
feating during the 1925 session of the 
legislature, two state insurance measures. 
It also aided materially in defeating a 
bill to repeal the “antidiscriminatory 
law.” Every insurance man knows an 
economic loss would have resulted to 
both the companies and to the policy- 
holders if the measure had passed. 

Certain affirmative legislation is desir- 
able. The state has long needed an 
agents’ qualification law, but has failed 


to enact one, because the public has 
shown no interest and because of, up to 
this time, the irreconcilable opinions of 
those engaged in the business. The dif- 
ference of view does not indicate bad 
faith, but rather different conceptions of 
the agent’s relations to the public and a 
difference in class and group methods. 
However, such a law would admittedly 
result in better trained men and in a 
greater control over the business by the 
insurance department. 


Law Needed for 
Departmental Liquidation 


Another law much needed is one con- 
ferring upon the insurance department 
the power to act as receiver for any fail- 
ing or otherwise liquidating insurance 
company. The experience of New York 
at least compels the conclusion that the 
substitution of this kind of receivership 
for that usually employed in this state 
would result in tremendous savings to 
the stockholders or the policyholders, or 
both. Frequently the fees allowed by 
courts in such receiverships are uncon- 
scionable when it is realized that the as- 
sets of insurance companies are con- 
tributions from the savings of many 
policyholders, many of whom are of 
small means. It is hoped that your fed- 
eration will today pass a resolution cov- 
ering this subject so important to the 
insuring public. 


Cooperation with the 
Chambers of Commerce 
Your federation, pursuant to the ac- 


tion of the annual meeting of 1925, be- 
came a member of the United States 


Chamber of Commerce, and was repre- 
sented at the 1925 convention in Wash- 
ington. However, we have not been a 
member long enough to realize the op- 
portunities of our new relationship and 
to get the most out of it. It is hoped 
that a resolution submitted to this con- 
vention today looking to the cooperation 





H,. E. SHARRER 
President Northern States Life 


of the federation with the various cham- 
bers of commerce and boards of trade in 
the state of Indiana will be adopted. 
The aims and ideals of those public 
service bodies and of your federation are 
in many particulars identical. It is ex- 
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tremely desirable that insurance commit- 
tees be established and maintained in 
these several organizations and that 
through this medium the public relations 
feature of your federation, which is 
above discussed, may be greatly fur- 
thered. 

It has been the purpose of your 
federation to cooperate with the insur- 
ance department of the state and assist 
it in the furtherance of constructive and 
helpful policies. 


Little Money Received or 
Expended During Year 


Your federation deems it wise to con- 
tinue its policy of maintaining county or- 
ganizations. As an aid to this end all 
local insurance associations as such 
should be members of this organization. 
Your executive committee should be em- 
powered toe make special arrangements 
with such associations as to dues and 
other financial matters, 

Your treasurer’s report shows that but 
little money was expended or received 
during the year. More was needed and 





ARTHUR F. HALL 
President Lincoln National Life 


more will be needed in the future if our 
hope for enlarged public service is to be 
realized. We urge you as members to 
be reasonably generous in furthering 
your own welfare. In this connection 
please bear in mind that the books are 
always open for inspection by anyone in- 
terested. 

One of the most important and the 
most evident accomplishment of your 
federation is “Indiana Insurance Day.” 
This annual event, now become an in- 
stitution in this and other states, is the 
result of enthusiasm, energy and leader- 
ship of our own Frank Chandler. It has 
become the Mecca of insurance interest 
and activity for the increasing hosts of 
the faithful; increasingly it is the place 
for an exchange of the best insurance 
ideas and increasingly it is the proper 
thing to do. 

It would be ungracious for your presi- 
dent to pass this opportunity to thank 





Lasher Was Host on Monday 
Evening to 200 at Dinner 


CCORDING to precedent of the 
A past two years, Clinton D. Lasher, 
Indiana state agent of the Home 
of New York, was host on Monday eve- 
ning at a dinner at the Indianapolis 
Athletic Club to some 200 representa- 
tives of the Home and affiliated com- 
panies from throughout the state and 
the New York and Chicago offices. In 
his opening remarks following the serv- 
ing of the menu, Mr. Lasher commented 
appreciatively on the feeling of good 
fellowship that prevails between the field 
and home office of the Home. Brief mes- 
sages were given on behalf of the New 
York and Chicago offices by William 
Millar, assistant secretary; C. A. Grasse, 
assistant manager of the department of 
improved risks; F Darrow, adver- 
tising manager; and F. H. Cornell of the 
western farm department at Chicago. 


Ryon Has Some Fun 
With the Home Crowd 


O. B. Ryon, general counsel of the 
National Board, was introduced as agent 
of the Home at Streator, Ill. After some 
humorous references to a competitor 
agent in Streator who is a plumber, is 
proprietor of a cemetery and represents 
the Home Underwriters, Mr. Ryon dis- 
cussed some of his legislative experiences 
and deductions. 

“It is a wonder that we have as good 
laws as we do,” said Mr. Ryon. “The 
laxness of our restrictions on the use of 
the ballot results in votes being cast by 
foreigners who know little of our institu- 
tions or legislative needs. The indiffer- 
ence of intelligent voters to their ballot 
responsibilities contributes to the same 
result—half baked legislation. He paid 
tribute to legislatures in general as being 
composed of men who, as a large ma- 
jority, desire to perform their tasks hon- 
estly; that they cannot do so intelli- 


gently he laid to the voters who elect 
them. 


Blame for Bad Laws 
Is On Voters 


“T do not think legislation should be 
organized to promote business,” he said, 
“nor do I think it should be organized 
to hurt business. If voters will interest 








his associated officers and committees 
for their helpful assistance during the 
past year. 

We believe that we can do no better 
than close by quoting from our wise 
President, Mr. Coolidge, who said in an 
address before the New York Chamber 
of Commerce, “When government enters 
the field of business with its great re- 
sources, it has a tendency to extravagance 
and inefficiency, but having the power to 
crush all competitors, it likewise closes 
the door of opportunity, which results in 
monopoly.” 


themselves in politics and the election 
of men who are informed as to what is 
needed, they will get good laws,” he said. 
The fault is not with legislatures but 
with voters, is his conclusion. 


Chapman Talks on 
Position of Agents 


Arthur Chapman, a leading local agent 
of Louisville, Ky., and prominent in af- 
fairs of the National Association of In- 
surance Agents, was then introduced, also 
as a Home agent. Mr. Chapman gave 
a very practical talk on some methods he 
has found helpful in building up his 
business. The local agent must justify 
his presence, Mr. Chapman declared. 
“We hear about scrapping the American 
Agency System. If it is scrapped the 
responsibility will be on us,” he said. 

That progressive, conscientious agents 
are justifying themselves he regarded as 
certain. To do this it is necessary to 
keep posted. There are so many new 
lines of insurance being put out by the 
companies that agents have to study to 
keep up with developments. Someone 
recently said agents are not up on what 
they have to sell. This criticism should 
always be avoided. An agent should not 
try to sell a line until he is familiar with 
it. If a client wants to know about a 
coverage the agent is not familiar with 
he should say so, but should tell his 
client that he will get the information or 
have a company expert representative 
call who is posted. 


Agent Sells Most Who 
Asks Most People to Buy 


The day of building business by being 
a good fellow and patting on the back 
is gone, Mr. Chapman said. The man 
who knows his stuff is the one who is 
going to last. “I like to see an agent 
able to maintain his ground because he 
knows what he is talking about,” he said. 
The right attitude is that of the agent 
who told a lumber merchant to whom 
he was presenting an insurance proposi- 
tion, “You know more about the lumber 
business than I do, but I know more 
about the insurance business than you 
do and I know more about your insur- 
ance needs than you do.” 

“I know of no class of business in 
which its representatives can increase 
their income by additional effort as can 
you in the insurance business,” he de- 
clared. “Every man in this room could 
have increased his business from 10 to 50 
percent last year. The man sells the 
most who asks the most people to buy.” 

To be loose in claim settlements, al- 
lowing more than is justified in small 
losses, is to sow seeds of distrust in 
the hearts of policyholders, which eventu- 
ally means loss of business. The public 
respects a square dealing agent who 
makes square loss settlements, asking 
nothing unfair for his company nor grant- 


ing anything the claimant is not justly 
entitled to. If a claimant will not be sat. 
isfied with what the agent thinks is 
right settlement, turn the claim over to 
the company, was Mr. Chapman’s advice 
“If anyone is going to overpay a logs, 
let the company do it,” he said. 


Believes in Calendars 
For Advertising 


As to agency advertising, he said that 
from 1 to 1% percent of the normial pre. 
mium income for the preceding year js 
about the right proportion to use in the 
current year. The amount is not so im. 
portant as how it is used. Indiscrimj- 
nate advertising will not bring good re. 
turns. He believes in buying a few 
large calendars, ten, twenty, fifty or a 
hundred at the outside. These should 
be of the jumbo sort—forty inches long 
—and should not be given away but 
tacked up in prominent places about 
town by the agent himself. Once go 
placed in interurban stations, public 
buildings or other places where many 
people will see them, they can be re- 
newed from year to year and give the 
agency valuable advertising space at low 
cost. He does not believe in having two 
kinds of calendars, but an attractive 
small calendar that will be given a place 
year after year in the home, he regarded 
as also good use of calendars. 


Got Two Good Lines 
on Blotter Mail List 


He has had success with small blotters. 
He makes a small mailing list of very 
desirable prospects and at the close of 
each week mails two to each person on 
this list. After a while the blotters will 
be looked for and expected. To dis- 
continue the mailing after two or three 
months is pretty sure to bring a com- 
ment and in several cases has resulted in 
the securing of big lines. In one such 
case, a large department store on which 
he carried no line, the man who was re- 
ceiving the blotter called him up and 
asked, “How much insurance will I have 
to give you to get back on your blotter 
mailing list?’ “$20,000,” replied Mr. 
Chapman promptly. “All right, issue 
me the policy and start the blotters 
again,” was the order. Another $50,000 
line he got directly from the blotter idea. 

Samuel R. McKelvie, former governor 
of Nebraska, was present and was intro- 
duced. He spoke briefly, paying high 
tribute to insurance. He urged the im- 
portance of an agent knowing what he 
has to sell. He should not take the time 
of a prospect attempting to explain some- 
thing on which he is only partially 
posted. “I think no man has a right to 
take another’s time unless he knows his 
bananas,” he said. He expressed the 
belief that we have only begun to know 
the possibilities of insurance in all its 
branches. 

Mr. Lasher paid tribute to a number 
of the Home’s veteran representatives. 
He referred to W. H. Heiny of Monti- 
cello, who has been a Home agent for 
forty years but was not able to be 
present. 





= a 
SOmoOocic 


oe oe oe oe oe oe ae ae oe ae ae ae ae ae ae oe ae ae ae oe ae | 
JIOOOOOoOOoOOoOOoOoOoOoOoOooooocs0 


[oe oe oe oe oe ee | 
y | ae |e | ae | he | ae 








9090900909009 9009090900 
JOO 


3909090090900 co 
ICICI 


a a a oe a ae ae 





IC ICICI 
Onmmooomocs 


IC ICI 
OocICICIC ICCC Croom 


ee ee ae ee ee | ee ee ee | ee ee | eee ee ee ee ee ee ee ee 
SOCICICICICICIC IC IC CCC 








Soc ICCC 


SOOOOOILIL 0001000 I0c0c 
SOCIO IC IC IC IC 


- = 
OC IC IC IC Cc 


_——— - = 
boc Ic IC 








Sco IC ICC Ic 





—-— - = 
yi 


- -. 


JOINING 
CocoIc 


A 
A 





CONKLING, PRICE & WEBB 


Managers Western Department 
Have presented the 


London Guarantee & Accident Co., Ltd. 


for a third of a century, writing 


All Lines of Casualty Insurance 


JAMES H. WEYER & CO., Indiana State Agents 
City Trust Bldg., Indianapolis, Ind. 


ee ae ae ae ae ae ae ae ae ae ae ae ae ae ae ae ae am ae oes 


















_ 








o5 


2S2eSeSe5e 






SeS°Se5r5 





_ 


=, 





— 
PoeSc5 








= 
$2525 


= 








252525 eSeSeSe 











ate ake ie ke te ke ae he ae te ae he | 
L = ———— 


i ae ake ae aie ate ae ake ae aie ae ake ate 


, a ae ae aes 2 ee ee ae ae ae ae ae ae ae ae ae ae ae ae ae ae aes 
IC =a 








SOC IC ICC IC ICC IC IC oe ccc 


SOOO ICI me ek 


a a a a ae ae ae ae ae ae ae ae ae ae ae ae ae oe eT 
































Janu 


0 
s 
j 
Vv 
f 
I 
I 
I 
i 








ie time 
-some- 
irtially 
ight to 
ws his 
ed the 
. know 
all its 


umber 
atives. 
Monti- 
ent for 
to be 














January 27, 1926 


INDIANA INSURANCE DAY NUMBER 


vw 








Automobile Liability Plans 


HE real evil back of the demand 
[ior compulsory automobile liability 

insurance is that that group of all 
the persons who have been injured, as 
well as that group of the next of kin 
of all those who have been killed, in 
automobile accidents, which is made up 
of those injured or killed wholly due 
to the fault of automobile operators, has 
been unable to collect money damages 
for those injuries or deaths simply and 
solely because those legally responsible 
automobile operators have been finan- 
cially irresponsible. In other words, 
this particular evil complained of is not 





EDWARD C. STONE, Boston 
Associate Manager Employers Liability 


that every person injured in an auto- 
mobile accident is not going to receive 
some money compensation for the in- 
juries suffered; it is only that those 
who are injured wholly because of the 
fault of others and thus without any 
blame on their own part can get no 
money recompense from those others 
purely because of the lack of funds on 
the part of those others. 


Seek to Provide 

Financial Responsibility 

The proponents for compulsory auto- 
mobile liability insurance do not insist 
that the present principles of law for 
determining legal responsibility in auto- 
mobile accident cases are inadequate for 
existing conditions. They suggest no 
change in these principles. Thus, the 





By EDWARD C. STONE 


Associate U. S. Manager Employers’ Liability 


present prevailing principles of law for 
fixing legal liability for automobile acci- 
dents are not to be changed. The re- 
sult is that any person injured is still 
left as his sole recourse to the present 
legal remedies. This means that, in the 
last analysis, he must commence a law 
suit and follow up that law suit by 
going into court; here he himself must, 
in the first instance, prove that the de- 
fendant was guilty of negligence; and 
here, also, although in most jurisdic- 
tions the burden of proving his own 
contributory negligence is put upon the 
defendant, the result still is that, after 
the evidence has all been presented, he 
may not recover a verdict at the hands 
of the jury or a judgment at the hands 
of the court, unless and until the tribunal 
which he himself has sought for the 


cial systems. They are silent upon the 
proposition that conditions have so 
changed as to bring it about that exist- 
ing principles of law work hardship upon 
those injured persons who have perfectly 
good claims legally. 


Hardship Is Wrought 
by Lack of Responsibility 


It cannot be gainsaid that many in- 
stances can be cited of injured persons 
with perfectly good, legal claims, and 
some of them actually reduced to judg- 
ments, who have been unable to collect 
anything solely because of the financial 
irresponsibility of those who have been 
entirely to blame for these injuries. 
Many pitiable cases are brought forth 
illustrative of the hardship thus done. 
We have all heard of cases of wage- 








| gatherings on the subject. 


meeting. 








purpose of settling the facts in his law 
suit comes to the conclusion that the de- 
fendant automobile operator was wholly 
and entirely to blame and that he, the 
injured party plaintiff, was equally 
wholly and entirely free from blame. 


Give No Attention to 
Reducing Law’s Delay 


The law’s delay, frequently dilated 
upon in connection with legal matters, 
certainly is not stressed in the agitation 
upon this subject. These proponents 
would, by their proposed remedy, rather 
increase than lessen the possibility of 
this. Nor do these proponents complain 
about rules of evidence, for these ap- 
parently seem to them adequate and 
proper. Far from complaining of trials 
by jury, these proponents seem deter- 
mined, possibly, to over-work that trib- 
unal for settling facts. Nor do they 
claim that the courts have broken down 
under the strain of too much litigation 
of this character in spite of its ever 
increasing amount. On the contrary, 
the result of what they seek would add 
considerably to the burden of our judi- 


| 

Edward C. Stone of Boston, is associate United States manager of the | 
Employers Liability. He is an attorney of high rank who has come into | 
| prominence particularly during the last two years in connection with com- 

|| pulsory automobile insurance legislation. Massachusetts was one of the 

|| early states to propose a measure of this kind. Mr. Stone at once got in 

|| touch with the legislative commission investigating the subject. 


He gathered 


together all the information available, appeared before the commission and 
the legislative committee from time to time and has spoken before insurance 
He is regarded as an authority along this line. 
Mr. Stone took a prominent part in the initiation ceremonies of the Pamun- 
key Tribe of Indians, the social organization that is an offshoot of the 
National Convention of Insurance Commissioners, at the recent Chicago 


earners who have been injured and of 
breadwinners of families who have been 
killed by reckless drivers of automobiles, 
in which cases the injured person or the 
family of the deceased has been abso- 
lutely unable to collect a cent simply 
and solely because of the fact that the 
reckess operator had no money. Cases 
like these have a sympathetic appeal 
which instantly cries out for remedy. 
The sense of justice possessed by us all 
naturally insists that something should 
be done to prevent the occurrence, at 
least in the future, of more of such 
hardships. 


Drivers Responsible for 
Large Percentage of Accidents 


In Massachusetts, a recess committee 
which gave careful attention to the 
whole subject of automobile accidents 
had made for them by the registrar of 
motor vehicles of the state an analysis 
of all the 550 fatal accidents which 
caused 578 deaths in Massachusetts in 
1923, and also of 1,000 non-fatal acci- 
dents in which 1,222 persons were in- 
jured the same year. These latter were 


Discussed 


chosen at random and the feeling was 
that they probably reflected with reason- 
able accuracy the results which would 
be obtained if all accidents were sub- 
jected to analysis. From the analysis 
thus made by the registrar of these fatal 
accidents, he came to the conclusion that 
in 65 percent of the deaths and in 67 
percent of the non-fatal accidents the 
operator was to blame. In Cleveland, a 
study of traffic conditions was made by 
the traffic committee of the Cleveland 
Automobile Club, together with the 
traffic commissioner of that city. The 
conclusion to which they came was that 
in 39 percent of the cases they investi- 
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gated were the drivers held to blame 
by the police. 


Thousands in Massachusetts 
Had No Financial Remedy 


For the sake of conservative estimate, 
the figure arrived at by the Cleveland 
committee may be considered, and for 
the sake of easy figuring we shall pro- 
ceed upon the basis that in 40 percent 
of all automobile accidents the motorist 
is wholly to blame. The next stage in the 
solution of our problem is to ascertain in 
how many cases of this 40 percent the vic- 
tims were injured or killed by persons who 
could not pay the damages which might 
be awarded. That is, in what percent- 
age of all automobile accidents were 
there irresponsible defendants. If we 
assume that only those are responsible 
who are insured, the 40 percent is still 
further to be reduced, because the num- 
ber of cases to show the extent of the 
precise evil complained of would then 
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be approximately either 70 or 80 percent 
of the 40 percent already mentioned, 
which would make 28 percent, or 32 per- 
cent of the entire number of persons 
injured or killed. I am advised by the 
registrar’s office that in 1925 in Mas- 
sachusetts there were 755 deaths and 
25,736 injuries, making a total of 26,491 
persons injured or killed. For purposes 
of easy figuring, we will regard this 
total figure as 26,500. If we apply the 
28 percent or 30 percent, we find that 
approximately 7,420 or 17,950 people 
were in the position of being without 
a real remedy as respects their ability 
to secure money, either by way of set- 
tlement or as the result of securing ver- 


dicts, for injuries received at the hands 
of financially irresponsible automo- 
bilists. 


Fundamental Evil 
Is Often Overlooked 


But, in our analysis of figures and in 
dealing with statistics, we must not 
overlook nor forget what the real fun- 
damental underlying evil is. It is not 
the fact that certain people are unable 
to get money damages for injuries re- 
ceived by them entirely through the 
fault of others, but it is the fact that 
accidents do occur upon the public 
streets and elsewhere in connection with 
the operation of automobiles. If these 
accidents could be prevented, the precise 
evil complained of would absolutely be 
done away with. If these accidents 
could be reduced, the precise evil com- 
plained of could also be reduced. It is 
undoubtedly for this reason that the so- 
called Hoover commission suggested 
that compulsory automobile liability in- 
surance was no remedy at all but 
merely a palliative for the real evil. 


Should Look to Actual 
Reduction of Accidents 


It is clear, therefore, that the funda- 
mental purpose of every legislator 
should be first to take every conceivable 
form of action the result of which may 
be at least to reduce the number of ac- 
cidents, striving all the time for the 
ideal of preventing all accidents. Every 
reasonable and proper law should be 
passed, the effect of which will be to 
reduce the number and the severity of 
accidents. Laws should be passed re- 
specting the general manner of opera- 
tion of automobiles, and regarding the 
installation and inspection of proper and 
sufficient brakes and lights; requiring 
operators to pass certain definite exam- 
inations and specific physical and mental 
tests before they may receive licenses; 
and there should be some public author- 
ity who should have the right under 
proper circumstances to suspend or re- 
voke licenses to operate and to suspend 
or revoke registrations of automobiles. 
There should be a ready cooperation be- 
tween the courts on the one hand and 
the licensing authorities and police of- 
ficials on the other to help keep down 
the number of careless or reckless op- 
erators upon the highway. 

In Massachusetts, where it would 
seem that almost every bit of legislation 


had been passed which could reasonably 
be expected to assist in the work of 
reducing accidents, the legislature saw 
fit to go further and passed an act en- 
titled “An Act Requiring Owners of 
Certain Motor Vehicles and Trailers to 
Furnish Security for their Civil Liability 
on account of Personal Injuries caused 
by their Motor Vehicles and Trailers,” 
which law will go into effect Jan. 1, 1927. 
In effect, this act compels every auto- 
mobile owner, except the state, counties, 
municipalities, corporations subject to 
the supervision of the department of 
public utilities, and street railways under 
public control, as a condition precedent 
to the registration of his automobile to 
furnish one of three forms of security: 
(1) a motor vehicle liability policy, 
which, with few exceptions, is like the 
ordinary liability policy now issued, with 
limits of $5,000 and $10,000; (2) a motor 
vehicle liability bond with the same 
limits; or (3) a deposit of $5,000 in cash 
or securities, the bond or the cash being 
deposited as security for the payment 
of judgments arising out of automobile 
accidents. 


Suggested Remedy Would 
Reduce Legal Delays 


I believe that we owe it to ourselves 
and to our profession as progressive in- 
surance men, alive to the times and 
keenly appreciative of our duties to the 
public, to do something constructive. 
In a solemn appreciation of this position, 
I have advanced the following remedy. 
Permit an injured person at once to 
bring into court a petition as a part of 
his suit for damages as a result of which 
petition the court will make a prelim- 
inary inquiry to ascertain two things: 
(1) Was the accident due entirely to the 
carelessness of the automobile operator 
and not at all to the fault of the injured 
person; (2) was the automobile, if not 
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being operated by the owner, being op- 
erated with the express or implied con- 
sent of the owner? 

If the court, after such inquiry as it 
wishes to make, finds that the operator 
was blameless, the whole proceeding 
will end there. If, on the other hand, 
the court finds that the operator was en- 
tirely to blame, the court will thereupon 
enter an order that the defendant put 
up such security as the court may con- 
sider necessary to satisfy within 30 days 
after the rendition of a final judgment 
in such action such portion of that judg- 
ment as shall not be in excess of $5,000. 
It might be here observed that the 
court would thus have the right as part 
of its order to have the car itself held 
as security, which would, therefore, give 
every advantage of the so-called lien law 
which has been suggested by some as 
a remedy. 


Would Accept Policy 
as Proper Security 


The law would further provide that 
there should be accepted as adequate 
security or as a full compliance with 
any order regarding security which the 
court might make in this proceeding a 
certificate by a duly authorized company 
that it had already issued to the de- 
fendant or for his benefit under the 
omnibus coverage a liability policy or 
bond, with limits of $5,000 and $10,000, 
insuring the defendant as respects the 
accident in question. If the defendant 
could not put up the security ordered 
by the court and thus also did not have 
the policy or bond so that he could fur- 
nish the certificate in question, the law 
would provide that his license to operate 
and the registration of his automobile 
should be revoked or suspended, with 
the result that not only could the defend- 
ant himself operate no more automobiles 
in that state, but the motor vehicle con- 
cerned in the accident could no longer 
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be operated upon the public streets of 
that state. 


Limitations on Suspension 
of Right to Drive Car 


Of course, the public official who has 
this power of suspension and revocation 
may exercise it only as respects those 
persons who, and those vehicles for 
which the owners, have hitherto applied 
for license or registration. And, equally 
it is obvious that, if the automobile was 
being operated by someone other than 
the owner, this action could be consti- 
tutionally taken only if the motor vehicle 
was being operated with the owner’s 
express or implied consent. This latter 
fact the court is also to determine, as 
already pointed out. 

If the defendant be a nonresident so 
that whatever license he may have is not 
one which the particular state registrar 
can revoke or suspend, or if the defend- 
ant be one whose car is registered in 
another state so that the proper licens- 
ing official of the state where the acci- 
dent occurs cannot revoke or suspend it, 
the court would enter an order prohibit- 
ing the defendant from operating auto- 
mobiles in the state where the accident 
occurred, and if the court had found that 
the automobile was being used at the 
time of thé accident with the express or 
implied consent of the owner, the opera- 
tion of the particular car unless and 
until the requisite security was forth- 
coming. 


Exercises No Compulsion 
to Carry Certain Insurance 


In this remedy there are a number of 
striking advantages over the so-called 
compulsory bill. In the first place, all 
persons who are now insured will have 
to do nothing; they will merely continue 
their present insurance. Under the Mas- 
sachusetts compulsory law, they are com- 
pelled to change their insurance and to 
do the same things as are required of 
those who do not insure. 

But in this suggested remedy, there 
is no compulsion upon anybody to in- 


sure. Every automobile owner has a 
choice; he may choose to insure and 
thus take no chances when accidents 
later occur, or he may choose not to 
insure, because he may well say: “I will 


take extra care not to have an accident.” 
Here is an inducement to safety, and 
thus the suggested bill is brought in 
line with the fundamental purpose ol 
preventing accidents. Where is there 
in any compulsory law a similar or any 
inducement to safety? Again, the auto- 
mobile owner may say: “Rather than 
insure, I believe I never will have any 
accident or at least any serious acct 
dent; and, therefore, I am _ willing to 
take my chances of one of two things; 
I believe I shall be able to prove to 
the court that I was not to blame at 
all, but if I cannot do that, I believe 
that I can put up such security as the 
court will order, confident that I never 
shall have a serious accident.” 

The suggested remedy has also the 
added advantage as compared with the 
existing Massachusetts law that it is 
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equally applicable to residents and non- 
residents. The existing law penalizes 
resident owners because not applying 
to those nonresidents who do not regis- 
ter their automobiles, while the sug- 
gested remedy is one applicable to both 
residents and nonresidents. 

There is a still further advantage, be- 
cause, since the choice of insurance is 
entirely voluntary, it permits the giving 
of existing forms of policies. The result 
is that the coverage extended will be 
not merely as respects accidents on the 
highways of Massachusetts, for example, 
but in respect of accidents outside of 
Massachusetts, throughout the United 
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State of America and Canada, as well 
also as regards accidents upon private 
property. 

The law, moreover, would provide 
that the court’s findings should go to 
the registrar of motor vehicles or other 
licensing authority, together with any 
recommendations that the court might 
make for such action as the registrar or 
the licensing authority might think ad- 
visable. At the present time, the only 
findings of courts reported to the regis- 
trar of motor vehicles in Massachusetts 
are those of criminal proceedings. In 
these days it is rather rare that the true 
or at least the whole picture of what has 
happened is presented in the criminal 
court. Friends of a person complained 
of for manslaughter in an automobile 
accident are always willing “to go the 
limit” to soften or palliate the conse- 
quences of that accident, and to assist 
the defendant in every way “to get out 
from under.” They wish to help him 
so that he may not have a criminal rec- 
ord, so that he may not go to jail, so 
that he may not lose his license. The 
truer picture would come out upon a 
hearing in the civil case. 


Could Still Have Accident 
Without Financial Responsibility 


The only real objection that can be 
made to this suggested remedy is that 
the act might permit each owner or op- 
erator of an automobile to have at least 
one uncompensated accident. 

But with any kind of publicity given 
to the suggested remedy, it is believed 





J. E. Bragg Gives Picture of 
Modern Life Insurance Service 


PICTURE of modern life insur- 
A ance service was drawn by James 

E. Bragg, vice- president of the 
Manhattan Lite, at the afternoon session 
on Indiana Insurance Day. Mr. Bragg, 
who was formerly a member of the 
faculty of Carnegie and New York Uni- 
versities, has a nation-wide reputation 
as a life insurance speaker and under- 
stands thoroughly the application of 
modern principles to the sale of life in- 
surance. 

There are, Mr. Bragg said, some 60,- 
000,000 people carrying life insurance. 
But of all of these, few have brought as 
much thinking to the purchase of their 
life insurance protection as they have 
used in completing even a $50 business 


transaction. For the most part they 
have purchased their life insurance 
without plan or purpose. They have 


accumulated, in most instances, a num- 
ber of totally unrelated policies, which 
provide protection of a sort, but do not 
constitute a well-rounded life insurance 
program. 


Turns Away From 
Discussion of Death 


The average man, Mr. Bragg said, in- 
stinctively turns away from a discussion 
of any idea even remotely connected with 
death. The average man looks upon life 
insurance as something that may be dis- 
cussed about as would be the purchase 
of a cemetery lot. He associates it only 
with death and hence is decidedly disin- 
clined to enter upon any comprehensive 
discussion of it. 

The task of a modern life msurance 
man is to show the prospect briefly that 
life insurance ties up with life as well as 
with death—to show that life insurance 
constitutes a financial program that can 
just as easily be made to operate while 
the assured is alive and may reap the 
benefits of it. Most agents in the past, 
Mr. Bragg said, have been too eager to 
sell instead of to serve. The public does 
not know about life insurance and has 
not been taught. Certainly the average 
man does not associate life insurance 
with his common every-day problems. 


Life Insurance Is Money 
for Future Delivery 


The average life insurance prospect 
can be given an understandable explana- 
tion of life insurance, Mr. Bragg said, 
when he is told that life insurance is 
nothing but a means which is offered for 








that practically everybody would take 
advantage of it. Very few would want 
to take the risk of being prevented from 
operating not only the car involved in 
the accident but all cars generally. Cer- 
tainly, those persons buying cars upon 
the installment plan, which, if we are 
correctly advised, include 75 to 80 per- 
cent of all cars purchased, would un- 
doubtedly have it suggested to them by 
the persons financing them that a pol- 
icy should be taken out. A _ person 
financing the purchase of cars would un- 
doubtedly realize that no purchaser 
would have a real idea of completing 
payments on a car which could not be 
operated. 


buying with his present money, a stipu- 
lated amount of money for future de- 
livery. Life insurance is, in other words, 
money to be delivered in the future in a 
manner arranged entirely by the assured 
with the aid of his agent. In legal re- 
serve life insurance there are, Mr. Bragg 
stated, but two general forms of cover- 
age: first, term insurance, which covers 
the death hazard over a definite period 
of years, and second, all other forms 
which, whatever they may be, cover the 
death hazard and provide the assured 
with a savings account. Life insurance 
may be bought on any basis desired, but 
the plan which pays the assured or his 
beneficiaries, whether he lives or dies, is 
for the average man in most cases the 
most desirable, Mr. Bragg declared. 

All life insurance contracts involve 
certain methods of distributing the 
money purchased for future delivery (the 
face of the policy) and the methods of 
distribution that may be employed are 
what are interesting the up-to-date life 
insurance men of the country. In other 
words, the various applications of the 
income options in life insurance policies 
are opening up to modern agents a 
whole new field of service. 


Cannot Always Buy as 
Much as Family Needs 


The agent who is abreast of the times 
ascertains as closely as is possible the 
future financial needs of his prospect. 
He bases these upon the prospect’s ex- 
isting financial requirements. If a pros- 
spect is using $4,000 or $5,000 as living 
expenses, and is not indulging in ex- 
travagances, it may be reasonably con- 
cluded that in the event of his death his 
family will need at least the same 
amount of money in order to continue 
in similar circumstances. The question 
for the agent and prospect to jointly de- 
cide is, how shall the money be provided, 
and when. Further, can the prospect 
afford to buy as much insurance as he 
really should have? In almost all cases 
he cannot. Thus, if the agent can make 
the prospect see his real insurance needs 
the invariable conclusion is that the 
prospect cannot afford to buy as much 
life insurance as he should have, but 
having had a glimpse of his real life in- 
surance requirements he will usually buy 
much more than would otherwise be the 
case. 


Shows How to Make 
Insurance Meet Needs 


The agent employing modern methods 
not only sells his prospect as much addi- 
tional insurance as he may need but 
shows him how his existing insurance 
may best be utilized and made to fit 
into his program as a whole. The aver- 
age man’s policies are merely a hodge- 
podge, most of them aimed toward dif- 
ferent ends. The whole can be coordi- 
nated and made to accomplish the maxi- 
mum results by an intelligent application 
of the income option. 


Simple Questions to Form 
Life Insurance Program 


Most men who are real prospects have 
a wife and children. If the head of such 


a fad should die his wife would be 
faced with the necessity of maintaining 
the household and properly rearing and 
educating the children. The practical 
and rather simple questions then are, 
how much money will be required to 
clear off debts in the event of death? 
and how much for rent, clothing, and 
food? What will the expenses of the 
children be up to the time they are ready 
for college? What would it cost to send 
them to college? What is the total of 
all these expenses? How should the 
money be provided and when? These 
are the questions that the average man, 
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with the assistance of his agent, must 
honestly answer in order to have even a 
working idea of how much life insurance 
and what kind of life insurance he is 
going to need in order to meet his re- 
quirements. Modern life insurance serv- 
ice, Mr. Bragg said, requires that the 
agent so manage the interview as to get 
the prospect to face and answer these 
questions and then to act upon the needs 
that they reveal. 


Standard Accident 
Has 40 at Dinner 


A special meeting of Standard Acci- 
dent representatives followed a dinner 
given to about 40 of the company’s rep- 
resentatives at the Indianapolis Athletic 
Club Monday evening. Dudley Griffith, 
Indiana state manager, presided. Mr. 
Sisk of the bond department made a fine 
talk on the selling and handling of bonds 
and Vice-President Scofield talked on 
collections, stressing the importance of 
keeping agency balances close up. A. L. 
Rickard, manager of the Standard Acci- 
dent’s publicity department, gave a help- 
ful talk on advertising. He said the 
company is ready to help its agents with 
campaigns, writing form letters, helping 
to get up mailing lists and doing every- 
thing possible to take the burden off the 
agent. A. L, Jenkins of Richmond and 
Jess B. Fields of Bloomington spoke 
appreciatively of the Standard Accident’s 
attitude toward its agents. 
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Whereas, in the 1925 session of the Indiana legislature a determined effort 
was made to repeal the law against rating and against discrimination in rates; 
and whereas, such effort if successful would have vitally injured the insurance 
— both as to the companies, the agents and the public. Now, therefore, 

Resolved, that this Federation shall continue its efforts to prevent the repeal 
of such law. 


*-_ * * 
Be it resolved, that this Federation shall continue its efforts to secure a proper 
agency q tion law. 
*-_ * * 


Whereas, under present conditions the liquidation or other closing out of 
an Indiana insurance company is subject to much expense, ultimately to be paid 
by the policyholder or stockholder, or both, and, whereas, it has been determined 
by experience elsewhere, notably in New York, that a proper liquidating agency 
may successfully be maintained in the insurance department. Now, therefore, be 
it resolved that the Insurance Federation of Indiana favors the enactment of a 
law providing for the liquidation of insurance companies through the supervisior: 
of the insurance department of Indiana, rather than through the usual receiver- 
ship as now. 

Whereas, Thomas S. McMurray, Jr., commissioner of insurance of Indiana, 
has zealously administered his office to the end that the citizens of Indiana might 
enjoy the benefits of sound insurance, we pledge him our support. 

Be it further resolved, that it shall continue to be the primary object of the 
Insurance Federation of Indiana to combat the heresies of state fund insurance 
and other participation of the agencies of government in business. 

* * * 

Be it further resolved, that your Federation shall continue its efforts to 
cooperate with the several Chambers of Commerce and Boards of Trade in the 
State and that in furtherance of such policy does hereby adopt the principles of 
business conduct heretofore adopted by the United States Chamber of Commerce 
as follows: 

* * * 

Whereas, the Chamber of Commerce of the United States, through its 
committee on business ethics, has presented to all of its individual and organiza- 
tion members a code of business ethics for adoption and to become a rule of 
conduct, be it therefore 

Resolved, that the Insurance Federation of Indiana does hereby adopt the 
code, as follows: 

I 


The foundation of business is confidence, which springs from integrity, fair 
dealing, efficient service, and mutual benefit. 


II 


The reward of business for service rendered is a fair profit plus a safe reserve, 
commensurate with risks involved and foresight exercised. 


III 


Equitable consideration is due in business alike to capital, management, 
employes, and the public. ; 
Vv 


Knowledge—thorough and specific—and unceasing study of the facts and 
forces affecting a business enterprise are essential to a lasting individual success 
and to efficient service to the public. 


Permanency and continuity of service are basic aims of business, that knowl- 

edge gained may be fully utilized, confidence established and efficiency increased. 
VI 

Obligations to itself and society prompt business unceasingly to strive toward 

continuity of operation, bettering conditions of employment, and increasing the 

efficiency and opportunities of individual employes. 

VII 

Contracts and undertakings, written or oral, are to be performed in letter and 

in spirit. Changed conditions do not justify their cancellation without mutual 
consent. I 
VIII 


Representation of goods and services should be truthfully made and 
scrupulously fulfilled. - 


Waste in any form—of capital, labor, services, materials, or natural re- 
sources—is intolerable and constant effort will be made toward its elimination. 
x 


Excess of every nature—inflation of credit, over-expansion, over-buying, over- 
stimulation of sales—which create artificial conditions and produce crises and 
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depressions are condemned. . 
I 


Unfair competition, embracing all acts characterized by bad faith, deception, 
fraud, or oppression, including commercial bribery, is wasteful, despicable, and 
a public wrong. Business will rely for its success on the excellence of its own 
service, _ 


Controversies will, where possible, be adjusted by voluntary agreement or 
impartial arbitration. — 


Corporate forms do not absolve from or alter the moral obligations of indi- 
viduals. Responsibilities will be as courageously and conscientiously discharged 


by those acting in representative capacities as when acting for themselves. 


XIV 
Lawful cooperation among business men and in useful business organizations 
in support of these principles of business conduct is commended. 


XV 





Business should render restrictive legislation unnecessary through so conduct- 
ing itself as to deserve and inspire public confidence. 
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Insurance Vital Factor in Industry 


HERE is no business in all the 
"T worta that is more important, mere 

far reaching in its effects, or more 
absolutely essential to the perpetuation 
or the welfare of civilization than the 
business of fire insurance. There is no 
human activity, however great or how- 
ever humble, that it does not touch. 
Its protection and its guidance is about 
every human life, and this is just as true 
of the man or woman who has never 
bought a policy of any kind as it is of 
the holders of the largest policies. 

The man who is engaged in the busi- 
ness of fire insurance has reason to be 
proud of his high calling. There is no 
reason why he should hesitate to put 
his business in comparison with that of 
any other business, provided only he is 
doing his own part honestly and 
squarely. There is no reason why he 
should feel called upon to apologize for 
the great business of fire insurance nor 
to give ground before any who, in 
ignorance or demagoguery, may attack 
it. If there be any in the business who 
challenge these facts, the quicker such 
a man gets out of the business, the bet- 
ter it will be for the business, for the 
world, and for him. 


Definition of Stock 
Fire Insurance 


The first essential in the discussion of 
any subject is a definition of terms in 
order that confusion and misunderstand- 
ing may be avoided. 

Corporate fire insurance is the busi- 
ness of furnishing indemnity for loss 
from fire, storm and other casualties, in 
definite amounts, for definite periods and 
for a definite price. It guarantees its 
undertaking by ample corporate funds 
paid in by stockholders and which con- 
stitute the capital,-reserve and surplus 
required by law to be kept for the 
safety of the policyholders. Insurance 
has been defined as “the science of using 
a known quantity to discount an un- 
known possibility.” The known quan- 
tity in corporate fire insurance is the 
capital, reserve and surplus maintained 
by the companies to meet the unknown 
possibility of sudden and unforeseen de- 
struction of property by fire, storm or 
other casualty. 

The function of corporate or stock fire 
insurance is to collect from the policy- 
holders the small sums known as pre- 
miums that go to make up the indem- 
nifying fund from which losses are paid, 
and to disburse it equitably to those pol- 
icyholders who suffer loss. In other 
words, it collects from the fortunate 
many to meet tthe losses of the unfor- 
tunate few, and it does it on a definite 
basis that puts certainty into every eco- 
nomic function. 

There have been those, including 
many standard writers on the subject 
of insurance, who have likened the sys- 
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tem of collecting premiums to a tax. 
This is an error. It is not in any sense 
a tax, but it is an investment on the 
part of the policyholder because it 
stabilizes values and prevents, for the 
individual, complete loss of accumu- 
lated values. As such a stabilizer, it 
increases the worth of his property hold- 
ings and is made use of by him for that 
express purpose. If there be any here 
who doubt the accuracy of that state- 
ment, let him go to his banker and seek 
to borrow money on his home. He will 
find that he cannot do so unless the 
loan value of his property is guaranteed 
by an insurance policy in a company of 
recognized standing. The taking of an 
insurance contract by an individual is 
purely a voluntary act on his part, taken 
solely for his own benefit and protec- 
tion, whereas a tax is a sum levied 
against property by the government or 
by governmental divisions for the benefit 
of society and the payment of which is 


ity so small that it does not have within 
it some individuals directly interested in 
this business. 


Present Trend Toward 
Industrial Consolidation 


It can be said without fear of suc- 
cessful contradiction that the marked 
economic trend of the present decade is 
toward industrial consolidation. It is a 
trend that is in ne sense forced, but is 
a development of economic law and 
arises out of the demand for economy 
and efficiency in production and distri- 
bution. As industry consolidates and 
expands, greater and greater financial 
backing is demanded to guarantee suc- 
cess. And this demand, in its turn, has 
brought about the rise of the capitalist 
or finance banker as the successor of 
the old industrialist or “captain of in- 
dustry.” Coupled with it was the post- 
war necessity of financial stabilization 
and, with Europe in industrial and finan- 
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obligatory upon the individual. The 
difference between such a levy and the 
voluntary payment of an insurance pre- 
mium is so evident as to need no fur- 
ther elaboration. 


Millions of People 
Are Directly Affected 


With these definitions in mind, let us 
turn now to a consideration of the sub- 
ject assigned to me, “The Relation of 
Fire Insurance to Finance and Indus- 
try.” Let me say first of all that there 
is more actual capital engaged in the 
insurance business in the United States 
than there is in its banking. There are 
a greater number of people engaged in 
the business of insurance than in bank- 
ing. It has been estimated from the 
records of the fire insurance companies 
that there are approximately 650,000 per- 
sons actually engaged in the fire insur- 
ance business alone. This number in- 
cludes the direct employes of the com- 
panies, the special and general agents, 
the local agents and their staffs. 
Counting their families, there are prob- 
ably several million people who are di- 
rectly affected by every matter that af- 
fects fire insurance, and these people are 
so distributed throughout the entire 
United States that there is no commun- 


cial chaos, American capital moved in- 
evitably toward world hegemony. 


Part Played by Fire 
Insurance in Finance 


Consider now how vast is the part 
played by fire insurance funds in the 
resources of finance bankers. In the 
banks of my own city of Chicago alone 
there are millions of insurance money 
deposited. This is equally true of the 
depository banks in New York and in 
the other large cities. Trace the part 
it plays in turn in all the vast fields de- 
pendent upon the financial resources of 
the American banks. It plays its part 
not only in the secured loans made by 
banking interests to great industrial 
projects, but likewise in the funds that 
are available for the use of the smaller 
banks in the smaller towns and cities, 
borrowed at comparatively low rates of 
interest to be loaned in turn for the de- 
velopment and carrying on of business 
and industry everywhere. And mark 
you this: Not only does corporate fire 
insurance make possible this utilization 
of vast capital, but it puts back of the 
security on which the loans are made 
the one protection that guarantees the 
loan against loss by fire, flood, tornado 
or other casualty. To phrase it another 
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way, it is the golden thread upon which, 
after all, all the jewels of finance and 
industry are strung. 


Constitutes Life Blood 
of Finance and Industry 


Or consider if you will the deposits 
that are made in banks, large and small, 
by the vast army of those directly in- 
terested in the fire insurance business 
alone. I have pointed out that there 
are 650,000 such people and of that num- 
ber 185,000 are local agents representing 
fire insurance companies. These ac- 
counts, varying in amounts from those 
that are very small to those that are 
comfortably large, make another great 
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aggregate and so, after all, the money 
that the fire insurance companies collect 
in premiums and pay in commissions 
and for the other expenses of carrying 
on the business, entirely aside from the 
sums that are spent in the payment of 
losses when disaster comes, constitutes 
the very lifeblood of finance and indus- 
try and is kept constantly circulating, 
pulsating out from the great heart of 
fire insurance that is at the center. 


Foundation on Which 
World’s Credit Rests 


In what has been said thus far we 
have dealt only with the part corporate 
fire insurance plays through the funds 
represented by the capital, reserve and 
surplus of the stock fire insurance com- 
panies and the handling of the money 
collected and expended in conducting 
their daily business. To all this must 
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be added that fire insurance is the foun- 
dation stone upon which all the world’s 
credit rests and that it makes possible 
the world’s great commercial activities. 
Nowhere in all the world is there a 
banker, operating in a large or a small 
field, who would make any loan on mer- 
chandise or on realty improvements 
until he had made certain of the sound- 
ness of the insurance policy protecting 
the security. The goods on the shelves 
of the merchants, in the great depart- 


ment stores of the cities or in the 
smaller institutions throughout the 
country, are protected by insurance 


until the transaction of the turn-over is 
completed. About manufactured goods 
stored in warehouses there is the pro- 
tection of corporate fire insurance and 
that absolute guarantee given by the 
stored-up capital, surplus and reserve. 

There is invested in manufacturing 
plants and equipment in the United 
States some $18,000,000,000 and the one 
thing that guarantees that this shall not 
be wiped out completely by fire, flood 
or tornado is the guarantee of corporate 
fire insurance that stands badk of it and 
says to the financier and to the indus- 
trialist that if fire does come, the funds 
will be available for the rebuilding. 

Add to this the gigantic value of the 
goods those plants turn out. Consider 
that here is a world that is doing 95 
percent of its business on credit. Recall 
that the great basis of credit, next to 
character itself, is the fire insurance pro- 
tecting the property or goods on which 
loans or credits are advanced, and you 
will see that in very truth fire insurance 
is the great foundation stone. 


Conflagration and 
Earthquake Tests Met 


Stop and consider for just a moment 
what it all means. From the Chicago 
conflagration of 1871 up to those that 
marked the year 1915 there were 19 
conflagrations in the United States with 
an aggregate loss of $772,500,000. Fire 
losses in the United States over a 30- 
year period, excluding Idsses to standing 
timber and crops, aggregate $5,151,133,- 
000. In 1925 alone the fire losses ex- 
ceeded $373,500,000, and all this de- 
stroyed capital fire insurance replaced. 

Run back in your minds, if you will, 
to that day in April, 1906, when earth- 
quake, followed by fire, destroyed San 
Francisco. In that disaster some 25,000 
buildings with most of their contents 
were destroyed, entailing a property loss 
of $350,000,000. A great proportion of 
the population of the California city was 
rendered homeless. More than 150,000 
claims against fire insurance companies 
were made, involving more than $220,- 
000,000. There was a legal question in- 
volved as to whether the companies, 
under their fire insurance contracts, were 
legally responsible for the losses, but, 
to the glory of corporate fire insurance, 
that question was rfever raised. 

Into the stricken city the insurance 
money poured in a golden stream and 
the work of rehabilitation began in- 
stantly. That single earthquake and 
conflagration swept away every dollar 
of profit made by fire insurance com- 
panies in 47 years and it cost them, in 
addition, something like $80,000,000. 
Yet the claims were met promptly and 


fire insurance companies contributed 
over $100,000,000 in new funds. No 
other business in the world can match 
that achievement in living up to a high 
ideal. 


Its Protection Reaches 
Down Into Every Life 


It is not a matter that is the concern 
solely of the great industries or of 
finance. It reaches down into every 
life. Consider if you will the growth of 
building and loan associations, which 
alone make it possible for the man in 
humble or modest circumstances to 
have a home of his own, paying for it 
from his earnings over a long period of 
time. Billions of dollars, mostly the 
savings of wage earners, are invested in 
this one line of business, and the only 
thing that absolutely protects these life- 
time savings and that guarantees that 
they shall not be lost completely if fire 
shall come, is this great business of 
corporate fire insurance. 


Offers Incentive to Owner 
to Reduce Fire Hazards 


If time permitted we could discuss its 
great service in the field of fire preven- 
tion, a cause in which it spends great 
sums annually. Through its system of 
penalties and credits it offers a direct 
financial incentive to every property 
owner to reduce the hazard of his spe- 
cific risk and by so doing to lessen the 
contribution that he and his neighbors 
shall make to the required indemnity 
fund and at the same time to lessen the 


danger of interruption of business and 
business processes. 

The figures of the Chamber of Com- 
merce of the United States for 1924 
show that the state of Indiana alone 
collected from insurance companies in 
licenses, taxes and fees, $1,525,202. 
Those same figures show that the ex- 
pense of maintaining the Indiana depart- 
ment of insurance for that year was 
$65,247. Subtract from the total col- 
lected from the insurance companies the 
cost of supervision and regulation and 
we find that Indiana collected from in- 
surance companies in 1924 $1,459,955 
more than it needed to supervise these 
companies. If that additional sum were 
invested at 5 percent—a rate easily se- 
cured with absolute safety—it would 
produce an annual income of $72,997, 
which is almost $8,000 more than the 
cost of maintaining the Indiana insur- 
ance department. In other words, there 
was enough surplus collected in 1924 to 
maintain the Indiana insurance depart- 
ment forever without the levying of any 
tax and permitting the accumulation of 
a reserve, increasing by $7,750 each year, 
to care for any new future activities and 
a possible expansion of the department. 

Mark you this: that money comes 
from you, from the depositors in banks 
and from the property holders them- 
selves, for insurance has no funds ex- 
cept what comes to it from its policy- 
holders. Its capital and reserves can- 
not be touched lest there be impair- 
ment. In other words, by this system 
of indirect taxation, those who protect 
their physical property by fire insurance, 


Notable Speakers Heard But 
Program Was Not Crowded 


HIS” year’s program was _ less 
"TT crowded than that of a year ago. 

There were fewer speakers, and as 
a consequence, the whole affair was con- 
ducted a little more smoothly and in a 
briefer space of time. Russell T. By- 
ers, president of the Indiana Insurance 
Federation and vice-president of the 
American Central Life, was in charge 
at the opening business session and 
after a brief talk turned the meeting 
over to General Chairman Herbert L. 
Barr. The address of welcome was de- 
livered by John L. Duvall, mayor of 
Indianapolis. Thomas S. McMurray, 
Jr., Indiana insurance commissioner, 
spoke briefly about the activities of his 
department. Alfred Hogsdon, Indiana 
state fire marshal, was ill and unable to 
appear on the program as _ scheduled, 
but Fred I. King, attorney of the depart- 
ment, spoke briefly. Mr. King made 
some comparison of the arson cases in 
the state, saying that in 1924 there were 
347 cases of arson and in 1925 there 
were 468. 


Stone Reads Paper 


Edward C. Stone, United States man- 
ager of the Employers Liability and 
affiliated companies, read a comprehen- 
sive paper on “Compulsory Automobile 
Liability Insurance.” 

E. A. Collins, assistant secretary of 
the National Surety and president of 


local agent advertising himself to the 
insuring public. 

D. J. O’Keeffe of Fort Wayne, Ind., 
president of the Indiana Agents’ Asso- 
ciation, had as his topic, “Insurers and 
Insurors.” These speakers were all 
scheduled to appear, but in addition to 
them, short talks at the opening session 
were made by A. C. Chapman, promi- 
nent Louisville local agent and former 
chairman of the executive committee 
of the National Association of Insur- 
ance Agents; Spencer Welton, vice- 
president of the Fidelity & Deposit; 
John T. Hutchinson, secretary of the 
Insurance Federation of America; Frank 
L. Jones, Indianapolis manager of the 
Equitable Life of New York and presi- 
dent of the National Association of Life 
Underwriters, and O. B. Ryon of Chi- 
cago, general counsel of the National 
Board of Fire Underwriters. 

The afternoon business session was 
presided over by Russell T. Byers, presi- 
dent of the Insurance Federation. Mr. 
Byers submitted his report as president 
and Joseph G. Wood offered his report 
as secretary. The reports of the chair- 
men of the legislative, resolutions and 
nominating committees were also sub- 
mitted. 

Harry Curran Wilbur of Chicago, 
financial and industrial consultant, spoke 
on “The Relation of Fire Insurance to 
Finance and Industry,” and James E1l- 





their dependents by life insurance, and 
their employes by compensation insur- 
ance, are taxed doubly by the taxing 
authorities of Indiana, for, of the total 
amount raised by special taxes on in- 
surance companies, only 4.28 percent 
went for service to policyholders and 
95.72 percent for other purposes. That 
is neither equity, economy, nor business 
efficiency. The remedy rests with you 
and your ballots. 


Figures Show Business 
Has No Profit Return 


There may be those who will say that 
all this is done at a profit. If such 
there be, let the statistics themselves 
answer him. An analysis of all the 
reports submitted to the United States 
Government by the business concerns 
of America shows that the average 
profit, or percentage of the so-called 
business dollar that can be classified as 
available for profit, is 5.1 percent. This 
is computed. from the average returns on 
turn-over and not on capital investment. 
The National Convention of Insurance 
Commissioners has held that a 5 per- 
cent underwriting profit is a reasonable 
one. Yet no company gets it. The rec- 
ords of the Spectator Company show 
that for the 10 years from Jan. 1, 1914, 
to Jan. 1, 1924, the underwriting profit 
of the fire insurance companies has been 
1.3 percent, while the records of the Na- 
tional Board are quoted as showing an 
actual underwriting loss of 2.99 percent. 
“Barron’s,” a leading financial weekly, 
states that for the five-year period 1920- 
1924 only 87 stock fire insurance com- 
panies out of 296 for which a five-year 
record was obtainable showed a balance 
to surplus after deducting losses and 
expenses from premiums earned. Stock- 
holders of the other 209 companies 
faced an underwriting loss. 


Policyholder Has No 
Complaint About Cost 


Surely under such circumstances the 
policyholder has no complaint as to the 
cost of his protection and especially 
when one considers the great service 
that is rendered in addition to that 
protection. 

Insurance asks no special favor or 
privilege; it seeks no advantage that 
others do not have; it would not avoid, 
even if it could, its just proportion of 
the cost of government; it asks only 
that it be not unfairly hampered and re- 
stricted. It submits its long record of 
unequaled service and it seeks only to 
go forward serving finance and industry 
and business and men and women 
everywhere in that same spirit of splen- 
did service that has marked its whole 
history. 
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’ Fore group at the Chicago office. 


Two Pigetiie Cor Medals at 


Dinner for ‘ 


to establish an institution, then the 

America Fore Indiana Insurance,Day 
dinner has become an institution. Two 
hundred or more Continental, Fidelity- 
Phenix, American Eagle and First Amer- 
ican representatives were guests of the 
America Fore group at the third annual 
luncheon on Tuesday noon at the Colum- 
bia Club. At each plate was placed a 
slip containing the advance figures of 
the four companies. 

Herbert L. Keck, agent of the Con- 
tinental and American Eagle at Rich- 
mond, made a peppy toastmaster and 
kept the ball rolling from the start of 
the speechmaking. He first introduced 
E. A. Henne, secretary of the America 
Mr. 
Henne read a telegram trom President 
Paul L. Haid extending the felicitations 
and greetings of Ernest Sturm, chairman 
of the board, and himself. He then pre- 
sented 25-year-service medals to James 
Carter of Morgantown, Charles Havens 


I three years can be considered enough 


of Plainfield and Warren P. Fogle of 
La Porte. 
Jacob Nelson of Chicago, manager 


of the hail department, was then intro- 
duced and gave a clever poem in Nor- 
wegian dialect, “Paul Revere’s Midnight 
Ride,” which was enthusiastically re- 
ceived. 


Peterson Wants It Quick 
When He Wants It 


Elof Peterson of Chicago, manager of 
the farm department, was presented but 
asked that S. W. Cooke of Evansville, 
veteran Indiana state agent of the farm 





D. J. OKEEFFE 
President Indiana Association of Insur- 


ance Agents 


‘America Fore” 


department of the company, speak in his 
place. “I am only 43 years old in 
service,” Mr. Cooke said, “and when I 
put it that way it makes me feel that I 
am only 43 years old.” He expressed 
himself as being proud of his connection 
and paid a high tribute to the home and 
Chicago offices of the company. He said 
that the company had had the largest 
farm business in Indiana in 1925 in its 
history. This, he said, was because Mr. 
Peterson had asked for it and he said 
that he had come to know through 40 
years of having him as boss that Mr. 
Peterson expected to get what he wanted 
quickly when he asked for it. 

The agents are the foundation of any 
company’s success, Mr. Cooke said, and 
he was proud of the farm agents of the 
company in Indiana. “I have boys work- 
ing for me now,” he said, “whose fathers’ 
fathers were working for the Fidelity- 
Phenix when this present generation of 
agents was born.” 

Thomas S. McMurray, Jr., commis- 
sioner of insurance of Indiana, was in- 
troduced and spoke briefly on the im- 
portance of having a high grade rep- 
resentation by insurance agents and 
solicited the support of those present in 
his ambition to get placed on the statute 
books of Indiana at the next legislature 
an agency qualification law. At present 
there is no restriction and the commis- 
sioner has to appoint as agent anyone 
for whom a company may make applica- 
tion. He spoke highly of the insurance 
business as a calling of which any man 
has a right to be proud. 

Toastmaster Keck assured Commis- 
sioner McMurray that he could count on 
America Fore agency help. 


Walls Talks Insurance 
to Be Original 


William L. Walls, of the well known 
Walls & Walls agency of Bedford, Ind., 
was then introduced and gave a clever 
and entertaining talk. He said he was 
given liberty to select his own topic and 
had considered a number but decided to 
talk on insurance, as he thought in this 
way he would be less likely to infringe 
on the thought of other speakers. The 
Walls agency, he said, was this year 
celebrating its fiftieth anniversary. Look- 
ing forward, he said, 50 years look like 
50 big moons but, looking back, they 
look like a string of pearls, filled with 
pleasant recollections. 

He was followed by Harry McLain of 
Shelbyville, who also spoke in lighter 
vein and paid a high tribute to the ladies 
present. 

Burke G. Slaymaker, attorney for the 
America Fore in Indiana, spoke elo- 
quently of the high standard maintained 
by this group of companies in their re- 
lation to the public. The quality of 
“justness” is noticeably present in 
America Fore dealings and he said he 
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Agents Must Takeo Advantage of - 
Educational Facilities Offered 


BY EDWARD A. COLLINS 


President Insurance Advertising Conference 


ance, while still in its infancy, is no 

longer the toy of the company ex- 
ecutive as it was a dozen years ago. 
Advertising responsibilities now rest 
squarely on the shoulders of a group cf 
men schooled more in the fundamentals 
of advertising and effective publicity 
than they are in the underwriting of in- 
surance risks. 

More than 200 of the leading insur- 
ance and surety companies are affiliated 
with the Insurance Advertising Confer- 
ence, which, through its conventions 
and bulletin service to members, has in 
three years elevated materially _ the 
standards of insurance advertising and 
developed new ways of making local 
agency advertising more effective than 
formerly. 


Should Read Insurance 
Journals Each Week 


In the first place, an insurance agent 
should thoroughly know the line of in- 
surance he advertises and sells. It is 
deplorable that out of 500,000 licensed 
insurance agents throughout the coun- 
try, so few comparatively are sufficiently 
interested to read the insurance journals 
that maiatain a consistent educational 
policy, pointing out old and new forms 
of insurance, and explaining how sueh 
forms may be most profitably marketed. 
Every man who sells insurance should 
read at least one insurance journal 
every week. 


Tw business of advertising insur- 


Capitalize on News 
Accounts in Papers 


Both in the use of newspaper adver- 
tising and direct mail advertising, local 
agents have a remarkable opportunity 
to capitalize on timely local topics and 
national current events. Automobile 
accidents, robberies, boiler explosions, 
financial failures, court actions, any one 
of a dozen news stories in the columns 
of today’s local news editions may eas- 
ily be made the basis of attractive news- 
paper display tomorrow, or a personal- 
ized letter to a selected list of prospects. 

In small communities, represented by 
men who are present here today, it is 








was also impressed with the youthful- 
ness of the company’s spirit, although its 
service covers many years back. 

Others who were introduced were W. 
B. Ward, manager of the Indiana Audit 
Bureau; Mr. Derbyshire, examiner for 
the Indiana business at the Chicago of- 
fice, and Ray Williams, manager of the 
automobile department. 


not possible, nor is it advisable, 
sume the burdensome 
ways required in the preparation of 
result-getting advertising copy. Local 
agents should seek the assistance of the 
advertising manager of the company he 
represents. When newspaper display is 
desirable, mats and cuts will usually be 
furnished by the home office advertising 
manager. When direct mail appears to 
be more effective, the advertising man- 
ager will assist in preparing sales letters. 
It is his business, or the business of a 
specialist in his department. Devoid of 
that “human touch” which is so essen- 


to as- 
work that is al- 


tial in appealing to the prospect, the 
copy is practically worthless, and that 
particular advertising expenditure is 
wasted, 


Decide Upon Definite 
Plan Before Starting 


A definite advertising plan and policy 
should be determined upon before the 
campaign is started. If newspaper ad- 
vertising is the basis of the marketing 
plan, a schedule of one, two or three 
insertions weekly should be rigorously 
adhered to throughout the year. If 
direct mail advertising is the instrument 
of sales promotion, then a faithful, per- 
sistent and consistent follow-up system 
must be determined upon, and carried 
out; otherwise the purpose for which 
the advertising was originally projected 
will be irretrievably lost. 
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Greater Usefulness in Future 
By T. S. McMURRAY, JR. 


Insurance Commissioner of Indiana 


S we look back over the three years 
that this organization has been in 
existence, it is not without a feel- 

ing of pride that we note that which has 
been accomplished, and in that knowl- 
edge are spurred on to greater activities 
and usefulness not only to ourselves but 
also to those whom it is our privilege 
to serve. Three years ago there was 
conceived in the minds of a small group 
of men an idea that an exchange of 
thought, a decided effort at cooperation 
in the interest of a common cause would 
make for better understanding of the 
problems to be solved and increase their 





T. 8S. MeMURRAY, JR, 
Insurance Commissioner of Indiana 


usefulness in their chosen field of en- 
deavor. The Indiana Federation, with 
its Insurance Day, is but the develop- 
ment of that thought. 


Sees Success in Solving 
Problems That Are Met 


We are living today in a new world, 
both as to business and home life. 
Things are occurring today that were 
unthought of ten years ago. I know of 
no business where more changes have 
taken place than in insurance, nor do 
I know of any other business that has 
more fully discharged the obligations 
that these new demands have placed 
upon it. Today this great business is 
faced with problems the results of which 
are hard to foresee. That you will 


emerge triumphant I do not doubt, but 







i 


that you proceed cautiously is essential. 
You must set aside your personal inter- 
ests and thoughts of personal reward, 
and labor for the cause in the spirit of 
the greatest good to the _ greatest 
number. 


Must Also Protect 
Companies and Agents 


The department of insurance is deeply 
conscious of its obligation in these and 
other matters, not only to the insuring 
public but alike to the companies and 
its representatives. Somehow I cannot 
get away from the idea that the only 
faithful discharge of its duties to the 
public can come through these com- 
panies and their representatives. While 
it is true the department of insurance 
is charged with the duty of supervising 
the business under its jurisdiction, it is 
also true that companies and their rep- 
resentatives must be protected in the 
pursuit of their lawful business; just as 
much its duty to see that the company 
is not compelled to assume unjust bur- 
dens as it is to see that the public re- 
ceives that to which it is entitled. The 
business of insurance is not a one-sided 
affair. A contract of insurance is just 
as binding upon the assured as upon the 
company, and I can conceive of no one 
who could be more vitally concerned for 
the successful operation of insurance 
companies than their policyholders. 


Companies Occupy a 
Position of Trust 


Insurance companies occupy a posi- 
tion of trust in a community, receive, 
account for, and distribute moneys that 
you and I and every other policyholder 
have paid to it for protection, and when 
an effort is made by any policyholder 
to endanger any portion of these funds 
either by excessive claims or unneces- 
sary legislation, the injury is not to 
the company but to himself and other 
policyholders. When this fact is fully 
realized by the insuring public, I believe 
that unjust attacks on insurance com- 
panies will cease to be a popular indoor 
sport. 

It is trie that insurance cannot be 
considered a purely private enterprise, 
but must be considered in the light of 
public institutions, and therefore by its 
very nature, for the protection of both 
the company and the policyholder, must 
be supervised and protected, and to 
some extent regulated, through the me- 
dium of sane and sound statutory rules. 
Indiana, I regret, has not fully met her 
obligations in this respect, so that today 
we are confronted with laws that are 
out of date and wholly inadequate to 


amply provide for the present day re- 
quirements, and I know of no greater 
service that the Indiana Federation can 
render to itself and the insuring pub- 
lic, no service that will bring more 
credit, than a united effort for the bet- 
terment of the situation. 


Advocates an Agent’s 
Qualification Law 


While I do not anticipate that I shall 
join with you in the celebration of In- 
surance Day in 1927 in the same capac- 
ity as that of today, you, I think, know 
that I will ever be found doing that 
which I may for the advancement of 
the principles which you as a body rep- 
resent. I have advocated and will con- 
tinue to advocate until success is at- 
tained, an agent’s qualification law in 
this state. The very life blood of the 
agency system as it exists today is 
slowly and surely ebbing, and unless 
heroic efforts are made, I cannot help 
viewing its future with alarm. I would 
again impress upon you that the adop- 
tion of an agent’s qualification law in 
Indiana is, in my opinion, most neces- 
sary at this time. 


Great Strides Have Been 
Made by the Business 


It has been my privilege to direct the 
affairs of the Indiana department during 
the last 7% years. I have seen it grow 
from a department operating as a 
branch of a constitutional office with 
eight employes, with little influence out- 
side its own jurisdiction, to an inde- 
pendent institution with 23 employes, 
working in close harmony with every 
state. I have seen the deposits of life 
insurance companies with the depart- 
ment increase from $45,000,000 to $84,- 
000,000. The reserve of the Indiana life 
insurance companies alone is increasing 
at the rate of over $1,000,000 a month, 
while the policyholders received directly 
in benefits last year in Indiana in excess 
of $40,000,000. You, who have had a 
vital part in this wonderful success and 
growth, may well have a feeling of pride 
in that which has been accomplished. 
I would leave with you the thought that 
the future of this great business lies in 
your hands; that which has been ac- 
complished is only the beginning. 


O'Keeffe Says Service 
Must Shape Program 


As president of the Indiana Associa- 
tion of Insurance Agents, D. J. O’Keeffe 
of Fort Wayne spoke briefly at the open- 
ing session on “Insurers and Insurors.” 
Mr. O’Keeffe said that the Indiana 
Agents’ Association has as the chief 
plank in its platform the securing of an 
agent’s qualification law in Indiana. Mr. 
O'Keeffe reminded the audience that a 
bill of this character had failed to pass 
the legislature in 1923 and 1925. He 
said that if the proper sort of work is 
done in advance there is no question but 
that an agent’s qualification law can be 
passed in 1927. Mr. O’Keeffe stated that 
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nine-tenths of the troubles of the agents 
of Indiana may be traced to the fact 
that the state is without an agent’s quali- 
fication law. 

Mr. O’Keeffe paid a tribute to the 
program that had been arranged for In- 
diana Insurance Day, stating that such 
programs should be designed to stress 
the relations of the insurance business to 
the public. Mr. O’Keeffe said that no in- 
surance convention can justify itself un- 
less it can be shown in some way the 
convention results in an improvement on 
the part of insurance men in service to 
the public. In the end the public pays 
all of the insurance bills and if a conven- 
tion program is not built with the 
thought of improving the service to the 
insurance buyer, it can be classified only 
as an unnecessary expense. 


Sir Angus McDonald 
Furnished Suprise 


There was a crowd of more than 400 
in the Riley room of the Claypool ho- 
tel for the annual banquet Tuesday eve- 
ning. Claris Adams, “Indiana’s own,” 
member of the Indianapolis and Chicago 
law firm of Turner, Adams, Merrill & 
Locke, presided as toastmaster as he 
has at the two previous Indiana Insur- 
ance Day banquets. Mr. Adams is 
graceful, easy and effective as master 
of ceremonies. He was up to his usual 
‘standard this time. A big surprise was 
furnished by John Daniels of the Asso- 
ciated Industries of Boston, Mass., who 
was introduced as Sir Angus McDonald, 
editor of the Glasgow “Chronicle.” “Sir 
Angus” proceeded to discuss conditions 
in Scotland, to give his impression of 
America, to comment upon the advis- 
ability of the United States entering the 
World Court, and in various ways to 
give practically everyone present the 
impression that he was a well-educated 
Scotchman who had luckily been secured 
as a speaker because of his friendship 
with Russell T. Byers, vice-president of 
the American Central Life and president 
of the Indiana Insurance Federation. 
At the end of his talk and while he was 
singing the second verse of Annie Laurie, 
Mr. Daniels removed his whiskers, to 
the astonishment of his audience. 

Samuel R. McKelvey, ex-governor of 
Nebraska, gave the principal address. 
Mr. McKelvey’s was a patriotic talk. 


Several of the companies had head- 
quarters on the third floor of the Clay- 
pool hotel where they acted as hosts 
for their agents and friends. The Atlas 
Casualty, the Hartford, Home, North 
America, America Fore group and oth- 
ers had a number of their company 
officials in charge of these headquarters. 


In planning the arrangements this 
year Herbert L. Barr, the general chair- 
man, reduced the number of committees 
to five in order to distribute the various 
duties of preparation more definitely. 
The result was a decided success. 





Woodsmall Floor, Fidelity Trust Bidg. Indianapolis. 























Service Beyond the Contract 


“We want to take this opportunity to assure you of our appreciation of the very cour- 
teous and expeditious manner in which this claim has been taken care of. We have 
had occasion to handle a few claims of the same general character with other compa- 
nies, and these experiences led us to believe that a construction bond was a rather 
frail sort of security, the surety being so prone to hide behind technicalities to avoid 
full settlement. The broadminded manner in which this whole proposition was 
handled by your office, therefore, proves very refreshing to us.” 


OOO 


HE F & D appreciates keenly the tact that to the man in the field nothing is 
quite so important as the manner in which the companies he represents take 
care of his clients’ interests. 


The F & D’s constant aim, therefore, is to so conduct its operations as to make it 
not only easier for its representatives to obtain business, but also to keep it. 


One means by which the F & D makes possible both of these things is by the 
prompt payment of legitimate claims without refuge behind technicalities. 


That the Company’s efforts to make its claim service a little more thoughtful and 
interested than the average are recognized and appreciated, is evidenced by the 
numerous letters it receives from clients. 


The paragraph quoted above is an excerpt from one of the many letters of this 
character now on file at the Home Office. 








FIDELITY AND DEPOSIT —ve— 


FIDELITY & DEPOSIT COMPANY, 


Baltimore, Md. 
COMPANY If you are not already adequately repre- 


sented in this territory I will be glad to 
have full information regarding an agency 


BALTIMORE connection with your Company. 


Fidelity and Surety Bonds and Burglary Insurance Address 
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Great American 
Insurance Company 
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INCORPORATED - 1872 





The Great American is proud of its service ideals. It is 
proud of its past; fearless of its future. Its many agents 
are loyal to the core. They receive home office 
co-operation without distressing red tape 
They get service first. And they 
believe in service first. Of such 
stuff is lasting greatness. 








WESTERN DEPARTMENT 


13th Floor, Straus Building 
CHICAGO, ILL. 








M. C. Buckingham, State Agent E. C. Saulcy, Special Agent R. C. Walker, Special Agent 
1137-1139 Meyer-Kiser Bank Building, INDIANAPOLIS, IND. 














